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Select 
Harmonious Silverware 
Patterns that harmonize with 

the best period designs of modern 
interior decoration are offered by 
1847 ROGERS BROS. Silverware. A com- 
plete Service—the design of the Tea and 
Coffee Sets matching the Spoons, Forks and 
Knives—is an added advantage of this ware. 
The Old Colony is the design here illus- 


trated. Your dealer will show you other 


patterns in this brand of silver plate with 
~~ FS 


a seventy-year reputation. 


Tea Spoons, $5.00 a dozen, Other pieces in proportion, 


Sold by leading dealers. 

Send for circular** 1245-H” 
INTERNATIONAL SILVER 
COMPANY 
MERIDEN, CONN. 



































This advertisement in leading publications of national circulation emphasizes the desirability 


a complete service, Flatware and Hollowware, in the “Old Colony”’ pattern 
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Points the Way to Extra Profits 
for Hardware Men, Without Investment 


If you are permitting competitive busi- VON DUPRIN Fire Exit Devices and 
ness in Fire Exit Devices slip away their great demand, are thoroughly es- 
from you simply because you haven't tablished. Every School, Church, 
the goods in stock—you are over- Hospital, Theatre or other Pub- 


: lic Building must have them. 
looking ®, sour of profit If you are in touch with the 
that is exceedingly 


building situation—it’s time 
profitable. you became acquainted with 
our special proposition to 
progressive dealers. 













You can sell Prince 
Fire Exit Devices with- 
out effort, risk or in- 
vestment. Write today 
for the Data Book and 
Full Details. 


Let us sénd you the 

Prince Fire Exit Data 

Book Now. Then 

you'll be prepared for 
our extra profit op- 
portunity at any 
moment. 


VONNEGUT HARDWARE CO. 


Manufacturers and Distributors of Von Duprin Devices 


INDIANAPOLIS INDIANA, U. S. A. 
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THE GENUINE WALWORTH STILLSON WRENCH 


THE 


UNDISPUTED WORLD'S CHAMPION 


— 





THE 
PARMELEE BRASS 
PIPE WRENCH 


PERFECT FOR 
BRASS PIPE AND 
COIL WORK 





THE WALWORTH CRAFTSMAN 


WALCO ADJUSTABLE HEX WRENCH 


FOR 


HANDLING HEXS WITHOUT DAMAGE 


/_— 7  —— 


WALWORTH MAKES THEM ALL 


WALWORTH MEG. CO. 


BOSTON 


New York Branch: Chicago Branch: 
19-21 Cliff St. 218-220 No. Desplaines St. 
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Strength 














In selling wrenches the one greatest 
talking point is the strength of the tool. 
Mechanics are to be sure interested in 
the design and balance of the wrench 
to a certain extent, but what they are 
really most concerned about is the rug- 
gedness of the tool—its ability to stand 
the straining, battering service they 
put it to in turning rusted nuts and 
bolts, setting up on big nuts and so 
forth. 
















The cold swaged steel bar of the 
Coes Wrench with the forged head and 
steel handle gives a wrench that is 30% 
stronger than any other wrench made. 








So you can sell Coes Wrenches on 
the basis of their sheer strength. 







That is a talking point that any 
mechanic will appreciate. 






Coes Wrench Co. :: Worcester, Mass. 


AGENTS 


J.C. McCarty & Co., 29 Murray Street, New York 
John H. Graham, 113 Chambers Street, New York 


HO 
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The 
Six-In-One 
Tool 


Comprises ai two- 
speed drill press, 
grinding outfit, 
powerful vise and 
pipe vise, heavy 
anvil, metal cutter, 
and a sturdy three- 
apeed machine with 
clamp spindle for 
attaching and oper- 
ating emery wheels, 
ecratch brushes, 
buffing wheels, etc 





GRINDING 

Tool and knife sharpening; axe, scythe and sickle grind- 

ing; grinding necessary in auto and farm implement 
repairing, etc. 











DRILLING 
ware shank drills fit into a socket in —— 2 pesees. 
ork is fed to the =. RS as hand wheel as 


The Stewart Handy Worker 


FOR THE FARM, SHOP, GARAGE AND HOME 
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Weight: 


65 pounds nc 
100 pounds boxed 


Price: 


Complete with al) 
tools, grinding 








POWERFUL VISE 


Vise jaws are 4 inches wide and faced with steel. They 
open up to 4% inches and are operated by hand wheel. 





PIPE VISE 
The all-steel pipe vise is of special design and very strong. 


TheStewart Handy Worker is one of the most useful and best selling 


devices we have ever placed on the market. 


The field for its sale is almost unlimited 


and dealers that stock and display the Handy Worker are well repaid in profits. 


Chicago Flexible 


Shaft Company 


606 North La Salle Street, Chicago, U. S. A. New York Branch: 16 and 18 Reade St. 
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“Buying Side” 


Knows B & S Tools Either From 
Use or Reputation 


One great advantage, from a merchandising viewpoint, in selling 


BROWN & SHARPE MACHINISTS’ TOOLS 


lies in the fact that the customer knows something about them, their quality and their accuracy before he enters 
your store. Whether he has been in a machine shop three days or thirty years he knows B & S Tools are 
regarded as standard—and have been for sixty-six years. 


The small space they occupy and the small effort required to sell them reduces 
Next Week—Part 4 overhead and swells profits. Look this line over in Catalog 27. Send for it TODAY. 
The Man on the 


** Selling Side” BROWN & SHARPE MFG. CO., Providence, R. 1, U.S. A. 


A stock of our tools is carried at our Chicago Office and Store, 626-630 Washington Boulevard, Chicago, Ill. 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 


Nu 


y of 
Wir, & 
/ he. Nup o 
i P y 








Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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The Imprint of 
File Quality — 


Shrewd merchants find it wise to feature the 
NICHOLSON imprint at the very commence- 


ment of the sale. 


They discover in this familiar stamp a means 
whereby they can gain instant recognition and 
approval resulting in a saving of time and selling 
expense. 


The NICHOLSON trade mark stands for over 
fifty years of specialized experience ; stands for 
a guarantee of shape, cut, quality and temper ; 
for maximum ser- 
vice and positive 
file satisfaction. 








Have you read our book- 
let File Filosophy? If not, 
byall means getit at once. 


Nicholson File Co. 


Providence, R. 1.,U.S. A. 
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Cortland 
New York 


Wickwire 
Brothers 


Inc. 


There's more than one reason for the popularity and selling oa of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can ve cea the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 














———____ 
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Excelsior Rust-Proof Flower Bed Guards are the natural 
solution to the home owner's problem of protection for his gar- 
den. Any length is available—no posts required for setting, and 
the guards are strong, yet compact and unobtrusive. Most con- 
venient to buy, to put down, to take up and to store. 

Excelsior Rust-Proof Flower Bed Guards protect the flower 
beds without detracting from their beauty. Made of large wires 
to insure strength and service, galvanized after making with our 
rust-proof finish. Heights of 16 and 22 in. in stock rolls of 75 
or 150 ft. each. 

Be sure that your stock of these products is sufficient to 
a the demand. If your jobber cannot supply you write us 

irect. ; 


Wright Wire Company 


Worcester Massach usetts 


Boston New York Philadelphia . Chicago San Francisco 
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The G. T. D. 
Mark 


MEANS MUCH TO YOU 


It represents the highest quality pos- 
sible to make in screw cutting tools. 


It represents all the prestige and 
good will that have been accumulating 
for years for Little Giant, Green River, 
Lightning and Smart tools. 


It represents the most complete line 
—the line that contains the right tap 
or die or assortment for every specific 
purpose. 


Every tool is backed by the experi- 
ence of 45 years of making dependable 
taps and dies. 


Send for G.T.D. Catalog Ne. 37. 











The G. T. D. 
Mark 


means more than ever now on account 
of the extensive advertising of the mark 
and products in the national magazines 
in addition to a larger-than-ever trade 
paper campaign. 

Millions of users are regularly seeing 
G.T.D. advertising in such papers as 
Saturday Evening Post, Literary Digest, 
Popular Mechanics and Scientific Amer- 


ican. 


Be ready for the calls for G.T.D. 


tools. 





If you are not familiar with mur pub- 
licity methods, send for the booklet 
“G.T.D. Plans.” 


We have some attractive stickers in 
colors, showing the G.T.D. mark prom- 
inently. Can you use a supply? 








Greenfield Tapalie Gor ration 


Wells Brothers Co Div 


GaESRIVER 


RRER Lipa WG 








Pees Massachusetts. U.S.A. 


NEW YORK-28 Warren St — CHICAGO-I3 So. Clinton St — LONDON-149 Queen Victoria St 
Canadian Factory ~ Wells Brothers Co.of Canada,Ltd — Galt,Ontario. 
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Up-to-date System for Retail Stores 


Electrically Operated National 
Cash Register 


Greatest labor-saving machine for re- 
tail merchants. 


It does 15 things in three seconds. 
It does quickly what clerks can’t do. 
Tells which clerk sells the most goods. 


Advertises your goods direct to your 
customers. 





The New N. C. R. Credit File 


Cuts out all bookkeeping of cus- 
tomers’ accounts. 


No customers’ ledger, blotter or day- 


book. 


Every customer’s account balanced to 
the minute. 


Complete record with one writing. 
Saves time and work for clerks. 
Customers like it; it saves their time. 


War or no war, prosperity is increasing. Hence don’t delay. 


Order now and get the profits which our system will make for you. 


It more than pays for itself out of the money it saves. Sold on small monthly payments. 


Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers. 














To Dept. 141, 


National Cash Register Co., Dayton, 0. 


Please send me full particulars of 
your latest model cash register 
and the new N. C. R. credit file. 


Getthe benefit of these prosperoustimes. 


eccceeD 


Name a 





Business ae 





Address 





Cut out this coupon and mail it today 
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HACK SAW FRAMES 





Do You Cater to Your Customers? 


No doubt you do, and because of this you will at once 
become interested in this line of Hack Saw Frames. 


It is a line with attractive designs, made of the best cold 
drawn steel, nicely figished, in solid and adjustable pat- 
terns, and equipped with a variety of handles to fit every 
hand and suit every requirement; also solid frames made 
of cast iron. 


With these frames in stock every prospect becomes a 
purchaser; every purchaser a satisfied customer. 


We can make prompt deliveries. 


MANUFACTURED 


UNION HARDWARE CO. 


Np GiuaesStrzer TORRINGTON, CONN. 
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Clinton Wire Goods 


Send for catalog of complete 
line including Poultry Net- 
ting, Tree Guards, Plant 
Supports, all kinds of Screen 
Cloth for Doors and Win- 
dows, Pompeiian Bronze 
Screen Cloth, Electrically 
Welded Wire Fabrics, Wire 








Lath, Perforated Metals, 
Woven Wire Fencing, Wire 
Mats, etc. 


Clinton is the recognized 


























standard of quality. 


Clinton Wire 
Cloth Co. 


Clinton 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 


WITH A ROSE TIRE PUMP 
‘It’s The Patent Valve’’ 








ON THE MARKET THREE YEARS AND NOW 
THE BIGGEST SELLER IN ITS LINE. 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 


J. H. Haney & Co., Hastings, Neb. 


Manufacturers 


Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
Automobile Leather Accessories 

































Keeps Odors In 
~and Dogs Out 


1) he can that sells / 


















Favorite in apartments and small homes. Noburdentocarryit. When filled 
and left in the kitchen, no odors can escape from it—out in the yard, no dogs 
can get into the 


CORCO NESTABLE GARBAGE CAN 


Take one of these cans to your own home, friend dealer, and see why it sells and note 
it’s convenient lightness, and yet how stout it is! Examine the dog-proof cover 
that fits down deep over the rim. It’s the promise of unusual service standing out 
all over this can that makes the retail price so amazingly 
reasonable—that makes it a ready seller; a good buy. 
Four handy sizes— Stocks at all branches — Write. 


Whitaker-Glessner Company 


. WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


BRANCH OFFICES AND STORES 
NEW YORK ST. LOUIS PHILADELPHIA KANSAS CITY 
CHICAGO RICHMOND CHATTANOOGA 
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Guaranteed Goods 
Sell the Swiftest 


Build up your wringer 
business by carrying 
a line of 


“Anchor Brand” Guaranteed 
Clothes Wringers 


i 






LR PAM 










AA 






Lovell Mfg. Co. 


Erie, Pa. 






Largest Manufacturers of 
Clothes Wringers in 
the World 
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Sell Tinem 
by tlhe Set 


It isn’t hard. Every mechanic needs the 
entire set in his work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Forstner Bits are the only bits that are 
not dependent on a center or a level to 

ide them. They cut from the outer rim. 

e entire surface is at work all the time; 
no jagged ends; every part of the work is 
smooth and polished. They bore their way 
through hard, knotty, cross grained wood, 
leaving a smooth hole and clean, polished 
surface. 

Let us send you catalogues. Order 
through your jobber or direct. 


THE PROGRESSIVE MANUFACTURING CO. 


TORRINGTON, CONN., U.S. A. 























Sets of 9, 11, 17 bite are fur- 
nished in compact cases for 
the convenience of the user 
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A HOUSEHOLD NECESSITY 


THAT WILL SELL FAST 














THE STARR 
ORANGE DERINDER 


Retails 


score |e )&GG 


The Derinder removes the rind CG lille 












































of Oranges, Grape Fruit and Practical and Efficient 








: P see ll the STARR 
Easy to Operate Lemons without losing a drop ORANGE DERINDER oes lis work The 
wore a | Ts ay pa of Guin. f cS yp ‘li mn » removed intact and the orange fruit 
ng es the rind a t thi i t whol id 
by - skinned oranges without oles 8 op ° juice or soling the hands. . re ere 
of juice or soiling the hands, 






































ANSWERS A LONG FELT WANT 


Housewives have long felt the need of a device or tool that will effectively execute the duties of the 
STARR ORANGE DERINDER. 
A display of Derinders in your store is bound to receive immediate response from your customers. 
The profits you realize from the Derinder are unusually interesting. 
Handsome colored counter card supplied all dealers. 


Order a supply for trial—we know that they will sell and sell fast. 


THE JOHNSON -STARR COMPANY, Serincrievo, “oxic 











Look Up Your Stock 


of poultry netting—perhaps you are short 
on some sizes. Remember the various uses 
of this wire make it a staple throughout the 
season. 


And don’t forget that The ‘“Perfect’’ 
Brand of Galvanized Poultry Netting is 
thoroughly galvanized before it is woven and 
made from selected steel wire of standard 
gauge. 


The three strand twisted wires in the sel- 
vage give it the strength to stand long wear. 
When you order be sure you get The “‘Per- 
fect’ Hex. Netting made only by 


Ludlow-Saylor Wire Co. 


St. Louis, Mo. 
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AMERICAN 
ScrREW 
CompPaNy 





Largest Greatest 
Stock Assortment 
WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 


STOVE BOLTS 
PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 

















SCREWS 


We are manufacturers— 
that is our business. Quality 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 


Write for price lists and discounts. 


Bridgeport Screw Company 


IDGEPORT, CONN. 


Sort FARA Tht SONS E TERT ADS 
SSA SG $AN 
SSS TAS SHAS 3 
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Every Hardware Store Keeps Tools 


of this character, but not all of CRESCENT Quality. We make the tools and therefore 


know all about the materials entering into them. This quality difference is shown in 


the cutting ability of CRESCENT 
Saw Blades 


and in the general all around excellence of Crescent Small Tools and other Hardware 
Specialties. The various tools illustrated on this page are giving unfailing service and 
satisfaction. We are sure you will find them a very profitable line to handle. 

When anything goes wrong that bears our name, we are always ready and willing 
to right that wrong and authorize every dealer to take back and replace any article that 
is found defective in any particular. 

With Crescent quality and Crescent service to back you up, you are sure to make 
customers and hold them. 

Send for our latest Catalog. 


The Crescent Company, Incorporated 
Meriden, Conn., U. S. A. 














Buttering the Jobber’s Parsnips 


To reverse the old saying—‘"When a manufacturer uses the adver- 
tising columns of Hardware Age to tell about his goods he is buttering 
the parsnips of every jobber who carries them.” 


He is creating business that will move the goods on to dealers’ 
shelves. 

It is only plain horse sense for the jobber to take advantage of the 
created opportunity. 

It is natural he should favor dealer advertising and favor the goode 
that are dealer advertised. 


Co-operation with the manufacturer's advertising means increased 
business for the jobber and dealer. 


Read its ads! 
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|Gardens-Gardens-Gardens 





You have them with you on every hand this year—thousands of them— 
no community is exempt. Acres and acres of potatoes, tomatoes, cabbage, 
beans and other vegetables are under cultivation either in small patches 
or in extensive plantings. 

This abnormal garden situation brings with it an opportunity to supply 
the planters with small and medium capacity Myers Spray Pumps to 
fight the bugs, insects, lice and other enemies that play havoc with garden truck of all kinds. 
This work can be accomplished easily, quickly and thoroughly with a Myers Pump adapted for * 
this service. 









Get out your Myers Spray Pumps and display them up in front where they will be seen. Tell your 
friends, the gardeners, the real advantages of spraying, the protection it gives their crops, and the time 
it saves in caring for them. If you do this you will be ordering another stock of Myers Spray Pumps 


for garden spraying very shortly. 


When you have calls for any of the following Outfits, remember the Myers—you will find them in- 
cluded in the line. Small Bucket and Knapsack Sprayers; medium capacity Outfits 
complete with tanks, trucks, hose and accessories and ready to spray; mounted or 
unmounted Barrel Pumps and Outfits for more extensive spraying operations, such as 
spraying potatoes, and the smallest of all sprayers, Atomizers for flowers, gardens, etc. 


Order the additional you will need now. Spraying Calendar— 
How and When to Spray—mailed on request, or a quantity of them 
to hand to your trade, if you desire. 








F. E. MYERS & BRO. 


ASHLAND, OHIO 
Ashland Pump and Hay Tool Works 
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The Leading Conductor Hook 


Better and Cheaper than Malleable. 
As easy to drive as an ordinary nail. 

Weed The only “Direct Drive’ hook on the market. 
Makes a clean, neat job. Holds pipe in place 
with a firm, sure grip. Strong and dependable. 


The kind of a hook you have always wanted 


Wood 


Double Drive Square Single Drive Square 


eng Ask us for yo 
wooD samples and wooD 
prices. 





DOUBLE DRIVE 


* 


MILWAUKEE CORRUGATING COMPANY 


Branch at Kansas City, Mo. MILWAUKEE, WISCONSIN 




















22 











HARDWARE AGE 


ANCHOR | BRAND 


HINGED 
OPEN EYE-BOLT SNAPS 


PATENTED 





Sizes 
Ym x 3% Yy,x4 
Ye x 4% Ye x 52 





SS by breakage has always 

been more or less prevalent 

when old-style, open-eye snaps were 

attached to a chain, or other mater- 

ial, by closing the eye with a 
hammer. 


Chances for loss from that source 
have, however, been entirely obviated 
with the advent of ournew QUICK-KLOZE 
pattern. Above illustrations show at 
a glance the working principle of this 
improved snap. The eye opens suf- 
ficiently to allow of inserting the chain 
or ring, as the case may be, and then 
closes over it. When closed the lug 
shown on the swinging portion passes 
through the slot opposite, and by be- 
ing bent down holds the eye part 
securely. 

Thus the snap cannot become 
disengaged when in use. 


NONE BETTER 
Write for copy of “Harness Hardware 
Supremacy, which illustrates and 
describes many other valuable 
“Anchor Brand” improvements. 


Samples free for the asking 
Wholesale only. 
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Broadness 
of 
Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas has 


gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 
merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. Its 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve 
ment. 


Acquire broadness of vision. 
Adopt the policy of studying 
the HARDWARE AGE and 
encourage your workers to 
do likewise. You'll find a 
big jump in the efficiency of 
your organization. 
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In the Jaws 
of a Pexto Stillson 


Once in, there’s no letting go. When you have covered all the 
Pipe threads, couplings or elbows strong talking points on quality 
break first when these sturdy in this member of the Pexto Tool 
Pexto Wrenches get a good hold. Family you still have the “fine 

if : 2 finish that backs up every point.” 

While these jaws of hardened a % - a 
ileal tone ali meee: ails tne Pexto Stillson Pipe Wrenches are 
weer SEC —— oo © : made to fit every size of pipe from % 
your customers they are doing inch to 5 inches in diameter, with wood 
good work for you. Pexto serv- handles 6 to 16 inches and steel handles 
ice means more sales and greater © to 47 inches long. 
profit. Write your Jobber for prices. 

THE PECK, STOW & WILCOX CO. 


Mfrs. Mechanics’ Hand Tools, Tinsmiths’ 
and Sheet Metal Workers’ Tools and Ma 
chines, Builders’ and General Hardware 


Southington, Conn. Cleveland, Ohio 


Address correspondence to 210 W. Center St., Southington, Conn 














Have not yet been 
Surpassed in their 
ico aactaam cColoro mA es Uitatae 


INLAND STEEL COMPANY 


First National Bank Bld¢.Chicago. 
Works, Indiana Harbor, Ind.and Chicago Hei hts, Ill. 
Branch Offices, ST.LOUIS-ST.PAU L- MILWAUKEE: DENVER-DALLAS. 
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To All 
Manufacturers 


Agents 


For the mutual benefit of manufacturers of hard- 
ware and of manufacturers’ agents HARDWARE 
AGE is compiling a list of responsible agents, the territories 
they cover, the lines they prefer to handle and any other desir- 
able information about them. 


We want every manufacturers’ agent to write us, 
giving us the above information. We want to know 
a little bit about what experience each agent has had, what 
territory he is most familiar with, what lines he is capable of 
representing and any other information he wants to give us. 


We will undertake to compile a list of such agents, 


and when we are requested by manufacturers for 
the information regarding them will turn these lists over to 
them for their use. Your co-operation with us, therefore, 
will not only help us co-operate with manufacturers, but be a 
direct means of securing accounts for yourselves. 


Hardware Age 


239 West 39th Street 
New York 
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Profit! 


F Giese got to travel 


company. You must 
keep the way clear of 
customer complaints. You 
must meet theupgrades with 
unquestionable values. 
That’s why you find it such 
mighty smooth going with 


Simonds Saws— for whatever 
purpose—have the. finished 
craftsmanship to sell; the bal- 
ance, the steel, the permanent cut 
to sell more! And repeat orders 
point straight to the Clear Road 
to Profit. You can see it; why 
not take it? 


Simonds Manufacturing Co. 
“The Saw Makers” 


Fitchburg, Mass. 
11 Brauwches 


it with Quality for i) 
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Stanley “Pistol Grip” 
Adjustable Saw 
Set No. 42 


This Saw Set embodies several unique and 
important features not heretofore seen in 
tools of this description. 


The shape of the Body and Handle 
enables the user to operate the tool with 
great ease and with the least possible exer- 
tion, and the Saw is held firmly against the 
gauge while the tooth is being set. 


It can be readily adjusted by means of 
the knurled thumb screw to give a greater or 
less set to the teeth of the saw, according as 
the saw is to be used for coarse or fine 
work. As the anvil or part against which 
the plunger works is graduated, the same 
adjustment can be easily obtained for dupli- 
cate work. 


The tool is so designed that the saw teeth 
are in plain view which enables the user to 
quickly adjust the tool to the tooth to be set. 


The plunger and anvil are made of tool 
steel—hardened and tempered. All parts 
are carefully machined and are interchange- 


able. 
The tool is given a fine black finish. 


Packed one in a box. 
Send for special circulars. 


STANLEY Rute & Lever Co. 
New Britain, Conn. U.S.A. 
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1,000,000 Lux Lamps 


are sold by representative 


hardware dealers 
each year. 














Three Blades 
for a Dime 


The Boston Razor, itself re- 
tailing at ten cents, with three 
blades for a dime, meets the 
demands of a certain class of 
customer whose wants you 
cannot ignore. 

It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 
a very small cost. 


Boston Razor Blades are 
carefully made from a special 
steel; every one tempered and 
hair tested. 

Three blades for a dime is 
the popular price. Be you 
wholesaler or retailer, ask for 
our proposition. 


Factory Sales Co. 


120 Broadway, New York City 













































Priest’s 
Clippers 


We have the biggest 
clipper proposition of- 
fered to the trade. It’s 
a proposition that pays 
and pays big—because it 
satisfies. 

Our proposition is 
that you stock Priest’s 
Clippers! Write. 
American Shearer Mfg. 

Company 
350 Main St., Nashua, N. H. 
Wiebusch & Hiiger, N. Y. 



























DISPLAY ALWAYS IN SIGHT 


HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 


W. C. HELLER & CO., Montpelier, Ohio 
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Tips For Hardwood And Marble Floors 


Stetson’s Combination Cushion Chair Tips are made from 
selected sole leather re-inforced with metal bushing. The chair 
is able to move about freely without noise or scratching the floor. 
The felt washer acts as a cushion. This line is only one of our 


big sellers. Write for catalog. 





Elastic Tip Co. 370 Atlantic Ave., Boston, Mass. 

















Horse-Shoe Brand 


Clothes Wringers 
Superior in Quality 
Superior in Workmanship 
Superior in Every Detail 
All wringers manufactured by us are 


furnished with a warranty tag, which bears 
the time of warranty. We stand back of 





every - zz 32 Years Not Beaten 


“Steel Gem" Casters for thirty- 


_—___— * two years have held the lead. 
Be ERCLOSLD COG WHELs ~ Old hardware men will tell you 


that. 


at a touch. 





Have you received a copy of our latest Get our prices. 
catalogand pricelist? If not drop usa line. 


The American Wringer Co. 
99 Chambers Street, ieee N. Y. C. cm 








They are built of all steel. They 


are roller bearing and revolve 


They sell well and give good 
satisfaction—always. 


M. B. SCHENCK CO. 


CONN. 














f Meet the Contractor’s Needs | 


This Spring the building contractors in your vicinity will use 
many dome dampers, ash dumps, cleanout doors, chimney thimbles, 
etc. Other hardware firms find this a very profitable line to handle, 
so should you. 

Let us send you FREE our latest catalog of the most 

te fireplace fixtures made. It will interest you and 
help you get the business, 


Besides fireplace fixtures, we manufacture binges, stove 


With the Stover Improved Fireplace Damper 







bers, etc. Also 





Fill in and send this coupon today. 





f STOVER MFG. & ENGINE CO., 710 East Street, Freeport, Iii 
Stover . Send us Catalog 1590-X. 
Mfg. III SE els s<scoan cain cxendaoneed intnanncnesendcrwsoneceene 
reeport, Illinois . 
CUI creccrcccccccsesccscerssccccccccereceseresesacosoees State. 62.200. 
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Chains—All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish, which will prevent chains interfering 
when hung side by side. Capacity of chain 
plant, 30 MILES PER DAY. We carry a 
large stock and can make PROMPT ship- 
ments. Send for Catalogue. 


THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN., U. S. A. 





Dunbar} Display Racks 


Save floor space and display the goods 
to the best advantage. We make 
racks for shovels, forks, rakes, hoes, 
axes, axe handles, baseball bats, 
scythes, brooms, lawn mowers, horse 


collars, etc. 


Write 
For 
Catalog 


The 
Toledo 
Rack & 

Level Co. 


Toledo, Ohio 











I’’ma 
Salesman 


I carry prices, 
prints, 
photo- 
graphs, 
and all 
the information re- 
garding my line in 
a bow tear) Price 
Book—a handsome, com- 
pact loose leaf binder that 
fits my pocket and is al- 
ways available. 

There is no dead matter 
in this book because when 
prices change it is easy to 
remove the dead sheets and 
put in fresh ones, 

I can arrange the leaves 
to suit my convenience, and 
the index enables me to find 
what I want instantly. I can get fresh sheets anywhere 
in the country and gow sheets ALWAYS fit. 

Many of my customers have found ring bpoks effi- 
cient for payroll records, stock books, inventory, re- 
ports, sales, claim records, bills payable, trial balance, 
and many other uses. They get mom stock forms 
from their stationers to fit the binders—and avoid 
made-to-order prices. 


Get wn fos Books and Forrns at any Stationer 


ee ond Forms ive. aetenp tates 
ae e best roy Dealers and U 


WHY S' BMIT TO SUBSTITUTION? 
CATALOG G-3 ON REQUEST 


Irving- Pitt Manufacturing aa 
Largest Loose Leaf Manufacturers in the World 
Kansas City, Missouri 








blue 











WRITE FOR CATALOGUE H 
to either 


WM. ROSE & BROS. or 
WIEBUSCH & HILGER, Ltd. 
Selling Agents 





ROSE WIDE HEEL No. 221 


Sharon Hill, Pa. 
110 Lafayette Street 
New York City ROSE. 


Who sells your customers 
their ROSE Wide Heels? 


The handy Rose Wide Heel is 
superseding narrower brick trowels. 


As never before, advantage lies 
with the superior make because 
greater width makes any forging but 
the most accurate feel awkward to 
a skilled man. For this reason the 
store of the hour is the store with a 
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SCREW AND DROP FORGED WRENCHES 


ALL KINDS—PROMPT DELIVERIES 





General Offices: AKRON, OHIO 


eis 


THE WHITMAN & BARNES MANUFACTURING CO. 


ESTABLISHED 63 YEARS 


Factories: Akron, O., Chicago, Ill., St. Catharines, Ont. 


New York Store: 64 Reade Street 








American Brand 
QUALITY SERVICE 


Screen Wire Cloth 





Lasts Longer—Looks Better 
also 


























THIS MARK 
ITY 


distinguishes over 





, different articles~ 
made to meet the jf 

















; S ing —oe 
American Bronze, |  BQusm 
Galvanoid Enameled, Painted, — aaciasnced 
Bright Galvanized laste ee 
° e m WORCESTER. MASSACHUSETTS 
American Wire Fabrics Co. USA: 
Chicago, III. 
FACTORIES: 
Clinton, lowa Mt. Wolf, Pa. Niles, Mich. 
Pessas eos ’ LOOK FOR THE LABEL ye: 


INSIST and DEMAND— 





Fens oN Get Strips “ALLEN” Tanned ESS 
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IT GUARANTEES THE QUALITY 
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| 35 Years 


of Butterfields 


We have gained at least two things from 
our long experience in manufacturing taps. 
One is the ability to make keen cutting, accu- 
rate taps that retain their qualities thru long 
The other is a knowledge of the needs 





service. 
of the trade. 

Stock Butterfield’s and you will be equipped 
to meet the needs of the most exacting cus- 
tomer, in taps, dies, reamers, screw plates and 
allied tools. 





Get our catalog today. 


Butterfield & Co., Inc. 


Derby Line 
Branch Stores: 


62 Reade St., New York City. 
56 Cadillac St., Detroit, Mich. 
11 So. Clinton St., Chicago, Ill. 














“Katz” Floor Hinges 


are slow acting, with a positive holdback 
feature when opened to ninety degrees; will 


Insure Against Accident- 


—al closing of doors. 


“KATZ” HINGES represent Quality, 
Durability and Design. 


A BETTER HINGE with A BETTER PROFI1 


Our Catalogue No. 19 tells the rest—write for it. 


Lawson Mfg. eens 


qRADE MARi¢ 
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Increased Profits 
on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 


Stand more strain than heavier cords 
and work freely. 


The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 








“ALBA” “STAR” 


ESTES MILLS 
FALL RIVER, MASS. 


CLOTHES LINES SASH CORDS 
MOPS 


WICKING MACHINERY WASTE 














Shaving Themselves 


To economize 
during these days 
of high prices most 
men are buying 
safety razors and 
shaving themselves. 
Sharpening razor 
blades pays big 
profits during these 
times, if you use a 


Hatfield 
Complete 
Sharpening 
Machine 
which sharpens every make of safety razor 
blades, including Durham Duplex. This 


machine accommodates 12 blades at one 
time, at a speed of 12 blades in 5 minutes. 





One concern in New York City is using 
10 of our machines. They are averaging 
$12.00 a day profit. Jack Razors, Barber’s 
Clips, Scissors, Shears, Knives, etc. 


Get yours. Send for our plan—“A 
Money Making Sharpening Depot.” 


Hyfield Mfg. Company 


21 Walker St. New York City 
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YOURS 


FOR THE ASKING 


If you do not have a 
copy write for one today. 
A booklet of value to 
every Hardware dealer. 
It illustrates and de- 
scribesthe “best sellers” of 


DIETZGEN 
Measuring Tapes 


—tapes which will increase your trade and 
build your sales. 
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LETILIN 
PUMPS 


The Deming line is a complete line. It 
covers all kinds of pumping 
equipment from the pitcher spout 
pump and the little bucket 
sprayer, and hydro-pneumatic 
water systems, to the ponderous 

power pump. 








Our 360-page new 
General Catalogue 
contains descriptive 
details of more than 
a thousand styles and 4 
sizes. Write for your 

copy to-day. 


The special order blank feature makes 
ordering easy and will appeal to you. 


Ask for Tape Booklet ““H’’ 
Eugene Dietzgen Co. 


Manufacturers 


Chicago NewYork SanFrancisco New Orleans 
Pittsburgh Philadelphia — 


Fig. 516 
oe Blue ial 7 
house force **Peerless™ 
pump hand pump 


THE DEMING CO., Salem, Ohio 
Hand and Power Pumps for all uses. 


GENERAL AGENCIES 
Chicago: Henion & Hubbell 
Pittsburgh: Harris Pump & Supply Co. 
New York: Ralph B. Carter Co. 
Buffalo: Root, Neal & Co. Agencies in all Principal Cities 


SERVICE 


After all is said and 
done the acid test of 
cloth is 
summed up in one word 


—SERVICE. 


When a galvanized 
wire cloth, like The 
““Perfect’’ brand, with- 
stands the hardest kind 
of a test—actual use in 
all kinds of weather and 
under 


Fig. 281 








Methods 
Modernize 


hardware 


LULU LHLNL LALLA LUAU 


Myers Cushion Tire Lad- 
ders are particularly adapted 


for service in most retail adverse condi- 


stores; as boot and shoe, hardware, pharmacies, 
book shops, etc. They are also extensively 
used in factories and storage houses where 
space is valuable and every inch must be 
available. 


You can reach the highest shelves quickly 
and safely and the ladders slide easily and 
without noise. The special construction of 
the ladders permits the use of both hands in 
handling stock at any height. 

Write for our new Store Ladder circular if 
interested. 


F. E. Myers & Bro. 


Ashland Pump & Hay Tool Works 
ASHLAND, OHIO 


= 
= 
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Lud 


tions and doesn't show 
rust or go to pieces, it 
proves that the quality 
and the workmanship 
and the finish were all 
right and all there. 


It's this kind of 
LASTING SERVICE 
that makes customers 
and holds them. 


low-Saylor Wire Co. 
St. Louis, Mo. 
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PANAMA PACIFIC 
INTERNATIONAL 
EXPOSITION 


Highest 
Award for Files 
and Rasps 


SAN FRANCISCO 


GOLD MEDAL OF CALIFORNIA 


HONOR 














Three Wheeled 


Iron Barrel 


Truck 





f TMINDER the old system of hardware 
i merchandising most of the stock is 
out of sight. The hardware merchant 


and his clerks often waste much valu- 
able time looking for something asked for by 
the customers and much trade is lost because 
customers do not know what the hardware 


Best truck on market for handling 
open barrels of material, which by its 


use can be loaded and carried full 
without losing contents. For further 
description write for Bulletin B12. 


The George P. Clark Co. 


WINDSOR LOCKS, CONN. 








merchant has in stock. Warren’s STANDARD 
Fixtures display hardware so attractively that 


they call to mind many forgotten needs. 


Write today for catalog and full information, address 


J. D. Warren Mfg. Company 
Masonic Temple Chicago, Illinois 














Do you want a better position? 


Look over the Help Wanted Advertisements in the Opportunity 
Exchange of HARDWARE AGE. You will find many good openings 
listed there, but if you don’t find what you want, just ask for it, by 
means of a 25-word Situation Wanted Advertisement which we will 
insert for you for soc per time. 


HARDWARE AGE, 239 West 39th Street, N. Y. 
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Any Jobber 
Can Supply 
You 





ORDER NOW-—Be Prepared 


Each of the three, LIGHTNING, GEM or BLIZZARD, 
has served the housewives of America for thirty years, 
and, like the cream they create, are in demand in all 
seasons. 

They are built of the best mate- 
rial and workmanship possible— 
their ingenious construction makes them easy to operate, 
quick freezing and economical to both dealer and user. 
They sell themselves and stay sold! 


This means easy net profits for you 


NORTH BROS. MFG. COMPANY 
PHILADELPHIA, PA. 









Ji MULAN | 


Price 
$6.50 
After July 
First 


























Get It All 
Out 


Empties a barrel 
or drum com- 
pletely. No 
Waste. No Drip. 


Rothweiler 








Good for 
oil, gaso- 
line, tur- 











pentine, 
light paint, 
etc. 





Patent Pending 





Works easily, quickly and efficiently—A 
great trouble saver. 


ROTHWEILER & CO. 
Seattle Wash. 














HAYES PUMP & PLANTER CoO. 


CALVA , ILL 











a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and , adapta- 
bility. 














[SAND PAPER 


| IN REAMS AND ROLLS 


oe 


EMERY CLOTH 


PAPI AND EMERY PAPER 


on the Aualle 
Only bh, 
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Starrett Tools 


: Tell the Truth 


After all, the principle of microme- Starrett Tools have a reputation for 
ters and other fine measuring tools truth telling. Their character is well 
is quite simple. The only require- established. That’s why it pays to 
ment is that they tell the truth. carry the line of 2100 styles and sizes 

of micrometers, calipers, gages, 
This test indicator for example has squares, height and depth gages, and 
done its full duty when it has regis- other precision tools described in 
tered its story in thousandths. Catalog No. 21 A. 


The L:S- Starrett Co’Athol’ Mass: 
CWorld’s Greatest “Toolmakers 





42-682 
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Many an automobile has been 
scratched and marred by swinging 
garage doors. The sole purpose of 
the 


NATIONAL 


Garage Door Holder 


is to hold the doors securely open and prevent them 
from swinging into the car and damaging it when 
entering or leaving the garage. It does this to the sat- 
isfaction of every person who attaches it to their 


garage doors. 


The complete holder is made throughout of heavy 
gauge steel and is strong enough for any door. The 
chain is the kind that will stand “hard pulls,” but 
there’s no need of pulling it hard—a light pull oper- 
ates the trip-bar and releases the holder instantly. A 
steady seller. 


Packed one pair in a package, complete with screws, 
in the following finishes: Japan, Dead Black Japan, 
Sherardized, Sherardized and Dead Black Japan. 


Weight, per pair, 614 pounds. 


In ordering ask for No. 810 Garage Door Holder. 
Have you a copy of our 1917 catalog? It shows a 
profitable line of Builders’ Hardware. 


National Mfg. Company 


Sterling, Illinois 


Prevents Garage Doors 
From Damaging Cars 
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F the war were being fought on American 

fields and a wounded soldier staggered 

against one’s door there is no one who would 
not open, no one who would not do everything 
in his power to help. Most of us would be glad 
and proud of the chance to do a little, anything, 
to uphold the men who are fighting our battle 
with their flesh and blood. 

The Red Cross offers you exactly the same 
chance to aid your wounded soldier 3000 miles 
away. He needs your aid more than ever, be- 
cause he is in a foreign land, remote from 
friends or family. You cannot care for him 
with your own hands, but you can care for him 
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directly, surely, with the best and most expert 
of aid, by a gift to the Red Cross. 

The American Red Cross is not an imper- 
sonal abstraction. It is your Red Cross. It is 
exactly what we Americans in our generosity 
choose to make it. It is nothing more than the 
collective tenderness of the nation efficiently 
organized to give our soldiers and sailors the 
protection of human skill and science. 

Every one will wish to give something to the 
Red Cross and this is the week to give. Make 
your something as large as you can. Your dol- 
lars mean the salvage of American lives—per- 
haps the life of your friend, your brother, your 
son. 











Carolina Hardware Merchants Hold An 


Forty New Members and Over $100,000 Increased Hard 
Maurice J. O’Neil 





A panoramic view of the crowd which attended the annual convention 





ITH a good attendance made decidedly more 

pleasant by the presence of many ladies, and 

a lot of the happiest kiddies in the south 
land, the hardware merchants of the Carolinas held 
their thirteenth annual convention at Wrightsville 
Beach, N. C., June 19, 20 and 21. 

Due te war conditions a large atendance was 
hardly expected, but the dealers of these two pro- 
gressive states evidently believe it to be a time to 
get together and the attendance was large. 

President A. R. Craig of Marion, 8S. C., called the 
first meeting to order Tuesday morning at 11 
o'clock. Dr. A. D. McClure of Wilmington asked 
divine blessing, after which addresses of welcome 
by the mayor of Wilmington, the mayor of Wrights- 
ville, and by representatives of the Wilmington 
Chamber of Commerce and the Wilmington Rotary 
Club made the delegates feel very much at home. 

A. H. Wichman of Walterboro, S. C., responded 
for the delegates from his state, and in stirring ad- 
dress J. W. Holmes of Farmville, N. C., responded 
for his state. Mr. Holmes is an orator who has 
kept his light under a bushel, for few, if any of his 
fellow merchants, knew of his ability as a public 
speaker. 

The President’s Address 


President Craig then delivered the annual ad- 
dress. He spoke as follows: 

Fellow Hardwaremen, Ladies and Gentlemen: Since 
our last annual convention at Chattanooga, time hath 
wrought many changes. War, with all its attending 
horrors, which at that time covered the face of Europe, 
has extended itself until this peace-loving America of 
ours has been drawn within its clasp. 

Every phase of life, political, industrial, commercial, 
has been changed to meet new conditions. In this com- 
mercial world every hardware man has been put 
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to his wit’s ends to know just how to face the changed 
condition and show a profit on his ledger. Prices have 
advanced until now they are, on the average, the high- 
est ever known, and many believe the top has not yet 
been reached. The expense of doing business is greater. 
In many instances the margin of profit has been less- 
ened, and the amount of capital necessary has been 
increased 75 per cent or more. 

How is such a condition to be met? is the question 
which I know is uppermost in your minds. One of the 
ways in which our Government has asked us to show 
our patriotism is by cutting down our living expenses 
to a minimmum, and show a spirit of conservation and 
co-operation one toward another.. Lay aside luxuries 
for a while and deal in necessities. This desire to con- 
serve is indeed at this time patriotic. 

My friends, your business interests may demand a 
closer co-operation with your competitor; it may be 
necessary to form a county association or local asso- 
ciation and through a spirit of co-operation sell goods 
on to-day’s market rather than on the price at which 
they were bought sometime previously. The merchant 
who does not mark his goods up with the tremendous 
market advances will be disappointed when his state- 
ment lies open on his desk before him. I touch upon 
this in the hope that a “word to the wise will be suffi- 
cient” and that even out of the cruelties and horrors of 
war some good may come and we may learn some profit- 
able lessons. 

For several years the secretary has tried to estab- 
lish for our members an exchange bureau, and has met 
with some success, but I would suggest to you who have 
old or dead stock that the time to get rid of it is now 
while the price of the saleable article is high. 

Before closing I would commend the untiring efforts 
of our secretary and congratulate him on his most ex- 
cellent showing which he will read to you from his re- 
port. I recommend that something more substantial 
than mere applause should be your part by him. 

Furthermore, I would commend to you our trade 
publications in the hope that you will read them more 
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diligently, for in the hardware business as well knowl- 
edge is power. 

I thank you for your uniform courtesies during the 
year and hope’ you may have a share of the good that 
must grow out of these strenuous times. 


Secretary Tom Dixon then read his annual report, 
showing a record breaking year. It reflected a 
year of hard conscientious work. It read as fol- 
lows: 


The older members of the association, many of whom 
are present to-day, will recall that nine years ago, in 
this place, I had the honor of being elected your secre- 
tary. They will also recall that the condition of the 
association at that time both as to numbers and finances 
was considerably below par. The roster showed a mem- 
bership of less than one hundred, or to be more exact, 
not more than seventy-five, with liabilities very much 
in excess of assets. 

It occurs to me, therefore, that a brief résumé of 
what has ‘been done since that time will not be out of 
place, and at the same time may be of interest. With 
the hearty co-operation of all the officers of the associa- 
tion without exception, and with the support of the 
rank and file of the membership, those conditions have 
been entirely overcome, and we now have a member- 
ship of three hundred and fifteen to three hundred and 
twenty-five, with a very comfortable surplus to our 
credit. 

These changed conditions are not the result of any 
individual effort, but of the combined efforts of the 
entire body working in harmony, with the absence of 
even the semblance of friction, with but one end in 
view, the greatest good to the greatest number. 

Association activity has so many avenues of. expres- 
sion that to mention them all would take more time 
than I feel to be at my disposal. They can be em- 
braced under three main heads or subdivisions—social, 
educational and financial. The social finds expression 
at our conventions and cannot be emphasized too 
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nual Convention at Wrightsville Beach 


ware Mutual Fire Insurance Makes Year a Record Breaker 
Elected President 





strongly. It appeals to the writer, as one of the most 
valuable features of our organization, and it is to be 
regretted that it does not receive the attention it de- 
serves. 

The educational feature is not neglected at our con- 
ventions, and many opportunities are given every wide- 
awake member to gather information that cannot be 
gotten except through contact with the live wires in 
the hardware business, and more of them are to be 
found in this business than in any other that I know 
of. This educational feature is continued from month 
to month through our valuable trade organ, the Bulletin, 
which is filled with many Valuable ideas as to sales- 
manship, bookkeeping, advertising and many other fea- 
tures essential to the successful management of a hard- 
ware store. This indorsement of the Bulletin is not 
meant to discredit any other trade paper, for my per- 
sonal opinion is that you can’t have top many of these 
on your desks, and you should read every one of them 
if you have the time, for no single one has a monopoly 
on the ideas that lead to success, and there is not an 
issue of any one of them that may not give you an idea 
worth many times the cost of your subscription. 

The question I am called upon to answer more fre- 
quently than any other is, “What is the association 
worth in a financial way?” To give a concrete answer, 
our freight auditor, W. L. Gilbert, Statesville, N. C., 
has refunded to our members by collection of freight 
overcharges, more than $10,000 in five years—our hard- 
ware mutual fire insurance company has refunded to 
our policyholders during the same period, approxi- 
mately $10,000, the two aggregating $20,000. Compare, 
if you please, this amount with the total amount of 
dues paid in five years, and you have a net saving of 
$3,000 per year. If any dealer in the two Carolinas is 
not receiving his percentage of the saving, it is not the 
fault of our organization, nor do I believe it is the 
fault of your secretary, for if a single firm has been 
overlooked it has not come to his attention. 

Presenting briefly the activities of the present year, 
I have called to see more than 75 per cent of the dealers 





— . 
bh Shon ee AF cd 
Wee See 


rete gn 








40 Hardware Age 





Hollidays on a holiday 





i They were watching 300 bathers, and they didn’t miss Another family group enjoying the beach 
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T. Frazier James brought his little son, and they had a _ Secretary Dixon and his family. Little Tom has just 
great time caught a crab 
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Left to right: W. W. Orridge; H. G. Rider; George Woolley, Jr.; F. R. Wamhoff, and J. L. Gamble represented 
the Shapleigh Hardware Company 


in our territory, with the result that we have added 
twenty-nine new names to our roster—have reinstated 
seven, and transferred to new firms with stocks of goods 
sold them, the memberships of five others, carried by the 
firms selling the stock. In addition to this, as will be 
shown in our insurance report, we have added $100,000 
of new business to our insurance department, in con- 
nection with this personal canvass for new members. 
Am further gratified to report that there are fewer 
members in arrears for dues than ever before, and from 
every point of view, the association has never been in 
a healthier and more prosperous condition. 


Jointly with other organizations our office has taken 
an active part in legislative matters, both State and 
National, that materially affected the interests of our 
members, practically all of which has been conducted 
by correspondence. We were represented in person be- 
fore the North Carolina Legislature, and also repre- 
sented by the chairman of our legislative committee, 
in a concerted effort among trade organizations to have 
enacted a garnishment law, and to make a much needed 
change in the exemptions allowed by our bankruptcy 
law. It has long been realized that economic con- 
ditions have demanded the relief asked for, but it seems 





These boys have proof that the fishing was good 
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Henderson smiles outdid the sunshine and made the 
boardwalk a lot more pleasant 


an impossibility to have this fact recognized by our 
law makers. 

It is generally considered one of the secretary’s pre- 
rogatives to present his views on trade conditions, and 
to offer some advice as how you should manage your 
business under conditions that are both abnormal and 
chaotic. I must decline to tell you what you should do, 
what is going to happen and when the war is going 
to end, what, where and when you should buy. One 
man’s judgment is as good as another. This much I 
will say, that it is up to each one of us to exert all 
our energies in every direction where opportunity and 
duty calls. In other words, do our best, and then we 
are ready for any eventuality. 

You have doubtless learned before this that the secre- 
tary’s report is largely a matter of form, because the 
work of each year is almost a repetition of the pre- 
ceding year, so am sure you wish me to be brief. If 
there is any question you wish to ask in reference to 
my work I shall be glad to answer it to the best of 
my ability. 

Finally and in conclusion, we wish to thank the presi- 
dent, the officers and members for the cordial co-opera- 
tion given us at all times, and especially to thank our 
advertisers, who have responded in their usual liberal 
way, not grudgingly, but apparently gladly. You will 
allow..me to repeat in their behalf, what I have often 
said before, that this co-operation on their part imposes 





The hotel dog. Friend of all children and enemy of all 
crabs. He is one of those rare eer aape who 
enjoy salt water bathing 
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Mrs. R. F. Soule and Mrs. O’Neil enjoyed posing with 
President M. J. O’Neil. This is not a characteristic 
pose of the president 


an obligation on me, which must be transferred to you, 
for their is no other channel through which it can be 
discharged. Am I asking too much, when I insist that 
at all times when you are placing your orders, that 
give them the preference? 

Just this additional word, we do not think that our 
members use the secretary’s office as often as they 
should, and we wish to ask them to not only feel free 
to do so, but to feel that it is their special duty and 
privilege. We are conceited enough to think we can 
sometimes furnish you information that may be of 
great value. 


Immediately after the applause had subsided a 
motion was made and unanimously carried which 
substantially increased the salary of Secretary 
Dixon... There are few more conscientious, thor- 
ough workers than Tom Dixon. He is certainly de- 
serving of the most loyal friendship of every hard- 
ware merchant in the Carolinas. 

The meeting adjourned for lunch at one o’clock 
and the afternoon was given over to a dip in the 
surf. Wrightsville has one of the best beaches on 
the Atlantic Coast. The sand is fine and almost as 
soft as flour. The water is of a delightful tem- 
perature, and the visiting hardware people enjoyed 
it to the limit. The only shark seen was a 10-in. 
specimen caught by Secretary Dixon while he was 
fishing for wall-eyed trout. 





The sun was blinding, but these delegates saw every- 
thing that went by 
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Secretary T. W. Dizon's 
charmi little daughter 
enjoyed her first convention 





Maurice J. O’Neil of Hen- 
derson, N. C. was elected 
president 


The Insurance Meeting 


On Wednesday morning the Hardware Mutual In- 
surance Company held its annual meeting. Presi- 
dent Walter Watt reviewed the work of the year, 
and in a masterful address urged the members to 
take every opportunity to transfer old line policies 
to the Hardware Mutuals. Secretary Dixon read 
the following report, which coincided with the re- 
port of Treasurer Duvall. 

Mr. Dixon’s report wds as follows: 


For the information of the stockholders, who are or 
should be interested in the general condition of the 
company in which they are insured, I beg leave to con- 
fine my report largely to statistics, for I am sure they 
will be interesting, if not instructive. 

Total insurance in force amounts to $721,100, dis- 





J. D. Alexander, his wife and sister faced the Graflex 
with a smile 
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President A. R. Craig and Roy F. Soule took a seven 
Mrs. Craig met a host of o'clock swim every morn- 
old friends and made many ing 


new ones 


tributed as follows in North Carolina, $416,450, and in 
South Carolina $304,650. Comparing the membership 
as to numbers in each State, the S. C. members are 
carrying as much, if not more than the N. C. members. 
The distribution as to kind of risk, whether mercantile 
or dwelling and hardware goods is as follows: Mercan- 
tile, $672,850. Dwellings, etc., $48,250. 

The average rate in both States is practically the 
same, being about $17.50 per thousand. Ratio of ex- 
pense to premiums for the past fiscal year has been 
17 per cent, and ratio of losses to premiums has been 
28 per cent, or about the usual average. 

New business written since last convention has been 
$128,000, which is the best showing we have made in 
several years. As against this, though, we have had 
cancellations amounting to $30,000—reasons for can- 
cellations being as follows: Non-payment of premiums 
$7,000, arbitrary $10,000, business closed out $4,000, 
fire loss $3,000, too close to other risks $6,000. 





Mr. and Mrs. Walter Watt and their little friend from 
the mountains 
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Jobber Jacobi proved him- 


self a real host and the South Carolina sprung a 
Rotary Club was well surprise orator, and his 


represented wife came with him 
We have in assets more than $25 for each thousand 

at risk, and in surplus more than $13 for each thousand 

at risk, and we are confident that but few, if any, other 


companies, whether stock or mutual, can make a better 
showing. 


Following the secretary’s report a number of 
members testified as to the prompt manner in which 
the hardware mutual fire insurance companies set- 
tle their fire losses. M. J. O’Neil and Colonel Keith 
gave some interesting concrete examples. Both 
these merchants said that the mutual companies 
were the first to pay after a fire. Mr. O’Neil re- 
ceived a check from the Wisconsin mutual within 
24 hours of the time the adjuster had finished his 
work. He is still wondering how Secretary Jacobs 
made such time. 

Wednesday afternoon was given over to the Ques- 
tion Box, which was conducted by M. J. O’Neil and 
Roy F. Soule. 

The subject of collections and the forcing of pay- 
ments proved to be the prize question. For over 
an hour the different phases of this question were 
discussed. It was agreed that force was the proper 
thing when promises failed to materialize. One 
merchant said that he had learned to give his old 
accounts to a magistrate for collection. His ex- 
perience with lawyers was a failure. He said that 
most lawyers had political ambitions and that be- 
cause of that they would not force collections en- 
ergetically for fear of losing votes. 

Tuesday evening Herbert P. Sheets of the Na- 
tional Retail Hardware Association told of the work 
of that body, and offered the Carolina readers the 
full co-operation of the National office in all matters. 

Roy F. Soule, editor of HARDWARE AGE, delivered 
an address on “The Nation’s Need and the Hard- 
ware Merchant’s Duty to the Country,” in which he 
emphasized the danger of the present time and 
urged his audience to accept with all seriousness the 
grave duties confronting them. 

Tuesday the subject of freight audits was given 
consideration and in recognition of the good services 
rendered by W. L. Gilbert of Statesville, N. C., he 
was re-elected freight auditor for the association. 

The following resolutions were adopted: 


Be it resolved by the Hardware Association of the 
Carolinas, in convention assembled, that it is the sense 
of this body that our thanks be and are hereby ex- 
tended— 


First, to the good and historic city of Wilmington 
and her able mayor, the Hon. P. Q. Moore, for the 
cordial hospitality extended to our members and the 
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eloquent and cordial terms in which our welcome was 
made; 

Second, to the delightful town of Wrightsville and 
her good mayor, the Hon. Thomas H. Wright; 

Third, to the Chamber of Commerce of Wilmington 
and Mr. J. G. McCormick; 

Fourth, to the Rotary Club of Wilmington and Mr. 
George P. Galvin; 

Fifth, to the merchants and citizens of Wilmington; 

Sixth, to the daily press of Wilmington, The Dis- 
patch and The Star, for the full and accurate reports 
of our proceedings which places us under unusual obli- 
gations to them; 

Seventh, to the Seashore Hotel for entertainment and 
attention to our comfort, of more than ordinary ex- 
cellence; 

Eighth, and lastly, does our committee desire to offer 
most grateful and respectful homage to the ladies, God 
bless them, who have graced our assembly with their 
charming presence and we venture the hope that their 
stay with us on this pleasant and profitable occasion 
will have been of such happy character as to insure 
their presence with us in the future. 


Invitations for the next convention were received 
from Wrightsville Beach, Wilson, N. C., Charlotte, 
N. C., Asheville, N. C., and New York City. By 
unanimous vote Asheville was selected, and Wrights- 
ville was chosen as a meeting place in case proper 
hotel arrangements could not be made at Ashe- 
ville. 

The following officers were then elected: 

President, M. J. O’Neil, Henderson, N. C. 

First Vice-President, U. B. Blalock, Wadesboro, 
N. C. 

Second Vice-President, C. L. Wheeler, Dillon, S. C. 

Third Vice-President, J. M. Anderson, Columbia, 
S.C. 

Secretary-Treasurer, T. W. Dixon, Charlotte, 
N. C. 

The above officers, with Major B. R. Huske of 
North Carolina and L. G. Eskridge of South Caro- 
lina, were elected to serve as the executive commit- 
tee. M. J. O’Neil, Col. E. W. Duvall, Col. Keith, U. 
B. Blalock and T. W. Dixon were elected as dele- 
gates to the National Convention. 

The ladies of the convention were delightfully en- 
tertained by Mrs. Joseph N, Jacobi and Mrs. Mar- 
cus W. Jacobi at a bridge party at their cottage 
on Wrightsville Sound. 





Otis Green and his family live in a mountain resort, 
but they took kindly to the beach 

















Hardware Stores of a Brazilian City 


Comparatively Few American Goods Found by a Traveler 


By JoHN B. BENNETT 





Luiz Rose hardware store—Curityba, Brazil 


CURITYBA, Parana, Brazil. 
OW many readers of HARDWARE AGE have ever 
heard of this place? One in a thousand 
would probably be a safe guess. If my as- 
sumption is reasonably correct, and the place is 
barely known of in the big republic of the North, 
then one could hardly expect to find very much of a 
display of American goods and products in the shops 
and stores of this thriving and charming little city 
of 60,000, the capital of the State of Parana of the 
United States of Brazil. 

Every tourist and traveler to South America vis- 
its Rio de Janeiro, a city plainly and easily justified 
in its claim to being the most beautiful city on the 
Western continent, a city where Paris and Lisbon 
seem to meet under summer skies and ranking 
fifth in population in all America, allowing fourth 
place to Buenos Aires. Quite a number of trav- 
elers continue on to Santos, the seaport of the State 
of Sao Paulo, an interesting old city founded prior 
to 1550, which has a population of about 75,000. 
Thence the traveler usually goes to Sao Paulo, the 
capital of the State by the same name, a modern 
fast growing city of 400,000. The railway from 
Santos to Sao Paulo, the Sao Paulo Railway, is very 
broad gauge and ranks as one of the best constructed 
and richest railways in the world. Shortly after 
leaving Santos this road climbs 3000 feet in less 
than eight miles in order to reach the plateau which 
extends north and south through Brazil. This is 
accomplished by endless steel cables operated by 
powerful stationary engines, and as there are a 
large number of tunnels and viaducts the work is 
considered a marvel of engineering. From Sao 
Paulo a few travelers possibly visit Campinas, 80 


The store front of Paulo Hauer & Cie 


miles west of Sao Paulo, by rail. It’s a wealthy and 
interesting little city of culture and education in 
the heart of the coffee section, and has an estimated 
population of about 50,000. 

Very seldom, however, does the traveler turn 
southward from Sao Paulo to the State of Parana, 
one of the most beautiful and solidly prosperous 
States in Brazil. 

Curityba is reached by rail from Sao Paulo in 
about 30 hours through sleeper or dormitorio, as it 
is called on all trains. The ride for most of the 
way is through a very hilly, uninteresting country 
but sparsely inhabited. Another route is via San- 
tos, thence by boat to Paranagua, an old Portuguese 
town, population about 10,000, locatéd on the beau- 
tiful bay of the same name; thence by the Parana 
Railway to Curityba, a distance of 70 miles. Curi- 
tyba, like Sao Paulo, is situated on the plateau, and 
the road makes the climb of 3000 feet in a distance 
of between 20 and 30 miles without cables, hanging 
on to the mountain sides, as it were, over high 
trestles and through 17 tunnels. The views ure won- 
derful and beautiful beyond description, startling 
and hair-raising at some points, I might add. 

The city has a fine electric railway and lighting 
system, many miles of stone beach paving, a number 
of small parks scattered through the city, good 
hotels, a fine opera house, two morning and three 
evening daily papers, pretty homes and with stores 
and shops carrying quite as complete lines as would 
be found in cities of the size and larger in the North 
American States. 

It’s the heart of the herba mate industry. There 
are several large establishments for the preparation 
of mate for the market, and more than 50,000 tons 
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In front of Wendler & Cie. 


are exported annually. Theré are also large match 
factories, foundries and machine shops, ete. In one 
of the latter, that of Mueller, Irmaos & Cie (Mueller 
Bros, & Co.), the writer noted 12 wire nail machines 
of German make, turning out a good quality of wire 
nails from wire imported from the United States. 
The nails are put up nicely in packages of one kilo— 
about 2 1/5 pounds each. Lathes, punch presses 
and other machine tools were from the United 
States, England and Germany. The proprietors 
very courteously showed the writer all through their 
extensive plant, but not one word of English could 
they speak, 

The leading hardware stores of the city are the 
Casa Metal (Hauer Junior & Weiser), Casa Crystal 
(Wendler & Cie), Casa Porcellana (Schmidlin & 
Tamm), Paul Hauer & Cie, Luiz Rose, Despite the 
names, Casa Crystal and Casa Porcellana are regu- 





Attentive service in Hauer, Junior & Weiser hardware 
store 
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Front of Casa Porcellana, one of the leading hardware 
stores 


lar hardware stores, All are well housed, The pro 
prietors all impressed me as courteous, intelligent 
business men, All complained of low stocks owing 
to trouble in getting goods. Goods most in sight 
were English and German. Some few products of 
American manufacture had sifted through to each 
of them, For instance, the writer noted Disston’s 
saws, Stanley Rule & Level Company’s goods, 
Goodell-Pratt, North Bros,, Swan’s bits, “Big Ben,” 
Glidden goods and a few others, Glidden brings to 
mind a rather good joke on the writer. When com- 
ing up from Paranagua by rail, a good looking 
young fellow, rather dark complexion, spoke across 
the car aisle to me, Not hearing him plainly I just 
naturally assumed he was speaking Portuguese, and 
I simply said “naon comprende Portuguese.” He 
leaned across a little further and said ‘you speak 
English, do you not?” To my reply in the affirma- 
tive he said, “Well, I asked you in plain English 
which was the best hotel in Curtiyba?” I directed 
him to the Hotel Grande, where I was going. We 
got quite well acquainted, as he remained here four 
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An interior view of the Paulo Hauer & Cie store 
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or five days. His name was Francisco Martin, rep- 
resenting the New York branch of the Glidden Var- 
nish Company. One dealer spoke enthusiastically 
of Swan bits, stating that they had become much 
more popular than those of German make and of 
which he had quite a stock. 

In one store I noticed a small inferior make of 
refrigerator from America. I doubt if it would 
have found sale at home. Looks like poor business 
judgment to send out cheap and inferior goods, par- 
ticularly when the articles are practically looked 
upon as samples. 

Axes and hatchets, I notice, are, as a rule, very 
different in form to those used in the States, and yet 
many of them come from there; some quite popular 
ones from Hartford. 

The National cash register is universally used, 
the machines being modified to Brazilian money. 


HAUER JUNIOR & WEISER 


IMPORTADORES 
RUA 15 DE NOVEMBRO, 440 CURITYBA © CAMA POSTAL Ne 140 
TELEPHONE NM. 482 — TeLcornmuns. “METAL” 


@ CASA METAL @ 


GFANDE DEPOSITO DE: 
Ferre 6 liga om barras + Molaes do todas as especies + Ferragons part cansirncyoed, et. 


FERRAMENTAS E UTENSILIOS PARA QUALQUER OFFICIO 


Bacauas vaRe Lavouns, BrC., BFC. 


Loucas, Porcellanas, Vidros, Ferro esmataco, Tintas, Drogas, Oleos, Vernizes, etc 
IMPORTACAO DE MACHINAS POR ENCOMMENDA. 
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As the metric system is used exclusively, all weights 
are adapted to it. Scales give the weight in kilos 
instead of pounds; rules, squares, tape lines are 
marked for millimeters, centimeters and meters in- 
stead of inches, feet and yards; liquid measures 
are in liters instead of quarts, etc. 

In none of the hardware stores, in fact, in none 
of the stores I happened to visit did I find any one 
that understood a word of English. By brushing 
up my Spanish I was able to make myself under- 
stood to some extent. 

I would add that it is practically wasted effort to 
attempt to do business in Brazil without a pretty 
fair understanding of Portuguese, except through 
concerns or parties conversant with both English 
and Portuguese. A fairly good understanding of 
Spanish is helpful and particularly so in picking up 
the Portuguese language. 
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Advertisements of two of the Curityba hardware stores 


The New President of the N. R. H. A. 


jou R. GAMBLE, the new president of the Na- 
tional Retail Hardware Association, is the presi- 
dent of three hardware stores in ven Clanton 
and Alexander City, Ala. 

John R. Gamble was born on Jan. 18, 1871, at 
Arkadelphia, Ala. He 
is a graduate of the 
Southern University at 
Greensboro, Ala. Im- 
mediately after leaving 
college he became iden- + 
tified as general sales 
agent for a prominent 
coal and coke company 
at Birmingham, which 
position he held until 
1899, when he entered 
the hardware business 
at Wetumpka, Ala., as- 
sociating himself with 
Smith & Gamble, in 
which concern his fa- 
ther was interested. 

In 1903 the concern’s 
name was changed to 
the Gamble Hardware 
Company, his father 
having purchased his 
partner’s share, and 
four years later this 
business was incorpo- 
rated under that name. 

Mr. Gamble for a good many years has been de- 
votedly interested in the various hardware organi- 
zation movements. He has served on the executive 

















John R. Gamble 


committee of the Alabama Retail Hardware Associ- 
ation and was also second and first vicespresident 
and later president of his State association for two 
successful terms. 

His activities in the national association began 
when he attended the National Retail Hardware 
Association convention at Denver, Col., as a dele- 
gate. He later attended the Detroit, Mich., conyen- 
tion, where he was elected a member of the execu- 
tive committee, and at the national convention held 
in St. Paul, Minn., in 1916, he was chosen second 
vice-president. 

Mr. Gamble is actively interested in many other 
enterprises, being president of the Central Alabama 
Construction Company and the Business Men’s 
League of Wetumpka. ‘He is algo a director of the 
Jenkins Brick Company, Montgomery, and the Bank 
of Wetumpka. Mr. Gamble has been a member of 
the Wetumpka City Board of Aldermen for 17 years, 
and is past chancellor of the Knights of Pythias. 


The Motor Equipment Company, Philadelphia, has 
been imcorporated with a capital of $20,000 to manu- 
facture motor specialties. Charles M. Green is the 
principal incorporator. 


Moore & Ward, 123 Washington Street, Newark, 
N. J., have been incorporated with a capital of $25,000 
to manufacture automobile tires, etc. George S. Moore, 
Harcourt S. Ward and Robert N. Shoemaker are the 
incorporators. 


The Tuck Manufacturing Company, Brockton, Mass., 
has been incorporated with capital stock of $20,000 to 
manufacture tools, springs and hardware specialties. 
The directors are Lon Weston, president; Lawrence G. 
Weston, treasurer, and M. G. Weston. 
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Interesting Views of the Varick Hardware Store, 


Manchester, N. H. 





A remarkable photograph of the front of the John B. Varick Company’s store in Manchester. N. H.. Note 
the clear view of the stairway at the back of the store. The window displays feature watches and fountain pens 
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The John B. Varick Company, Manchester, N. H., has a very successful jewelry department to which it draws: 
attention by excellent window displays as shown above 














Publicity for the Retailer 


Two Merchants Use Attractive Ads on Garage Hardware—A 
Bulletin Idea from Ohio Dealer—Screens and Service 
As Twin Arguments in Well Written Ad 


By Burt J. Paris 


This Will Appeal to the Motorist 


No. 1 (2 cols. x 6 in.). If the history of each 
dented auto fender and each smashed lamp could 
be written, the free swinging garage door would 
have a tremendous amount of damage to answer 
for. Garage doors without a holder are a menace 
to the safety of an automobile. Not only a sudden 
gust of wind can throw the doors against a car 
but often they move slightly when the driver’s 
head is turned in manoeuvring and the result 
means a trip to the repair shop. The ad of Belcher 
& Loomis, Providence, R. I., reproduced herewith, 
both by word and picture, shows how really con- 
venient and safe driving into a garage may be 
made if one: uses the Stanley Door Holder. An 
ad like this Makes a strong appeal to the average 


THE STORE OF SERVICE 


Stanley Garage Hardware 





You Take No Risk 


driving into your garage if the doors are hung on 
Stanley Hinges and held open by the Stanley Door 
Holder. 


Come in and see this spletidid line of. Garage Hardware. 
‘Specia! Hinges that won't let your doors sag, Latches and Bolts of 
the miost substantial character, Automatic Door Holders that won't 
let go in the strongest wind. 


ELCHER& LOOMI 


HARDWARE Co. 
83-91 WEYBOSSET STREET 





CLOSED SATURDAYS AT 6 


No. 1—What every motorist would like to do 








auto owner for it offers a solution to a problem 
that is ever a source of worry. The second para- 
graph in the ad features other Stanley garage 
hardware which will interest the man who owns 
his garage or is thinking of building one. This 
ad is very neatly displayed and is bound to create 
interest and hold attention. 


Attractive Cut and Good Copy 


No. 2 (2 cols. x 6 in.). Here’s another ad on 
Stanley garage hardware. F. C. Bidwell & Co., 
Hartford, Conn., are responsible for this effort 
and in our opinion it is a very effective announce- 























Whether you are planning to build a new garage 
or are just dissatisfied with, the fittings on your 
present one, you will be mighty interested in seeing 
samples of the shipment of Stanley Garage Hardware 
we have just received and which we are displaying 
this week in our window. 

We have also the Asphalt Slate Shingles. They- 
will improve the appearance and fire-proof qualities 
of your garage. 

Call at our new store 1293-1297 Main street and 
look us over for anything you may need in the 
Builders’ Hardware Line, 


F, C. BIDWELL & (0. 


1293-1297 MAIN ST. Tel. Charter 7133. 











No. 2—A strong bid for garage hardware sales 





as A 


5) ne aang 


Pee we 


a RN nm 





i itn 


Sb a aiich Lanai cea 





50 


ment. The cut is artistically handled and will at- 
tract attention at a glance. It is also a very clever 
cut—it tells a story of safety without using any 
words. It will be noted that a strong wind is 
blowing yet the garage doors remain open direct- 
ly against the breeze. The only suggestion that we 
would make is to omit the paragraph on shingles 
and substitute copy on the order of the last para- 





Wheeler Screens 





ONE OF OUR QUALITY LINES 





UALITY “Wheelers” are the best Screens, Because. 
QUALITY Anybody can put them in and take them out. 
They always work, no matter what the weather. 
Can be adjusted to any window, no matter how 


We go to YOUR house, measure for the Screens, 
SERVICE Deliver and put them in. Teach the women folks” 
how to work them. 


We thought about YOU and have a Screen to exactly suit YOUR needs. 


OGDEN HARDWARE CO. 


108-10 W. Greenup Ave. Ashland, Ky. 
(QUALITY & SERVICE) 











No. 3—An exact presentation of quality and service 


graph in No. 1, featuring the different units of 
garage hardware and especially the door holder 
so as to tie up closer with the illustration. More 
and more auto owners are putting up their own 
garages and the opportunities for sales are con- 
stantly increasing. Use strong advertising to ac- 
quaint the motorist of things he should be care- 
ful to do when building his garage. This same ad- 
vertising will reach the man who has already built 
his garage but who has used hardware that does 
not afford him the maximum of convenience and 
comfort: 
A Quality and Service Appeal 


No. 3 (3 cols. x 8 in.). J. 8S. Ogden, president 
of the Ogden Hardware Company, Ashland, Ky., 
sent us this ad and tells us in an accompanying 
letter that the objects sought in this publicity are 
emphasis of quality and service. This is an ad 
which should be noted carefully because it ex- 
plains to the reader exactly what the Ogden com- 
pany means by quality and service in regard to 
the article advertised—screens. So many ads 
leave the definition of quality to the reader’s imag- 
ination and as for service, the time is past when 
“service” creates any business unless the word is 
carefully defined. Here the reader knows exactly 
what to expect in quality and service if he pur- 
chases screens from the Ogden Company and in 
this lies the strength of the announcement. Note 
also that much is said but that few words are 
used to say it. This kind of an ad looks easiest 
to prepare, but is really the sort of publicity that 
makes the adman chew his pencil. Under the 
heading of “quality” the reader readily under- 
stands that Wheeler Screens are built to meet any 
and every screen need. Under the heading of 
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“service” he notes that he will be relieved of the 
good-sized job of measuring and fitting. As a fur- 
ther inducement to action the deadliness of the 
fly is featured to good advantage. 


This Bulletin Distributed from House to House 


No. 4 (8 cols. x 8 in.). Robert Futhey, Jr., 
secretary-treasurer of the Futhey Lumber & 
Hardware Co., Shadyside, Ohio, sent us this bulle- 


, tin which his firm distributes from house to house. 


Mr. Futhey says that he does not issue these bulle- 
tins at stated intervals but gets them out suffi- 
ciently often to feature seasonable merchandise 
at different times during the year. This bulletin 
was used last month and as will be noted features 
gardening equipment and other articles season- 
able at this time of the year. To our way of 
thinking the feature of this bulletin is the attrac- 
tive way in which the copy is handled. There is 
not a paragraph of dry reading in either column. 
Every-day articles are presented in a manner that 
both interests and convinces. Note that aside 
from listing merchandise, store policies are set 
down—those that have to do with the important 
questions of price and satisfaction in purchase. 
With this bulletin a scratch card was included. 
Reference is made to it in the last paragraph oy 
the ad. Typographically, the bulletin is well 
planned: the cuts helping to make the blocks of 
type more readable. While we have no important 
criticism for this bulletin we have a very vital 
suggestion to make to Mr. Futhey: let this bulle- 
tin develop into a monthly store paper. Keep the 
same size sheet, use the same paper, but add an- 
other sheet so that it will consist of four pages. 
Very little extra effort would be involved and 
practically no extra expense but results would be 


Spring- Time Bulletin 


A strong, finished, 
daca fe jn 7c 

















Paints and Varnish 
BLUE By na'seg Hoyer Paint, RY AMEEE Ver Var- 
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Cheap Kaa bu b 
ing sachinne at 96-25 Pitre — 
Screen Doors and’ Sash 
No chful waiti in dealing 
with Mie Esta a block- 


standard door at $1.40 and 
for ac. Hinges at4 $c pr, 
Then we have all sizes of Wire 





Powtery Netting in ail sizes, too. 


The Futhey Lumber & Hardware Co. 


SHADYSIDE, OHIO 


No. 4—A house bulletin that has proven effective 





100 per cent greater. This we can assure you by 
reason of our long experience in gauging the busi- 
ness producing capability of the hardware store 
paper. Mr. Futhey remarks that he and the other 
members of his firm take both pleasure and profit 
in reading this department of HARDWARE AGE and 
the others as well. 











Not On the Program 


By-Products of the World’s Salesmanship Congress at Detroit 


By THE ASSISTANT MANAGER 


EWS Item. I am at a Convention. I have at- 
l tended some forty conventions this year, but 

this one is different. I believe there must 
be 5000 salesmen in this city of automobiles and 
they are all here for the purpose of swapping ideas 
and they look like the type of chaps who will get 
action on the material they are putting in their note 
books. After having been registered and buttoned 
and badged, I wandered over to the Auditorium and 
joined the stampede, looking for a good seat. My 
attention was suddenly attracted by an energetic 
looking chap who jumped out of his seat and yelled, 
“Hey, there, Mr. Assistant Manager, come over 
here.” It was Lou Heckler of Heckler Bros., the 
fellow who put the “Pitt” in Pittsburgh. On the 
way over to my seat, another live wire hardware 
man hailed me. It was Frank Cramer of the War- 
ner Hardware Co. of Minneapolis, Minn. When the 
morning meeting was over, the three of us got to- 
gether for luncheon. Lou Heckler got the check and 
we all got a bundle of notes worth carrying away. 
Here are mine. 

Three young hardware men, one 32 years old, an- 
other 36 and another 37—105 years of experience 
‘on old Mother Earth and most of it on the hardware 
firing line. After we had all pooled our orders for 
ham and potato salad, the subject of setting a good 
example for employees came up. Lou Heckler had 
the floor. “I believe in setting the example and 
setting the pace,” he said. “Every member of our 
firm works on a salary and everyone who is late in 
the morning forfeits his entire day’s pay. We open 
the store at 7:30 in the morning. We have found 
that it is good business to show the boys that our 
hearts are in the work.” 

“‘Now, that’s funny,” said Cramer; “we have 
heard a lot about one another, have just been in- 
troduced and already we disagree. The officials and 
manager of our concern probably put in more hours’ 
work than the other employees, but we do not bind 
them to strict hours in the morning. In our store 
a certain individual is in charge of every depart- 
ment, and we feel that if the manager always arrives 
promptly on the dot that the boys may think they 
are being watched, that we do not place absolute 
confidence in them.” 

They promptly put it up to me—which man was 
right—which idea will work best—which will make 
the most money, and which will create the greater 
number of satisfied employees. My pencil was 
already busy making notes. I stopped for a second 
and before my mind there flashed a picture of the 
two big institutions these boys represent—big, suc- 
cessful, prosperous, hi g concerns. They stand 
as record makers in il hardware merchandising. 
The only answer I could make was that I guess the 
shoes they were making would fit the feet they were 
intended for. 


Musn’t Say “Haven’t Got It” 


The subject changed as an indirect descendant of 
Christopher Columbus brought the ice water and the 
flat ware. “We have a rule in our store,” said 
Heckler, “that forbids anyone saying ‘We haven’t 
got it.’ When a customer asks for anything that 
is not in our stock we run him back to the city 


buyer and Charlie comes pretty near knowing if it 
can be secured in town, and if it can we promise 
definite delivery by a certain hour. If Charlie is in 
doubt we tell the customer we will look it up and 
we take his telephone number. We call him a little 
later, tell him it isn’t to be had in town and promise 
delivery on a certain date, which we are sure we can 
make. It gets us a lot of business that would just 
pass out the front door if the boys enjoyed the 
privilege of saying, ‘We haven’t got it.’” 

Cramer was smiling all over. “We do that, too,” 
he chipped in, “we accommodate anyone for any- 
thing. Not long ago an old codger came drifting 
into our store and wanted a certain kind of coffee 
mill. He was from the crossroads and he looked it, 
but he was courteously escorted to our city desk, 
where Mr. Smith took him in tow and took his 
order. Later in the day I saw the old man come 
in and leave our store with a great big bundle under 
his arm. I asked Smith what he had bought and 
found that he had spent about $10 for miscellaneous 
articles. He was the purchasing agent for some 
woman’s club in his village. He had come to Minne- 
apolis for the day and was very anxious to see 
Griffith’s big production ‘Intolerance.’ Smith took 
his order for everything he needed, got it together 
from several stores and had it ready for him on the 
dot. The old gentleman had seen his picture show 
and was going back home, happy and contented. He 
has come back to the store many times since, and is 
a customer who was made through service.” 


Hints on Mailing Lists 


I said something about mailing lists and I tapped 
a gold mine. Lou and Frank know a heap about 
mailing lists. Cramer told us of a recent experi- 
ence, which added very materially to the lists kept 
on file at Warner’s. “It’s been a great year for 
seeds,” he said. “Minneapolis has been strong for 
garden clubs. Last year’s clubs accomplished 
wonders in the city. Most*of us wanted to obtain a 
mailing list of the members, but we couldn’t get it. 
This year I began cultivating that ground. I found 
out early in the year that for $1 enrollment fee 
every new member to the garden clubs was being 
given a mighty substantial window Ylower box. I 
sent for the secretary of the club and told him how 
anxious we were to co-operate in such a constructive 
movement. I offered to do so many things that he 
finally took me up on the very thing I had in mind; 
he was worried about the delivery of those heavy 
window boxes, and I offered to take the job off his 
hands without any expense to the association. The 
executive committee jumped at my offer and the re- 
sult was that we delivered over 2000 of those win- 
dow boxes and got a mailing list that is a hummer. 
With every window box we delivered a booklet on 
‘garden tools.’ We have followed it up with two 
letters and will mail two more to that list before 
the season is over. With each letter goes a new 
garden tool catalog and we have sold more goods of 
that nature than ever before as a result.” 

Heckler told us how he strengthened his mailing 
list of furnace prospects. “We keep a very careful 


record of all sales we make,” he said, “and this 
spring we wrote a letter to every man to whom we 
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had sold a furnace last year. We expressed an in- 
terest in his furnace and in him—told him if there 
was anything wrong in any way we wanted to know 
it, because we wanted him to be continually satisfied 
with his purchase. We then added a paragraph in 
which we asked him to send us the names and ad- 
dresses of one or two people whom he thought would 
be interested in our furnaces and told him if he 
would do so we would mail him a very substantial 
leather pocketbook. We enclosed a beautiful picture 
of the pocketbook, and when the names came in we 
had our friend’s name printed in gold letters on the 
prize and mailed it to him. This cost us about $1 
per name. It sounds mighty high priced, but when 
I tell you we have sold furnaces to more than three- 
quarters of the names on that prospect list you can 
see what a good investment it has been.” 

I complimented Lou on some of the furnace adver- 
tising he has done the past year and then told 
Cramer how much I appreciated the fact that he 
mailed me samples of his advertisements every week. 
“I wish you would mail me samples of your adver- 
tisements, too,” said Heckler. “I’ll exchange with 
you,” said Frank, and the trade was made. Good 
idea, isn’t it? It would be mighty good business for 
all hardware merchants to watch the Publicity for 
the Retailer Department in HARDWARE AGE and to 
start exchanging newspaper copy with all the live 
ones. Great Scott, think of the additional pep it 
would put into the advertising of seasonable goods. 

Then someone mentioned a house organ. Post- 
age, Gumption, the Ambassador, Drill Chips, Shirt 
Tails, The Gimlet, and a dozen other well known 
house organs were mentioned. Heckler has a list 
of several hundred house organs and from them he 
secures a world of constructive business ideas every 
month of the year. 


Leases Out Its Delivery System 


Then we got to talking about delivery systems. 
Just as the waiter put a plate of ham in front of 
Cramer, he noticed a dill pickle on the edge of the 
plate. “Fifty-seven varieties,” he said. “It re- 
minds me of a speech I heard recently. The speaker 
said there were fifty-seven varieties of business, the 
first of which was ‘Deliver the goods,’ the other 
fifty-six can be forgotten. Warner’s have adopted a 
new delivery system. They furnish their own de. 
livery trucks, but have let a contract for the running 
and upkeep of them. They pay $1,000 a month to 
this company to deliver all their goods. The delivery 
company pays for the upkeep of the machines, the 
drivers, etc. Every machine is washed every night. 
They look spick and span and up-to-date—not a sin- 
gle complaint has been received by the big Minne- 
apolis store regarding its deliveries. The plan 
looks good and is undoubtedly saving a lot of gen- 
eral delivery expense in the big Minnesota town. 

Store meetings was the next subject. In both 
these stores regular meetings of the employees are 
held. In Warner’s a managers’ meeting is held every 
morning of the year. “There are ten men in our 
operating committee,” said Cramer, “and we meet 
every morning from 8 to 9. The only set subject 
is the advertising meeting held on Monday morn- 
ing. Some mornings we get together and there 
doesn’t seem to be anything to talk about, but before 
we get out of the room a dozen subjects come up, 
and many heads make easy some of the big problems 
our managers are up against. These meetings are 
saving about 25 per cent of Mr. Warner’s time. 
Most managers have some screw loose in their de- 
partments, which they would try to talk over with 
Mr. Warner the first thing in the morning under 
ordinary circumstances. This is a most natural 
thing to do. By talking it over among themselves 
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our operating committee are solving their own 
problems. 

While the waiter was rustling some powdered 
sugar for our iced tea we made an appointment to 
visit the T. B. Rayl store in Detroit. Then the sub- 
ject shifted to the proper dress during business 
hours. ‘‘We have solved that too,” said Cramer. 
“We had coats made to the order of each of our men 
last year. They were a light colored, light weight 
summer coat of good material. They cost us $7 
apiece and we charged the boys $2.50 for them. 
They were all glad to wear them, and it certainly 
did improve the appearance of things. Our store is 
too well furnished, and we have spent too much 
money for equipment and display to have things 
spoiled by men running around in their shirt sleeves. 
It wouldn’t be so bad, but some of the fellows go in 
for the color of shirts that speak for themselves.” 

Then the subject again drifted to advertising. 
Lou Heckler told a story that is worth repeating. 
“Do you remember when the Val Spar people began 
to nationally advertise their product? By Gosh, !’ll 
never forget it. They came out in the Saturday 
Evening Post one Thursday morning with a double 
page spread, and about 10 o’clock in the morning a 
fellow came into our store and wanted a quart of 
Val Spar. I promised to deliver it to him that day 
and then I called up the wholesale houses, Not a 
one of them were handling it. Then I jumped ona 
car and began hitting up the retail hardware and 
paint stores. Four hours later in a suburban store 
I found what I wanted. A girl about 16 years 
old was in the store and she didn’t know the price of 
it. I tried every way I could to get a can of that 
Val Spar, and I finally succeded by depositing with 
her about twenty times its value, with the assurance 
that I would call next day for my change. I filled 
the demand all right, but that advertising invest- 
ment was a punk proposition if merchants in general 
were no better prepared to supply the demand they 
created than were the stores in Pittsburgh. 

Then we had short cake—not that sickly-sweet- 
cake kind, but old-fashioned—and as we arose from 
the table and lighted our cigars we promised to get 
together again for dinner. I am going to meet the 
boys now. Will read them this manuscript, and if it 
meets with their O.K. I will run it in the next issue. 

P. S.—They agreed, if I paid the dinner bill. It 
went in with my expense account this week. 


Sample Boards for Hose and 


Packing 


The Bedford Hardware Company, New Rochelle, 
N. Y., uses an efficient little display board for 
sampling every kind of hose, tubing and packing 
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Displaying hose and tubing samples 


carried in stock. The short sections of hose are 
secured to the board at right angles as is shown 
in the accompanying illustration. This is ac- 
complished by fitting a cork very snugly in each 
one of the samples, fastening them in position by 
means of a screw through the center of each one. 
Labels at the side of each sample gave all the in- 
formation necessary in making a sale. The little 
board is hung in a convenient position by means 
of a screw eye in the top. 








Expanding a Paint Department 


How Howell Bros., Richmond, Va., Have Developed a 


Business in Artists’ Supplies 





A portion of the department of art and show-card writer’s guvplies in Howell Bros.’ Store. Neat panels are 
used for brushes 


HE idea that any solid merchandise that will 

sell at a profit is hardware gains ground con- 

stantly in the hardware field. In various 
parts of this country hardware merchants are to- 
day selling a hundred and one things that would 
make the old, straight-laced hardware merchant 
of the past turn over in his grave if he could get 
a peek at what is going on. 

The retail hardware merchant has spread his 
line to such marked advantage and has demon- 
strated his ability to sell at a profit merchandise 
that a few years ago would have been considered 
entirely foreign to hardware that anyone familiar 
with this fact would hardly be surprised were he 
to enter the store of Howell Bros., Richmond, Va., 
and find on display in the paint department a 
very comprehensive stock of artists’ supplies. The 
paint department of this store has been gradually 
built until at the present time it is considered as 
a paint store within a hardware store, and the line 
of artists’ supplies seems to fit into it perfectly. 


The Beginning of It 


It began in this way: There is a young man 
connected with the store who has charge of the 
display and advertising ends of the business— 
Robert A. Frayser by name—who is as energetic 
and progressive a chap as can be found in many 
a day. Before making hardware affiliations he 
had been connected as a display man with one of 
the department stores and had formed an acquaint- 
ance with most of the other display and advertis- 
ing men in the city. 

Shortly after entering the hardware store Mr. 
Frayser bought a little stock of show-card colors 
and inks for his own use and after a short time 
began to supply some of his immediate friends. 
The stock then, of course, was very small, but the 
few sales he did make to his friends helped him 
to keep this stock fresh and to cut down the amount 
of capital tied up in the materials. 

After several unsuccessful attempts these dis- 


play men finally came together in February of 
1915, and formed a Display Men’s Association. 
Frayser, who had always been very active in all 
the attempts of the display men to form a per- 
manent organization, was chosen secretary of the 
new body. This naturally brought him in closer 
touch with all the display men in town than was 
ever possible before and he recognized the value 
in a business of the connection he had made. 


Club Room Leased 


On the third floor of the building occupied by 
this enterprising hardware concern a portion of 
the storeroom some time ago was partitioned and 
made into a sort of clubroom for the use of the 
various athletic associations and similar clubs. 
This privilege was extended to the newly formed 
Display Men’s Association. It brought them in 
very close touch with the store and gave them a 
kindly feeling toward it. 

A good many supplies for the window man must 
necessarily be bought from some hardware store, 
and there seemed no reason for not including 
show-card writing supplies in the list, inasmuch as 
they are always in demand. In order to secure 
and hold the business of these men it was neces- 
sary that there should be a fairly complete stock 
of the articles most commonly needed. No matter 
how strong their friendship for the store, it was 
not to be expected that they would purchase merely 
show-card colors at the store, if, for instance, they 
were obliged to go elsewhere when in need of 
cardboard, brushes, T-squares, rulers, and the 
other necessary parts of their equipment. And 
here again a close acquaintance with these men 
was very valuable in deciding upon the stock that 
was to be carried. The preferences of each man 
were learned, the approximate amount of material 
each would use, and the information thus obtained 
kept in mind when the initial stock was ordered. 

This was the beginning. Shortly afterward a 
small line of water colors, oils in tubes, brushes 
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and other materials than those used in show-card 
writing and sign painting were added to the stock, 
The items were well displayed and as the busi- 
ness grew other things such as canvas, easels and 
a well-assorted line of artists’ supplies were added 
to the stock. The display of brushes which has a 
place in one of the well-lighted show cases and 
reproduced in the accompanying illustration, is 
extremely attractive and has been a big factor in 
increasing sales of brushes. 

The brushes are securely wired to the framed 
pieces of wall board, which are painted red, and 
the labels which run entirely across the panels 
are neatly lettered with the name, size and selling 
price of each brush. Each panel can be removed 
from the show case and placed on the counter so 
that the customer may readily choose the size or 
sizes needed, The stock is kept in neatly parti- 
tioned drawers. 

Practically all the display men were brought 
into the fold of customers after a short time, and 
gradually the activities were extended to the sur- 
rounding towns. A catalog featuring artists’ and 
show-card writing and supplies was published, the 
names of the display men in the neighboring 
towns were secured, and each one was sent a copy 
of this new publication. Additional distribution 
for the catalog was obtained by newspaper adver- 
tising. The result is a growing mail-order busi- 
ness in addition to increasing over-the-ccunter 
sales. Not only are Howell Bros. filling a demand 
that already existed, but because of the catalogs 
and the close contact with the trade many of these 
window display men have been prompted to look 
more carefully to their show-card writing and 
window dressing, and the result has been a lot of 
genuinely new business, 


How Howell Bros. Sell Golf 
Goods and Boy Scout 
Supplies 


Howell Bros., Richmond, Va., conduct a retail 
hardware store along modern, progressive lines. The 
store is departmentized, and the stock is arranged 
with an eye for both appearance and practicability. 

The sale of golf goods reached such proportions 
that this section of the sporting goods end of the 
business was made into a separate department. 
A portion of the balcony in which the office is situ- 
ated was given over to this line of goods exclusively, 
and they are to be found at the top and to the left 
of a short flight of stairs, entirely separated from 
any other part of the store. One of the decided 
advantages of this arrangement is that the customer 
can be taken up there and clubs can be tested and 
swung without danger of injuring the other custo- 
mers. Clubs are arranged on two sides of the de- 
partment and on a pair of circular display racks. 
On the side wall is carried the stock of shoes, sweat- 
ers, gloves, etc., and a glass display case is kept at- 
tractively trimmed. 

Another decidedly successful branch of the sport- 
ing goods business is that of Boy Scout supplies. 
The Boy Scouts have a very active organization in 
Richmond, and Howell Bros. have not lagged in 
their efforts to profit by the interest that is taken 
in the Boy Scout movement. Permission was ob- 
tained to put a display case near the entrance to 
the ‘Boy Scout headquarters, in which is kept an 
attractive display of the necessities and luxuries of 
Boy Scout life. Each item is plainly marked with 
the selling price, and an illustrated card in the 
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This case of Boy Scout supplies occupies a 
place on the wall near the entrance to the 
Club rooms 
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The department of golf supplies in the Howell Bros. store, Richmond, Va. 


center tells that the store of Howell Bros. is the 
official headquarters for everything a Boy Scout 
can need. This case, in connection with a small 


New Jersey Hardware Men 
Entertain New Yorkers 


The North Jersey Hardware Association held 
its monthly meeting on Tuesday evening, June 12, 
at the Downtown Club, Newark. The meeting was 
preceded with a most enjoyable dinner, attended 
also by visiting members of the Manhattan and 
Bronx, Hudson County and Brooklyn hardware as- 
sociations. The meeting was opened by George 
W. David, president, who spoke impressively of 
the friendship and pleasant business relations 
which exist between the associations who were 
present at the dinner. 

After the routine business, the advisability of 
the North Jersey Hardware Association amalga- 
mating with the Hudson County Association was 
favorably discussed, but no final action was taken 
owing to the fact that the president of the Hudson 
County Association felt that every member of his 
association should have an opportunity to vote 
on the subject. 

Interesting addresses were made by C. A. 
Bruhns, president of the Manhattan and Bronx 
Hardware Dealers’ Association: J. P. Landrine, 
president of the Hudson County Hardware Asso- 
ciation; John J. Snyder, president of the Metro- 
politan Hardware Association; J. M. Kohlmeier, 
vice-president of the Pennsylvania and Atlantic 
Seaboard Hardware Association; R. J. Atkinson, 
former president of the Brooklyn Hardware Asso- 
ciation, and Thomas Duncan, the father of these 
associations. 


The association decided, instead of holding its 
own outing this summer, to attend in a body the 
outing of the Manhattan and Bronx Hardware 
Dealers’ Association which is to take place on 
Sept. 5. 


catalog covering the line in detail, has proved a real 
business builder in selling supplies to those active 
young Americans—the Boy Scouts. 


Goodyear Recreation Hall for 
Employees 


The Goodyear Tire & Rubber Company, Akron, 
Ohio, is now erecting, for the benefit of its em- 
ployees, one of the largest and most completely 
equipped buildings for recreation purposes in the 
country, to be known as ‘“‘Goodyear Hall.” The con- 
struction will be of brick and stone, and the build- 
ing will be approximately 400 ft. in length by 170 
ft. in. width, four stories high in front and two 
stories high in the rear. The basement will be 
equipped with handball cqurts, twelve bowling al- 
leys, bath and toilet rooms. The ground floor, front, 
will be occupied by storerooms, while the rear will 
have a gymnasium 200 ft. by 96 ft. in size. At 
one end there will be a large stage, suitable for en- 
tertainments of almost any nature, which will open 
either on the gymnasium or the smaller auditorium 
in the north end of the building. This smaller audi- 
torium will seat, with the balcony, about 1500 peo- 
ple. For convention purposes, or for any enter- 
tainment where an unusually large crowd must be 
accommodated, the gymnasium can be used, and 
with the balcony will seat about 5000 people 

The front part of the second floor, as we!l as the 
two upper floors of the front part, will be arranged 
as schoolrooms, lounging and reading rooms and 
rooms for club purposes. All the equipment will be 
strictly modern, and calculated to supply the entire 
recreational needs of the 20,000 people who com- 
prise the working force of the Goodyear Tire & 
Rubber Company, at Akron, as well as the visiting 
Goodyearites from the subsidiary companies, and 
the salesmen from the road and branch houses 
when at the factory. 

The new hall will be located on the north side of 
Market Street, just across from the new factory 
office and building 29. 
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Editorial Comment 








Business and High Prices 


HE European war has not confined its 

iconoclastic effects alone to shattering 
long and fast-held traditions and beliefs in 
social, religious and political life. For equally 
and even more farreaching results are al- 
ready apparent in the economic world. 
Among other things we shall have to take the 
foreign trade more into consideration in re- 
lation to our domestic business. Also we 
shall find in our home commercial affairs that 
service and quality have more enduring value 
than mere low prices. Among the matters of 
more immediate import is the overthrow of 
the fixed belief that in all lines of business 
there was a definite and unalterable relation 
in the minds of the consumer between the 
prices of certain articles and their availabil- 
ity to him. There have always been some 
pocket knives, for instance, known as “25 
cent knives,” because that was supposed to 
be the utmost the consumer would pay for 
this particular style of knife under any cir- 
cumstances. 

It was believed without question that to 
ask more than 25 cents for these knives 
would kill their sale completely. Now there 
are no knives which can be sold at that fig- 
ure, because of the advanced cost of material 
and labor. Yet the sale at higher prices goes 
on just the same. There were also certain 
padlocks, retailing individually at 10 cents, 
15 cents, 25 cents, 50 cents, and so on all the 
way up. The trade was quite sure that these 
prices were as fixed as the laws of the Medes 
and the Persians, which altereth not, and 
that they could no more get 50 cents for a 
former 25-cent padlock than you could trans- 
mute a pariah in India into a high caste 
Brahmin. Now the retail dealer asks for 
these padlocks such prices as enhanced costs 
make necessary, and get by with it without 
difficulty. 

Again, the citadel of sacred prices to the 
consumer was held to consist in those articles 
which the housekeeper bought, and concern- 
ing which she was thought, and correctly, 
to have rather fixed ideas. It was alright for 
her to get bargain prices on such items; say 
galvanized wash tubs, but when more than a 
certain figure was asked for them, her femi- 
nine instinct came into play and it became a 
personal matter, with visions of a nigger in 
the woodpile in the shape of an unholy com- 
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bine, which without warrant was grinding 
the face of the poor. As a matter of fact, 
galvanized wash tubs have been engaged in 
a marathon race of steadily advancing costs 
for over two years, and yet their sale does 
not wane nor show any sign of falling off. 

Now what is the answer? Has the con- 
sumer become resigned, or lost his sense of 
proportion, also his power of resistance and 
self denial, or is he merely bewildered by 
the kaleidoscopic changes in prices that each 
day brings forth? The only visible and feasi- 
ble solution to the problem seems to be that 
of a nation wide purchasing power, such as 
we have never before witnessed. It is per- 
fectly true that neither wages, nor salaries 
have risen in proportion to the enhanced cost 
of living. It is also true that many of the 
salaried class are constantly close to the 
ragged edge of disaster. On the other hand, 
there is a universality of employment, such 
as never before known. If in a family of five 
workers, prior to the war, only three were 
employed, then the other two were mere dead 
weights economically. Now all have employ- 
ment at better wages than before, and the 
net results to the five is a greatly enhanced 
purchasing power. This seems to be the most 
obvious explanation of the phenomena of a 
continuing volume of business in spite of 
prices, which already surpass the high water 
marks of the past fifty years. 

This is why the demand for meat food 
products still persists in spite of prices that 
seem almost prohibitory. A curious passing 
instance is that of shipments of new pota- 
toes, beyond past records, and yet the prices 
still rise. In truth there are certain condi- 
tions in war which make both for high prices 
and great prosperity, even though that pros- 
perity be abnormal, uncertain and compara- 
tively temporary. For we have such condi- 
tions with us—a great volume of exports and 
imports, despite U-boats, lack of sufficient 
sea bottoms and often scarcity of goods. 
Supplementing this is a phenomenal domes- 
tic demand for practically all commodities. 
In some lines, notably those of development, 
promotion and building, there seems to be a 
slowing down of the pace. But in other lines, 
by way of compensation, there is acceleration 
of the movement. 

So long as confidence prevails we shall go 
on much as now, until peace or some un- 
looked-for happening causes demand to halt 
os prices to start on their inevitable de- 
cline. 
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The Negative Type of Buyer 


HERE is a negative as well as a positive 

factor in the buying of merchandise for 
retail stores. The positive type of buyer 
makes price his main incentive for buying. 
He considers everything from a price angle. 
In many cases he absolutely divorces the buy- 
ing from the selling in merchandising. Under 
certain conditions he is a big success. There 
are times, however, when his system fails 
and his firm suffers. The negative type of 
buyer places price as a mere incident in the 
purchase. The amount of stock which he can 
legitimately expect to sell is the real gov- 
ernor of his buying system. He links his 
selling force to the buying, and steadfastly 
refuses to be swept off his feet by the price 
allurements of quantity purchases. 

An Illinois city of about 20,000 population, 
furnishes an excellent example of the positive 
buyer. The man in question is the manager 
of a large hardware store with a healthy vol- 
ume of trade. This man does the majority of 
the buying for his firm, and in his dealings 
with the traveling salesmen is a stickler for 
price. His knowledge of values, freight rates 
and shipping facilities is exceptional. No 
flimsy excuse for an increased price ever gets 
by his scrutiny. His stock is probably bought 
at as low a figure as is possible under present 
conditions, and he is known all through his 
section as a remarkably capable buyer. In 
spite of this fact, however, the store he repre- 
sents is badly overstocked in many items that 
run into money. On the bargain counters 
you can easily count twenty items of which 
he has a surplus, and which are being offered 
for sale at prices closely approximating those 
of the jobber or manufacturer. 

In another town in the same territory 
there is a small but up-to-date hardware 
store, the proprietor of which is of the oppo- 
site type in many respects. This man keeps 
a want book in which is recorded not only 
the costs and selling prices, but also the stock 
on hand at each purchase date, together with 
the amount ordered. No inducement in the 
way of price will influence this man to pur- 
chase more of a given article than his judg- 
ment, backed by his records, assures him he 
can sell. 

If it were left to a vote of the salesmen of 
that territory, nine out of ten would desig- 
nate the positive buyer as the more capable. 
Few, if any, would even class the other among 
the elect, yet in 1916 the big store showed a 
net profit of less than $2,000, while the pro- 
prietor of the smaller store, with less than 
one-third of the stock, was able to show a 
profit of over $3,000. In addition to this he 
drew a salary of $100 per month throughout 
the year. 

Neither the manufacturer nor the jobber 
desires to see the retailer overstocked. It 
means a lessening of confidence in their 
wares by the dealer; it means a tardiness in 
the payment of bills; more than all else it 
means the placing on sale of standard articles 





at reduced prices, which injures their reputa- 
tion for quality, at the ame time hurting the 
business of other merchants in that locality. 


Lawyer vs. Magistrate as a 
Collector 


ITH the price of hardware about 

double what it was three years ago a 
merchant’s outstanding accounts are apt to 
be a hundred per cent higher than in normal 
times. 

Trust a man for a range to-day, and the 
amount will probably run $100 where it 
would have been $60 when the war began. 
Extend credit on a bill of builders’ hardware 
for a small house, and it will run a hundred 
dollars where the normal amount would be 
$50. Sell almost any item of hardware on 
credit to-day and it means an _ infinitely 
greater amount than would be represented 
in a similar transaction in normal times. 

This simply means that with goods costing 
the dealer more and with the natural desire 
to keep his stock up it is absolutely necessary 
for him to follow collections more closely 
than ever before. 

It is a perplexing problem to know just 
what to do with the man who is able to pay, 
but who from habit or desire puts it off and 
puts it off until the dealer has tried every col- 
lection scheme on his calendar without re- 
sults. The dealer hesitates to sue because he 
feels that such a course is an open declaration 
of war. Most men try a final bluff. Some- 
times the account is turned over to an out- 
side collection agency, but these concerns are 
usually too far from home to hit the bull’s 
eye. 

Another common procedure is to put the 
account into the hands of a local lawyer. 
This is usually a flat failure. The reason can 
usually be traced to the political ambition. 
A cross section of most legal brains would 
reveal a dream picture of “county attorney,” 
“district judge,” “assemblyman,” “represen- 
tative,” “congressman” or something of the 
sort. This picture of the lawyer’s ambition 
almost invariably makes him a miserably 
poor collector. He is dead shy of making 
enemies. He counts folks not by the head, 
but by the vote. The collectible accounts ly- 
ing dormant in the files of local lawyers’ 
offices represent a sum that would make 
Rockefeller look like a financial piker. The 
experience of the average dealer says, “Don’t 
give your poor accounts to a lawyer.” 

A Southern merchant, fresh from a disap- 
pointing experience of this sort recently tried 
the local magistrate. Judge Smith, Justice 
of the Peace, certainly made good. A sum- 
mons from him to pay up sounded like sure 
enough business. It was a bluff with a punch 
in it. His record was so good that Harp- 
WARE AGE has no hesitancy in recommending 
the local magistrate to whom the merchant 
can appeal when accounts threaten to die on 
his hands. Try Judge Smith. 
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K. C. Simmons Talks of Karly Hardware 


Experiences 
Interesting Address at the N. R. H. A. Convention 


By E. C. SIMMONS 


N Sept. 21, 1839, a young fellow came into 
Frederick, Md. He was a stranger and was en- 
tirely devoid of clothing, but they did not throw 

him out, because he weighed only nine pounds. That 
young man has been invited to address you to-day, 
and I noticed that when your president invited me 
to speak he also added, in a most pleasing tone of 
voice, “You need not speak more than five or ten 
minutes”—which I took to be a hint that I must not 
talk too long. 

In a case like this I feel a good deal like the col- 
ored brother. A gentleman met him on the street 
and said to him, “Why, Zeke, I did not know you 
were a preacher.” He said, “I am not a preacher.” 
“Why, didn’t I see you in the pulpit last Sunday?” 
“Oh, yes, sah; I was in the pulpit, but I am not a 
preacher—I am only an exhorter.” “Well, Zeke, 
what’s the difference between a preacher and an ex- 
horter?” “Well, the preacher he haf to stick to the 
text, but the exhorter, he can ramble around.” 

Now, my friends, I propose to “ramble around.” 
There are so many things to talk about at the pres- 
ent time—so many that are intensely interesting— 
sO many upon which perhaps your minds are more 
or less concentrated, it is rather a difficult problem 
for me to know just what subjects to talk on. I 
could easily tell you what I think in regard to fur- 
ther advances in prices; also as to what is going to 
happen after the war, as related to the prices of 
the goods that we all sell. I might perhaps tell you 
how to raise boys, as I have had some success in that 
line—or at least I think I have. I might tell you 
what most assists longevity or prolongs life in the 
way of scientific and intelligent eating; but it has 
occurred to me that perhaps you would like to hear 
some little about my personal experiences since I 
first commenced the hardware business—nearly 
sixty-two years ago. Therefore, while I know it is 
in bad form to use the personal note in an address 
like this, I ask you to excuse it on the ground that 
it is only used because it may be more interesting 
to you, or quite as much so as other topics. 

Quite early in life I imbibed the idea that I was 
cut out for a salesman—which I regard as the most 
important duty in the contact with business. While 
I was quite a lad—not more than twenty years of 
age, and being devoid of hair on my face I looked 
younger than I really was—I went to Mr. Leavering, 
my employer, and asked to be made a salesman. His 
reply was brief and to the point. He said, “Tut, 
tut, wait four or five years for that yet. You are 
not old enough.” I knew him so thoroughly that I 
felt it would be a mistake to discuss the question 
any further. About two months later I said to him, 
“Mr. Leavering, I should like to carry the store key 
instead of the porter carrying it.” He said, “What 
do you want to carry the store key for?” “I want 
to do more work than I am paid for. I want to do 
more work than anybody else. I want to get 
down earlier than he does.” He said, “What time 
does the porter get down?” I replied, “Seven 
o'clock.” He said, “What time do you want to get 
down?” “Six-thirty,” I said. He said, “All right, 
if you feel that way about it, you can carry the 
key”—and he so ordered it. The lock on this door 


was an old English lock, wrought iron, and the key 
was fully 8 in. long and very thick and heavy. 
It was necessary to have a sole-leather case made 
for it to keep it from wearing out my pockets. The 
reasons for my wanting to carry the key were as 
follows: 

In those days there were no railroads west of the 
Mississippi River. The merchants visited St. Louis 
twice a year to make their purchases. Traveling 
salesmen were entirely unknown or unthought of. 
These merchants would come by boat. Usually they 
would arrive at night and go to the hotels—all four 
of which were situated within two or three blocks 
of our store. The earliest breakfast hour was 7.30. 
I figured that these men would be awakened by the 
noise in the streets—the drays running over the 
rough boulders—and being in a strange place would 
be unable to sleep late and would get up long before 
breakfast—would go wandering around, and per- 
haps I could meet some of them and sell them some- 
thing before they had had their breakfast. 

The first’ morning that I carried the key I was 
down bright and early and on the lookout for mer- 
chants. Pretty soon one came along, or a man who 
at least looked like a merchant. He stopped when 
he saw a golden anvil over our door and a pile of 
grindstones by the downspout. I approached him, 
said “Good morning,” and he replied in a pleasant 
way. We got to talking. I told him my story, 
and said I had a dear old mother to support, had 
very little to do it on and I was anxious to become a 
salesman. In other words, I put the plain, simple 
facts before him as modestly as I could. I asked 
him what his business was, and he said he was a 
merchant in Rolla, Mo. In a little while he said, 
“Why, I have a little ‘jag’ of hardware to buy and I 
will just buy it from you, young fellow, to give you 
a little encouragement. My name is Joseph Camp- 
bell of Rolla, Mo.” He came in and I sold him a 
nice’ bill. That was my inspiration—that encour- 
agement which he gave me did me more good than 
any other one thing that I remember in my business 
career. I felt stronger; I felt more confidence in 
myself; I was more self-reliant. Mr. Campbell re- 
mained my fast friend for more than twenty-five 
years, buying every dollar’s worth of goods in our 
line from me, paying cash for them, and never per- 
mitting anybody else to wait on him. 


Do More Than You’re Paid For 


There is a pretty good lesson in this, I think, for 
boys of the present time, particularly that feature 
that I wanted to do more than I got paid for, and 
here let me make a plea for the boys in your store. 
I wonder whether you are teaching them as you 
should. I believe it-is a moral obligation on your 
part to teach the boys you employ as much as you 
possibly can about the business—all about the 
goods, why this item is better than _ that, 
why this thing is perfectly good and cannot be ex- 
celled in quality, just how to talk to the customers 
to make them welcome and make them feel at home. 
My observation leads me to believe that things of 
this kind are too much neglected, and I think it 
would be a good investment if more attention was 


58 












June 28, 1917 





given to this subject. It seems to me as though the 
merchant who employs a boy when he is quite a 
youngster—when he is still very much of a boy— 
always remembers him as a boy, no matter if he 
reaches the age of thirty or thirty-five years—he is 
still a boy to that man. He treats him too much as 
a boy, instead of a grown man, and perhaps does 
not compensate him quite as much as he would if he 
had never employed him until he reached the age 
of manhood. 

A little encouragement in the way of higher com- 
pensation, properly done, would oftentimes be an 
inspiration. Therefore, if you could find a $25 or 
$50 note to give to some faithful clerk on Jan. 1— 
one who has improved during the past year, who is 
showing great interest in the business and making 
himself more valuable, it would be money wisely 
expended, and perhaps would have a greater influ- 
ence than if you advanced his wages $5 a month, 
which would make $60 a year; whereas, giving him 
$50 in one lump would impress him as a very large 
sum of money. 

Among my experiences during the time of the 
Civil War was a trip to Cincinnati, which came 
about in this way: When the war first broke out we 
were all “shocked”—business was flat and dull, and 
we would have been willing to sell most anything 
we had at less than cost. Inside of three or four 
months we realized that not 5 per cent of the people 
of the United States were engaged actively in the 
war. Previous to that time we had been importing 
our goods largely, and that importation ceased. The 
goods became very scarce, but one house in Cincin- 
nati, which was very rich, had realized the situation, 
sent eight of their buyers to the factories and had 
them stand over the production every day and ship 
the goods out to them, so that they had an enormous 
stock. I gathered up $25,000, went over there and 
invested it in goods at high prices, shipped them 
over to St. Louis, with my own shipping tags on 
them, so that people would not know where they 
came from. My large St. Louis competitors, Shap- 
leigh & Co. and Child, Pratt & Fox, were very short 
of these goods; in fact entirely out, and they were 
very glad indeed to buy them from us. They won- 
dered where we got them; therefore we sold them 
out very soon at excellent profits. Among that first 
lot of goods were 100 dozen cotton cards, made in 
Worcester, Mass. I paid $3 a dozen for those in 
Cincinnati—I had formerly been buying them at 
$2 a dozen. I sold them at $5 a dozen, and sold 
them almost immediately, as cotton cards were in 
great demand in the South. In less than three weeks 
I gathered together $50,000, went back to Cincin- 
nati and repeated that experience, shipping over 
another hundred dozen cotton cards. This time they 
charged me $4 a dozen for them, but I sold them 
quickly at $6 a dozen, and from that day to this I 
blame myself for not having asked $6 a dozen for 
the first lot. That was an exceedingly valuable les- 
son to me and has lasted through these many years, 
i. e., that I should get what goods are worth. 

I have been fortunate in having quite a varied ex- 
perience. I have been a retailer, doing probably the 
largest retail hardware business ever done in the 
United States; a wholesaler, as you know, and, in a 
limited way, a manufacturer, as we have hundreds 
of thousands of dollars now invested in factories in 
which we own the controlling interest. This varied 
experience perhaps has ripened my judgment to 
some extent, and I have found it very valuable to 
the Simmons Hardware Company during this un- 
usual period of business conditions brought about 
by the war. I thoroughly believe that present prices 
have come to stay for some time or that there will 
be still higher prices. I expect there will be a good 
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many advances between now and Jan. 1 and that 
there will be no declines. 


Good Methods of Accounting 


I call the attention of the gentlemen here to the 
necessity of having good methods of accounting, so 
as to know their business and know exactly what 
they have—know just what they have made and, if 
they have not done well, to find out just why they 
have not. 

I particularly advise you all not to abuse the cash 
discount matter. If you want to pay your bills and 
get 2 per cent off in ten days, you should always pay 
them in ten days, and not take twelve or fifteen 
days and then expect to get your cash discount, be- 
cause that is not the agreement. If I had my way 
about it, I would rather nobody who buys goods of 
us would discount their bills, providing they paid 
promptly at the end of sixty days, because 2 per cent 
off in ten days is equivalent to loaning money, or 
rather paying interest at the rate of 14 per cent per 
annum. I think that any man who does not discount 
his bills at the present time and does not take ad- 
vantage of this 14 per cent, is not doing a successful 
business and is in danger, financially speaking. Re- 
ferring to our house, we have always discounted 
every bill that was discountable in ten days, since 
the business was incorporated, Jan. 1, 1874. 

I strongly recommend that you avoid price cut- 
ting; be friendly with your competitors and culti- 
vate their good will. Don’t start a price-cutting 
game— it is very unsatisfactory and almost invari- 
ably unprofitable; in other words, I consider it bad 
business. Good salesmanship consists in making 
friends, the ability to make friends. It is a very 
justifiable ambition to try to make people like you, 
if you do it in a dignified way. I have followed that 
course all my life and I am still using every laud- 
able effort and adopting every worthy method that 
is dignified and straightforward to increase the 
number of friends I have among the hardware deal- 
ers of the United States, because I feel a sense of 
gratitude to the retail hardware merchants that I 
can never repay. I am indebted to them for the 
success of my business life. They have been patrons 
and good friends of mine for more than half a cen- 
tury, and therefore I am now remaining somewhat 
active in the business with the honest and faithful 
intention of putting more good into it than I take 
out of it for the rest of my life. 

While advocating that you should refrain from 
cutting prices, I do not mean by that to go to the 
other extreme and have agreements with your com- 
petitors for fixing prices which are supposed to be 
regulated by competition. We do not believe that 
is good business. Our house has never had an 
agreement with any other house for the regulation 
of prices. 


Meeting Catalog House Competition 


A great deal has been said about catalog house 
competition, but I think the most effective way in 
the world to meet that and to kill it is the effort to 
be made by the retail dealer right in his own home 
and his own store. The jobber or manufacturer can- 
not do anything with it at all, but the retailer can 
if he pleases. I have in mind one case where a good 
merchant and his wife have shown their ability to 
make friends and to interest people—to be agree- 
able to them and to mix with them, and they have 
cured all the catalog house buying. It is not hard 
to do when you once get your plans well laid and 
simply have a good vehicle to go around in. 

I wish I had time to tell you about the war. I 
keep aswell posted on that as I possibly can. The 
next question is, how long will it last? I do not 
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think anybody knows, but if you will turn to the 
Bible and read the book of Revelations, thirteenth 
chapter, or the book of Deuteronomy, twenty-eighth 
chapter, you will get from those some very valuable 
information; and as I construe the wording of the 
thirteenth chapter of the book of Revelations and 
if that applies to this war—which a great many 
people think it does—it means to say that this war 
will cease about Feb. 1, 1918. Please don’t under- 
stand that I indorse that idea or that I believe in it. 
I do not; I simply call attention to it because there 
are a great many people who do believe in it. 


Salesmanship a Great Profession 


Another word as regards salesmanship, because 
I believe that is the most important thing connected 
with the hardware business. Salesmanship is a 
great profession, and I use the word “profession” 
in the strict sense of the term. The slogan of the 
best salesman is “enthusiasm.” Enthusiasm is the 
zeal that puts zero in competition. Cash can buy 
goods at any time, but it takes enthusiasm to sell 
them in a large way. One result getter, one op- 
timist, one enthusiastic “live wire’ can do more to 
“ginger up” an organization than any other influ- 
ence that I can think of. Enthusiasm is the earnest- 
ness of purpose and eagerness to occupy the front 
seat. Life is one continued strife or battle. Com- 
petition is always alert and never sleeps. It’s the 
wise salesman who studies his work, who plans his 
work and works his plans. 

I believe that a man is a success as a salesman in 
proportion to the amount of work, study and en- 
thusiastic effort that he puts into his business, which 
always must be coupled with integrity of purpose 
and deed. I have never known a man who possessed 
these qualities to fail in whatever he started out to 
do. Men who are making good as salesmen to-day 
are men who do things that keep them in the proper 
mental attitude to sell. The mind has a vast amount 
to do with the body. If the mind is clear, healthy 
and free from stains, it is a great contributor to 
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physical effort and helps wonderfully in producing 
success, 

Before closing this address, let me say—and I ask 
you again to excuse the personal note—that I have 
been marvelously blessed by having three sons who 
are good men; very good men indeed, with no bad 
habits. They are also unusually fine merchants 
absolutely fair, and possessed of the most rock- 
ribbed integrity and fidelity to truth and honesty. 
When these children came to us, I made up my mind 
to try my best never to do anything I would not 
want to see them do, so that they have been an in- 
spiration and support to me in that endeavor. They 
have been managing the business for the last 
eighteen years. I have had nothing whatever to do 
with the active management of the business. I sim- 
ply stay around as a helper, and—in a certain sense 
—make it a “plaything.” I know of no better way 
to give you a proper insight into my ideas in regard 
to those sons than to recite to you Whittier’s beauti- 
ful poem called 


“The Bridge Builder” 


An old man going a lonely way, 
Came in the whim dark and gray, 
To a chasm vast and deep and wide. 


The old man crossed in the twilight dim, 
The sullen stream had no fear for him, 
But he turned when safe on the other side 
And built a bridge to span the tide. 


Said a fellow pilgrim, standing near, 

You are wasting your time in building here. 
Your life will end with the close of the day, 
You never again will pass this way. 


You’ve crossed the chasm, deep and wide 
Why build you this bridge t . stem the tide? 


The builder lifted his old gray head, 

And turning to his friends he said, 

“There follow after me to-day, 

Three youths whose footsteps pass this way. 


This chasm which was as naught to me, 

To those good youths may a pitfall be. 

They may not be able the tide to stem 

Good friend, I have builded this bridge for them. 


Why “Swat the Fly!” 


To the Editor: 

For some years past the Boards of Health of our 
various cities have taken up the fight against the fly 
and each season there seems to be a new campaign 
along these lines. 

This year there are several important considerations 
which would make this campaign more necessary than 
ever. 

You will remember that last season New York City 
and several of the Eastern cities and states were 
threatened with a very serious epidemic of infantile 
paralysis. While the doctors disagreed on many points 
regarding this epidemic, they all practically agreed on 
one thing and that was that it was necessary to screen 
the homes in the towns where this disease was prevalent. 
In fact, the New York City Board of Health ordered 
screens put up in every home, particularly in the poorer 
districts, not only as a preventative, but as a curative 
agency in fighting this disease. 

If the use of screens was a necessity during the 
height of this epidemic, how much better it would be 
to screen the homes early in the season and thus pre- 
vent the epidemic. 

It has been suggested and feared that this year the 
epidemic may not be confined to one or two cities, but 
may spread through a number of the Eastern cities 
and elsewhere. 

Therefore, while the selling of screen doors and 
window screens is a matter of business, yet it might 
also be well regarded as a precautionary measure and 
with this idea in view, I think every dealer is justified 
in advertising his screens early in his locality and sug- 


gesting not only the complete screening of homes, but 
the early screening so as to prevent the flies getting 
into the homes and carrying their filth and disease 
with them. 

Another matter which is of vital importance this 
year is the fact that owing to the enlistment of thou- 
sands of soldiers and sailors, we will have many con- 
centration camps throughout the country. It is a mat- 
ter of record established by the Government that the 
spread of typhoid fever among the troops during the 
Spanish war was due chiefly to the agency of flies and 
that many other forms of contagion and infection were 
propagated in the same way. 

Statistics show that more of our troops lost their 
lives through diseases contracted in this way than were 
killed in actual engagement during the Spanish war. 

With conditions such as these, it would be the part 
of wisdom for every jobber and dealer handling screen 
doors and window screens to see that conditions in any 
of the concentration camps which may happen to be in 
their city or neighborhood are kept up to the highest 
point of sanitation. This may be proper screening of 
the camps, particularly of the mess-houses and out- 
houses. 

The Merchants’ Association of New York has pub- 
lished a circular setting forth a number of suggestions 
and rules for dealing with the fly nuisance. 

How much better it is to prevent sickness than to 
cure it. How much safer and easier it is to keep flies 
out of our homes by proper screening than to get them 
out when once they are in. 

W. D. BIGGEN. 

















Department Stores Want Government to Deliver Their 
Packages by Mail 


By W. L. CROUNSE 


WASHINGTON, June 25. 


HE big department stores, doubtless a trifle 
envious of the giant mail-order houses, which 
have annexed the parcel post as a delivery sys- 

tem, are endeavoring to go them one better. They 
have applied to the Postmaster-General to take over 
the delivery services of the retail dry goods stores 
in New York “as a measure of war-time economy” 
and while postal officials are diplomatically reticent 
concerning the matter it is quite within the bounds 
of possibility that they will comply with the request. 


Blaming Everything On the War 


The war is being made an excuse for the smash- 
ing of precedents on every hand. Things hereto- 
fore believed to be impossible or unreasonable or in- 
decent or otherwise outrageous are now being 
calmly put over and charged up to “military neces- 
sity.” 

The howl for economy is echoing from one end of 
the country to the other and the Government to-day 
is spending millions of dollars showing the people 
of the country how to save hundreds of thousands. 
The retrenchment reformers and prophets of parsi- 
mony have done so much shouting that the people 
are frightened and in nearly every community are 
cutting their expenditures to the quick. 

The department stores have been quick to feel] the 
pinch of this false economy and quite recently the 
National Retail Dry Goods Association started 
propaganda calculated to induce the public to take 
a sober second thought and loosen up a little. This 
was a good move and is having some effect in sooth- 
ing the hectic fever into which consumers have been 
thrown by well meant but misguided official sug- 
gestion. 


An Exception to “Business as Usual” 


Now comes a beautiful sample of inconsistency. 
After setting on foot a campaign for “business as 
usual,” designed to induce Mesdames Smith, Brown 
and Robinson to buy as freely as heretofore, the big 
department stores now ask the Government to assist 
them in practising some war-time economy in their 
own selfish interest. 

Again the National Retail Dry Goods Association 
gets into the limelight, this time with a request that 
the Post Office Department shall organize the parcel 
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post so as to handle all the boxes, bales and bundles 
of the New York department stores and presumably 
to expand the service so as to include delivery sys- 
tems for all the big general retailers in the half 
dozen largest cities which are the special care and 
concern of this association. 

As an argument in favor of this project it is 
pointed out that each big department store now 
maintains a costly delivery system with horses and 
wagons, automobiles, motor trucks, motorcycles, 
bicycles, etc., etc., all the systems covering prac- 
tically the same ground each day and thus duplicat- 
ing an enormous mileage and wasting thousands of 
hours and more thousands of gallons of gasoline, 
not to mention the horse and man power thus ex- 
travagantly spent. 


Why Not Install a Private Co-operative System? 


A single co-operative system would effect an enor- 
mous saving, but possibly jealousy and the fear that 
some one of all the stores in any given town would 
secure an advantage over its rivals prevents the or- 
ganization of such a private system. Naturally, in 
these days of paternalism when dear old Uncle Sam 
is being looked to to get us out of bed in the morn- 
ing, wash our faces, brush our teeth, pat us on the 
back and send us off to school with shining morn- 
ing face, the thoughts of the department stores 
lightly turn to the Government and to the parcel 
post. 

Announcement is made that the officials of the 
National Retail Dry Goods Association—which I 
forgot to say is one of the big forces in the cam- 
paign against price maintenance and in favor of un- 
restricted price-cutting—will hold a conference with 
the postal officials in a few days with a view to pre- 
senting the details of the projected parcel post de- 
livery system. Retail merchants everywhere, but 
particularly those who specialize and are therefore 
forced to compete with the big department stores, 
will await developments with the liveliest interest. 


Comprehensive Changes in View 


Just what the big retailers want the Government 
to do in the execution of the parcel post delivery 
scheme does not yet appear, but the department offi- 
cials assume that the plan involves some rather im- 
portant changes in the present system. There is 
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nothing to prevent individual stores from utilizing 
the parcel post without further formality and it has 
already been employed to some extent, especially for 
suburban delivery. 

Assistant Postmaster-General Koons, who is one 
of the most experienced and conservative of the de- 
partment officials, in commenting on the plan of 
the National Retail Dry Goods Association said a 
day or two ago that “the project of having the postal 
service make deliveries for large city dry goods 
stores by parcel post originated with the stores and 
the only connection the Post Office Department 
could have, should the plan go through, would be to 
deliver the packages if the stores put them in the 
mails.” Mr. Koons, it will be seen, does not intend 
to commit the department to this new scheme until 
he has had full opportunity to investigate it and, 
doubtless, to confer with his superior, Mr. Burleson. 


More Taxes for the Dear People 


It goes without saying that if ali the department 
stores in New York City should dump their daily 
sales into the mails for local delivery the Govern- 
ment would be obliged to purchase an enormous 
amount of new equipment, employ a largely in- 
creased force of carriers and perhaps erect several 
buildings for the purpose of receiving, sorting, 
routing, and dispatching merchandise. The expense 
of all this equipment would be paid by the dear 
people, who pay for everything, for the postage 
rates of the parcel post are unremunerative and 
leave the Government no margin for extensions or 
maintenance. 

Keep your eye peeled for developments concerning 
this interesting proposition. 

Once again the Senate Finance Committee has 
planned a solar plexus blow in the paunch of the 
Randall “rider.” Instead of adopting the absurd 
plan of imposing parcel post zone rates on news- 
papers, trade journals, magazines, etc., thus sec- 
tionalizing the press of the entire country, it has 
tentatively decided to tax all publishers 5 per cent 
of their net profits for war purposes and to in- 
crease the postage rate on second-class mail matter 
one-fourth cent per pound. Of course this arrange- 
ment is far more reasonable than the Randall 
“rider,” which would put three out of five publica- 
tions into bankruptcy. Nevertheless, there is still 
the rankest kind of injustice in the imposition of 
any special tax on the publishing industry which is 
not borne by any other line of business. 

Every publication must bear the burden of the 
income tax, corporate or individual or both; it must 
pay the excess profits tax, which Congress is re- 
adjusting on a new and higher basis; it must pay 
its share of the new transportation taxes; the tele- 
phone tax, the documentary stamp taxes and the 
countless other imposts which all other lines of 
business are required to pay. 


Why Soak the Publishers Only? 


Why then should the publishers be singled out to 
pay a special tax—and a very substantial one at 
that—upon their net receipts after these profits 
have been whittled down by all the other taxes 
enumerated? Our forefathers, in framing the Con- 
stitution, made it very clear that the basic principle 
of our Government was not only just taxation but 
equal taxation, and while they did not put an air- 
tight prohibition into the fundamental law of the 
land they made it very clear that it was contrary 
to the spirit of our institutions to discriminate 
against any special interest or individual. 

The final adjudication of this interesting and im- 
portant question will probably be made by the con- 
ference committee to which the revenue bill will be 
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referred after its passage by the Senate. Then will 
come a real tug of war with the House conferees 
fighting to preserve the Randall “rider” with its 
odious zone system designed to make the California 
reader of HARDWARE AGE pay two to three times as 
much for his paper as the man who lives in New- 
ark, N. J., while the Senate conferees hold out for 
a less preposterous and outrageous project—pos- 
sibly urging the perfectly tenable proposition that 
there is no reason why publishers should pay more 
than their fair share of the cost of carrying on the 
war. 
Revenue Bill Blocked by Food Legislation 


The plans of Chairman Simmons of the Senate 
Finance Committee for reporting the revenue bill 
to the Senate not later than the middle of June have 


-been knocked into a cocked hat by President Wilson, 


who believes that, just at this juncture, the subject 
of food control is more important than money with 
which to carry on the war. Mr. Simmons has there- 
fore been obliged to give way to the Committee on 
Agriculture, which has reported an elaborate bill 
authorizing the appointment of a food director who, 
of course, will be Mr. Hoover, late of Belgium, to 
mobilize the country for the purpose of stimulating 
production, systematizing distribution, keeping 
down prices and preventing waste. 

No foreign country has attempted anything like 
so comprehensive an organization, although in 
England, France and Germany more drastic regu- 
lation of prices and of distribution is now being en- 
forced. No more important war measure has ever 
been conceived, and with so competent a man as Mr. 
Hoover at the wheel the outcome will be awaited 
with curiosity tempered by the confidence which we 
all feel in the ability of the average experienced 
American to get away with whatever he attempts to 
do. 

Plenty of Fireworks in this Measure 


But to get back to Chairman Simmons and the 
revenue bill. As the Senate will probably take an- 
other week or more to discuss the pending food leg- 
islation there is nothing to be gained by reporting 
the revenue bill at this time, so the chairman and 
his colleagues have decided to revise it leisurely 
with a view to presenting it to the Senate about 
July 4. The day is highly appropriate, for the bill 
is full of legislative pyrotechnics, including every- 
thing from firecrackers to skyrockets. 

Consideration of the measure will occupy the 
Senate two or three weeks and subsequently the con- 
ference committee will consume at least a week in 
harmonizing the diverse provisions of the House 
and Senate drafts. This means that the final pas- 
sage of this great taxing measure that will carry 
between $1,500,000,000 and $2,000,000,000 can 
hardly be brought about before Aug. 1. 

Just at present the Finance Committee is spar- 
ring over the excess profits feature of the bill. I 
have told you heretofore that the Finance Commit- 
tee intends to adopt the English basis of levying 
this tax so that it shall be assessed exclusively on 
profits made during war time in excess of those ob- 
tained before the war. 


No Tax-free War Profits 


That nobody shall make money out of the war 
without paying a substantial part of his profits into 
the treasury is the basic principle of the Senate 
committee’s scheme. It is a fair proposition and 
will be generally approved by the business men of 
the country. 

The difficulty the committee is encountering, how- 
ever, is in ascertaining how much money would 
probably be produced should the English system be 
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adopted. The new Tariff Commission is helping in 
the solution of the puzzle and with the assistance 
of the Internal Revenue Bureau the desired infor- 
mation will be at least approximately secured. 

If you wish to figure out your own war profits, 
take an average of any two of the fiscal years end- 
ing June 30, 1912, 1913 and 1914 and subtract the 
amount from your estimated profits for the current 
year. The difference will be the amount upon which 
your war profits tax will be based. 

For example, if you cleared $10,000 in 1912, $12,- 
000 in 1913, and $14,000 in 1914, you will take as 
a basis of your pre-war profits an average of the 
two highest years, 1913 and 1914, or $13,000. If 
during 1917 you should be fortunate enough to 
clear $15,000 you would pay a war profit tax on the 
difference between $13,000 and $15,000, or $2,000. 

Now, the amount of your tax will depend, of 
course, upon the rate which the committee finally 
fixes and which promises to be somewhere in the 
neighborhood of 25 per cent, which in your case 
would mean a war profits tax of $500. Under the 
present law your excess profits tax, if you are for- 
tunate enough to pay one, is 8 per cent of your net 
earnings over and above 8 per cent on the capital 
invested in your business plus $5,000. 

The House revenue bill does not disturb the basis 
of this tax but doubles the rate, making it 16 per 
cent. Any business man can figure out the amount 
of his own tax under either plan and will have no 
trouble in determining which he prefers. 


Webb Bill Halted Again 


The Webb bill, designed to stimulate export trade 
by legalizing combinations of manufacturers for the 
development of foreign business, has been halted on 
the Senate calendar as the result of the general leg- 
islative congestion. It passed the House by a vote 
of nearly ten to one, as recently recorded in this 
correspondence, and it is believed that as soon as it 
is brought to a vote in the Senate it will go through 
by a very comfortable margin. 

Officials of the Federal Trade Commission are co- 
operating with the business men of the country in 
creating sentiment in favor of the bill and so far 
as can be learned its opponents number only a hand- 
ful of Senators who are constitutionally against 
anything the business men desire. A man’s mind 
must be peculiarly constituted to cause him to an- 
tagonize the development of his own country and to 
slow down business at every turn, but, thank 
Heaven, there are only a few men in the Senate like 
La Follette and “Gumshoe” Bill Stone. 

The long delay in the consideration of the Webb 
bill has already had an unfortunate effect. When 
it was first brought forward in the last Congress a 
number of export associations were tentatively or- 
ganized and doubtless would have been in full op- 
eration by this time if the measure had been 
promptly enacted. 

Hope deferred maketh the heart sick, the great 
poet says, and in this case the slow pace of the big 
Congressional mill has discouraged the leaders of 
this movement and it is probable that no further 
steps will be taken in the way of organizing asso- 
ciations to operate under the proposed law until the 
President has actually signed the bill. Then our 
foreign trade will receive a big impetus for there 
are lots of desirable markets outside the war-ridden 
countries of the world. 


A Big Row Over this Bill 


There is a tremendous scrap on in Congress over 
a bill which has just passed the Senate authorizing 
the President to give priority of shipment to cer- 
tain commodities during the period of the war. The 
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discretion thus vested in the Chief Executive far 
exceeds that now exercised by the Interstate Com- 
merce Commission and the possible effect of the 
measure on the business of the country is beyond 
imagination. 

The intention is to permit the President to say, 
for example, that all the railroads of the country 
shall give preference to shipments of coal or iron 
ore, or wheat, or potatoes or petroleum, or to any 
other article which in his opinion should be 
promptly handled. While it is not intended that any 
particular commodity should be discriminated 
against, it is obvious that preference given to cer- 
tain kinds of goods would necessarily mean the 
slowing down of the transportation of other kinds 
if, in fact, actual embargoes were not enforced. 

When this important measure was taken up in 
the Senate it developed much opposition because of 
its broad scope, but on motion of Senator Nelson, of 
Minnesota, it was amended so as to limit the au- 
thority of the President to such regulation of ship- 
ments as the war emergency may dictate. With thi¢ 
modification the bill was passed. It is understood 
that the House Committee on Interstate and For- 
eign Commerce will approve the Senate amendment 
and that the bill will be enacted at the present ses- 
sion. 

It will behoove business men to watch this meas- 
ure closely and to acquaint themselves with the reg- 
ulations under which it will probably be executed 
It is assumed that a commission will exercise the 
authority conferred upon the President and will 
make public from time to time all orders to the 
common carriers respecting the movement of mer- 
chandise. 

Do You Sell Talking Machines? 


Daniel Willard, president of the Baltimore & Ohio 
Railroad and chairman to the Advisory Commission 
of the Council of National Defense, gave us all a 
tip on how this law would work in a recent public 
address, in which he said that as soon as the rail- 
roads of the country begin to move our big new 
army and the millions of tons of war supplies to 
keep it going traffic managers will have to devise 
means for expediting shipments of coal and potatoes 
at the expense of pianos and talking machines. 
Think this over, for there’s a lot in it. 

The idea of giving preference to coal and potatoes 
may appeal to you strongly—unless you happen to 
make a living by selling pianos or talking machines. 





Left to right: John Schroeder, W. H. Kleinpell and 
C. D. Sproule who have recently been promoted in the 
Pratt & Lambert organization. Mr. Kleinpell, formerly 
resident manager at New York, has been advanced to 
sales manager of the eastern division; Mr. Sproule, 
formerly assistant resident manager at Chicago, to sales 
manager of the western division; Mr. Schroeder, for- 
merly in charge of the Chicago credit department, to 
assistant resident manager at Chicago 
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Seventy Years with the Cen- 
tral Stamping Company 


ON May 17, 1847, Walter M. Aikman, then a boy 

of 17, and now the president of the Central 
Stamping Company, New York, entered the employ 
of the founders of the present Central Stamping 
Company. Mr. Aikman was born April 6, 1828, 
and is still active as the company’s chief executive, 
although now in his ninetieth year. 





Walter M. Aikman 


The business of N. E. James & Co. was estab- 
lished in 1834, and Enoch Ketcham, who was a 
principal in this industry, founded a separate busi- 
ness in 1857. N. E. James and Enoch Ketcham 
were pioneers in the manufacture of tinware in the 
U. S. A., then and for many years afterward lo- 
cated at 23-25 Cliff Street, in connection with a 
small factory in Newark, N. J. In due time Mr. 
Aikman became a partner in the firm of N. E. 
James & Co., and when James, Aikman & Co., suc- 
cessors of N. E. James & Co., and E. Ketcham & 
Co., were merged in the Central Stamping Company, 
he participated as director, vice-president, and 
finally as president in the organization and develop- 
ment of that company, having been president since 
1898. 

As the older hardware men will recall, the Cen- 
tral Stamping Company consisted originally of 
James, Aikman & Co., E. Ketcham & Co., F. Haber- 
man, Lalance & Grojean Mfg. Company and the 
St. Louis Stamping Company, the two latter with- 
drawing after the lapse of ten years. From a 
small tinware factory in Newark, turning out a 
product by hand, to the great establishment of to- 
day, with its modern equipment, Mr. Aikman has 
been identified with every step in the progress of 
an industry which has now become national and 
international. 

At a regular meeting of the directors of the Cen- 
tral Stamping Company, April 10, 1917, an outline 
of Mr. Aikman’s rare services were spread on the 
records after unanimous adoption. 

In part they expressed “congratulations to Mr. 
Aikman on reaching this extended milestone in his 
course covering a career unique and rare amid the 
constant changes of time.” 

Mr. Aikman’s associates arranged a reception and 
luncheon for his old friends for May 16 and 17. 
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H. G. Beatty & Co. 50 Years 
in Business 


[N 1848 Isaac B. Beatty came overland from Ohio 

to Illinois and established a little harness shop 
just forty feet east of the present location of the 
hardware store of H. G. Beatty & Co. This was 
the beginning of a business that has remained un- 
der the control of the Beatty family for almost 





H. G. Beatty 


three-quarters of a century, a record rarely par- 
alleled in the business world, and, doubtless, the 
oldest in Central Illinois. 

Perhaps there is not in DeWitt County a better 
or more favorably known man than H. G. Beatty, 
the senior member of the present firm of H. G. 
Beatty & Co. After serving three years in the 
Civil War, in Company F, Second Illinois Light 
Artillery, he was honorably discharged, July 27, 
1865. The same year he entered the harness busi- 
ness in Clinton with his father, I. B. Beatty, and 
brother, J. C. Beatty. The next year the firm 
opened a branch store in Moweaqua, in charge of 
H. G. Beatty, which was continued one year, or 
until 1867, when J. C. Beatty began business in 
Maroa; H. G. Beatty returned to Clinton and again 
entered into business with his father, which date 
marks the beginning of H. G. Beatty’s fifty years 
of continued and successful business in DeWitt 
County. 

In 1873 he opened a store in Kenney, the store 
in Clinton being under the active management of 
his father until his death in 1887. H. G. Beatty 
remained in Kenney until 1889, when, with others, 
he suffered heavy loss by the fire that swept the 
business part of that town. He returned to Clin- 
ton in the spring of 1889 and continued the busi- 
ness until the fall of 1899, when his son, E. H. 
Beatty, entered into partnership with him. In the 
fall of 1906 another son, H. R. Beatty, became the 
junior partner, and there has since been no change 
in the firm. The father’s experience, acquaintance 
and reputation for honest dealing constituted a val- 
uable asset to the growing business, but the energy 
and acumen of the sons have been important fac- 
tors in building up the extensive business of the 
firm, which is perhaps second to none in a city of 
equal size with Clinton. 














Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, June 25, 1917. 

T RADE continues good in volume notwithstanding the 

backward spring, the late warm and clearer weather 
having spurred the buying of deferred requirements. 
Manufacturers of screen wire cloth and poultry netting 
say they have no surplus stocks, one of the leading com- 
panies drawing its own wire still having unfilled orders 
dating back into January last. 

The difficulty of getting wire has hampered the pro- 
duction of goods in these and kindred wire lines, es- 
pecially among manufacturers who are not equipped 
to draw their own wire from rods and billets. Some 
establishments have been compelled to shut down de- 
partments which turn out wire work because of in- 
ability to get this class of material. 

Among manufacturers making tools for working 
wood and metals, there are large numbers of special 
orders many of which are for the Government or to be 
used on Government work, which are given first atten- 
tion. There is naturally a heavy demand for boring 
tools, both for wood and metals, especially ship and 
other augers and bits, drills, reamers, chisels of all 
kinds and like.goods. Then there is an abundance of 
export orders coming in for these and like tools which 
add to the difficulties of even fairly prompt deliveries. 

For overseas account there is plenty of business being 
placed for Russia which is going via Archangel, and 
across the Pacific via Vladivostok. The Spaniards are 
buying quite well and Great Britain is ordering heavily, 
both for Government account and from long time cus- 
tomers for general lines in regular trade. Export 
business from South and Central America, South Africa 
and Australasia is fair, but not particularly noteworthy. 
Some of the old houses in this market which normally 
would attend to shipping details themselves now find 
that all that is required of them is to furnish a dock 
receipt. Representatives of the foreign buyer in this 
market then attend to routing, bills of lading, marine 
insurance, clearances, etc., owing to complications 
caused by the war. 


There is an improvement in the freight car situation 
which during May showed a reduction in the shortage 
of 148,627 cars reported May 1, to 105,127 cars, or 
about 30 per cent betterment effected during May. 
This reduction followed a progressive increase during 
the four preceding months and is attributable to the 
quick response of both shippers and railway officials 
to the detailed suggestions made by the railroads’ war 
board as to how to secure a more effective use of ex- 
isting freight equipment. While this favorable result, 
which will probably increase with the lapse of time is 
because of war necessity, the ordinary mercantile busi- 
ness of the country will doubtless profit considerably 
also. 

PAINTS AND VARNISHES.—The Montauk Paint Mfg. 
Company, 170-172 Second Avenue, Brooklyn, N. Y., is 
now quoting its brands of paints as follows: Di-mel-ine 
prepared paint, screen enamel, stovepipe enamel, full 
¥% pts. each, per gross, $14.40. Di-mel-ine enamel paint, 
white and six colors, full % pts., per gross, $14.40. 
Di-mel-ine gold and aluminum paint, full % pts., per 
gross, $14.40. Di-mel-ine furniture varnish, full % pts., 
per gross, $14.40, and Di-mel-ine varnish stains, full 
¥% pts., per gross, $14.40. 

GRINDERS.—The American Grinder Mfg. Company, 
Milwaukee, Wis., is now quoting a dealer’s discount of 
75 per cent from the following list of American grind- 
ers, each, as follows, viz.: Nos. 1, 4 x 1 in. wheel, $4; 
2, 5 x 1 in. wheel, $5.50; 3, 6 x 1 in. wheel, $7.50; 4, 7 x 
1% in. wheel, $10.50; 5B sickle grinder $9, and No. 6 
tilting grinder $8 each. 

PapLocks.—Sargent & Co., New Haven, Conn., have 
withdrawn all prices on padlocks owing to late ad- 
vances in steel and malleable iron. New prices aggre- 





gating approximately a 10 per cent advance will be 
issued in the near future. 


Wire Naits.—The barrier in the nail business is the 
getting of enough of them to go around. There is 
much less building and construction work going on, 
but the demand for nails much exceeds the available 
supply. Jobbers say that if they were in a position 
to fill all of the legitimate (not speculative) business 
in sight, trade would be very good indeed. Buyers 
often try to get nails outside of their regular source 
of supply, but invariably come back to regular sup- 
pliers and take their turn. 


Wire nails in this market are about $4.50 per keg base and 
often sold at higher prices. 

Cut Naits.—Cut nails are being sold as fast as they 
can be made. In some cases, directions have been re- 
ceived to take no additional orders for export or do- 
mestic trade beyond stocks in store or at mill. 


Cut nails range from $4.50 to $4.75 base per keg 


NAVAL StTorES.—This market is quiet and steady, 
with a pronounced lack of interest among the manu- 
facturing trades using these products in their manu- 
factures; especially for this, the best period of the 
year for painting and kindred purposes, favored by 
warm, dry weather. The purchases are of hand-to- 
mouth character, with a Southern crop movement that 
continues active, and operates to swell the volume of 
available stock. There is, however, a little better ex- 
port trade, with a fair amount of domestic takings. 


Spot turpentine, in yard, is quoted at 43 to 43%c. per gal 

Rosins are dull and nominal and there is some shading on 
the prices quoted. 

Common to good strained, in yard, on the basis of 280 Ib. 


per bbl. is $6.15, and D grade $6.20 per bbl 


LINSEED O1L.—The market for linseed oil is rather 
soft, because trade demands have slackened for spot 
oil. New crop oil, which will be available in, say, Octo- 
ber, is now quoted as low as $1.02 per gal. Flaxseed has 
fluctuated lately, first up then down. For instance, 
one day lately seed was up 8c. per bushel, compared 
with the figures of the preceding day for cash seed in 
July; and up 6c. per bushel for both September and 
October delivery, while the market, as a rule, has been 
bobbing around 1 to 2c. per bushel for days at a time. 

Linseed oil, raw, city brands, eard prices, is $1.25 for 5 gal. 
and $1.26 per gal. for less than 5 gal. 

WINbDow G.tass.—A portion of the trade which had 
made price concessions a while ago is now having its 
stock of sizes shot to pieces, the more desirable lights 
being depleted rapidly. Now this element wants to 
stiffen the market, but the more conservative merchants 
are not particularly interested, being content to con- 
tinue getting fair prices for what they have in their 
own way. The heads of some representative glass works 
say they will not be surprised to see glass selling as 
high as 80 per cent discount in the not distant future, 
on the general line of commercial or building window 
glass, applying to, for instance, grades A and B, sin- 
gle and double thick. Also, there will be advances in 
the finer grades of picture and optical glass, and other 
grades for particular purposes. One of the difficulties 
is the exhaustion of German fire clay blocks for lining 
the tanks. This shortage will prevent many glass fac- 
tories from resuming in full next fall, while others 
cannot operate at all, it is believed. So far the Ameri- 
can clay blocks have not proved satisfactory for long 
usage. They last a while, but when relining is neces- 
sary and fires are dropped, from two to three weeks 
are lost, as from ten days to two weeks alone is re- 
quired to reheat the new batch of metal (glass). The 
shortage of manufactured window glass now is esti- 
mated at approximately 1,500,000 boxes (annual con- 
sumption) below a fair normal. Then there is a large 
demand from the U. S. A. for the cheap grades of glass 
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for the new army cantonments, which further reduces 
the supply because of this unusual demand. On the 
other hand, there is very much less building and con- 
struction work of conventional character, which ordi- 
narily takes considerable glass. Jobbers’ prices on 
glass, as yet, are unchanged, as follows, viz.: 

Single thick, first three brackets, A quality, 84 and 3 P% 
cent; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes, 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 

Rore.—The anticipated advance in sisal products was 
made by some of the makers June 20 of 2c. on first 
grade and lic. base per pound on second-grade sisal 
rope. At this writing there is no change in Manila 
rope prices. Good Manila hemp fiber, however, is 
high in price and the cost of transportation is greater, 
also. Ship freight, Philippines to United States West 
Coast Pacific ports, is about $13.50 per bale, or ap- 
proximately 5c. per pound, plus 60c. per hundredweight 
by rail overland to Eastern markets. Grade “F” hemp, 
which is 25 per cent over “current,” according to U.S. A. 
definition, is now 29c. per pound, and grade “E” 50 per 
cent over current in quality is quoted at 3lc. per pound 
for July-September deliveries. These figures afford 
some idea of the situation in the primary material 
market. (“Current” quality may be represented by 0 
and “Good Current” by 100, with qualities between these 
points and outside of them.) Grades of Manila hemp, 
suitable for standard quality rope, are offered in such 
small quantities that they are grabbed as soon as they 
appear, yet manufacturers are naturally timid about 
buying raw stock at the prevailing high prices for mak- 
ing into rope next winter. One representative manu- 
facturer estimates that they are compelled to turn down 
fully twice as much desirable business as they can exe- 
cute; and as to deliveries, the best that can be done 
is to ship when they can without specifying any partic- 
ular time in advance. The latest report from the Phil- 
ippines to the War Department by the Governor-General 
of the Philippines is that during May the Philippine 
Government fiber inspectors inspected and stamped 
124,762 bales of abaca (Manila hemp) and 14,395 bales 
of maguey, divided as follows: Abaca, A, 828; B, 2777; 
C, 7790; D, 9436; E, 14,404; S-1, 1758; S-2, 3646; S-3 
2369; F, 18,393; G, 3848; H, 1848; I, 12,191; J, 12,834; 
K, 4445; L, 13,451; M, 4285; DL, 53826; DM, 2695 bales; 
strings, etc., 2438. In maguey fiber the inspection was. 
as follows: One, 471; two, 7603; three, 5106; and D, 
1215 bales. 


Manila rope is 3lc. for first grade, 30c. for second grade 
and 26c. base per lb. for third grade. First grade sisal rope is 
22c. and second grade 20c. base per Ib. 


Saw Sets, BENCH Stops, NAIL PULLERS, ETc.— 
Charles Morrill, 100 Lafayette Street, is quoting revised 
lists and new discounts as follows, viz.: Saw sets, 
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“Special,” $15; No. 1, $14; Nos. 3 and 4, $20; No. 5, 
$30; Nos. 10, 11 and 95, $14.50; and No. 1, old style, 
$10 per dozen, subject to discount of 33 1/3 per cent. 
Bench stops, No. 1, $10; and No. 2, $12 per dozen, 33 1/3 
per cent discount. No. 1 nail puller, per dozen, $20, 20 
per cent discount. No. 1 box opener, per dozen, $16, 
33 1/3 per cent discount. Pearson spike puller, each, 
$15, 10 per cent discount. Seal presses, No. 1 and 
“Pocket,” japan finishes, each $20 per dozen, and 
“Pocket,” nickeled finish, per dozen, $24, 33 1/3 per 
cent discount. The list of liquid soap dispensers or 
Soapurns are as follows: No. 1 wall, each $2.50; No. 
1 slab, $3; No. 2 wall, $2.25; No. 2 slab, $2.75; No. 3, 
$2; No. 4 wall, $1.50; and No. 5 wall, $2, and No. 5 
slab, $2.50 each, subject to a discount of 25 per cent. 

Apzes.—The L. & I. J. White Company, Buffalo, N. Y., 
now quotes adzes as follows, viz.: Carpenter’s, $22.95; 
ship, plain, $25.50; and railroad adzes, $22.95 per dozen 
net. 

BrusHEs.—John L. Whiting, J. J. Adams Company, 
690-710 Harrison Avenue, Boston, Mass., quotes a few 
leading lines of brushes as follows: Good quality round 
paint brushes, 50 and 10 and 2% per cent; medium 
quality, round paint, 50 and 15 and 2% per cent; good 
quality, varnish brushes, 50 and 15 and 2% per cent; 
medium quality varnish, 60 per cent; good quality 
kalsomine brushes, 60 and 5 and 2% per cent; and 
medium quality kalsomine, 60 and 10 and 2% per cent; 
good quality dusting brushes, 50 and 10, and medium 
quality dusting, 50 and 15 per cent; good quality floor 
and household brushes, 50 and 5 per cent, and medium 
floor and household, 50 and 10 per cent discount. 

AUTOMOBILE SIGNALS.—The Garford Mfg. Company, 
succeeding the Dean Electric Company, Elyria, Ohio, 
is quoting on its automobile warning signal, throughout 
the line, 40 per cent discount. On its Vanophone there 
is a dealer’s discount of 50 per cent. 

SoLipHED THUMB TACKs, EYELETS, Etc.—The Solid- 
hed Tack Company, 38 Murray Street, New York, quotes 
some of its leaders as follows: Solidhed display assort- 
ment thumb tacks, No. 24, each $5.75; steel Handitax, 
per 1000, $1.50 net; Solidhed eyelet pliers, per dozen, 
$12; and Solidhed eyelets, per 1000, 40c. 


Coming Conventions 


MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, New Orleans, La., July 17, 18, 1917. Wal- 
ter Harlan, secretary, 44 Boulevard Circle, Atlanta, 
Ga. 

TENNESSEE RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chattanooga, Aug. 7, 8, 9, 1917. Walter 
Harlan, secretary, 44 Boulevard Circle, Atlanta, Ga. 


PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, June 26, 1917. 


NFORTUNATELY, politics is playing a large part, 

much too large, in fact, in fixing the prices to be paid 
by the Government for steel products, and the result is 
that so far no fixed prices have been made on what 
the Government will pay for plates, shapes, steel bars, 
and in fact on practically all kinds of finished steel. 
The only thing absolutely known is that the Govern- 
ment will be a very heavy buyer of finished steel of 
all kinds, but how much tonnage it will want, and what 
prices it is going to pay, are still unsettled. In the mean- 
time, the Government is placing fairly heavy orders 
with the mills for plates, sheets, structural steel shapes, 
wire and wire products, and the mills are at work turn- 
ing these orders out for the Government as fast as they 
possibly can. One contract placed by the Government 
was for 81,000 tons of shell steel, to be used in mak- 
ing 9,000,000 3-in. shrapnel and high explosive shells. 
The price paid for this shell steel was 3.75c., or much 
below what domestic makers have been getting from 


the Allies for the same kind of steel for many months. 

Advances in prices continue to be the order of the 
day. Wire and wire nails are up $10 per ton, refined 
iron bars $10, foundry iron $2 to $3, and some grades 
of steel scrap $2 to $5 per ton. There is a world-wide 
famine in the supply of plates, and prices have climbed 
to dizzy heights. Mills that have any %-in. and heavier 
steel plates to spare for this year delivery can easily 
get 8c. to 9c. per pound at mill. In fact, one leading 
plate mill was offered a very large order of sheared 
steel plates the other day at 9.50c. per pound at mak- 
er’s mill, and had to turn the order down, as it could 
not spare the steel. The Government will probably buy 
100,000 railroad cars, and until this order is definitely 
placed, or else word be given out that the cars will 
not be bought, railroads are not likely to place many 
orders for cars on their own account. Steel mills are 
still very much behind in shipments of billets and sheet 
bars, and this is cutting down output of tin plate and 
sheets to very material extent, and prices on both these 
products are steadily advancing. In spite of the in- 
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activity of the Government in clearing up the situation 
as to how much steel it will buy, and what prices it is 
going to pay, the whole market on steel products con- 
tinues to steadily advance, and very much higher prices 
than have yet developed seem certain. 

As the market on semi-finished and finished steel 
continues to advance, it naturally carries all kinds of 
goods handled by the hardware trade up with it. On 
nearly every day for the past week local hardware 
jobbers have been advised of advances in prices on 
many lines of goods, or else withdrawal of prices pre- 
paratory to making a general advance. Jobbers find it 
impossible to keep up their stocks on practically all 
lines of goods they handle, and this is interfering with 
shipments to the retail trade, which is also very short 
in its supply of goods. The volume of sales by retail 
hardware stores at this time is showing an increase over 
the same period last year, but this would be much 
heavier if the retail stores were able to get goods 
promptly. There are serious delays in shipments owing 
to the shortage in cars, and when the crops commence 
to move, and also supplies for the army, together with 
the movement of troops, the delay in shipments of goods 
from manufacturers to jobbers, and from jobbers to 
retailers, will be much more serious than it is now. 
In spite of the heavy advances in prices on seasonable 
hardware goods, the demand is heavy, and consumers 
seem willing to pay the high prices ruling, the only 
trouble being to get the goods. Collections are reported 
good, and there is plenty of money to carry on the 
present heavy volume of business. 


Wire Propucts.—Too late to be announced in this 
report last week, all the independent makers of wire 
and wire nails advanced prices $10 per ton, thus put- 
ting wire nails at $4 base, per keg, and bright basic 
wire $4.05 per 100 lb. This advance was forecasted 
in our report last week, in which it was stated that 
while the price of wire nails was officially known as 
$3.50, and bright basic wire $3.55, both these materials 
have been selling for some weeks at $5 to $10 per 
ton higher. It is known now that the Government 
will need for work already planned at least 250,000 
kegs of wire nails, contracts for most of which have 
already been placed with the mills. As the Govern- 
ment program develops its needs of wire nails will show 
a heavy increase, and before long it is not unlikely that 
50 per cent or more of the entire output of wire and 
wire nails of domestic mills will be taken by the Gov- 
ernment. The domestic demand is heavy, and mills 
have their output of wire nails and wire sold up for 
months to come. The American Steel & Wire Company 
has not made any change in its prices on wire nails 
and wire, still taking care of its trade on the basis of 
$3.20 for wire nails and $3.25 for bright basic wire. 
Independent mills quote: 


Wire nails, $4.00 base per keg; galvanized, 1 in. and 
fonger, including large-head barb roofing nails, taking an 
advance over this price of $2, and shorter than 1 in., $2.50. 


Bright basic wire is $4.05 per 100 lb.; annealed fence wire, 
Nos. 6 to 9, $3.95; galvanized wire, $4.65; galvanized barb 
wire and fence staples, $4.85; painted barb wire, $4.15; pol- 
ished fence mg $4.15; cement-coated nails, $3.90 base, 
these prices being subject to the usual advances for the 
smaller trade, all f.o.b. Pittsburgh, freight added to point of 
delivery, terms 60 days net, less 2 per cent off for cash in 
10 days. Discounts on woven-wire fencing are 43 per cent off 
list for carload lots, 42 per cent off for 1000-rod lots, and 41 
per cent off for small lots, f.o.b. Pittsburgh. 


Cut Natts.—Makers report that the recent advance 
in prices on cut nails to $4.65 base, per keg, f.o.b. 
Pittsburgh, is holding very firm, and the price is 
likely to be higher in the near future. Retail lots of 
cut nails from store are selling at $5 per keg, base, and 
higher. 


Tin PLaTe.—All the tin plate mills are running to 
capacity on bright tin plate for containers for perish- 
able foods, and are getting away from making terne 
plate as much as they possibly can. The export de- 
mand for terne plate is heavy, and fabulous prices are 
being offered for it, but the orders are being turned 
down by the mills, as they do not have the tin plate 
to spare. On small current orders, bright tin plate 
from stock is selling at $11 to $12 per base box for 
primes, and 25c. less for wasters. Large lots of tin 


plate on contracts have been sold lately by one or two 
mills at as high as $15 per base box at mill. 
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We quote long terne plate, No. 28 gage base, at $7.25 to 
$7.50; short terne plate, $12 to $12.50, maker’s mill, prices 
depending on quantity and delivery wanted. The present 
schedule of prices on terne plate is as follows: 8-lb., 200 
sheets, $14 per package; 8-lb., 214 sheets, $14.30 per package; 
12-lb., L C., $15.25 per package; 15-lb., I. C., $15.75 per 
ome 7 . L. C., $16.60; 25-Ib., I. C., $17.25; 30-Ib., 
I. C., $18; 35-Ib., i. C., $18.75; 40-Ib., I C, $19.50. 

SHEETs.—One after another of the sheet mills is 
gradually pulling out of the market, having orders on 
their books for all the sheets they can deliver over the 
remainder of this year. The Government has already 
placed heavy orders for black and galvanized sheets 
with the mills, and these orders are having preference 
in rolling and delivery, so that domestic users of sheets 
are having more delay than ever in getting deliv- 
eries. 

We quote blue annealed sheets Nos. 3 to 8 gage, 8 to 8.50c.; 
one pass Bessemer, cold rolled, No. 28 gage, 8.50 to 9c.; No. 
28 galvanized, 10 to 10.50c.; No. 28 black piate, tin mill 
sizes, 8 to 8.50c. f.0.b. mill, Pittsburgh, in carload and larger 
lots to jobbers only. Small lots to the retail trade bring any- 
where from $5 to $10 per ton advance over these prices. 

Rivets.—Makers report that the recent advance of 
about $10 per ton in prices of rivets is holding firm, 
and that the new demand is still quite heavy. Most 
large consumers are covered over this year at prices 
lower than are ruling now. The Government is now 
placing orders for about 40,000 tons of rivets among 
the makers, to be used in Government shipyards. 

We now quote structural rivets at $5.25 base, and boiler 
rivets $5.35 base, per 100 Ib. f.0.b. Pittsburgh in carloads and 
larger lots to the large trade. Jobbers charge the usual ad- 
vances for small lots from store. 


NuTs AND BoLts.—A general advance in prices on 
nuts and bolts is looked for in the near future. Prices 
of steel bars are steadily advancing, labor costs are 
getting higher, and the shortage in the supply of steel 
are all conducive to a smaller output of nuts and bolts 
and a corresponding increase in operating costs. Dis- 
counts now in effect to the large trade in carloads and 
larger lots, but which may be lowered at any time, 
are as follows: 


Common carriage bolts, %-in. x 6-in. s. & s., rolled, 40 
per cent; cut, 35-2-%4 per cent; |. or L., 25 per cent. 
Sleigh shoe bolts, C. B. list, %-in. x 6-in. s. & s., 30 per 


cent; |. & L, 20 per cent. 

Machine bolts—h. p. nuts, %-in. x 4-in. s. & s., rolled, 40-10 
per cent; cut, 40 per cent; |. & 1, 30 per cent. 

Machine bolts with c. p. c. & t. nuts, %-in. x 4-in. s. & s., 
30 per cent; l. & 1, 20 per cent. 

Bolts, without nuts, 6-in. and shorter, extra 10 per cent: 
longer lengths, extra 5 per cent; blank bolts, 30 per cent. 

Bolt ends with h. p. nuts, 30 per cent; bolt ends with c. p. c. 
& t. nuts, 20 per cent. 

een seat pone. list price. 

"low blots, 35 per cent; coach and lag screws, 45 r cent; 
hanger bolts, 45 per cent. . - 

Forged set screws, forged cap screws, forged tap bolts, list. 

Nuts h. p. square, blank, $2.10 off list, tapped, $1.90 off list: 
hexagon, blank, $1.90 off list, tapped, $1.70 off list. 

> p. c. & t. square, blank, $1.70 off list; tapped, $1.50 off 
list ; hexagon, blank, $1.60 off list; tapped, $1.40 off list. 

C. p. plain nuts, square, blank, $1.60 off list; tapped, $1.40 
off list; hexagon, blank, $1.40 off list; tapped, $1.20 off list; 
c. p. semi-finished hexagon nutg, 50-10 per cent; finished and 
case hardened nuts, 50-10 per cent; rivets, small, 40 per cent. 

F.o.b. Pittsburgh, with actual freight allowed up to 20c. on 
shipments of 300 lb. or more. 

erms: 30 days net or 1 per cent for cash in 10 days. 


IRON AND STEEL BARs.—Prices on both iron and steel 
bars are very strong on the basis of 4.75c. for refined 
iron bars, and upward of 5c. on steel bars. All the 
mills making both iron and steel bars are filled up 
for several months ahead, and still higher prices are 
likely should the present abnormal demand continue. 
Costs of making bars are steadily going up, pig iron 
and labor being the highest ever known, and all other 
operating costs have advanced in proportion. 

We now a steel bars, 4.75 to 5c., and iron bars, 4.75c., 
f.o.b. at mill, these prices being for carload lots to large 
buyers only. Small lots of iron and steel bars from ware- 
—— bring 5 to 5.50c., and in some cases up to 6c. for small 

BuILpErRs’ HARDWARE.—Nearly all makers of builders’ 
hardware have announced a general advance in prices 
of 10 to 15 per cent, effective from June 15. The new 
price lists have not yet been issued to the trade, but 
on all orders dated and shipped out on and after June 
15 the new prices will apply. Makers of builders’ hard- 
ware report their costs in steel are steadily getting 
higher, labor is short, and is advancing, and in order 
to protect themselves they must get higher prices for 
their goods. 


GARDEN TooLs.—Local hardware stores report an ab- 
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normal demand for garden tools of all kinds; in fact, 
it is much heavier than they are able to supply. Prices 
on all garden tools are nearly double what they were 
last year, but this does not seem to have restricted de- 
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mand in the slightest. Makers of garden tools ar: 
doing the best they can to supply the trade promptly 
but are very much back in shipments. Jobbers ani 
retailers’ stocks are also reported low. 


CHICAGO 


Office of HARDWARE AGE, 
Chicago, June 23. 


ARMER weather during the past week has stimu- 

lated sales in seasonable lines, and jobbers report 
business to be in an excellent condition. This is par- 
ticularly true in regard to the smaller towns and the 
agricultural districts, where the farmers have the 
money, and are not skimping on legitimate purchases. 
Crop conditions in the Northwest continue good. The 
Van Dusen-Harrington report announces that spring 
wheat is making an excellent growth, and bids fair to 
yield well. Corn is probably ten days late, but the 
greater part of it has been cultivated for the second 
time, and there is little apprehension in regard to a 
heavy corn crop. Barley, oats and flax are showing 
a good growth, but it is already apparent that the 
flax crop will be below normal. This excellent condi- 
tion in regard to staple crops is having its effect on 
the retail business, and the hardware stores in the 
average country towns are busy places at this time. In 
many places haying is well under way, and sales of 
hay tools are brisk. Machine repairs are also moving 
freely. 

The advent of warmer weather has greatly stimu- 
lated the sales of ice cream freezers, refrigerators and 
warm-weather lines, and has also heavily increased 
sales of garden tools of the weeding variety. Some 
dealers report that lawn mowers are not selling as 
freely as was expected. This is attributed in part to 
the fact that last year was a banner year for the 
sale of mowers. The fact that many lawns and grass 
plots have been given over to gardens may also have 
some effect on the lawn-mower sales. 

Wire cloth and screen doors are selling much heavier 
during the past week and retailers are beginning to 
take notice of the shortages in these lines. A continued 
spell of hot weather would find many dealers with little 
or no wire cloth in stock. 

The sensation of the week was the advance of nails 
and wire products 55 cents per hundred pounds. An 
advance had been looked for, but when it arrived it 
was somewhat heavier than had been expected. How- 
ever, dealers and jobbers in the vicinity of Chicago 
appear to realize that still higher prices are on the 
way. One retailer reports inability to get a prompt 
shipment on a carload order of nails on any price 
of less than $6 per keg. Jobbers are not taking carload 
orders. As a matter of fact, any order for any quan- 
tity of nails is considered on specifications only. In 
spite of the curtailment of building operations, sales 
of nails are heavy, and both retail and jobbing stocks 
are low. It is very doubtful if the situation will show 
any improvement in the near future. 

Sisal rope has also taken the advance predicted in our 
last report, amounting to 2c. per pound on the No. 1 
and 1c. per pound on the No. 2 grades. Jobbers expect 
even higher prices on rope in the near future. 


EXPANSION Botts.—The Diamond Expansion Bolt 
Company, New York City, has issued notice of the fol- 
lowing price changes effective June 20: “Diamond N” 
lag expansion shields, without screws, 60-10 per cent 
discount. “Diamond N-Y” screw anchors, no change 
in discount but revised list. Keystone machine expan- 
sion shields, without bolts, 60 per cent discount. Di-en- 
key bottom bearing machine expansion shields, without 
bolts, 60 per cent discount. “Diamond N” 4-point drills, 
60-10-10 per cent discount. “Diamond X” 4-point drills, 
70 per cent discount. When ordered complete with lag 
screws or machine bolts, shields will be charged sepa- 
rately and bolts and screws at prevailing market prices. 


AxeEs.—Axes have taken an advance of from $1 to $2 
per dozen, depending on the make and grade, the higher 


prices taking effect June 19. There has also been x 
substantial increase in the extras for fitting handles. 
‘The advance has been taken by the jobbers and is being 
firmly held. 


BINDER TWINE.—Binder twine remains at the prices 
quoted in our last report, although the prices of both 
Manila and sisal rope have advanced. Jobbers expect 
higher prices before the season closes, but report that 
most of the retailers in the Middle West have placed 
their orders to cover the summer’s needs. 


BUILDING Paper.—Sales of building paper have 
slumped some during the past two weeks, due to the 
curtailment of building operations. The decrease in 
sales is said to be much more marked in the cities 
than in the country towns. Jobbers have only fair 
stocks, and shipments from the factories are as slow as 
ever. Prices are unchanged. 

We quote from jobbers’ stocks, f.0.b. Chicago, red rosin 
sheathing paper, in ton lots, $78 per ton; in half-ton lots, 
$78.50 per ton. 

WALL PAPER CLEANER.—Sales of wall paper cleaner 
are beginning to fall off heavily as the season is about 
over. Sales in this line are usually light through June, 
July and August, coming on again heavily in Septem- 
ber and October. Prices are same as at last report. 


We quote from jobbers’ stocks, f.o.b. Chicago, Climax Wall 
Paper Cleaner, $11.25 per gross, 


WirE Coat AND Hat Hooxks.—The situation in re- 
gard to wire coat and hat hooks is practically the same as 
at last report. The falling off in building operations 
has had an effect on the sales, which has to some ex- 
tent relieved the shortage situation. However, the job- 
bers have only fair stocks, and shipments from the 
factories are very slow. Prices are unchanged, but may 
go higher. 

We quote from jobbers’ stocks, f.o.b. Chicago, common wire 
coat and hat hooks, 75c. per gross. 

TIN PLaTE.—Conditions in the tin-plate trade are 
unchanged. Most of the tin-plate mills are running on 
bright plate as far as they can, and it now looks as 
if the supply of bright tin for making cans to care for 
perishable goods will be large enough to meet demands. 
Many former consumers of bright tin plate have had 
their supply cut off, and are turning to fiber and other 
material for making containers for their wares. The 
demand for terne plate is very light, and many mills 
have practically stopped making it, putting their entire 
output into bright plate. Jobbing stocks are compara- 
tively light. 

We quote to retailers, f.o.b. Chicago, as follows: 20 x 28 
IC tin plate, cheaper grade, 200-Ib. boxes, $24; better grade, 
214-lb. boxes, $29; best grade, 214-lb. boxes, $34; IX tin plate, 
or gd grade, 270-lb. boxes, $25.85; best grade, 270-lb. boxes, 

GARDEN TooLs.—Warmer weather has started the 
growth of weeds in gardens and has again speeded up 
sales of garden tools. Maying tools are also moving 
quite freely. Jobbers and retailers have comparatively 
low stocks, and are finding it extremely difficult to get 
shipments from the factories. Prices are same as at 
last report. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Manure forks, best grade long handled, four tines, with plain 
ferrule $7.65 per doz.; with strap ferrule, $8.55 per doz. ; five- 
tine forks, plain ferrule, $9.90 per doz.; strap ferrule, $10.75 
per doz. ; long handle, six-tine forks, with plain ferrule, $11.55 

r doz. ; strap ferrule, $12.25 per doz.; No. 2 Greenleaf 7 yd 
ng shovels, $9.75 per doz.; Midlothian seconds, $9 per doz. ; 
best grade, four-tine spading forks, $9.70 per doz.; cheaper 
grade, $6.75 per doz.; malleable rakes, 14-in., $3 per doz. ; 
steel bow rakes, 14-in., $5.40 per doz.; wire lawn rakes, 24 
teeth, $3.90; wood lawn rakes, 20 teeth, $3.60 r doz. ; 


standard garden hoes, best grade, $7.25 per doz.; cheap hoes 
with riveted handles, $2.35 per doz. ; ladies’ hoes, $4.25 per doz. 
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STEEL SHEETS.—The situation in regard to steel sheets 
is practically the same as it was last week. Prominent 
sheet makers are refusing to give out quotations at 
this time, and it is very difficult to ascertain the true 
market on galvanized sheets. The jobbers have taken 
the advance noted in our last report and are firmly 
holding prices. Further advances would prove no sur- 
prise. We quote from jobbers’ stocks, f.o.b. Chicago, 
28-gage galvanized sheets, $11 per 100 lb.; 28-gage 
black sheets, $9 per 100 lb.; No. 10 blue annealed sheets, 
$9 per 100 lb. 


RIVETS AND BoLts.—In line with its shipbuilding pro- 
gram, the United States Government is about to place 
direct orders for 40,000 tons of rivets and 25,000 tons 
of bolts. It is estimated that the 34,000 army wagons 
which the Government has arranged for will require 
about 35,000,000 bolts. Not only is the Government 
business opening up heavily, but indirect purchases also 
for Government uses are coming in from all directions. 
It is expected that the direct purchases of the Govern- 
ment will take about 25 per cent of the nut and bolt 
production. Meanwhile, production is being cut down 
by the shortage of labor, and it is not at all improb- 
able that private consumers will be called upon to 
pay higher prices in the near future. Some of them are 
aware of the situation and are endeavoring to buy 
heavily with a view of stocking up. One Pittsburgh 
screw and bolt company announces an advance in struc- 
tural rivets to $5.25 per 100 lb., base Pittsburgh, and 
in boiler rivets to $5.35. Jobbers have advanced their 
quotations on structural and boiler rivets 4c. 


We quote f.o.b. Chicago, from jobbers’ stocks, structural 
rivets, $5.25 per 100 Ib.; boiler rivets, $5.35 per 100 Ib. 


PLATEs.—The plate situation is unchanged. Very 
few of the mills have any plates to sell at this time, 
and many large orders are being turned down. The 
Government has requested the mills not to export any 
plates conforming to Lloyd’s specifications, and as a 
result many hull plates are being diverted to Pacific 
Coast shipyards. Jobbers are holding the quoted prices 
firmly. 


Nuts AND Bo.ts.—The situation with regard to nuts 
and bolts is very similar to that in regard to rivets. 
There is a heavy demand for nuts and bolts in specifica- 
tion on contracts and there is also much inquiry for con- 
tracts which manufacturers are holding back on clos- 
ing. It is expected that an advance will make its ap- 
pearance within a short time. 

We quote to retailers, f.0.b. Chicago, as follows: Machine 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes, 
35-5 per cent discount; carriage bolts, up to % x 6 in., 40-2% 
per cent discount ; sy sizes, 30-5 per cent discount; hot 
pressed nuts, square, $3, and hexagon, $3 off per 100 Ib. Lag 
screws, 5( per cent discount. 

SteeL Bars.—The situation in regard to steel bars 
shows little if any change. In most cases where sales 
are made, the time for delivery is set four or five 
months ahead. Purchasers are also finding their orders 
cut to a limited number of sizes. It is noticeable, how- 
ever, that tight as the situation is, deliveries in bars 
are easier than in many other products. Prices are 
same as at last report. 

We quéte from jobbers’ stocks, f.o.b. Chicago, as follows: 
Soft steel bars, $4.50 per 100 Ib. ; bar iron, $4 per 100 Ib. 

Wire.—All wire products have taken the advance 
that has been expected for several weeks. Jobbers and 
retailers are both facing the summer season with com- 
paratively low stocks, and are finding it almost im- 
possible to get anything like adequate shipments. 

We quote from jobbers’ stocks, f.o.b. Chicago, smooth an- 
nealed wire, 6 to 9 gage, $4.45 per 100 lb.; galvanized, $5.15 
per 100 Ib. 

Rope.—Sisal rope has finally followed the example of 
Manila rope and taken a jump skyward. This is the 
first advance in sisal rope for several weeks, although 
Manila rope has advanced almost weekly. The pres- 
ent price increase amounts to 2c. per pound on the 
No. 1 and 1c. per pound on the No. 2 grades. Jobbers 
express little surprise at the advance, except to say 
that the prices are not as high as they had expected. 
Both Manila and sisal rope will, in all probability, go 
higher in the near future. 
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We quote to retailers, f.0.b. Chicago, as follows: No. 1 
Manila rope, 3144c. per Ib. base: No. 2 Manila rope, 30%,c. per 
ib. base: No. 3 Manila rope, 26%c. per Ib. base. Sisal rope. 
subject to stock on hand, No. 1, 224sc. per Ib.; No. 2, 2044c 
per Ib 


Woop Screws.—Wood screws remain at the prices 
quoted in our last report and the situation is practi- 
cally unchanged. Jobbers have very fair stocks and re- 
port the demand to be about normal. 

Chicago, as follows 


round head, biued 
; round head, brass 


We quote from jobbers’ stoc«s, f.o.b 
Flat head, bright screws, 7214-10-10; 
6714-10-10; flat head, brass, 424-10-5 
40-10-5 


WRAPPING PAPER.—There is no change in the wrap- 
ping-paper situation, and prices are same as at last 
report. Shipments from the mills are slow, but jobbers 
report very fair stocks at this time. 


We quote krafts, wrapping paper, l2c. per Ib 
wrapping paper, 9'c. per Ib. 


express 


BarB WIirRE.—The barb-wire situation becomes more 
serious daily. Both jobbing and retail stocks, as a 
whole, are below normal, and the demand is much 
heavier than had been anticipated. Jobbers have ad- 
vanced prices 55c. per 100 lb., and are firmly maintain- 
ing prices. The mills are said to be heavily oversold. 
The Government has recently placed orders for large 
quantities of barb wire, and other foreign countries 
are constantly in the market for any amount that they 
can get. The shortage in this line will undoubtedly be 
much more keenly felt as fall approaches. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 


Painted barb wire, in less than carload lots, $4.65 per 100 Ib 
galvanized, $5.35 per 100 Ib 


WHITE Leap.—The demand for white lead is reported 
to be about normal, although below that of last year. 
Jobbers have taken the recent price advances and are 
showing no disposition to sell below the prices quoted. 


We quote to retailers, f.o.b. Chicago, Carter's white lead, 
$12.75 per 100 Ib. 

EAVES TROUGH AND GUTTER PiPpe.—There is still a 
good healthy demand for eaves trough and gutter pipe, 
despite the fact that building operations are lighter 
than a year ago. The heavy advances in steel sheets 
are reflected in this line, which has taken a higher 
price during the past week. Jobbing stocks are com- 
paratively low and shipments are very slow. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
26-gage eaves trough, 5-in., $9.50 per 100 ft.; 29-gage, $7.60 
per 100 ft.; 26-gage conductor pipe, 3-in., $11 per 100 ft.; 29- 
gage, $8.25 per 100 ft. 

SASH WEIGHTs.—The demand for sash weights is 
well around the normal, and jobbers are finding it very 
difficult to keep up stocks. Shipments from the foun- 
dries are slow and uncertain: Jobbers have compara- 
tively low stocks. 

We quote from jobbers’ stocks, f.o.b. Chicago, in ton lots, 
sash weights, $36 per ton; in half-ton lots, $37 per ton. 

GARDEN Hose.—The continued rainy weather has to 
some extent curtailed the sales of garden hose. How- 
ever, it is reported that sales to date are heavier than 


normal. Prices are unchanged. 
We quote from jobbers’ stocks, f.o.b. Chicago, % in., 3-ply 
hose not guaranteed at 6%c. per ft.; 5-ply %-in. guaran- 


teed hose at 84%4c. per ft.; 7-ply %-in. guaranteed hose, 11 \c. 
per ft.; %-in. cotton covered hose at 7\c. per ft. 


Wire NAtLs.—The wire-nail situation is becoming 
more serious every day. Both jobbing stocks and those 
of retail] merchants are comparatively low, and it is 
becoming increasingly difficult to get shipments. Local 
jobbers have advanced prices 55c. per keg, and are 
accepting no carload orders. As a matter of fact, they 
are quoting on specifications only. The mills are still 
refusing to accept orders for direct shipment and are 
apparently not at all anxious for any new business. 
Retailers report that nails have been quoted them as 
high as $6 per keg for immediate delivery. Just at 
present, delivery seems to be much more of a factor 
than price. 

We quote from jobbers’ stocks, f.o.b. Chicago, on specifica- 
tions only, common wire nails, $4.50 per keg. base; coated 


nails, $4.50 per keg, base; steel cut nails, $4.75 per keg, 
base ;: iron cut nails, $5 per keg, base. 
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Pou.ttry Netrinc.—The conditions in regard to poul- 
try netting are unchanged and prices are same as at 
last report. 

We quote poultry netting galvanized before weaving, 70- 
20-10; poultry netting galvanized after weaving, 7-10-2%. 

Wire CLotru.—The warmer weather of the past week 
has greatly increased sales of wire cloth, and dealers 
are beginning to realize the seriousness of the short- 
age. Prices are unchanged, but prices at this time 
mean but little, as it is almost impossible to get ship- 
ments. Several large screen-door manufacturing plants 
have already been forced to close down because of inabil- 
ity to get wire cloth. We quote to retailers, f.o.b. Chi- 
cago, as follows: 


Black Galvanized 
te rary rer Sat $1.90 $2.45 per 100 sq. ft 
SO Ms co deveisesenveewnes 2.50 2.80 per 100 sq. ft 
BEM cs casss covers veeheer 2.95 3.35 per 100 sq. ft. 
EE MONE 5 ko we win even esi vees 3.75 4.25 per 100 sq, ft. 


Guiass.—The situation in regard to glass is practically 
the same as at last report, and prices are unchanged. 

We quote from jobbers’ stocks as follows: rem strength 
A, first 3 brackets up to 40-in., 86 r cent off; all sizes over 
40 in., 85 per cent off; all sizes of double strength AA, 86 per 
cent off. 

Paint.—Some of the cheaper grades of paint have 
advanced in price, the better grades remaining at the 
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old prices. The demand is less than last year, but is 
reported to be well around normal. 


We quote from bers’ stocks, f.o.b. Chicago, as follows: 
No. 1 house paint, $2.50.per gal. ; second grade, $1.90 per gal. 
third grade, $1.50 per gal. ; 


WHEELBARROWS.—There is no change in regard to 
the wheelbarrow situation. The jobbers have taken the 
advance noted in our last report and prices are firm. 
Sales are about normal. 

To retailers, f.0.b. Chicago, No. 2, common bolted wood 
barrows, $24 per doz.; No. 4 tubular barrows, $63 per doz. : 
angle steel leg garden barrows, $48 per doz. 

O1Lts.— Wholesale prices for single barrel lots of oil, 
f.o.b. Chicago, are as follows: 

Perfection kerosene in iron bbl., 8%4c. per gal.; headlight 
175 test, llc. per gal.; gasoline, 20c. per gal.; naphtha, 19\4c. 


per gal.; turpentine, 49c. per gal. ; denatured alcohol, 91c. per 
gal.; wood alcohol, $1.25 per gal. 


LINSEED O1L.—Linseed oil remains at the prices quoted 
in our last report. Unconfirmed reports on the flax-crop 
situation indicate that the new crop will be below nor- 
mal. If that is the case, linseed oil will, in all prob- 
ability, remain at higher prices than those of last year. 

We quote strictly pure, old process linseed oil, in carload 
lots, to retailers, f.o.b. Chicago, as follows: Raw, $1.18 per 


gal.; boiled, $1.19 per gal.; in single bbl. lots, raw, $1.23 per 
gal.; boiled, $1.24 per gal. 


CINCINNATI 


Office of HARDWARE AGE, 
CINCINNATI, Oun10, June 25. 


HE independent mills have advanced the price of 

wire nails to a basis of $4 per keg, Pittsburgh. 
For the first time in years the local warehouse quotation 
on wire nails is considerably below the mill price. The 
jobbers’ local quotation is to-day $4 Cincinnati, and 
when the freight rate from Pittsburgh is taken into 
consideration this figure is about 15c. a keg below the 
mill price. 

The late season has kept up an almost uninterrupted 
demand for this has been somewhat curtailed in the 
Farming implements are also in good demand. Con- 
siderable complaint has been made by a number of 
suburban merchants as to delayed shipments on rush 
orders. The most exasperating delay is probably on 
the light one-wheel hand cultivators, for which there 
is an excellent call. Taking everything into considera- 
tion, merchants who handle garden and farm imple- 
ments state that the present season bids fair to wind 
up as being one of the largest ever experienced in the 
history of the trade. 

The seed business has also been extraordinarily good, 
but this particular branch is now drifting out, and only 
small purchases are expected during the remainder of 
the season. 

Glass is another branch of the business that has 
proved to be very attractive this year, both for the 
country and suburban merchant, although prices have 
been higher than ever known before. In line with 
glass may be classed builders’ hardware, although the 
demand for this has been somewhat curtailed in the 
city on account of slack building operations due to the 
high costs of lumber and other materials and also to 
the inability of the factories in some cases to make 
shipments on time. 

Household goods prove to be only moderate sellers, 
and the call for galvanized pails, garbage cans, etc., 
is being somewhat limited due to their present high 
costs. Substitutes, such as paper pails, etc., are bought 
whenever possible. 

Collections are reported, both in the country and city, 
as being only passably good; but as far as the former 
is concerned this is due to the fact that the farmers 
are very busy with their crops. 


Wire AND Wire Goops.—In a foregoing paragraph 
attention has been directed to the fact that the ware- 
house quotation on wire nails of $4 per keg base iz 
about 15c. below the carload mill price. Business in 
broken carload lots is brisk, although country merchants 


are rather slow in ordering more than enough stock 
to run them through a 30-day period. Barb wire is 
quoted from $4.95 to $5 per 100 lb., and wire screen 
cloth is unchanged at $2 per 100 sq. ft. 


Screws.—The demand for all kinds of screws is 
steadily increasing, but with the exception of a 10 per 
cent advance on wood screws no changes are noted in 
previous quotations. Cap screws take a 40 per cent 
discount and set screws 45 per cent. The Cincinnati 
Screw Company now has its factory at Twightwee, a 
suburb, in full operation, and reports a fast increasing 
call for its products, 


Hack Saws.—Shipments from the factories are 
easier, but mill supply stocks are still very low due 
to the constant receipt of rush orders from machine 
shops. The discount from list remains at 10 per cent. 


Stove Bo._ts.—For some reason, the past two weeks, 
orders for stove bolts have been somewhat scarce. The 
discount from list is 60 and 10 per cent. 


‘RiveTs.—Although heavy mill advances have taken 
place, local jobbers have not yet marked up their prices, 
and the discount to-day on soft steel rivets remains at 
35 per cent off list. Business is still slow. 


FiLes.—No difficulty is experienced in filling orders 
from machine shops promptly, although there is a 
steady improvement noted each week. The discount 
is 50 and 10 per cent off list. 


Twist Dritts.—The proposed advance that was con- 
templated by the manufacturers has not yet occurred, 
but prices are expected to be marked up before the 
end of the present month. Regular twist drills are 
quoted at 45 per cent discount, and wire-gage drills at 
30 per cent discount. 


HAND Taps.—Business is brisk, and many users are 
placing orders for their future requirements. The 
price has advanced about 20 per cent within the past 
week, and to-day’s discount from list is 55 and 7% 
per cent. 


Botts.—The improvement in the demand for car- 
riage bolts is a matter of general comment, but orders 
are mostly for small quantities. Country merchants are 
selling more carriage bolts than the city dealers. The 
jobbers’ discount on carriage bolts is 40 per cent on 
% in. x 6 in., and on larger and longer 25 per cent. 
Machine Volts, % in. x 4 in. and larger, are quoted at 
30 per cent discount; smaller sizes, 45 per cent dis- 
count. ’ 
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WasTe.—Business is excellent, and a further im- 
provement is anticipated, as there is an increasing 
use of waste in all manufacturing plants. We quote 
white waste as follows: No. 1, 17%c.; No. 2, 15%c.; 
and colored waste, at 13c. for No. 1 and 12%c. for 
No. 2. 

Roorinc.—Manufacturers of composition roofing are 
making a big drive for the hardware trade just now, 
and indications are that the campaign will be a suc- 
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cessful one. It is certainly well timed, as all kinds of 
metal roofing is now sold at very high prices. The man- 
ufacturers’ prices to jobbers to-day are as follows: 


Sanded one side roofing, one-ply, 90c., two-ply, $1.15; 3-ply, 
$1.40; rubber roofing, one-ply, 95c. ; two-ply, $1.20; three-ply, 
$1.45; medium-grade rubber roofing, one-ply, $1.20; two-ply, 
$1.45; three-ply, $1.70; high-grade rubber roofing, $1.40; 
two-ply, $1.70; three-ply, $1.95; tarred felts, $2.90 per 100 
lb.; slaters felt, 90c. per roll, and building paper, $65 per 
ton of 2000 Ib. 


BOSTON 


Office of HARDWARE AGE, 
Boston, June 23, 1917. 

Lt of moment has occurred in the hardware 

market in the past week. Price advances have come 
along at the normal ratio and certain of the staples 
have taken further long advances. There is very good 
evidence that the manufacturers are being pushed 
harder than ever before and this factor, with the ever- 
present transportation difficulties is slowing delivery 
of goods. As a whole, business continues at the fast 
pace that has been its characteristic for months. Both 
retailers and jobbers report sales, so far in the current 
month, considerably in excess of the ‘corresponding 
month last year. The chief difficulty confronting re- 
tailers is to keep posted on price changes and only 
those who have a very large turnover are even approxi- 
mately keeping up with the current prices. The smaller 
dealers, particularly those in the country districts, do 
not seem to have thoroughly grasped the fact that this 
is almost a runaway market and continue to express 
surprise at the prices quoted when they come into 
the market for new goods. An element in this is the 
“New England conscience” which seemingly impels the 
smaller dealers to base their selling prices upon the 
cost of the last purchase rather than to take into con- 
sideration the price they must pay to replace their 
stocks. Typical of this is a remark made by one re- 
tailer that he had learned the lesson recently when he 
paid $16 a dozen for scoops he had considered that he 
was making a good profit_at $12 a dozen for scoops 
that had cost him $9 not so very long ago. 

Wire NAILs.—Deliveries on wire nails are increas- 
ingly slow. Men who desire them in any quantity must 
literally go from store to store begging for them. The 
jobbers who are the only concerns to-day distributing 
nails are dividing them among their customers as fairly 


Philip Gross Hardware Com- 
pany to Erect $125,000 
Building 


The Philip Gross Hardware Company, Milwaukee, 
Wis., wholesale and retail dealer in hardware, ma- 
chinists’ tools, automobile accessories. etc., has in- 
creased its capital stock from $300,000 to $500,000, 
and changed its corporate style to the Philip Gross 
Hardware & Supply Company. This company has 
just let a contract for the erection of a six-story 
business block 52 x 126 ft. of reinforced concrete, 
at 126-128 Grand Avenue. The building will cost 
$125,000 complete. The foundations are designed 
for six additional stories. 


Kraeuter & Co., Inc., 563 Eighteenth Avenue, 
Newark, N. J., are spending $160,000 in new plants 
and equipment for the manufacture of tools, such as 
pliers, chisels, wrenches and special tools for ma- 
chinists and automobiles. Four new buildings are 
being erected on a site nearly one mile from the present 
plant, the new location having been selected because of 
better shipping advantages. The new buildings are a 


tool and die room, two stories, of saw-tooth construc- 
tion, 54 x 150 ft.; a forge shop, 50 ft. high, 54 x 240 
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as possible, reserving the right to cut down the amount 
of any order if the condition of the stock warrants it. 
Jobbers are unwilling to sell wire nails to new custom- 
ers. It is no longer possible to quote except the price 
out of store, which is now $4,75 a keg. Coated wire 
nails, count kegs, are now quoted $4.80, base, in 100-Ib. 
kegs, $5.80. 


STEEL Goops.—Steel goods prices for 1918 have ap- 
peared and show an advance of about 11 per cent. The 
supply of steel goods is extremely low and the market 
is entirely denuded of such articles as Norcross culti- 
vators. C. S. Norcross & Sons have notified the trade 
that they will be unable to furnish any more cultivators 
this season, as their sales have been twelve times 
greater than ever before. 


Twist Dritts.—Carbon twist drills up to 1%-in. in 
diameter are now quoted at 40 per cent discount. 


STEEL AND IRON.—Prices on steel and iron bars have 
remained stationary for the week and stocks are still 
wholly broken on account of both the prevailing em- 
bargoes and the difficulties of the rolling mills. 


Rope.—Sisal rope has been advanced 2c. per pound; 
Manila rope is unchanged. 


Price CHANGES.—Other price changes of the week 
have been sheep and grass shears, about 20 per cent; 
mop sticks, 10 per cent; wooden rat and mouse traps, 
10 per cent; common wooden pails, 10 per cent; cotton 
gloves, 10 per cent; conductor pipe, 10 to 15 per cent; 
Enterprise coffee mills and self-measuring faucets, 10 
per cent; Cyclone flower guards, trellis, gates, etc., 10 
per cent; Lufkin tapes, entire lines, 10 per cent; Starrett 
combination squares, 33 1/3 per cent; bar machine and 
nut augers, 10 per cent; common auger bits, 10 per 
cent; axes, $1.50 per dozen. 


ft.; a boiler house which will house two boilers of 
225 h.p. each, and a pickling department, 20 x 80 ft., 
one story. 


The Britton Carburetor Company, Indianapolis, has 
has been incorporated with $15,000 capital stock to 
manufacture carburetors and automobile accessories. 


The directors are Carl G. Fisher, Charles G. Me- 
Cutcheon and Quinton G. Noblitt. 
The Gemco Manufacturing Company, 742 South 


Pierce Street, Milwaukee, manufacturer of steel auto- 
mobile bumpers, shock absorbers, jacks, lamps, etc., has 
awarded contracts for the erection of a three-story ex- 
tension, 50 x 150 ft., to its main factory. Grant F. 
Discher is president. 


The Gold Medal Camp Furniture Company, Racine, 
Wis., is enlarging its plant by erecting two three-story 
and basement additions, 76 x 102 ft., and 50 x 200 ft. 
brick and mill construction, and adding stories to exist- 
ing buildings. It also is planned to electrify the entire 
plant. C. C. Gittings is president. The company re- 
ceived Government contracts for cots, portable houses, 
etc. 


The Remy Brothers Company, Kokomo, Ind., has been 
incorporated with $500,000 capital stock to manufacture 
farm machinery. The directors are William J. Henley, 
Charles N. Elliott, J. W. Joseph, Henry Abrams and 
Vay Hardwicke. 
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New England Iron and Hardware Association Closes 


24th 


HE annual meeting and election of officers of 
T the New England Iron & Hardware Associa- 

tion was held at Young’s Hotel, Boston, on 
June 19. The following were elected officers and 
directors: Wilbur B. Ayer, president; Charles W. 
Henderson, Jr., vice-president; Charles H. Breck, 
treasurer ; George J. Mulhall, clerk. Directors: Wil- 
bur B. Ayer, Charles W. Henderson, Jr., A. B. 
Marble, Charles A. Adams, Frank A. Marvin. Fred 
L. Avery, C. F. Bragg, George M. Gray, Herbert 
Field, R. M. Boutwell, L. C. Carter. 

The meeting was largely attended, and the ad- 
dress of Charles A. Adams, the retiring president, 
was very cordially received. 

The reports of the various committees showed the 
association in a prosperous condition, and the mem- 
bership well kept up. 


President Adams’ address was as follows: 


To-night we close the twenty-fourth year of the or- 
ganization of our association. Twenty-four years ago 
a little group of far-seeing men decided to create an 
organization which might one day become of much serv- 
ice to its members in the iron and hardware trade of 
New England. 

These men built even better than they knew. They 
laid the foundation upon which has grown one of the 
most influential business organizations in our country. 
It is no exaggeration to state that the New England 
Iron and Hardware Association is looked upon by the 
trade all over the country as a very potent influence in 
bettering conditions of the jobbing interests, an or-- 
ganization every member may well be proud of. 

This occasion also closes a two year period for me 
as president, for which I am grateful and justly proud, 
for I deem it a great honor to have been so favored by 
such men as I see about me to-night. I hope the writ- 
ing of our future history will not show that there has 
been any slacking of force or tardiness of effort during 
the past two years. 

In justice to myself as well as to you members I want 
to take this opportunity to thank each and everyone for 
the unusual loyalty and support accorded me through- 
out my administration, and especially would I mention 
the work of Mr. A. B. Marble, chairman of the com- 
mittee of arrangements, and also the committee who 
have made our annual banquets at the Somerset such 
a success. I know what it has meant in time and 
thought and hard work for those in charge or the ar- 
rangements of the annual banquets. I am sure all will 
agree with me that they were nothing short of works 


Cincinnati Hardware Club 
Enjoys Annual Dinner 


The Hardware Club of Cincinnati, Ohio, held its 
annual dinner at the Heidelburg Summer Garden in 
Kentucky on the evening of June 20. About sixty- 
five members and their friends were present and 
after the dinner the two club teams had a bowling 
match. The reds were led by E. J. Becker and the 
crimsons by Charles E. Pfau. The game resulted 
in a draw. 

Joseph Bevis, a prominent hardware merchant of 
Harrison, Ohio, who is one of the members of the 
club, was present and led in the singing immedi- 
ately after dinner was served. He insisted on sing- 
ing all of the verses of “The Star Spangled Ban- 
ner,” which kept the diners standing longer than 
their appetites justified. A rule was adopted that 
hereafter at social functions that Mr. Bevis be in- 


Year 


of art, all features carried out advisably with the best 
of speakers, the best of music and entertainment with 
beautiful decorative schemes and good fellowship for 
all. 

Also I appreciate Mr. Mulhall’s assistance in making 
arrangements for our monthly meetings in this hall, 
and our fall outing at the Tedesco Club, which have 
been very enjoyable. 

Now a word about the present. We are at war. A 
year ago we thought of the war as a foreigners’ war, 
sider Me is our fight, and if all reports are true, the 
scales will tip for the right only through the combined 
and united and untiring energies of an undivided 
American nation—our beloved United States. 

We are at war against the most gigantic engine of 
destruction history has ever been called to witness. 
Strong nations have been all but wasted away in the 
allied effort to stem this monstrous foe, and we at last 
are brought face to face with the terrible fact that we 
must bear the big brother’s part for the others or take 
the licking all alone afterward. As I see it, we must 
back up our Government in all it attempts to do in this 
crisis. Business must go on—the slogan must be 
“business bigger than ever.” 

To allow the wheels of the manufacturers and com- 
merce to clog at this time would be a direct aid to the 
enemy, who is hopefully waiting to see just such a 
condition. The imperative need, the national neces- 
sity just now is to stimulate trade, inspire individual 
confidence, and help to prevent the hoarding of cash. 
War is not a cause for financial panic. Sensible buy- 
ing will compel business to go on without any percepti- 
ble interruption. In Paris and London the greatest 
mercantile institutions did more business last year 
than they did the year previous to the war. When 
war is on we need prosperity more than at any other 
time, common sense teaches that you cannot stop buy- 
ing and keep business up to normal. 

We must not lower the American standard of right 
living—be thrifty, be busy, waste nothing, but be sure 
to keep this in mind, we cannot conduct a successful 
war, raise vast resources without general prosperity, 
and we cannot have prosperity when everybody starts 
to “hedge.” 

What will it profit America if we save a few dollars 
and bring about a commercial calamity? Every huyer 
and every seller, wholesale and retail, in every line of 
commercial endeavor should wear down the influence of 
false economy. “To make, advertise and consume,” these 
four attributes to success will prove our greatest 
weapon at home to combat the common enemy, whose 
wonderful power is largely due to the application of 
these principles among her subjects. 


structed to sing the national air according to cus- 
tom, that is at the end of the dinner. 

A collection for the Red Cross was taken by John 
G. Isham, who headed a committee appointed to aid 
in this campaign. 


Stanley Works Erecting New 
Factory Building 


The Stanley Works is putting up a seven-story 
factory building to be used in connection with its 
New Britain, Conn., plant. This building is 65 ft. 
wide and 210 ft. long, and will be provided with all 
the most modern manufacturing equipment and 
facilities. It will be ready for manufacturing pur- 
poses about Nov. 1. It is alongside of and exactly 
like the manufacturing building the Stanley Works 
erected about a year and a half ago. 
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saved. 


The third or center butt re- 
lieves the pull against the up- 
per one and prevents the door 
from sagging. It braces the 
door just where it most needs 
reinforcement and keeps it 
from warping or bulging. 

As no allowance need be made for 
warping, the door can be fitted 
snugly so it will be weather-tight. 


Three butts hold the door upright and 
in shape so that the lock and lock 











New York 
100 Lafayette St. iS 


New Britain, 














In Buying or Selling Butts 
THREE Is the Lucky Number 


ot D ROM your standpoint or 
Dee oO your customer's, three 

© ® butts to a door are better 
= than two. 


You gain 50% in added profit; your cus- 
tomer gains an equal amount in wear, 
more satisfactory service and repair costs 


strike will remain in alignment and 
always work smoothly. 


With 50% more bearing surface, 
three butts wear better than two and 
swing the door easily without creak- 
ing. Doors thus equipped do not 
scrape the threshold or casing, mar- 
ring the finish of the woodwork. 


Tell these things to your customers 
who build homes. And suggest to 
the contractors that by using three 
butts to a door they will avoid being 
called upon every little while to send 
back a man to make readjustments. 


Do not forget that three butts, being more conspicuous, 
will lead to the use of a better grade. It might be well 
to see that your stock of Stanley Butts is in good shape. 


Works rayea tae 8 


Conn., U. S. A. 


See our advertisement on ‘‘Box Strapping’’ in this issue. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


Handy Fruit Jar Holder 


The Handy Mfg. Co., 504 Maritime 
Building, Seattle, Wash., has recently 
placed on the market the Handy fruit- 
jar holder which the concern states 
enables the housekeeper to cook fruit 
or vegetables, etc., in the jar instead 
of cooking in a boiler and then pour- 
ing into the jar. It is said that fruits 
or vegetables canned in his way have 
a much better flavor, will also stay 

















Handy fruit jar holder 


whole and keep their color. This new 
method does away with standing over 
a hot stove and stirring the fruit to 
prevent scorching. 

The Handy fruit-jar holder, it is 
said, prevents the jars from bursting 
while cooking in them by keeping a 
free circulation of water underneath 
them. Each jar, in a separate holder 
with handle, stays in an upright posi- 
tion, making it safe and easy to lift in 
and out of the water. It is not neces- 
sary to take the boiler off the store 
until through with the day’s canning. 

The fruit-jar holder is made in one 
size which will fit pint, quart and half- 
gallon jars of any make. One set of 
six holders is enough for the average 
family. The retail price of each hold- 
er is 10c. 


‘The Every” Three-in- 
One Aluminum Com- 
bination Cooker 


The Buckeye Aluminum Company, 
Wooster, Ohio, has recently placed on 
the market an aluminum combination 
cooker comprising a tea kettle, dou- 
ble boiler and sauce-pan which they 
have trademarked as “The Every.” 

It is said the use of “The Every” 
means cutting down the cooking ex- 
pense, and saves fuel by doing a con- 
siderable part of the housewife’s 
cooking with the heat from the steam 
and water in the tea kettle, which is 
usually allowed to escape and is 
wasted. 

Instead of an inset pail with lim- 
ited uses, this combination cooker 
provides the housewife with a sauce- 
pan of sufficient size to be of con- 
stant, practical usefulness. 

“The Every” is made of heavy 
sheet aluminum, while the kettle and 
sauce-pan is seamless, with spout 





“The Every” three-in-one aluminum com- 

bination cooker 
welded to the body without showing 
any seams. The kettle has an 
“Alaska” spiral wire bail, and the 
bars are equipped with lugs, so that 
the bail cannot come in contact with 
the body of the kettle. The capacity 
of the tea kettle is 4% qt., and the 
sauce-pan 244 qt. The concern will 
be pleased to send illustrated de- 
scriptive matter to all dealers upon 
request. 


“Roberts” Lightning 
Mixer 


The Dorsey Mfg. Company, 78 Bond 
Street, Boston, Mass., has recently 
brought out the “Roberts” lightning 
mixer, which it is claimed requires 
only a few rapid strokes of the power- 
ful rotating dasher and the substance 
is whipped, beaten, churned and 

















“Roberts” lightning mixer 


aerated until it is perfectly blended. 

The concern states that the mixer 
will assist the housekeeper to pre- 
pare frostings, meringues, custards, 
gravies, candies, butter, mayonnaise, 
egg drinks, whipped cream, etc. The 
retail price for quart size is 75c., pint 
size, 50c.; egg separator 5c. extra. 

The concern has also recently placed 
on the market the Dorsey milk-bottle 
cover, claimed to be made of pure alu- 
minum, which it is said converts the 
bottle into a perfect pitcher and keeps 
the milk sweet and clean, protecting it 
from flies, dust, germs and refrigera- 
tor odors. The retail price is 10c. 


74 


Juvenile Coasterand Flyer 


The Juvenile Wagon Company, 
Burlington, Iowa, has _ recently 
featured two wagons for little folks, 
the “Flyaway” coaster for children 
two to five years of age, and the 
“Yankee” flyer for older children. 

Both of these wagons are said to 
be unusual in construction and de- 
sign, and are made of seasoned wood 
and steel. The wheels are made of 
pressed steel, and run on bronze 
bearings; the tires are rubbered and 

















Juvenile coaster and flyer 


applied by a process which prevents 
them from coming off. 

The “Flyaway” coaster may be 
quickly changed into a coaster sled, 
as shown in the picture. The retail 
price is $3.50; furnished with folding 
seat, 50c. extra. 

The “Yankee” flyer may be 
equipped with sled runners, easily 
bolted to the wheels, making a 
speedy, flexible novelty sled. The re- 
tail price is $5; furnished with sled 
runners, $1 extra. Descriptive mat- 
ter will be mailed to all dealers upon 
request. 


«¢No-Bust” Cold Chisel 


George A. Wood, 191 Main Street, 
Southington, Conn., has_ recently 
placed on the market a new cold-chisel 
tool which adds to his “No-Bust”’ line 
of tools. 

The chisel is said to be made of sol- 
id crucible steel and one piece of se- 
lected hickory wood. The manufac- 
turer guarantees the handle to be in- 
destructible, also the cutting edge, 
which is carefully tempered. The 
pounding end extends far enough 
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“No-Bust” cold chisel 














above the handle, which it is said will 
last the life of the cutting end. 

The chisels are made from 1% in. 
up and are packed one-half dozen in a 
heavy pasteboard box. The manufac- 
turer also makes an automobile set 
which consists of six chisels neatly ar- 
ranged in an attractively finished can- 
vas roll. 
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Sincerity, 


an attribute which has much to do with the success of 
hardware dealers who join hands with 


The R-W line 


Every unit of the R-W line reflects sincerity and fair deal- 
ing both as to the conduct of business relations and the 
sincerity embodied in all R-W products. This character- 
istic of R-W products is strongly portrayed in R-W No. 
435 (Patented). 


Garage Door 
Hardware 








Doors cannot sag nor slam. 
Slide inside out of the way. 
Operate in small space. 
Close tight into casing. 

Give distinction to garage. 


Made for 3, 4, 5 or 6 door 


entrances. 
Nationally advertised. 








A Slidetite Garage 


\GHAR; 
*ynuoox * Write for booklet, ‘‘Distinctive Garage Door 


Equipment.” Sent without obligation. 
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Richards Wilcox Manufacturing (0 ea 








Store Ladders & Shetves 

Door Openers &( losers 

Aurora, ILLinois, USA. Fanmearous | beer ect Spe 

ee Richards-Wilcox Canadian Co,Ltd.London ,Ont. bay (~A---—y 








“A hanger for any door that slides™ jz== 
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“Prestu’” Bicycle Lamps 

The Metal Specialties Mfg. Com- 
pany, 730-738 West Monroe Street, 
Chicago, IIl., has recently brought out 
two “Presto” bicycle headlights. 

These lamps are strongly built of 
good material. The reflectors are 
made of special quality reflector brass, 
highly polished and nickel-plated. They 
are 4 in. in diameter. The lamp is 
supplied with a tungsten bulb accur- 
ately focused. The light can be turned 
off or on by means of a bayonet type 
switch. Sufficient wire is provided to 
carry the current from the battery to 
the head lamp. 

The battery container is made of 
steel, attractively finished in black 
enamel. It is firmly held in place by 
three leather straps. The lamp head 
bracket is made adjustablé so that it 
will fit on the handle bar or on the 
head. By further adjustment of the 
thumb screw bracket holding the lamp 
head the light may be directed a long 








“Presto” bicycle lamps 


or a short distance ahead of the 
bicycle as desired. No tools are neces- 
sary to attach or detach it. Regular 
No. 6 dry cells, 1%-volt, are used with 
this lamp. 

This company has also brought out 
recently a new tail light for bicycles. 
It has a parabolic reflector 2 in. in 
diameter. It is equipped with a ruby 
lens; a strong steel bracket which is 
fastened on the mud guard with two 
small bolts, and sufficient rubber- 
covered wire to connect it with the 
dry cell battery which is contained in 
a black enameled can strapped to the 
main bar of the bicycle. This same 
battery furnishes current for the 
headlight. 


Wall Duster 


The Clark Bros. Mfg. Company, 50 
North Third Street, Philadelphia, Pa., 
has recently placed on the market 
their No. 2 wall duster, which the con- 
cern claims is made of a fine high- 
grade cotton yarn, tightly twisted in 
a bronzed wire and securely fastened 
to a 5-ft. hardwood handle. 

The wall duster is extremely light 
making it easy to handle, and said 


to be washable, which makes it also 
useful in cleaning windows. The re- 
tail price is 25c. 


Parker Sash Chain 


The Parker Supply Company, 783 
East 135th Street, New York City, 
has recently placed on the market a 
new sash chain made from a special 
tempered cold rolled steel. 

The full tensile strength of the steel 
is given to the links which are punched 
along the grain of the metal, which, 
combined with the shape of the link, 
it is said, insures the durability of the 
chain. 

The concern states that its supply 
of the materials and processes to the 
finished product, together with their 
facilities for large production, insures 
a uniform chain, and a reliable source 
of supply. 

The Parker sash chain is wound on 
steel spools made by the concern, each 





larker sash chain 


spool containing 500 ft. of chain. Illus- 
trated descriptive matter will be sent 
to all dealers upon request. 


The “Universal” Push 
Button 


The Garford Mfg. Company, Elyria, 
Ohio, has recently placed on the mar- 
ket the “Universal” push button de- 
signed for the desk, door bell or other 
places where a push button is needed. 

The entire top of the push button 
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The “Universal” push button 


is movable so that when it is pressed 
at any point the contact is made. 

The button shell, it is said, is at- 
tractively finished in black enamel, 
also black enamel with nickel plate, 
and the top is a black composition. 
The retail price is 25c. 


New Spiral Screw Driver 


The Art Metal Mfg. Company, 
Cleveland, Ohio, has recently placed 
on the market a newly patented spiral 
screwdriver, which is entirely con- 
cealed in the handle. 

This screwdriver, which measures 
8 in. long, will make, the concern 
states, just as many revolutions as 
any larger tool of its kind. The de- 
vice is so constructed, it is said, that 
when the blade is down in the handle 
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it locks so that it may be used asa jeg 
ular solid screwdriver without the ic 
cessity of shifting the lock nut. ‘he 
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New spiral screw driver 
concern will gladly send a sample of 
this tool to any responsible dealer upon 
request. 


Stewart Sanitary Electric 
Scrubber 


The Dale-Ray Corporation, 150 
Lafayette Street, New York City, has 
recently placed on the market the 
Stewart sanitary electric floor scrub- 
ber, which, it is said, will wet, sweep, 
scrub, and remove the old water from 
the floor, all in one operation. This 
device places only clean water on the 
floor, and immediately removes the 


dirty water into a separate container. 





Stewart sanitary electric scrubber 


The scrubber, which is said to be 
very attractively finished, measures 
28 in. long, 20 in. wide, weighs 100 lb. 
and is operated by a dustproof and 
inclosed %-hp. electric motor. The 
frame, brush drum and cable reel are 
said to be made of aluminum. 

The tank of the machine holds 8 
gal. of water, in which may be placed 
a soap solution or disinfectant if re- 
quired. By means of pipes the water 
is distributed to the floor, which is 
then scrubbed by a cylindrical brush 
22 in. in circumference and 16 in. 
long, making 600 revolutions per min., 
sweeping the dirty water into the re- 
ceiving pan after scrubbing. 

The scrubber may be connected to 
any electric lamp socket by a flexible 
cable, which is wound up automatical- 
ly on a reel having a capacity for 70 
ft. of cable. This new device is said 
to be a big time and labor saver, doing 
the work which ordinarily reqnires 
from 5 to 10 persons. The concern 
states that if the machine ‘is operated 
at the rate of 1 mile per hr. it will 
cover approximately 5000 sq. ft. of 
floor within that time. Illustrated 
descriptive matter will be mailed to 
dealers upon request. 
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py 4, “That Old Trade Mark 


Ap): ¢ Stands for 


“Satisfaction in Hardware’ 


“TEN-IEN. 


An old familiar 


number that 
resounds with 


~ PROFITS 


and 


REPEAT 
ORDERS 


WATERSHED “10-10” ROUND TREAD 


Weather, Weight and Bird Proof— 
Self Cleaning 


SEND YOUR ORDERS NOW for Prompt 
Shipment and Get Those REPEAT ORDERS 
and PROFITS 


A PERFECT LINE OF 


Door reer: and Tracks, Garage Door Hardware (for any Garage) 
Fire Door Hardware, Overhead Carriers, Spring Hinges, 
—— Ladders, Light Hardware, Hardware Specialties 


ALLITH-PROUTY COMPANY 


Main Office and Factory 


DANVILLE, ILLINOIS, U.S. A. 


Franch Offices and Warehouses 
Chicago New York Boston Philadelphia Los Angeles San Francisco 
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«“More-Lite”’ Auto Lens 


The L. E. Smith Glass Co., Mount 
Pleasant, Pa., has recently placed on 
the market the “More-Lite” Lens, 
which the concern claims has been 
designed in such a manner that the 
blinding glare from the use of ordi- 
nary glass is overcome and at the 
same time the light rays are increased 
and diffused evenly over the road. 

The lens, it is said, is easily at- 





More-Lite auto lens 


tached to the car by merely removing 
the glass now in the lamps. The prices 
and_ specifications of “More-Lite” 
lenses are as follows: 8 to 8% in., 
inclusive, per pair, $1.50; 8% to 9% 
in., inclusive, per pair, $1.75; 9% to 
10% in., inclusive, per pair, $2.00; 
10% to 10% in., inclusive, per pair, 
$2.25. Illustrated literature will be 
mailed to all dealers upon request. 


«A-Y” Ford Auto Locking 


Device 


The Angsten-Koch Company, 4062- 
4068 Princeton Avenue, Chicago, IIl., 
has recently placed on the market the 
“A-Y Fordlock” especially designed 
for Ford cars. 

The concern states that when the 
locking device is attached, the car 
cannot be driven away or towed away. 

The lock is applied to the car by 
removing the nut from the front of 
the spindle and attaching in its place 
the forging with the recess in one 


side of same. This forging is 
threaded so that it will fit onto the 
bolt and take the place of the regular 
nut. The recess is left in a position 
so that it faces the wheel. The sec- 
ond part of the lock, which is also a 
forging, is fastened on the radius rod 
instead of the regular nut. This forg- 
ing, which is slotted, has a hole drilled 
through the slot through which the 
locking bar is secured by a padlock. 
These two parts, it is stated, are then 
permanent fixtures on the car. The 
third part, which is the locking bar, 
is carried under the driver’s seat or in 
the tonneau of the car, excepting 
when it is to be used, in which case, 
it is said, it is hooked into the recess 
on the part fastened to the spindle 
and the opposite end is put into the 
slot of the part attached to the radius 
rod and then secured by a padlock in 
either the straight-ahead position or 
the right or left position. 

The locking rod, it is said, is made 
of heavy steel, having three holes in it 


UN 


“A-Y" Ford auto locking device 














so that the car can be locked in any 
one of three positions, either with 
the wheels turned to the right or left 
so that the car can be driven only a 
few feet, or straight ahead. 

The concern guarantees the device, 
which retails for $3.50 complete with 
Corbin lock ready to attach. 


THE HENDEE MANUFACTURING CoM- 
PANY, Springfield, Mass., maker of the 
Indian motorcycles and motor delivery 
wagons has issued an interesting book 
entitled “Who Gets the Trade,” which 
will be sent to dealers upon request. 
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New Style Moto-Meter 


The Moto-Meter Company, Inc., 15 
Wilbur Avenue, Long Island City, 
N. Y., has slightly changed the de- 
sign of its Moto-Meter. It is now 
equipped with a super-magnified ther- 
mometer that makes the instrument 
readable at a longer distance than 
heretofore. It also has a heavy pro- 
tecting sleeve that makes breakage 
almost impossible. 





The latest type Moto-Meter 


This company has also brought out 
a special Overland type Moto-Meter 
which can be supplied in the three 
regular models, viz., the “Standard,” 
listing at $10; the “Junior,” at $5, and 
the “Midget,” at $2.50. These Over- 
land type Moto-Meters can be at- 
tached very easily to the regular 
radiator cap on all Overland cars. 

While all the standard instruments 
will be sold with the regular “Boyce 
Moto-Meter” name-plate, the pur- 
chaser can, if desirable, have his fra- 
ternal emblem, initial or car name- 
plate, placed on his instrument by the 
return of a special postcard to the 
manufacturer. The name-plate will 
be furnished gratis. 











June 28, 1917 





HARDWARE AGE 





p PRODUCTS 


. : QUALITY N 
» SERVICE N 





ame 


Sparton Motor Horn 
Model PU—Motor Driven 
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Sparton Motor Horn 
Model PG—Hand Operated 








PARTO 


TRINITIES 
Frm N 


omy N 
: COMFORT | 


Motor Horns in Ten Finisnes and 
Models—Motor Driven and Hand 
Operated; Gasoline Vacuum Sys- 
tems; One-Piece Radiator Fans— 
Patented; Radiators—Honeycomb 


Type. 


HE House of Sparton is built so 

firmly on a foundation of fair 

dealing that it says to its sales- 
men: “Sell the Sparks-Withington 
Co. first, last and all the time. Our 
products are the smallest thing you 
have for sale.’’ Steady, solid and sub- 
stantial growth for fifteen years shows 
instructions have been followed. We 
take pride in the confidence reposed 
in us by manufacturers, jobbers and 
dealers. 


A Service five times more efficient 
than this much abused word ordinarily 
means, is our hobby. We ride it so 
hard we get congratulatory letters from 
all over the world. Infallibility attaches 
to no human endeavor, and we do 
not claim it for SPARTON PROD- 
UCTS. But we correct our mistakes, 
and our guaranty is the basic law o 
our Service Department. 


MR. DEALER 


All this Profit, Prestige and Comfort is yours 
through handling the SPARTON PRODUCTS. 
They are the choice of the most exacting 
manufacturers in the country today, those 
who in selecting equipment for their cars con- 


sider nothing but QUALITY and SERVICE. 


The Sparks-Withington Co. 


JACKSON MICHIGAN 





Sparton Radiator Sparton Honeycomb 


Fan Radiator 


Make 1917 a Revival Year— Handle 
Sparton Products—and Start Now 








Sparton Gasoline 


Vacuum System 
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“De Voll” Spring Cush- 
ion Tires 


The American Spring Tire Com- 
pany, 30 West Lake Street, Chicago, 
ill., has recently placed on the market 
the “De Voll” spring cushion tire, 
which, the concern states, will com- 
pletely eliminate punctures, blow- 
outs, rim cutting or creeping. 

The cushion tire, it is stated, is com- 
posed of a series of Swedish steel 
springs made to fit inside of any 
outer casing, new or old. Blow-outs 
or punctures are said to be prevent- 
able, due to the spring cushions which 
are suspended on four roller bearings 
and do not come in contact with the 
casings. Each spring is a unit, free 
in its action and at the same time 





“De Voll” spring cushion tires 


locked in a firm position. The core 
on which the outer casing rests holds 
the casing to a narrow thread, where 
the casing is thickest, which enables it 
to stand a considerable amount of 
wear and tear. This asset, it is 
claimed, makes the whole tire easier 
to run, steadies the car, and causes 
the engine to run smoother. The 
cushions are so constructed, the con- 
cern states, that all friction is 
eliminated and rusting is avoided, as 
they are kept lubricated by a strip 
of brass plate between each spring 
leaf. 

The concern guarantees the De Voll 
Spring Cushion Tire against imper- 
fections in material and workmanship 
for a period of twelve months from 
date of purchase. 


Crew Levick “Unit” Tire 
Chains 


The Crew Levick Company, Land 
Title Building, Philadelphia, Pa., has 
recently placed on the market a new 
“Unit” tire chain which consists of a 
double-ended bracket attached to the 
rim under the shoe. The concern 
states that the bracket can be readily 
removed without marring the rim, 
and does not interfere with the chang- 
ing of shoes or work out of place. 

The “Unit” chain, which stretches 





Crew Levick “Unit” tire chains 


across the curve of the tire, is at- 
tached to the protruding ends of the 
bracket. It is said the “Unit” chain 
is made individually complete and 
may be attached without jacking up 
the car. The firm claims that the 
“Unit” chains have sufficient fixity to 
insure absolute safety. They are made 
to fit automobiles with 30 or 32 x 
2%-in. clincher rims, demountable or 
stationary types. 

Complete set of “Units” for two 
wheels, $4.80; single “Units,” 40c.; 
single holder, 25c., and a_ single 
chain, 15c. 


Crump Accessories 
Catalog 


The Benjamin T. Crump Co., Inc., 
Richmond, Va., has recently published 
catalog No. 2 showing a most com- 
plete line of automobile accessories. 
The catalog, which measures 6% by 
10% and contains 280 pages, is neatly 
printed and arranged with a generous 
number of illustrations and brief de- 
scriptions. Among the items shown 
in this catalog are spark plugs, stor- 
age batteries, speedometers, automo- 
bile lamps, seat covers, tools and tool 
kits, shock absorbers, bumpers, tires 
and tubes, goggles, etc. The catalog 
also contains an insert giving the deal- 
er’s confidential price list; also an- 
other insert covering repair parts for 
Ford cars. 


Wagner Hardware and 
Automobile Accesso- 


ries Catalog 


The Wagner Hardware Company, 
Mansfield, Ohio, has recently issued 
catalog No. 11, containing a most com- 
plete line of general hardware and 
automobile accessories. The catalog, 
which measures 9 x 11% in. and con- 
tains 332 pages besides a ten page 
index, has been very carefully pre- 
pared and printed. Among the many 
lines shown are tools, builders’ hard- 
ware, sporting goods, gardening im- 
plements, saddlery, shelf hardware, 
housefurnishings, stoves, cutlery and 
sixty-six pages covering automobile 
accessories. The concern will gladly 
send catalogs to dealers upon request. 
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Stewart Autoguard 


The Stewart-Warner Speedometer 
Corp., Chicago, Ill, has recently 
placed on the market the Stewart 
Autoguard, designed as a safeguird 
for the automobile. 

Five prime parts are used in the 
construction, namely the autoguard or 
channel bar, two springs and two 
heads or frame connections. The 
shock absorbing members consist of 
full elliptic springs, with a free range 
of spring action of about 3 in. The 
spring members rest within the chan- 
nel and are held in place by means of 
a rigid cross bar, which is secured to 
both lower and upper flanges of the 
channel. The spring brackets or at- 
taching members are universal and it 
is said fit practically any make of 


Q 


1 


ta: 


st - 
j \ 


"i 





— 











Stewart autoguard 


car. These brackets, the concern 
states, are designed to permit tre 
autoguard to be adjusted so that the 
spring members project from the 
frame on a perfectly level plane. Pro- 
vision is also made for adjusting the 
distance between the guard and the 
wheels. The attaching bracket pro- 
vides automatic adjustment by means 
of hooked ends on the bolt. The 
device is finished in black enamel and 
retails at $9.00, or $9.75 west of the 
Rocky Mountains. The company also 
makes a Ford model, which sells at 
$7.50, or $8.25 west of the Rockies. 


Twin-Fire Spark Plug 


The Twin-Fire Spark Plug Com- 
pany, 650 Woodward Avenue, Detroit, 
Mich., has recently brought out a new 
spark plug known as the Twin-Fire, 
which is said to fire two series sparks. 
It is said to deliver a complete spark 





The “Twin-Fire” spark pluy 


if one gap is short-circuited by oil or 
carbon. This one spark will cause an 
explosion and the explosion is said 
to clean the closed gap. The accom- 
panying illustration shows clearly the 
construction of this new plug. 
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At war—play—or business, Goodrich 
Motorcycle Tires give your customers 
satisfaction which builds you permanent 
business. 





Here's the way to start it! Get one set of 
Goodrich Tires in every class of service 
in your town. Sell to one rider in your 
military motorcycle corps; equip one mer- 
chant’s quick delivery outfit; makea booster 
of one prominent member of your motor- 
cycle club—and you've laid foundations 
for a business which will grow—if you 


push Goodrich Motorcycle Tires. 


For Every Goodrich User is a Goodrich 
Booster—Always. 

More than that—Goodrich Tires yield a sub- 
stantial profit on every sale. And one sale— 


unlike a hatchet or a plow—does not stock your 
customer for life. 


Stock Goodrich Motorcycle Tires NOW 
THE B.F. GOODRICH COMPANY 


Makers of the Celebrated Goodrich Automobile Tires—“ Best in the Long Run” 


Factories: Branches 
AKRON, OHIO Everywhere 











MOTORCYCLE TIRES 
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“Dean” Knife Timer 


The Tisch Auto Supply Company, 
215 South Division Avenue, Grand 
Rapids, Mich., has recently placed on 
the market the “Dean” knife timer 
designed especially for Ford cars. 

The concern claims that the timer 
meets all the requirements of the 
short stroke and high-speed Ford 
motor, which gives a rapid action in 
the making of a contact, increases the 
engine speed and consumes less cur- 
rent and gasoline. 

The shell is constructed of a special 





“Dean” knife timer 


metal, which, it is said, draws less 
moisture and is insulated to eliminate 
short circuiting. 

The contact is made by two hard 
tempered 60-deg. dynamo steel spring 
knives passing over both sides of the 
high-tempered tool steel terminals 
without touching any substance or 
metal. The “Dean” knife timer is fully 
guaranteed by the manufacturer. 


« Auto-Klean”’ 


The John Lucas & Co., Inc., 322 
Race Street, Philadelphia, Pa., has 
recently placed on the market “Auto- 
Klean,” which the concern claims will 
renew the surface of the automobile, 
also the cushions, backs of seats, etc. 

A few drops of “Auto-Klean” and 
a few rubs, it is stated, will quickly 





Auto-Klean 


remove all dirt and dust and restore 
the gloss and finish of the car. The 
retail prices are as follows: 1 gal., 
$2.50; 1 qt., $1; 1 pt., 60c.; % pint., 
35¢c., and the trade discount is 45 per 
cent and 5 per cent. 


The “Long Henry” Spark 
Plugs 

The Auburn Ignition Mfg. Com- 
pany, Auburn, N. Y., has recently 
placed on the market the “Long 
Henry” spark plug for Ford cars. 

The spark plug, the concern states, 
is perfect electrically, and delivers a 
spark with unfailing regularity. 

It is claimed the spark plugs will 
remain clean and free from carbon 
due to the extra large clearance and 
heavy glaze on the porcelain. They 
are equipped with a Long Hex, which, 





The “Long Henry” spark plugs 


it is said, enables handy wrench oper- 
ation, and are so constructed that they 
will not leak compression, thereby 
rendering more perfect combustion. 
The concern guarantees the spark 
plugs to be perfect in material and 
workmanship and to give entire satis- 
faction. The retail price is 75c. 


“Quayle” Auto Switch 
Lock 


The Service Motor Supply Com- 
pany, 1523 Michigan Avenue, Chicago, 
Ill., is sole distributor in the United 
States for the “Quayle” auto switch 
lock recently designed especially for 
Ford cars. It is said the switch lock 
can be attached to 1914-15-16-17 Ford 
switch heads, controlling the ignition, 
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“Quayle” auto switch lock 





and is operated by pushing the lever 
at the top, and unlocked by pushing a 
combination of numbered buttons. 

The concern states that the lock, 
which is made of nickel steel, heavily 
plated, has 30,000 combinations which 
can be changed at will. The lock 
costs $1.98 and sells for $5. 
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“Garco” Brake Lining 
Cabinet 


The General Asbestos & Rubber 
Company, Charleston, S. C., has re- 
cently brought out the “Garco” brake 
lining display rack, which is designed 
to hold seven rolls. A rod placed 
through the center allows the rolls 
to revolve easily, enabling the dealer 
to quickly measure off the exact 
length. 

The “Garco” rack is said to be 
strongly and attractively constructed 





“Garco” brake lining cabinet 


and very helpful in furthering the 
sales of brake lining. 

The rack is but one of the long 
line-up of sales helps sent free to 
“Garco” dealers and is distributed 
through the jobbers who sell “Garco” 
brake linings. 

The concern states that the cost of 
producing this feature has limited the 
number that will be distributed. The 
rack is stained in either mission, ma- 
hogany or oak to match the balance of 
the fixtures in the store where it is 
placed. 


Harwi General Hardware 


Catalog for 1917 . 


The A. J. Harwi Hardware Com- 
pany, Atchison, Kan., has recently 
issued catalog No. 67, for 1917, which 
contains a most complete line of shelf 
and miscellaneous hardware, agricul- 
tural tools, saddlery goods, house fur- 
nishing hardware, metals, stoves, 
sporting goods, bicycles, automobile 
supplies, etc. The catalog measures 
10% x 12 in. and contains 1134 pages, 
carefully described and generously 
illustrated. The cover is attractively 
printed in two colors, blue and red, 
also showing the trademark crest of 
the concern. The catalog contains a 
most complete line of mechanics’ tools, 
agricultural tools, harness and sad- 
dlery goods, builders’ hardware, mis- 
cellaneous hardware, house furnishing 
hardware, cooking utensils, cutlery, 
sporting goods, automobile supplies, 
bicycles and bicycle sundries, etc. 
These catalogs will be mailed to all 
dealers upon request. 
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To Texas In 
Seven-League Boots 
EASURED in 


miles, Texas is not 

very close to the Gibson 
storehouses. But, Gibson Service, 
Gibson Quality and Gibson Fair 
Treatment span the miles like a 
“giant of old, in his seven-league 
boots’ and make Texas our next- 
door neighbor. 


Many Texas dealers 
depend on Gibson for their 
supplies. The same is true of 
ers in every State in the Union. 
Almost every foreign country has 
dealers who send us their orders. 


Whether you are 
near—or far—you will find 
distinct advantages in dealing with 
Gibson. Get our big new 1917 
Catalog—and let us put you on 
our permanent mailing list. Free 
to any hardware dealer—anywhere! 
Know more about the advantages 
of dealing with a house specializing 
in motor accessories. Ask for Cata- 
log G-5. 


THE 


GIBSON COMPANY 
INDIANAPOLIS 
Motor Car Accessories and 
Tires 


Shop Equipment: and 
Electrical Supplies 














**Gibson 
Serves 
the World’’ 
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NOTES OF THE RETAIL HARDWARE TRADE 


JACKSONVILLE, ALA.—The Stephens Hardware Com- 
pany has been organized and incorporated with a capital of 


$5,000, to deal in the following, on which catalogs are re- 
quested: Automobile accessories, baseball goods, bathroom 
fixtures, belting and packing, bicycles, buggy whips, build- 


ers’ hardware, churns, crockery and glassware, cutlery, elec- 


trical household specialties, fishing tackle, galvanized and 
tin sheets, gasoline engines, harness, heating stoves, heavy 
farm implements, heavy hardware, lime and cement, lubri- 
cating oils, mechanics’ tools, paints, oils, varnishes and 


glass, plumbing department, prepared roofing, pumps, ranges 
and cook stoves, refrigerators, sewing machines, shelf hard- 
ware, sporting goods and wagons and buggies. 

AULT, COL.—Wyatt & Parker have moved 
ware stock into larger quarters. 

BURLINGTON, COL.—F. D. Mann 
hardware business to N. R. Brown. 

BELVIDERE, ILL.—G. T. Thrush is now occupying his 
new store at 508 South State Street, carrying a stock of 
automobile accessories, fishing tackle, mechanics’ tools, build- 
ers’ hardware, cutlery, etc. 

ROANOKE, IND.—Marvin Richards has retired from the 
hardware firm of M. W. & N. D. E. Richards, which was 
established 25 years ago. N. D. E. Richards, the remaining 
partner, will continue the business with his two sons under 
the name of N. D. E. Richards & Sons. Catalogs requested 
on a general line of hardware and implements. 

APLINGTON, IOWA.—Van Bros. are successors 
to Daniel J. Van Gerpen. 

COON RAPIDS, IOWA.—The W. J. Kerwin Hardware 
Company is the new owner of the hardware business for- 


their hard- 


has disposed of his 


Gerpen 


merly conducted by Kerwin. 
CRESTON, IOWA.—The Thomas Hardware Company has 
sold its stock to the Sparr Hardware Company. 


DYSART, 1IOWA.—The Dysart Hardware Company, which 
has moved to a new location, is now building a two-story 
addition, and requests catalogs on electrical household spe- 
cialties and automobile accessories. 

MARBLE ROCK, IOWA.—The Maxson hardware store has 
been purchased by Pape & Son. 


SOUTH ENGLISH, IOWA.—L. J. Powell & Co., dealing in 


hardware and implements, have bought the J. H. Lester 
stock. 
TROY MILLS, IOWA.—C. A. Moore, purchaser of the 


hardware stock of A. C. Holman, requests catalogs on fish- 
ing tackle, galvanized and tin sheets and silverware. 

ELDORADO, KAN.-—-McClintock & Hanlin have opened a 
store here. Their stock will consist of the following: Base- 
ball goods, builders’ hardware, children’s vehicles, churns, 
cream separators, cutlery, dog collars, dynamite, electrical 
household specialties, fishing tackle, furniture department, 
hammocks and tents, heating stoves, iron beds, kitchen cabi- 
nets, kitchen housefurnishings, linoleum, lubricating oils, 
mechanics’ tools, oil cloth, poultry supplies, ranges and cook 
stoves, refrigerators, shelf hardware, silverware, sporting 
goods and washing machines. 

STOCKTON, KAN.—The hardware and sporting goods 
stock of P. E. Lamkin has been bought by the Home Supply 
Company, which requests catalogs on children’s vehicles, 
furniture department, hammocks and tents, harness, heating 
stoves, iron beds, kitchen cabinets, kitchen housefurnishings, 
linoleum, paints, oils, varnishes and glass, ranges and cook 
stoves, refrigerators, sewing machines and washing ma- 
chines. 

WILSON, KAN.—Weber & Co. have bought the J. Gar- 
such implement stock at Sharon Springs and the Lutz Bros.’ 
stock at Wallace, Kan. 

NEWPORT, KY.—The W. J. Baker Company, 1029 Sara- 
toga Street, has been incorporated to do both a wholesale 
and retail business. The capital stock is $200,000, and W. 


J. Baker, Edwin J. Hengelbrok and Joseph D. Hengelbrok 
are the incorporators. 
BANGOR, ME.—The Harvey Hardware Company is the 


new owner of the hardware business of Choate & Simpson, 
32 Broad Street, which it recently purchased. A complete 
line of hardware, sporting goods and automobile accessories 
will be carried. 

LYNN, MASS.—McKeen & Clark have succeeded N. S. 
Haskell & Son. 

PORTLAND, MICH.—The implement stock of Packard & 
Rader has been sold to D. A. Packard. 

BROWNSDALE, MINN.—Gerbig & Shortt, dealing in 
hardware, implements, etc., have disposed of their business 
to Tanner & Finn. The store has been newly painted and 
new shelving and show cases added. 

CLAREMONT, MINN.—John Salmon 
Herzberg’s hardware stock. 

LEWISTON, MINN.—Paul Prigge and W. F. Zimmerman 
have bought the business of H. J. Prigge. They will con- 
tinue under the name of the Prigge-Zimmerman Hardware 
Company. 

NEW YORK MILLS, MINN.—A. Lind. senior partner of 
Lind & Piihola, has disposed of his interest to Mr. Pitihola. 
The Piihola Hardware Company will be the new firm name. 

NEW YORK MILLS, MINN.—Knut Hong, who has man- 
aged the Bilstad hardware store. has purchased an interest 
in the business. The concern will hereafter be known as the 
Quality Hardware. 

THIEF RIVER FALLS, MINN.—William A. Deveney has 
sold his interest in the Laing Hardware Company to H. G. 
Phillips, and the name has been changed to the Phillips & 
Laing Hardware Company. 

WILLMAR, MINN.—O. W. Kroona, who conducts an im- 
plement store at Kandiyohi, has opened a branch here. 


LORING, MO.—John A. Latimer has bought from P. 


has bought F. R. 


Johnson his stock of automobile accessories, buggy whips, 
builders’ hardware, crockery ard glassware, fishing tackle, 
heavy farm implements, home barbers’ supplies, lubricating 


oils, ofl cloth, paints, oils, varnishes and glass, and shelf 
hardware. Catalogs requested, 

LOUISIANA, MO.—W, J. Jacquin & Co. have commenced 
business here, doing both a wholesale and retail business 
in baseball goods, bicycles, crockery and glassware, cutlery, 
electrical household speciaities, toys and games, on which 
catalogs are requested. 

DILLON, MONT.—The Montana Hardware & Implement 
Company has opened a store here, dealing in builders’ hard- 
ware, crockery and glassware, electrical household special- 
ties, mechanics’ tools, ete. New shelving, floor show cases, 
sheif ladders and revolving nail bins have been installed 
Catalogs requested on shelf and heavy hardware, wagons 
and farm implements. 

EUREKA, MONT.—Effie M. Bradley and E. F. White have 
bought the stock of the C. C. Bradley Company. No change 
will take place in the firm name. he interior of the store 
has been painted and the stock rearranged. 

COWLES, NEB.—Wells & McTaggart have succeeded M. 
M. McQuillan. 

ROCKVILLE, NEB.—E. F. 
store to 8S. E. Sorensen & Co, 

GLEN FALLS, N. Y.—The firm of J. E. Sawyer & Co. 
has been dissolved, James M. Patterson retiring and selling 
his interest to J. E. Sawyer, who will continue the business. 

NEW YORK, N. Y.—Klarman Bros. Company, Inc., has 
been incorporated. The capital stock is $9,000, and the in- 
vorporators are Klarman, D. Klarman and L. Lewis. 
Catalogs requested covering bathroom fixtures, builders’ 
hardware, building paper, crockery and glassware, cutlery, 
dog collars. galvanized and tin sheets, hammocks and tents, 
heavy hardware, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, and shelf 
hardware. 

DODGE, N. D.—The Dodge Hardware & Implement Com- 
pany has been incorporated by John Buchholz, George Buch- 
holz and Richard Wulf with a capital of $15,000. Catalogs 
requested on furniture. 

SHERWOOD, N. D.—J. C. Thoreson has purchased A. A. 
Lane's stock of hardware. 

HENRYETTA, OKLA.—William Henderson & Son have 
sold their stock to the McNabb Hardware Company. The 
purchaser will increase its lines and carry a complete stock 
of farm machinery. 

DALHART, TEX.—The Ford White Fox Hardware Com- 
pany, which now owns the stock of the W. T. Farr Hardware 
Company, requests catalogs on baseball goods, bathroom 
fixtures, bicycles, buggy whips, builders’ hardware, churns, 
cream separators, crockery and glassware, cutlery, dairy 
supplies, dog collars, electrical household specialties, fishing 
tackle, furniture department. galvanized and tin sheets, gaso- 
line engines, hammocks and tents, harness, heating stoves, 
heavy farm implements, heavy hardware, home barbers’ 
supplies. iron beds, kitchen cabinets, kitchen housefurnish- 
ings, linoleum, lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, poultry supplies, pumps, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
silverware, sporting goods, wagons, buggies and washing 
machines. 

EL PASO, TEX.—Krakauer, Zork & Moye's Suc., Inc., 
has increased its capital stock from $300,000 to $900,000. 
The firm’s business is both wholesale and retail. 

KYLE, TEX.—The Schlemmer Mercantile Company has 
increased its capital from $36,000 to $55,000. 

BURLINGTON, VT.—The Manson Hardware Company, 
which has been in the general hardware business for the 
past 23 years at 98 Church Street, will hereafter be known 
as the Isham Hardware Company. e members of the firm 
remain unchanged. Arthur S. Isham is manager. 

BAYFIELD, WIS.—The Miller Hardware Company has 
st¢rted in the hardware and sporting goods business here. 


MANAWA, WIS.—H. E. Shipman has sold his hardware 
stock to F. J. Gehrke, Jr., and Emil Gehrke, who will con- 
tinue as the Manawa Hardware Company. 

MAPLEWOOD, WIS.—Schmeizle & Brey, with a branch at 
Forestville, have opened a store here. 

WAUKESHA, WIS.—The Perkins Hardware Company has 
been reorganized. F. H. Ward has purchased the interest 
of A. W. Perkins. C, M. Balding is president and manager. 

LOVELL, WYO.—The implement store of Ray Olson has 
been bought by J. W. & Ralph Robertson. Their stock will 
consist of a line of cream separators, heavy farm imple- 
ments and wagons and buggies. 

LUVBPRNE, MINN.—J, W. Gerber has taken his son 
Harold W. Gerber into partnership, and the business will 
hereafter be known as J. W. Gerber & Son. 

OGALLA, NEB.—H. Reuting is purchaser of the stock of 
baseball goods, bathroom fixtures, belting and packing, 
bicycles, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, crockery and 

lassware, cutlery, dairy supplies, dog collars, fishing tackle, 
urnaces, galvanized and tin sheets, hammocks and tents, 
harness, heating stoves, home barbers’ supplies, lubricating 
oils, mechanics’ tools, paints, oils, varnishes and glass, plumb- 
ing department, poultry supplies, pumps, ranges and cook 
stoves, shelf hardware, silverware, sporting goods, tin shop 
and washing machines of C. E. Bass & Co. 


PORTAGE, WIS.—Herman Senger has retired from the 
Kutzke-Meyer Hardware Company, and his interest has 
been purchased by C. J. Kutzke and R. O. Meyer. The firm 
name will remain unchanged, and catalogs are requested on 
automobile accessories, bathroom fixtures, buggy whips, 
builders’ hardware, churns, cream separators, cutlery, dairy 
supplies, dog collars, electrical household specialties, fishing 
tackle, furnaces, galvanized and tin sheets, hammocks and 
tents, heating stoves, heavy hardware, kitchen housefurnish- 
ings, lubricating oils, mechanics’ tools, paints, oils, varnishes 
and g . Plumbing department, ranges and cook stoves, 
refrigerators, shelf hardware, silverware, tin shop and wash- 
ing machines. 


Kozel has sold his hardware 
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A Highly Developed Shotgun That Sells Well 


The Remington UMC Autoloading Shotgun 
(12 Ga. 5 Shots) 





Takes Down Like This 


ABOUT THE GUN 
By a Firearms Expert 
HOW AND WHERE 
TO SELL IT 


By a Successful Retailer 


The Remington UMC Autoloading Shotgun is controlled by the 
trigger. Each time you press it, a charge of shot speeds on 
its way, and the gun reloads itself with lightning-like rapidity 

—all ready for the next shot. 




















Full power from each load of powder because the shell 
is solidly locked into the chamber until the recoil stops 
—no chance for gas to escape at the rear. 


This is the gun to “‘get into 
a man’s hands.” 


The action always operates if there is a shell in the 
magazine—and stays open if it is empty. You 
cannot lose a shot and you are unmistakingly 
shown when to reload. 


It is perhaps easiest sold to sea- 
soned hunters. 


You will find that the man capable 
of appreciating shooting refinements 
will want to keep it once he shoots it or 
sees it shot. The Remington Autoload- 
ing Shotgun is a step ahead of any Pump 


The take-down is simple and easy—gun 
packs in very small space. 


Experienced sportsmen all over the 
country testify to the hard, close- 
shooting qualities of this highly 
developed shot gun. 


Send to Us 
for Auto Gun and a league in the lead of the old 
Shotgun double barreled fowling piece. 


Demonstrate it. Take your prospects to a lake 

or river where they can see each shot strike. If 
possible, shoot at a bird on the wing, and in case of 
a miss, show the instantaneous possibility of correct- 
ing the error and bagging the game. 


Folders 


If you haven’t a card index of shot gun owners in 
your town make one and ask them to come in and see 
this gun. 


ORDER FROM YOUR JOBBER 


The Remington Arms Union Metallic Cartridge Company, Inc. 


Woolworth Building NEW YORK CITY 






















































86 


HARDWARE AGE 





June 28, 1917 





Current Metal Prices 


The quotations given below are for small lots, as sold from stores ~ New York City by merchants carrying stocks. 
As there are many consumers whose requirements are not sufficiently heavy to warrant their placing orders with manufacturers for shipment 


im earload lots from mills, these 
On a a number of articles the 


ices are given 











for their convenience. 


Base Price only is given, it it being impracticable to mame every size. 






















































IRON AND STEEL— | No. 27 . ...Per Ib., 9.45@9.95¢ 10.95¢ Planished copper, le per sq. ft. more than 
Bar Iron and Soft Stee! Bars— | No. 28 - ::Per Ib., 9.50@10.00¢ 11.00c | polished. 
Seteat iis Per Ib. =e 4 ¥ . Per Ib., 9.75@10.25¢ —— Tinning, one side, 4c. po aq. ft. 
1 to 1% in., round a square... .4.75@4.85c | BOE « seneninees er Ib., 10: 00@ 10.50c Copper 
1% to 4 in. x YB to} in........ 4.75@4.85c | Russia, Planished, &c. Base price. At mi emul jots nominal, quaa- 
1% to 4 in. x % to s/16 in. :4.65@4.75¢ | Genuine Russia, according to assortm tity lots nominal. 
Burden’s H. B. & S. Bar Iron, base price, | Per Ib., 72238 @ 25c 
5.30@5.35c Patent pieniched, Ww. s Wo od. METALS— 
Burden’s best bar iron, base price. .5.50@5.55c r Ib. MiP tives B, 10@10%c net 
Norway bars, base price..........+++00+ 12.00¢ alvanised Tin— 
Doth ahacls ee ar ga a ae Per Ib., 11.60@12.10c Secale, PIE ose sce cseecreevens Per Ib., 66@68c 
4 to 1% in., round and square. .5.00@5.10c Nos. a2 GE BOs vock. be Per Ib., 12.08@12.5Sc | Bar .......cccccccccverecccversvecess 75@80c 
to 6 in. x Gs ct ieoestnen 5.00@5.10c NO. 26 cisscecveseceeses Per Ib., 12.20@12.70c 
a $i. z S Aste S746 4M. o0'o cs 5. 13@ tase ue: z ekececvcsvesveses BS” ieteeiion Copper— 
s—% and 11/16 in............ 5.10@5.20c | NO 28 ..sceeeveenveeneee er @ Lak Waves sea ncewen er 
Bands—1% to 6 x 3/16 to No. 8...5.30@5.40c | No. 30 .....e sc pe seen es Per Ib., 13.50@14.00e | Flectrolen Per ihe 36037. 
. ectrolytic .. .+++Per Ib., 36@37c 
Shapes— No. "28 gauge, 36-in. wide, 10c. higher. COR dare cere ssise seveeeeePer Ib., 35@36e 
Beams and channels—3 to 15 in... .5.25@5.50c Corrugated Roofin alvanized— 
gies: 24-inch ecerrugation, loc per 100 Ib. over Speiter and Sheet Zinc— 
Ad , 4 he and and tp tteeeeee Hert +62 flat sheets, Western peter 2... 1s ccccnvecetses 13@15c 
in 0 in. an IW induaes Cc 
metic ul... 5.25@5.35¢ Corrugated Roofing—Painted— Sheet zinc, No. 9, base, casks 2ic; open 21%c 
1% to 2% in. x vi6 in. and thicker, Quotations on corrugated roofing sheets, 
15@5.25¢ | painted, are made by dealers only to actual buy- Lead— 
1 to 1% im. x 3/16 in.........06. - 25@5.30c ers on application. (paceiven Se. bkechaecanined Per Ib., 13% @14c 
1 OG ASE Me Bbc vie cence ces ccnitaan De Te PER Ce en aly 4 An Pe os oe ee eee hae e ee ea eee Per lb., 14% @15c 
Ue Wcpcbevsccskcccvetevaien 5.40@5.50c Genuine Iron Sheets— 
i : Wy UM. cccccne sovcccsceees ren Eom vanized ider— 
cc -6.65@6.75¢ | Nos. 22 and 24.......... seen ss Per Ib., 13.25 x Ya, Quaranteed.........-0+e0-. Per Ib., 44c 
ee UBB Ia jwemrae | Be we oe. ee ee rn Per Ib., 41c 
ees: OEE: cv ocecivesbevassa tenures Per Ib., 14.00¢ Rejined noes ee aksCveFget reeneesves Per Ib., 34c 
1 in, x Lim. x % im... os. .sseees 5.78@5.85¢c Prices of solder indicated by private brane 
1% in. x 1% B/1G th. snes 5.60@5.70c Tin Plates— vary according to composition. 
eS 9 7 Seer 5.30@5.40c American Charcoal Plates 
1% to 244 x SP Mh, yckaseheghcs $.30@5.40¢ | a, oon ‘ Amen 
3 in. and pris ‘ ptetgs i palyeere 5.30@5.40c IC 14x 20.. Me it, VEMR NE ae A ce tee $16.65 Soakuen’s aly ene etae CURTIS AAC LEWIN ene 
erchant Steei— 5G: S Dvds vetsvedsup pease secede 18.65 Srere S22 Toad Sw OWS 4054 9 00 eens epee 
Bessemer machinery .............. 5.00@5.10c |-A charcoal: ASiatic 2... cece cc eeecsreceees Per Ib., io@ see 
iS UGE a ckvnsd hevaws-é bas teekaass @5.00c EID Be cc ve sab evedicoseats cae od $15.65 
MOG us creer uGatioreciwikss clas @5.00¢ ER Dee wcsnghysevessdedcencsace 17.65 Bismuth— 
Open hearth spring Se @7.00c American Coke Plates—Bessemer Per Ib, wc ccceeccceceececcseeee $4.50@$5.00 
Best cast steel, base price in small lots, IC 1 
d 12.00@ 14.00c IX a. x 20, 107 Ib Coe eeeeceseseeseecese $14.15 Aluminum— 
Special best cast steel.......sesseseees 1S@1&¢ | Feet eeeceeeserereeereceeeees 15.65 | No. 1 aluminum (guaranteed over 99 per 
Tank Plates—Stee!— pee Terne Plates pure), is ingots for remelting Cole Joes) 
Per Ib. IC 20 x 28 with an 8-lb. coating........ $20.50 | In ‘100 . OS ieee een al, BARN Rib: wen 
ee FT Aa re ree 9.00@9.25¢ IX 20 x 28 with an 8-lb. coating......... 22.5 Ree ae ed ee a ee 
“i SER es a ies Sa .. My $5 ose Brass Tubes, Copper Tubes, Rods and Wires Old rote — - 
(ed b Dawe nba ¢ aebaeusiwennee ‘ Dealers’ purchasi ew York 
Sheets— Ere nongre ype — 4 = ymin which are still dec Li's are as + follows: . 
Blue A led nam ents per 
niin Per Ib. and will only e prices to actual buyers. Copper, heavy and crucible.......... «.-28.50c 
ee $0 ys Co eut ies ea ches owes 9.00@9.50c Copper Sheets Copper, ee SS 5, . ee ere 27.50¢ 
No. 12 .. , Sheet copper, hot rolled, 16 oz. (net from Copper, light and bottoms............. -25.50¢ 
No. 14. mill), base price, per Ib., 40c; net from stock, Brass, heavy Bid bilbollb whee wal ee'e 6:80 18. 00@ 18. 50c 
Me. 16. iss 42¢ per Ib. OO UNO Soi sg nuk ana cedendsones 14.00@14.50¢ 
Box Annealed—Black. Cold rolled, 14 oz. and heavier, lc per lb. ad- Heavy, machine composition...... 24.50@25.00c 
One pass, C. R. Woods | vance over hot roll No. 1 yellow rod brass turnings......... 8.00c¢ 
soft steel refined Polished, 20 in. wide and under, lc per sq. | No. 1 red brass or composition turnings. .17.50e 
No. 18 to 20........ Per Ib., 9.30@9.80c —- ft. ex ETE OOP Oy 0.00¢e 
Nos, 22 and 24 .Per Ib., 9.35@9. 85c 10.85¢ Polished, over 20 in. wide, 2c per sq. ft. SNE MR crsvena nd ohaieres thts scene se» 8.75¢ 
| SPs Per Ib., 9.40@9.90c 10.90c | extra. SES x % Wie 4g ols 644 colon OO aW able + Maes wade 7.25¢ 
PAINTS, OILS AND COLORS 
Animal, Fish and Vegetable Reneitie. ic. Prime, rang Green, yoy oo eccceeceecmm 4 Brown, Spanish .......16.00@20.00 
Linseed, Raw, Carload lots. .1.17@— cote, | ® ion... $28.00@882.00|V Red . 12 Carmine, No. 40, bulk.. 4.50@ 6.0 
City five-bbi. lots and over.1.18@—| Off color f.0.b. or a 00@24.00 | rey _—— is 22 «| teen, Chrome, ordinary. 8 @10 
es eee, ect 4 17@—|Chalk, English... ton nominal Umber, Raw a 21 — Chrome, pure....82 @50 
Boiled, 1 l. advance on Raw.| #remch ......- on nom m * etallic Paint, @ ton, 
Pa Prime Winter — {00@-” |China Clay, Imported Carems Yellow .........80 @ae | Metallic Paint, © toa altel ty 
Extra, Ws Moga ci skies }i7@1 49] Domests B ton res tee MO vs castkoees ++. + -18.00@20.00 
, RRS See age SS “Pas ae ee, 5 eee eee sees . 
en San be Cobalt, Oxide’! :.%9 T 1.50@ 1.55] White and Red Lead, &c.— Ochre, American, W ton..20 @30 
Cotton seed a Sete. 50 1a— Whiting Ratodeees ..# 100 aa aan American, Golden, B. 8 f 8 
° 16.40@— eeseeees eeeeees — oreign, . ° 
White, Summer — a eesseses s+ee]-15@—| Lead. English White in O11.12%@—| Brench ....,....-+..-5 B @ 3% 
Yellow. Winter ....... — @— | Ex. Gilders ...... s+++e++1-25@—| Lead, American White Dry.11%@— Orange, Mineral, English..—  @— 
Tallow Acidiess ........ 1.51@1.55 In Oll White, 100-T™ pack- neh s 16 
‘nn, Brown 
Mstrained -= a= Putty, Co lai— ages, or over ........ 12% @— ; + nd 
Northern Grade ...... - a utty, Commercial 100 m |Litharge, American, powdered. American 
Southern f.0 b. factory.76 @— 00@4.50 12% @—| Red, Indian 
Light Strained ........ @92 |In bladders ...........- ‘ . Standard ® 100 M..... 7 @10 
Yellow Bleached ...... 2 94 In 1 B® to 5 tins eevee 4.50@5.00 Red, Tuscan . os av 
White Bleached Winter.94 96 mene, Demee*. 5 ea: Ree ee ce ie 
Oocoannt Ceylon genuine Red, Venetian ? 100 b.. 2%@ 4 
oR PEED 18 @19 Spirits, Turpentine— a 104 *. Rose Pink .............80 @46 
. 2 merican ...... Coccoeee 
Cochin Imported, a ; e so Red Seal (French ‘proc. 18 Sienna, Italian, burnt and 
Cod Domestic. In Machine bbls. ....... 3 — Green Sl. (French proc} 15 15% » wdered .......+++. 6 10 
Newfoundland White Sl. (French proc.) .16 16% Featon, 7, RT $ 
ae So mss, | |4~Gum Shellac— German Red Seal (French American, Raw ...... 2%@ 8 
Olive, denatured ....... 1.65@1.70 ) coeccccsecces o mOMINa! American, a and o 
Neatsfoot. Prime ....... 1.55@1.60 Seat S el reen Seal oeeeeeveeeees ROMIinal ‘owdered .. @s 
Palm Lagos, «not per M..18%4@18%| pine Orange... — | White Seal ..............mominal (tle, French +A ton ton 1515.00 22.00 
Goya Reon, English, spot e iA. C. Garnet... ais French Red Seal Se oar a 218 ——— cose = bye 18.00 
" ME pe edatsdeavnaws _ soeecccncosees wie inhet hed ce 
Manchurian, spot, bbls. 14% @15 | Second Orange ......... 62 e— Terra Alba. 
on Button ....... oéceee — 
Mineral Olis— Wa sa pveenedeerk ress 60 —_ Dry Colors— French ...... -90@1.10 
Stack, 29 gravity, 25030 Weal. [V. 8.600000 1 @— m. | Baglish 100 ™ 1:00@1.10 
Ranier 3%@14 Black, Carbon Gas os” ris | American. BD ke. 1 Be 
29 gravity, 15 cold test.14 @15 Doe gl ~~ gull ones 4 8 American. 100 ® No. 2 .70@ .78 
8um RAN, ERY 14 Colors in Oll— Te adn 12 (Umber, Turkey, Burnt 
Oriieder, Might ‘Gitered...21 @26 ® PD. Weep lence ae SS sivhecsese @ QS 
Dark fi Aeasaltg” 19 | Black, be re $0 ||Black, Ivery ...........16 90 Raw and powdered...... 8 @3% 
Parafine, high ‘viscosity. - 30 |Biack, Coach, “i pan.....24 @82 | Mineral Blacks, @ ton...24 30 ; 
gravity .......219%@22 |Drop Black ....°--.....16 @22__ |Blue’ Oelestiel eae » 
op. gravity tee [Bind Oninese 22222220271 soga es Blue, Ohi SEER 
Ret Pare seveececeeel® @19 Blue, Pruss Loses eesed OB ave Blue, Italian ..........+..- 
Miscellaneous Bry Vegans cise BS Be premien Romie © gh 
$ 18 Biue, Soluble ..... «+ee++1.50@2.00 | Vermillion, English ...... 1.75@2.00 
Foreign W ton.$38.00@ 40.00 _ , Ultramarine ......25 @40 Ohinese ...............2,50@— 






























June 28, 1917 HARDWARE AGE 


[ 17 Years of Leadership in Sparic Plug Manufacture | 

















Forethought 
in Packing 
Simplifies Selling 


We have made your stock of Ve- 
, suvius plugs easy to handle. 
Every box carries a fac-simile of 


the particular type Vesuvius plug 
which is packed in it. 















This makes it easy for the customer 
to quickly select the plug he wants, 2 L U G 
and makes it easy for you to pick it ay 
out. These pictures of various plugs 


also interest the buyer, helping you 
to sell. 














In the Vesuvius you have a plug that is profitable to sell. 











A true Quality plug from every angle. A plug whose 
17 years of constant, enduring service have established its 
reputation solidly on a firm basis of fact. 


Ahh pot ¢ dies ee asmoe 
Se I EIT Ee ae ee ‘os wy ei 













Sacink 





sain 


F R E E Mosler plugs can be delivered within 24 hours. We put 


We will send you free on the Dealer and Jobber first and are not tied up on equip- 
ment orders. 































request a copy of ‘“‘Mosler 
on Spark Plugs,”’ the most It pays you to push this plug. We have made it easy for 
complete book published you to push it by making up display cartons of unusual 





attractiveness and by offering you a variety of co-opera- 
tive sales helps. 


on the subject. It con- 


Conn nme ellie go get 
a rt ee 
























tains sizes of all makes of 
cars, including “orphans” Manufactured under A. R. it 
and the oldest stylesru- | A, R, MOSLER & CO. | ers peters xe | 
ning. NEW YORK, N. Y. Other Patents Pending i 





~ THE INDESYRUCTIBLE PLUG GUARANTEED TO OCUTILAST THE MOTOR 
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REVISED JUNE 21, 1917 


GENERAL GOODS.—Goods which are made by more than one 
manufacturer are printed in Italics, The 
those obtainable by the fair retail Hardware trade. 
orders and broxen packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Roman) 
Temte to goods of particular manufacturers who request the 
publication of the prices named and are responsible for their 
correctness. They. usually represent the prices 


prices pamed represent 
Very smal) 


to the average 


Current Hardware Prices 


_ ae goods slightly lower prices are obtain- 


STANDARD LISTS AND DIRECTORY OF MANUFACTURERS, 
—Contains the list prices of many leading goods. 
lished in loose-leaf form and is kept up-to-date a month 
7 x 10 inches. 
ges AND CORRECTIONS.—The trade are requested 

provements with a view to renderi 
and as useful as possible to Retail Hard- 


retail trade. 
able for larg: 


subscription service. 472 es, 


o suggest any im 
pall my as correct 





June 28, 1917 









It is pub- 
ce, $5. 
these 
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titi LS | 
Gimiet Bits— Leather Lacing Sides, per sq. Shelf— 
Aosusters—siind— (See Gimilets and Gomiet Bits.) i Fong 4 Hide, No. 1, f sides | 4. B. Green Co.: 
H. B. Ives Co.: List wes 1, aes. Hollow Augers— » fle ONE. GUE cas vacvquaad Interchangeable Locked Corner, 
Upson’s Patent............ 5% | Bonney Pat., per doz...$5.50@$6.00 Une er 17 7 ft.. anes Nos. each 1, 11¢; 2, 13¢; 3 
Window Stop— 16¢; 4, 21¢; 5, 30¢; 7, 42¢; 
° Machine Bitse— ubbe 22, 22¢; 28, 24¢; 24, 80¢; 25 
Ives’ Patent. List Feb. ¢* “gai Russell Jennings & Co.........60% | Competition (Low “Grade)....+-. 70% Nas a rs Ream hat ort 94 
Ives’ Stow Bend Gerens-ens ad non Machine Co.: BOONES vec ncsstevevese Hei063s 
"ere. List Feb. 1 1017. 33% % | Comblaation Point ......... + 50% | Best Grades .....+++++++ M510E5| BRACES— 
om. wt We. a, ei eS PPR pry 50 % Common Ball .........-$3.00@$3.50 
ADZES— Plumbers’ Bits— BLOCKS—Tackle— C. B. Jennings & Co........... 259 
Covhe -¢? dos $22.95 Lebanon Machine Uo. : Common Weod e 
Ship Corpenters’, per dos.....°2530| Ne 106 High Speed Z Twist | Cosmom Wooden os - 00. ---9" syle] ght ose 
Shi Lied 5. iaicebun PINS 27.00 . Samson Per Sane 
Readedit nap doko, sg is, | OP Pages Pet Britt Series 8000. .$28.75 $29.50 $30.00 
evise Athol Machine Co. : ries 7000.. 22.735 23.75 25.00 
L. & I. J. White: on on |DRiP Augers ......6+ én cence SOO Drill Blocks ....+++se++e++++25%| Series Fond Poet 22.50 34.00 
Sin. Paka OE and’ 4% “iu. tat | Mim Auger Bit Co. : Series 5300. 13.00 13.75 14.75 
"Pek G08. s-scsescecsces«-§22.501¢ ih Augers i Go: ‘List.--..--40% | BOBS—Plumb— Series 3900.. 13.00 13.35 18.75 
L’Hommedieu’s ..... seeeees 150% | Keuffel & Esser Co....+++++-83%%| Serles 3400.. 11.00 11.40 11.75 
ANCHORS— IP ay 3 cnibe Go." 83% % ein te aneh BRACKETS— 
Parker Supply Co,: mon 18 Bice nchor— Wrought Steel ......++.+++ 50&108 
Screw ADChOrS -..+.0+++++++-76%| No. 118 High Speed Z Twist Ankyra Mtg. Company : 5% | Atlas , ot pee 
Ankyra Anchor ooee-85% | Bradley .......... s 
ANTI-RATTLERS— uw. Ce) eee Collapsing Tools. ..... 25% |ocim a res'e’ bicet toes to S085 % 
Fernald Mfg. = ia gag oy Ship Augers ...... gacwep 83 4&5 % Parker t Seepiz Co Griffin's Folding irackets 
pre, ee aoe. .. mae. ay $1. 1. Solid Center ..........-33'4&5% Anchor Bolts or Screw sate. McKinney wro' € Steel. 55% 
‘ ; ; Stanley’s No. 792..... '.B5&20&7 a 
. ¢. AXES— 3 Star Expansion Bolt Co. : Stanley's Folding No. 794...... : te 
se Quick- seasen Jes0.00 Single Bit, base weights, say ye Sebco Screw Anchors. .70&10&10%|R. & E. Wrought Shelf........50% 
eee ae . X 
safety Quick-Sbifter, @ dos. Rivet Onidllte ic ccisesse ts 511.00 Carriage, Machine, &c.— BROILERS— 
PE cedseneneu ses Raw pengeend Quality 6 soos aces. 10.40 | Common Carriage cnt thread) + sq | Wire Goods Co. : 
oe | Double Bit, base. moines: | ee oe eee ae Broflers, Common ..........60% 
ANTI-SPLASHER — Dish Pro First Quality ..... pi hacen 14.30 Commer: peep ey tore ie Broiler, Sherwoods ........ eo 
ook ae. is Second Quality ..csceesss-- 11.85 } the, 2 tonne... ° : 184 
Duma Co., Red Rubber, per dos, | Extra for hondies: = Per 405, | phita. Eagle, $3.00 list. 5 oe 
Fl Recetelor a6 200 | Bolt Ends, H. P. Nuts.........30%| Wuiting-Adams Co. - 
ANVILS—American— 9 geelaneae tessesesssees OOF | Machine (cut thread): Meaian = aint... .. .50&1082 % 
Fisber & Norris: oe 2 ceovseece toeeeseeeeess de x 4 and smaller. .....00.-38%4 . MEET céees DO&15&2 4 Jo 
“SS & SOS -1l¢ | OS re Cepedpecegees Us 1 Good, Varnish |...) 2? Wk15k2 14% 
Hunt, Helm, Ferris & Co. "Star. yay RODEN ovsoceccdseces Lae GT OF CORGEP ones ccceseces Medium, Varnish ........... % 
@ doz., $15.00}L. & I. J. White: Door and Shutter— Good, Kalsomine ..... GOK5&2 Vy % 
Imported— Hand, 4 and 5 in. cut, per doz. Wrought Iron: Medium, qa : 001082 % 
Peter Wright & Sons, ® 1. 80 $13.50 Borel Japanned— Good Dusting + BOLO 
349 Ib. 17¢; 850 to 600 ib. 7 Yee Ships, 6 and 7 in. cut, per doz. 454 edium usting Aniadies ¢ame O&I5% 
Anvil, Vise and ees” . $27.00 pad EPS: pee butne wee eas a Good, Fi oor if “Horisehoia O08 % 
il) Fall Co. eer 21.3: eeeeee eee remem eens ‘ouse- 
Millers 8 B acances—spring— ar ronsed— a BON eeccctcccccscccce 50&10% 
APRONS Blackemith's— Light Spring Balonceterssveeo0.306) ABM, rr -0070000"70" 1108 BUMPERS —Barn_ Door 
‘list: Cha tillon’s : Spring Jap ......+04++ rb o'dien's 25¢| National Mfg. Co., No. 16 Barn Door 
Leather, Livingston list: mces...-.+.015 pring Jap ’ rn Doc 
Medium -_ ane? ng : -net oe pee er ig , Bate pare stags ‘ina 5 a a es _ Bumpers, @ dos............. $1.50 
Medi eavy, Mule. . QUBTE oc wcccccccnasecsccevees 
ee tae Large Dial c-ss2-.2.c.c.0+2 20% | Brass: Barrel, ist $109."'"'"'" || BUTTS—Brase— 
AUGERS AND BITS— Jacobs ‘Brun, Go, ive, ring «12 Gactnghosneete) MERRIE» 0s<sss0e0sescele ae 
Revised List “Straight Spring Balances .40@50% pring Neck ... éveeces vae » 
Ordinary Double Spur......+- 60&54) Light Spring Balances. ..40@50% , “ det Feb.’ 1, "1917 Light Mover ‘ing 
ver’ ortise rl  . .. gayg | Ltgnt Narrow ..... ee eeeereseses 
— Apes F dnd STs babees pe $4) BAL ERS—Waste Paper— Ives’ / Wrought Door }°''*** -8314 % Reversible end Bread... bes - 
hk Lip or Blued.......... wt mpany: eR eee 
Boring Mach. Augers....... 334,54 a atect’ Balers. Re. 1, $45; Expansion— Table eh LS bAcdae 
Car Bits, 12-in. twist Sacedoe 33Y4&54 No. 2, $55; No. 3, $65; No. Ankyra Mfg. Company: Chest Hinges ..... ; 
W. A. Ives Mfg. 8, Open Top, $69; No. 4, Ankyra Anchor Bolts........:-35%[°" “"" Sot teseeesees 
jephk ito wie’ Gor cap kee twee - -80% 95, and No. 4, Open Top, TS ee Tools......15% BRONZED 
rein Auger vey enen. 50% | Light, Narrow, Loose Pin. +20&10¢ 
EOE 50% Expansion Bolts ...... Orr 9 vrOW, 1.008 Ein. 
po Tg Ae ‘50% | BARS—Crow— Lag kerew T WEEE knees sss TIiit ise | Light, Narrow, Loose Pin, Ball Tip, 
ug 
C. EK. Jennings & Co.: Steel Crowbars, 10 to 40 ib....+++ Meenine ee 60 Yo per doz. -, 
No. 10, ext. lip, standard list.25% per Ib., 6¢ | Richards-Wilcox Mfg. Go; 1 1 T0818 1% 2 B 3% 4-in. 
No. 30. standard list......... 25% | Pinch Bars ......++0+0++% +++ee-15% | Star Expansion Bolt C $1.55 185 2. ra 240 3.60 4.10 
Russell Jennings’, Standard List. Sebco & Star Expansion Bolts Broad, per 
2% % | BASES—Porch— T0&10% | 242 '21442% ee 34 58%, 4x4 
Lemanen, 3 Machine Co. : 8. Cheney & Son: . Stove— $24. 24. 5.00 31.00 
No. High Speed Z ae 410% Zimmerman Patent ......--met list | Stove Bolts ....+0.seeee a0ee Oe 4x43 aa 
45.00 56.00 
No, 808 Cabinet % Twist. BEAMS—Scale— Tire 
" 40010% ne Ma gg aa ae Common PN sh veikebveesebges ~ 
Pexto Solid Center............- Chatilion’s No. “YORE Ree ae 
re five Mfg. Co.: Chatifien’s No. 2. ‘net os nl Screw Co.: Caces—sira— 
OTStMel once eee eee ereccecee DOG P. & Wuioeee 10% Bay State, list Dec. 28, ’99, O. Lindemann & Co.: 
Pogh’s Black .....-..++es0+: +-15% SD & of ~eaalaaeentahetie | 50&10% Japanned EEO 115% 
Smith & - aamspangted Ca., Ine. 3 20% | BELL iota: Eagle Phil., list Oct. 16, '84..70% |] Brass REE eer) 
ate | a Tosgle— Pies ne se a 
— »edese* Ceeeecoccecece iz Polished B woe 108 Aubyre Mts. Comwang : ? on at nine i 
Oi, Meee eee re on pes olishe r se eeeweeeeeee nkyra Anchor RBolts..... 
a = TY at White yoo ¥e+.niGe badne eden ees ¥ ‘“ Ankyre ane Tools...... 25% pie Se alge ” DIVIDERS— 
ennings’ Pattern, u Nickel Plated ..... oebeccttonsed ‘arker Supply Co : , 3 4 
CREF ca veecesdesveds 50@50410% CO pe SEE AE RR aes T gle Bolts, plain.......... % Premier; A. M. O............ 25% 
Car Bits— ahiettthetinhineenien Toggle Bolts, reversible...... 40% |CALKS~—Toe— 
8 i t 
sreteradtetnaneen OP Pare Bete oo <0 2s sts § @ 58 pA fh 15% | Blunt ond Medium, 1 prong, per 
hurch an NE Maasai gd SUT OWEE Ooh ky i ee ee oe Te Re ate y 
Pamet Sreniees | & oe Rp mpl od «40% TVD GORGE 0:5 cicetvoies ‘eevrts es BORERS—Bung— Sharp, 1 prong, per 100 1b. 2232 1$6.50 
Kor 112 High Speed Z Twist 10% |BELT DRESSING— Enterprise Mfg. Co..........-.. 20% Heel— 
No. 812 Cabinet Z Twist, 10% See Dressing ‘elt. RS ; inns os Medium, 1 prong, or “Pe 
, RELTING—Leather— BORING tL utomaticom | 40 $0- cece eee reese enencenes » 
Dowel Bits— Brom Ne. 1 Oak Tanned Butte. Millers Salta. Me. B, ver den., $11. 59: PP, v prong, 100 Ib.......... Hy 
Irwin Auger Bit Co., Irwin List .60% | Belting, Ex. Hvy., 18 of.....+++. 35% | No. 4, $14.64; No. 45, $15.8 CANS—Milk— 
Russell Jennings Mfg. Co......... - Belting, Heav ry, 16 ec aa WE&5S4 on re - om i 
%% | Relting, Medium, 14% oz... .45&5% | BOXES—Mitre— en & Den Mis. ny: 
Expansive Bits— Beltina, Light, 13 ate eee 54 C. E. Jennings & Co 25% ee ee nteed rey | 
C. B Jensings & Co., Steer's Pst. perend uae, ies, Keb oh eens 4 Millers Falls, New Langdon, size1, | =  ~ ""CCCTTTTTT 15% 
econ uality, Show ers. -00&. $4.40; Tangdon Acme, size 1, 
aT seneei oo —_ Co. %\Cut Leather Lacing, Strictly $6.40; New Langdon, Imp. size CARRIERS—L itter— 
Pexto Glark’ Pattern 2... @0ai6 No.1, ae EA, iisces ci ieow 408 | 1 cisccecvccecceeeccese++ $5.05] Hunt, Helm & Ferris Co....... 25% 
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‘(he Last Word 
in GameTraps ) 
JhéDoubleGripVictor | 


HE great success 
of the double jaw 

















principle as embodied ie 
in our double jaw iy 
Newhouse and Oneida | 
Jump Traps has been 
the inspiration for this 
style in a popular 
priced trap. We are | 
pleased to offer to the 
trade this, our latest i 
production, the 


No. 91 VICTOR 


IT CATCHES THE ANIMAL ' 
HIGH ON THE LEG 


A special style trap, well adapted to general 


use. It excels in— i} 


FIRST: a 
DOUBLE GRIP—Takes a firm hold high on the ani- 
mal's leg, making it practically impossible to escape by 














’ 

twisting out. t 

SECOND : 1) 
PREVENTS AMPUTATION—The double jaws ef- 


fectively prevent an animal from escaping by gnawing . 
off its foot. 
j 
} 


THIRD : 
REDUCED SHOCK—The force of blow of the trap 


jaws is greatly reduced by being divided between two sets 
of jaw taces, thus preventing breaking the bones of the leg. 


Your jobber can supply you for the coming season’s trade 
ONEIDA COMMUNITY, LTD., ONEIDA, N. Y. 
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CART RIDGES—Metallic— 
Black Powder, 22 Rim, . 


$3.30 Biank 
32 C. F, $6.60 Blank 
38 ©. F, $8.40 Blank. 
B. B. Caps, Con. Bali, $2. 65. ‘B45 
B. B. Caps, Round Ball, 


ip Ss 


lank 
32 Ken, 


22 Short and 22 
Long, Black and Lesmok .334%4% [ 
F., .22 Long Smokeless .334%4% 
Rifle, 
and 


aN] MIAN 


k 

R F. 22 Long 
Black, Lesmok 
Smokeless ....0+000ee0% 

Smokeless, .22 Short 
All other NEES. . ce eer caee 3344 
a tty Pistol and Ritle 


334% 





Peters Cartridge Co 
B. B. Caps, Semi- ‘smokeless. 


. 33 i% %o 
Semi -smokeiess . 

o, Be 83 \ S % 
.22 Short Semi-smokeless..... 33 ‘a % 
22 Long, Semi-smokeless..... 33 Pa %o 


Seml-smokelexs. .. 


a4 


888% 


.22 Long Rite, 
Cc. F. Revolver & Rifle 
«. F. Milltary & Sporting... 

All smokeless cartridges... 


CASTERS— 
Bad cccevcostccesene vecncewseeGe 
cate aetber esses ébucneeseses - 
Philadelphia ...-ccecceveceee . 
Truck “Plate cri mereboeuranaene 504 
Faultiess Caster Co, 
Fauitiess (Mivot nS 18Q50% 
Wilwe «0200 40 415% 
Glass (Insulator) omese® 40@45% 
Leather wheel ........+-- 410@45% 
late .. ae ° .45450% 
Hospital .......6e008 cocccec@® 
Nehbatz Mfg. Company: 
Acme Ball-bearing.......+++. 30% 
M. ft. Schenck Co. : 
Gem (Roller Beari ME) cccsec 50% 
Steel Gem (Roller Bearing) ..60% 


Yale (Double Wheel) low list..25% 


CATCHERS—Grass— 
Specialty Mfg. » 8 
"Seay a Ag Nos. 1, 2..25&5% 
Easy Emptying, Nos. 1G, 2G. 
6G, 11, 10G, : 8G, 0; 14W, 
E - tying, Nos. 5 
“ie mp 4 > cobeereceecs 30&S % 
Easy "basin, No. 16G.. ‘er 
Detachable, all styles........ 


Pennsylvania Lawn Mower Worke:. 


a. Brawn Grass Catchers... .25% 


CHAIN—Proof Coli— 


=" pote, f.o.b. Pittsburgh, per 
106 


Ame rican Coil Sree Link: 
3/16, $12.10; $9.55; 5/16, $8.55; 
re, obs 7/1, $7.85; | 489/16, 
$7.70; 11/16&%, Party 
imerican German Pattern Coil: 
3 16&¥%4, $6.50; 15/162%, $6.40; 
, $6.30; i1 16, iyei. $6.40. 


Haiter— 
German Pattern: 


Iron Chain 
Brass Chain 


Pump— 
Galvanised Pump Chain, per lb. 10V%a¢ 


Safety— 256 


Safety, Brass 


Sash— 

Niagara Falls Metal premoing 
Premax Steel Chain 

Electroplate Copper, 

Brass and Zinc.... 


Works: 
right; 
N ictal, 
7 


CHAINS—Miscellaneous— 
Niagara Falls Metal Stamping Works; 
Premax Coil Chain 
Premax Special and Expansion 
DOG TREB conc tec cercases 40% 


Trace, Wagon, &c.— 
Traces, Western Standard: 100 pr, 
6%4—6-3, Straight, with ring. .$45.00 
6%—6-2, Straight, with ring. $54.00 
6%4—8-2, Straight, with ring. .$60.00 
6%—10-2, Straight, with ring .$68.00 


NOTE.—Add 2¢ per cuir for Hooke 
Twist Traces : ots per pair for Nos. 2 
and 3, 2¢; Ko. 1, 2¢; No. 0, 4¢ to 
price of Biraight ‘ae: 

Eastern Standard Traces, Wagon 
iM, BBC. cosccvcccccsoccess 


CHALK— 

Carpenters’ Blue .sceecees+910., 94 
Carpenters’ Red .cscceess+970., 95¢ 
Carpenters’ White sues écaeaane 


CHECKS—Door— 
Superior Spring Hinge Co.: 


CHESTS—Tool— 

C, EB. Jennings & Co.'s Carpenters’ 
Machinists’, Empty eveseteve 28% 
Housebold and Boys’. voles + 0% 


CHISELS— 
Socket Framing and Firmer 


Standard List: 


Socket Framing .....+++-334G54 
Socket Firmer ...... ee OWGSS 
W. A. Ives Mfg. Co.: 
BNNNEE Viv cnvstvtenestees 20 % 
C. E, Jennings & Co. 
Socket Firmer Nos. 10 and * 
5 
Socket Framing No. 15..... 16% % 
Pexto aaa, Cabinet, Pocket, 
ee 
Framing 
Tanged— 
Tanged Firmers ......¢ec000% 1S&5% 
C. KE. Jennings & Co., Nos. 191, 181 
: % To 
POO. cccsvccescascces ee 0 Yo 
% |CHURNS— 
Sturges & Burn Mfg. Com H 
Sturges Steel Ch an, _ 
No. 1, 5 gal. each........ $3.46 
No. 2, 7 gal. each. coee 44 
No. 8, 10 gal. each. cecese Gae 
CLAMPS— 


Athol Machine Co. : 


Machinists’ and Tool Makers’. +-25% 
Hammer & Co. 

EE: | 50 66.0.4 «n> on. oie 5% 

Carriage Makers’ H. P. Screw.35% 
PrP. & Star: 

Carriage “Makers svecvecegeu nn 
Sargent & Co. : 

Carriage Makers’ Clamps, @ L 

No. 12....$3.00 No. 13....$3.50 

No. 14.... 4.50 No, 15.... 5.50 

No. 16.... 7.00 No. 17.... 8.50 

No. 18....11.00 No. 19....13.50 

No. 20....15.00 No, 22, 17.00 
4. 0 De het a Se. 3 

achinists’ grippa ..... 20£10 
Machinists’ Vales ésocek 20810% 


Hose Clamps, see Hose Attachments. 


CLEANER—Automobile— 

Crew, Levick Co. : 
Mistolkleen 
Mistokioth 


Lawn— 


Pennsylvania Lawn Mower Works: 
Pa. Lawn Cleaner Rake... ..&844% 


CLEAVERS—Butchers— 
Foster Bros. & Chatillon Co. .List net 


CLIMBERS—Linemen’s Pole— 


Smith & Hemenway Co., Inc.: 
PPP tr 


CLIPPERS—Horse and Sheep— 


Chicago Flexible Shaft Co. : ) 
No. 2 Chicago Horse, each 
$10.75 
Lightning Belt Horse, bay 


00 
Stewart's Enclosed Gear a Bl 
Bearing Horse, each. 

Stewart's New Model ‘ia 
Shearing Machine, each 

$12.75 

Stewart Enclosed Gear Shear- 
ing Machine, No. 8 each 


$9.7 

Stewart Ball Bearing Enclosed 
Gear Sheep Shearing Ma- 
chine, No. 9 each... .$11.50 





CAP eae 

H, C. Cook Co 
Gem, per dos A visions seal 
Ansonia, per G0S...seeccsess «15 


CLOTH—Emery— 
See Paper. 


cocKs— 


Brass Hardware list: 
Plain Bibbs, 60&54; Globe, 45&54 ; 


Kerosene, 50&104; Racking, BOM: 
Liquor, W&2V44 ; Bottling, we? 
Compression Bibbs ....... 
008 FOTO wc ccvecievuschan we 


COMPASSES, DIVIDERS, &c.—- 


Ordinary Goods ...ccee.20005 VE 54 
Kenffel & Exser Co. 20@ 25% 
GO ssex peenbievee ++ -50% 


CONDUCTOR PIPE— 
Corrugated. Round or Square: 

Galvanised Steel sgh gosee arco oll 

Galvanized Charcoal Iron.. 

IP cc hadcntes 








Superior Screen Door.......88%% 


See also Eave Troughs. 





gn + aia 








Linen, $1.00. 
Sliver Lake, Drab, 50¢; waite, 


Eddystone, Braided, Nos. 8 to 38 


B7¢; T, BTMEE Goeeeeeee BYa¢ 
Wire, Pictur 
vised, 25 ft. Coils. .scceees SSE 
Cos . secs csdentiue 5& 104 
Gil oie $8, Colle. vcss vk + ee 208104 
Full Length ...... rere. 
Turner & Stanton Co. Wire Pictue 
MN. wo dendcccecee’ (uabekant 80% 
COTTERS—Spring— 
Spring cotters in packages...... 854 
CRAYONS— 
White Round Crayons, Cases, 100 
gro., $8.00, .50, $9.00 and $10.00 


according to grade. 
Joxeph Dixon Crucible Company: 
Lumber Crayons, in Colors, 
gross 
Lumber Crayons, peenee — 3g) 
per gross . 85.00 


CRUSH ER—Ice— 
Alaska Freezer Co.: 
Toy Town, each.......... 
CWPS—F orce— 
The Durst Mfg. Co.: 


Dumaco Spec., 4 in..@ doz. $4.50 
Dumaco Spec., 5 in..@doz. 6.00 
+ panacea 
Morgan Mfg. Co. 
Priming Cups .......+++ 50&20 % 
CUTTERS—Glass— 
Creacent » 3 
Crescent No, 6.......6065 50&10% 
Fletcher, Terry Co.: 
Glass Cutters......... 80@50&5% 
Smith & - taenasind oe Ine. : 
Red Devil .. .20% 
Meat and Foee— 
Enterprise : 
Nos. 5 10 12 22 
Each $2.25 $3.50 $3.00 $5. 50. $700 
25) 287 Va 
Nos. 602 70: 3 
Each Pia bo $1.75 $2.50 
s@s808t4 % 
P. SS. & W. Favorite P doz 
Ae SS: Sr a $8.75 
ee. WM Bis on coccecis 10.00 
Large Family, No. 37..... «+ 13.00 
ey Seer rer 7.50 
Slaw— 


Rinffton Slaw Cutter Co. : 

Rapid Slaw and Vegetable Cutter, 
No. 0, per doz, with metal box, 
$12.00: No. 1, per doz., $3.50; 

200; No. R. ner eross, 
On Nos 0, 1 and 2, 
extra 8% disc. in gross lots. 


Tobacco— 


Enterpriss 25@30% 

CYLINDERS— 

F. BE. Myers & Bro.: 

Myers Polished Iron, Brass and 
Brass Lined Working mune. 


10 % 

Brass Body: Brass Lined and all i 
Brass Cylinders and Pneumatic 

Cylinders 


teen e new nnene 








—— 


DisPEnsers—tiguia soap 








Cordiey & Hay: ] 
ae Century, ‘No. , at Bo Magstti'e i al 
Be Ba ing No. 1, 2°56; No. 1 
slab, $3.00 Wall, | ee 
$2.25; No. 2 oe ™, $2.15: 56 
No. 3 wall, $2 Ese; Ne rt 
wall, $1.50; 5 wail, 
$2.00; No. 5 slab: $2.50 
PRESSING—Beote— 
Jobvers’ Mfg. Compan 
Blue Kibbon Suck ie ib. 2¢ 
Paste, 5 & 10 WD. cans, @ ‘Dh 30e 
13.04 Liquid “ia wal. cans, gu: $2.00 
Note: “These rices ar without 
bottles. ° , ORILLS AND DRILL 
L. & G. Mfg. Co. cKs— 
Galvanize of Lined. side handles, Twist Bit Stocks........... S54 
Gal. 2 4 6 Twist Taper and Straight Shenk 
Each $1.50 1.75 2.25 2.75 3.50 10&$% 
White Knameled Lined, Side Small Wire, No. 53 and less. 208 
Pe wh : i ‘ ‘ eer Sia Me ee 333 er§ 
al, 3 ood Driils jor Braces. ; 304 
Each $2.50 3.00 3.50 4.75 6.00 | Goodell Automatic Drilla list : 
Aaute lined Side itandien: : Oe aa Automatic Drills, List M be 
al. R » % aa 
Each $4.00 4.50 6.00 7.50 9.00 Musithe ug 0200 _: 7 
COPPERS—Soiderinc— Bae Dees. secs... 10% 
te OR OE TT base 47¢ Brick and Stone— 
BD 69 TOO TD ss Ba ATs die Hav cecesed 48¢ | Star Expansion Bolt Co....... 75% 
Less than 100 lb..... Scccdeevcet 50¢ DRIVERS—Screw— 
Sresce: 
CORD—Sash— No. ‘2 oeerhke or 
railed:  D0OB s .. scons cvs cen Ib, $5¢ MOR ia iiabevectses:)...50% 
Brauied, IWhite, Com.. Nos to | Goodell’s Auto. List Mch, 10, 1917. 
22, 34¢; No. 7, 34¥%¢; No. ‘ i % 
Patent Russia 1 ME: iaeeveie oo Masels Mfg. Company: “~— 
Cable Laid Russia............ b ie esig® , voltage Electricians... 25% 
India Hemp, Braided........ 35¢] " ueopbinto. Co. : 
india Hemp, Twisted..... lb. Tene M-B Tool Co 
Patent India, Twisted....ib. 20@24¢| Insulectric 
Samson Cordage Works: Millers Falls, % doz., N 1 
Bra , Nos. 8 to 12, 15.10; 12, $20.81; 20, $14.0, 
—. Coton. 70¢; Italian 1, $15.10; 41, $19.52; 42, $24 ‘ge 
T5¢; Linen, $1.00; Pexto Solbar............ 33° a 410" 
White Cotton, 55¢; _Bpot 8 Smith & Hemenway Co., Inc. 7 
eeerereresoveeces b5¢ vil 
Massac husetts, White, th 50¢ 
Massachusetts, Drab, 65¢ 
Phoenix, White, Nos. 8 to 
BE cbprdies ¢ hp cede 005 35¢ 
Silver Lake Mfg. Co.: 
ee Lake, r .: 
Drab, 55¢; A. White, 
Soe: Italian Hemp, 75¢; 


ELBOWS AND SHOES— 


Galvanised Steel: 
Plain, Round and Corrugated, 
6-in 


all sizes to 6-im..........- 704 
Squares, all sises to 6-in....... 554 
«FSS Pe Gepeioe 20% 


Ferdinand Dieckmann Co. : 
in Round and Round Corru- 


|  Beeeereeverereree 80% 
PS. ain Corrugated A, B and oc 
gon, 
20 Gauge 
26 Gauge 
EE aio 2 os sep obs 
EMERY—Turkish— 
Out of market at temeed sme, 





NER, MMe cvecsesnctsse 12¢ 
TENSE e—Chemicnt— 
0. J, Child 
Copper Tank. “40 al., ea. 
fo8 200.00 @ $350.00 
Bs eer ENe—Pire— 





oi 
Nu-Ex Auto sutngatsber. . 
In lots of 12 or more. 
EYELETS— 
Solid head, per 1000............ 40¢ 
FasTenens—aiing— 
a, B. Ives 
Upson’s Ba List Feb, 1, 1917. 
3 4 %e 
Cord and Weight— 
H. B. Ives Co.: 

Ives, List Feb. 1, 1917... .33' % 
Titan, List Feb. 1. 1917. . .83'4 % 
Corrugated— 

Acme Steel Coote Co. : 
Saw >. Sovebceeene HOK1NOKS % 
a OR” rrr 654&10% 
Cary Mfg fo. : 
Saw nese ccc cee + OOR1IORS% 
PE MED kb ve cvcrveccde 65&10% 
— Works: 
w Edge, L. 8S. Howe. -6082005 % 
Plata Edge, L. 8. Howe. 65410 % 
= AUCETS— 
Cork Lined, Common, 504; Best .404 





Metallic Key, Leather Lined... .50% 
Be CUT oon bd oo 0 rede ness ered 304 
FON <6 bi be ceed dees 660% 45&5 
John Sommer + at Co. : 
Diamond Lock .. 25 % 
Peerless a Key 10% 
Boss Key.. 0% 


Duplex Metal Ke 40% 
I. L. Cork Lined 80° 
Reliable ¢ Cork Lined......... 4° 
Cork Tined...........0% 
Chicago Cork Lined.......... 60% 
Washington Red Cider.......40% 
Leader — Key ‘eenwas 10% 
Enterprise Mfg. 
Euterprise, 


ary " Measuring and 
Priming Pump, # dos., WOOO nn 
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HARDWARE AGE 











Merging 
Forces 


We dare not estimate the number of millions of dollars’ 
worth of business that is done through the retail hardware 
trade each year in automobile accessories, including tires, spark plugs, 


jacks, horns, oil, gasoline and so on. 


But we can safely say that much of this business is done 
through the hardware trade because of the efforts of HARD- 
WARE AGE to make the hardware dealer a better merchant of automo- 
bile accessories and because also of its efforts to make the manufacturer 
of accessories appreciate the great possibilities of the hardware trade in 


selling his products. 


To convince the hardware man that 
he could sell accessories has been easy 
and a record of practically 100% suc- 
cesses has justified us in our advice. 
Being a merchant with a tremendous 
amount of good will in his locality, pos- 
sessing splendid window display op- 
portunities, having a superior credit 
rating, and already selling some lines 
for which the motorist had to call on 
him has brought the hardware dealer 
into his own. 


But while we were keeping the hard- 
ware trade abreast of the best practice 
in selling accessories, we were also 
working with the manufacturer to 
prove to him that these very qualities 
that we were showing the dealer he 
possessed were also the qualities which 


made that dealer a strong factor in sell- 
ing the manufacturer's product. 


The year 1917 has proved our ef- 
forts successful. For never before have 
the hardware dealers and the manu- 
facturers of accessories worked so 
closely together nor done such a vok 
ume of business with each other. The 
tremendous distribution of hardware 
stores throughout the country reaching 
from every big city down to the small- 
est hamlet is back of this accessory sell- 
ing idea and the mighty*power of ac- 
cessory manufacturers with their com- 
bined advertising and direct sales work 
is creating trade for the hardware 
dealers so that the combined forces will 
prosper as never before. 


Yet we ask both dealers and manufacturers that they do not 
lose sight of us altogether, for, on the one hand, we have helped 
the dealer become a better dealer of accessories and we have 
helped the manufacturer to appreciate the hardware dealer. 


Hardware 


ras 





239 West 39th St. 


New York City 
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FILES—D HARDWAR 
0 
SiLer oemee....aguel ORES rahe 
aere. ROS ah aes! 10% ER 
Lower Grades oe saretnrions coms Athol Machine mie Roller “Ti June 28 1917 
Teele. ogc oan bev mee ee ds ’ 
Black Dia RIE RE 13 Fe evcceseres 65% 8. seal” & ayy do dbocsecnseee B £18.00 ring, a. y- No. 22 a 
Delta SES naaste cepemersew 65% | Lu as ies ull Dog, $24.00: Ne oe Allith-Prouty = 
Delite Brand cones 60K109% ther Grinder M ob a ee Hunt, Het ° ...60% | Screen Co. : 
Delta be nd eee "60% Dimo-Grit; eac Mtg. Qen | Meme, Teeete ig te +++ 0% ptioor sft oxtaee 
; iss Pattert No. 14 seth Centers. Beant oa ees. 10@45 
ae iasicea 4 ‘alecliante Special, No.5 | wei oth Century, Round, sos aihtgs| erin Mrett’ ing ert 
‘ y So Werremernetirerrsy by u . 
Brammer 8, ost. <1: 08 | i aie’ apace $2.00 | iter Benrtoas, geeeyS) ieee Fier BN BS 
doe ge AT eg ERE RN Sie No. 16 tMechanie Speci : A rs 4 
Liveright Bros., Kon ici 4] ie 6M). aectioate Special, Ko. Anti-Wriction gree. 1and2..60%| Lavatory Hing Mi Bearins. 
Liveright vou Special, se th (Mechanic: angers, King Charn —s a House nee 
McCafrey 7. 10 Pha Hy) MOREY A ox oh F Pittsburgh Troll a Non-H e- Bpring’ tiny aud" 
McC r. St vtec LOY ca m seeeee 80 |F. ey «s- 5 Te old te tes ere eees es a 
‘Patera Precision (3 ‘sialoe| Net 63 ne 6.90 F- F. Myers & Bro., Stayon ; 0. X 45% | 2000 seeesrene pigll <1 4% 
RI aan ae BOS aN ewe No, 63 (Farm Special i "ks . }4.25 Grip a nae Sure go® OB. Non - Holdback | si tee oS 7 No, 
Sitwouds | Mf Go. bees. DOELOY No. 68 (Spartan) ga’ bine Sure trio Sure Grip Tan- ey foidiaci 2100... «1 Door” 
= ie Bowe a Sn-o's sainin 8 to % sO. M eas ’ ‘ande! n Ad .s ing Sea” & 
; B ovine (ore Nahe sees 5% one 271 (Becthers ea he 1.30 gereee 9 mp Syers Holdback’ rs ae Dow” 
se a pumpkins ae Ae ea NR 17 No. B09 (P er)... -+-- b ew Way Tandem Tubular. 999 Seren Dow 7 
deman % (Power Be $14.25| New W ‘andem Tu + +25% ; n Doo 4% 
siistcthiiatnitieee: tikiines << % N neh Grinder). ay Tander bular....25% Copsey Git. wade t r, No 
Richards: 5 lng 2 Door— No. 310 (Power Bench Gri 9. Glent Tend mn Adj. Tubular, Ch go Boring Butt Biveeree.. 7% 
No. 102, rinder).| @& em T 25 friplex in 
rouble ‘Nouarel’ &7" so, 201 Hyieia Mig’ cote O°" Sine fei, ao rig in “soai0asiat 
sipie Links. No eessee oa a *erfect Eme: so 02 80% andem Ad em and F Ue C floor 1&5 % 
Grin No. 96........ Wonder E ry Wheel, Nati justable .... ‘aultless hicago (5000) 
\ a Prices rindstone— 40% | Wonder Biectric - 20% ational Mfg. Co., @ dons Baten Relax Floor (eooet 
nach .. J o0e Y Bhn 00; N ; o Pri 2 O& 
r -204 roof, $13.00; oO. “66 Chic emier 10 
fade ag aly fi] Ne aa ae Ga B| Mints fits, te term | Gaines, ie, lige eae 
FRAMES— Grinc s7.0 Da ee Grind Richards-Wileox M No. 88.',..#15.00 pilcago Fire Station... . Lis “18% % 
Athol Machine ndstone— M-B Tool Co.: - tor Fords, Bangers, Mes. Hy a . Got , Chicago poet Eiagee - -List&10% 
‘on Grind M- q er a i? am 20&5 
ecamenneos e Wrames..Listh20% | GR “B Valve (Grinder, List atl No. _ pene Peay gee Se, Same 0 * (Gon0” 
we anit . per size AEDES Wetgetsy  O 74% 
caazensice orem [iit Bam sae og | Sati: WO ti | ie wor Sieh 
Alaska 4-at.. each. . Red & Hemenway Praga 44, sizen 2% 42. 5 + MORI % nice it esi: ek Screen 164s 45 % 
N r -qt., oapeeccod 2.15 mar Pee 3 F Binet sese tases : 
orth Pole, “all metal gi “$1.55 | Tver Sonason m2 60%] 18 Nando #yB.004820.0| 4, 0! — gh ay 
Peerless RS .$14.60 net Champion 8t + TP 40% Shelby Spring Hinge Co’; ages, No. 
oe oe ist, $ male Barres, Trolley ‘8, “b: “S: 8 FD. No.” wckeye All inge Co.: 50% 
zo, 4-qt., list, $3.00 3.30. 80% Hammerless $7.50 a ©. Deo, 300° a" ah % N n Doo Steel H 
iittueus, : H Double Barrel 10-00 0. 120; No. iat; age Shee % 0 TTT, Sbect ‘Biced’ Hie B00 
Ensign-Bickford © ALTER ‘seOOe) | Seeley B . 150, | No. 888, No eel Holdt 
eee Prspeere Ga. Cow Ti $ AND TIES— . D. No, 24 25% | Ch 66, Non-tictéheck’ ‘we pack 
Single te * H ies, new list, eeeee B84y % jet Ball pe on = 3 ¥ +s $8. 
eabte aane ’. yy aiters ... per doz... .$3.85|W Garment ring Floor {i 38.00 
B ape .. $6.85 J. Niagara Palle Metal Siam +P tre Good — Ball r Hin 
Anchor eae ES - $7. S Petras Hater Ce 1 Stamping iol” Common, Ft No Adj Bearing Spring Butt ne 6545 % 
elia 75 8 max Weesial tates Gbal ‘ Sel = 2 . O4 just nge 
G 4 raudnssnane Bie T Ra "te... Cini. 80% Tourists, fold’ 1 sia er : Superior “Spring poet Hinges. . ie 
A _ f. Rugs & OR csereeeees per dc perior nge ; 0% 
TES—Molasses Web I oS Ses PI doz.75¢ Superior Zan a 
Stebbins’ Pattern and C= Bisel Rope Halters and ‘Ties... 50% Moore Push-Pi Regal Acetone vats ++ 50% 
GAUGES— see ne +.206108] Cotton Hal uelfers eee, ‘tee; "bore Moore's Push joo, ways Poy | T Hoe — 
pee Mertioc, at Cotton I promi and - praae +44 oz. packets, 80¢; mages. - Tighe Strap acta &e.: 
Depth, Sere -Apegeambaazeny ian: saamyer Avery Thee...+- +00 %| Screen and St Berta Reo] Lehre, 206 154 
Center mae ye Pitch.......--98% HAMMERS — H ons seaecuuee ay ew Slee me < are Sash— FOht Toe nerrevevereee sen 4244 
Gime iVcsadahe ceukaaee ? Os - andied Ham- — and Storm Dad Mee poo °"** rg OO 
oT TS AND GIM aydole new list: ‘o. 80, Jap. Sash Hangers Hinge Has PT sveane st + 10% 
C Ss LET | a ween H N Automatic, * Cor. A ene. og Paper (List, oe + DOE. 
ar Bits, ricklayers’ * . and -45&10% 0. 80, Sherardized 8 doz. 70¢ Cor, Ex. Strap..... ors gm) 
rsa Dbi. Cut Per Gro. ge me Driving * "40&5&5 Yo ccececeese BOG Plate eavy T.. eee 
ere soa Thee Nail, Ads. iBall cigs 80k2 he | HASPS— «+ Led cehadanntte 10610 
Single pte 70; 11 to 13, I iy Kiveting pave. seeeenenes “55282 Wrought H Heavy egress eres .20¢ 
com Metal, No. t J t per gro Tinners UREA Rad Reena 3042 % Griffin asps and Staple. H srcccesee elf +++ 208 
a epg” No. 89 $3.50 prices are oh ce 8082 % Mekinney's Safe silt a hy Se fe 104 | 4ODS—Coal— ber Ib, 
‘ood Handied, No. 2; $6.00] Rexto. ne areraawnetety 54 higher. : ety No. siisag S8S% et p per dozen 
Spik , 25. fe tmrypeomengemanpce: 7" ATCH Galv. nch 
¢, Wood Hontiet, ab; 2, $3.50 Heavy ienininienieis ne ‘ 208714 % Regular ere Jap. oben see 3155 i; be 8 
0. eee 0 te lie : - J 
GLOBES —cae— 1, $5.50; 2, $4.00] Over § Wb.  eetnaeaeose prcand queley occ rey Jop.,’ funnel 445 515 330 3.25 
> yire Gas np SOE. wwe nes Recah eer Pext Weed PUNE TAN Wa in sees 10% , Eee & . -50 6.00 
E vig ite inverted Sand" U. A. BR. St ae 306754 ‘ar ieaeay pile aad tare ee 20638 iis Maso a. sae 340 3.75 4.10 
doz., p- rseshoe Magnet ta H a Steel, ire Spri —_ 
Wintect-aiiie fence” r ck EATERS — Brick, N Co. : 
rotee tect-a-lite inner peers w i¥bt-00 Billposters .....$1. 594833: oo | 8 a co —— and Steel, Mortar, a 108, 0000 -25% 
euye— , -80¢; per gross, $9.00 HANDLES— 2.50 a Flexible Shaft Co HOES—Eye— veers <4 
a oneng el Cents ver Ib. Are, Pe ane tan Tool— cla, cue on, ; aaa jut _Ovel Pes. 
nO% ab weds @45¢ 0, Reke, Spade. Fo ark, No “ee: ee a ist Feb, seeccces 
Fish eS che, Stede, Fork, Shes lo. 5, 23, I + 40% 
po ag vent Neenah zgng ee? | ato ‘ake, Spade, Fork, Shovel, 1.bo: No. 8 bth; Ni g| HOLDER 899.6 nevus O58 
Fish, TUSH «- 600s Iso net price ee ee A ‘75; No. 7D, $2 5; No. 70 R S—Door— 
liquid, 50° gat. bbis., 25@1.00) es: s of axe handles un ssortment, ® .25; Big Hit | Richards-Wilcox 
F per gallon ... “bbis., bre under case, $13.80; Everready, 30 Mfg. Co.: No, 1 
Boss paws White -« 80@ $2.00 Atkins . ss-Cut Saw— Hest. B Tank : Sure = % ; Nos. 118, tig; 
 Otocr, : eeeeee @ §2.00\" Mechanics’ Tool. . elm, Pen ee had sane + 
Medium Sere xs ea Bare Auger, Panam -~ sipped Tool sabi Star fe iy salma & Co.: Nicholson ¥ Pie Holders a - -BO% 
L. W. Ferdi Cement— e509 ye Awl ..... prod $3.50 Standard > ae a ae rs $18. 00 ee \ pp aay flee File 
Linoleum, mand & Co.: seal Handles, ass > ef $1 Ha@siss Harvard No. 2. vs ch $4.50 | HOOKS—Beit alr ita 
20th Century, per gal. ree ene: jo $i Harvard Xo, 3 Nos. 1 t0 15..... 
L. W. Fe Marine— $2.00] Socket Foon? Hes Api me ack Jack No. i wired $ oo TO asec 504 
rdinand & $2.3 er, Appl $6.50) B ~~ ce Stops, B ic . 
Marine, Jefferys Ser Socket i tg ve "see lack Jack No. 2 F'l't Gr ach $§.00 “ 
’ cans raming, Hickory... + $6.50 j ~~ s 
Marine, Jeffery'’s, bulk, pe 4 % ar sag 74 ” Hickory. rss Me oe?) each $7.50 Light, doz., $7. os ee. $8.50: 
Waterproof > oe Be | Mond 7 Elgar Sd pare 21 ee retn 
cowas—stee wid, per gale. '84-65| Plone Ti a ne ng doa, t90; |” 7ono™ greta ede 5 te AAtns Mtg. Cos0.0 0g. 4 sgh aed 
P. Wall Mf, eas e Handles: cseeenestes Jos. Sets y Locking B pring Hinge 5 to 55% 
Foot or Eeul "ig Boon nee doz., 50¢; F 1, $1.65 without Fastenings, ae A Coat a CO... +. 65% 
treet * nail rover File Co vs ove, doz.....70¢ Surface, N out Screws. 0 tlas Mfg. Co nd Hat— 
Spring wa Grover File Hi oe Dashes Wh 0. 3, $0.95: N Morgun Spring Co..... 45&5 ey 
or Locomotive. . No.1 for 6 tm. fies Fy a ~E £4 SEIU MO. 4-5 SEED aoe ae ee ae 5 to 55% 
GREASE—Axte— seen e 60% No. 9 for A See Penn Sia Yes bind... Benjamin Automat! King No. Bg aad eae 70 Ye 
oe grade: No 4 for ee ard § 50 fnhys TE ae “hs ate No. i Brass. geen % 
ing, pe N pais 0. 47 : y BI eel... % 
pitcwrs mee iter y apteeks scnonat F aeons in. and oid out screws,’ $1.65; with with Shelby sort ine tise “16g ge 
: werlasting. 10-1. pe aon Geun | Weveul 4 - . ser ope - 
ise. 3" boxes’ ® dos. 1 Reps ercaie’ “Fite | 1 Gat ews, |" Grown. 10% — 
ached ES os., 1D. | Alumi ‘Pott’s Sad fron— — 30&5 % Vesern: -_ ian ae OM: 
Crew Levick utomoblile— =" $2.00) Tj inised or Jap ron— ° With Latch ° ; 
Grease i. ad tmned wevessees anned, per doz .96¢ Without tet bc ccees os Oks, $2, North Wayne gare 
A.W. Harri Off 06.2 "7°" mom |TANGERS— Or dat. Te eee ge] Bales Renee. br: 
arris Trans. Compound erdigte-Barn Door Han es sitteesees eoleniag © 
ees. oat es oo ae Ee: ne Orv 00 Tiara fas" int Shea; torte. eld 
25 m. tin, naw ey 1s with track, ée Bair, sotthout track] ao inn of: partace Hinges w | dat shank, per dos... ++... $83 
SE a a ee LBhunti igor eee) as A vot Ge" Win 
nemi . ry : urfa ng pwebes oeveear ! 
wae ae reg A mage | Accordion Door’: :: eens 40@45% pre. ..+. ne _ oesed = 8 7» MOR eseneeveners r+ 
25" th tin. han tabs: |* r y soiort Se P bmbowned Bale | Lite Gian. adhustabie:-- 6.00 
in, $1.951'5 I. tin, $1.03, Solid Axle, No. 10. § - -45@50% | Bommer Bros. Pree, Qetek Clerk’ é ‘adjustable. «+. $30 
hee s ler Bearing. x . $12.00... . 50% » Ball Bearin Clerk ase’tm’t 2252527" 8.00 
. No. 11, $15.00 G 8 1sk1O Ww SS ape 4.50 
raphe Holdback, Ci pring— 0%le. T all, ete.— + Be 
50% | Non-Hold ast Iron |. Williamson W' 
aretha ‘ad tron... $8.2 Wall, Pic ire Novel 
, Cast Ir 25 ture, Th ty Co.: 
Wee scan $8.50 pars onic > glee am, Moulding 
POR ake cavactvescs 85% 
vectecees 88% 
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“Start Now- 
Make Your Equipment 








Write Dept. H for complete details 
about the Fisk Dealer proposition 






of N. Y. 
Chicopee Falls, Mass. 











E. are giving this advice to thousands of car owners. 
Leading publications are carrying Fisk advertising fea- 
turing the idea of an immediate start toward complete 
Fisk equipment. Get in behind this advertising and cash in 
on it. 


THE FISK RUBBER COMPANY 
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NqoKs AND aves— 205 


eeeeeenee 


Malleabie Iron nie 
HOSE ATTACHMENTS— 





Hose Clamps .......... 50@72% % 
Stuber & Kuck: 
Hose Menders, @ doz., % in. $0.75; 


% m., $0.75. 
Hose Courtine». @ dos., % and & 


2. 85. 

William Yerdon: 

Hose Clamps, Gestion Hose, Cast 
Brass, per doz......... 32@35¢ 

All other - Poa “Water, Steam, 
Air, etc., list less...... 6545 % 

HOSE--Rubber— 


Garden Hose, Ya-inch: 





4-ply Guaranteed .... Jian 
5-ply Guaranteed .. -7%¢ 
7-ply Guaranteed ....6+++00--10¢ 
Gerden Hose, %-inch: 
Competition ..seceeees t.7@7Va¢ 
3-ply Guaranteed ....ft. 844 @9VE 
4-ply Guaranteed ... Lfft9% @l0v%e 
Cotton Girden, W%-in., er Sage 
Low Grade ..ccosceees 6@8¢ 


Good quality reneesoam 10@12¢ 


Ice Toots— 
Gifford-Wood Co. 
Ice Tools ecbicieseeice nee 


INSECT POWDER— 


Botanical Mfg. Co. : 
Red Wi 10¢ size, per doz.. 


Wing, . 75¢ 
IRONS—Sad— 
From 4 to 10 lb., 5¢ 
Mrs. Potts’..Nos. 60 65 


we 
Jap'’d Caps ....$1.14 1.12 1.21 1.08 
Tin'd Caps .... 1.19 1.23 1.39 1.27 
Note—Some Western manufactur- 
ers quote lower prices. 
Bar and Corner— 
Kichards-Wilcox Mfg. Co., Bar 


Irons, 30% ; nee Irons, Nos. 
77 and 79 .. bovtovecedd 410% 
Jacks—wagons— 
Richards - Wilcox Mfg. Pine: efite 
Steel, No. 130......+.++- e 3 5 % 
K NIVES— Bread— 
North Wayne Tool Co. ; P doz 
Brooks Bread Knives........$2.50 
butcher, Kitchen, &c. 
Foster Bros.’ Butcher, &c....List net 
Drawing— ; 
Standard List .......+.++ oe - L5a5St 
c. K. Jennings & Co., Nos, 45, 46, 
16% 


% 
Cc. E. Jennings Folding Handle. .25% 





Jennings & Grittin, revised list, 
Nos. 41, 42...... oe. BBYaTH™G 
Pexto Nos. 5 & 15 - -33 14 @40 % 


Hay— 

North Wayne. Tool Co.: PR doz 

Brooke cosccccevcccccccs -$12.00 
KNOBS— 
Base, 2%4-inch, Birch or Maple 

Rubber eh «++ -gro., $1.40 
Cherry and Oak...csccseesess $4.00 
Door, Mineral ......+ eee -G08., $1.35 
Door, Por, Jap’d.cscesescesess $1.45 
Door, Por. Nickel.....++..do0z., $4.00 
GLASS— 
Moore Push Pin Co.: 

Push Screw Knobs, % in. a. 

BUG. 000d kbs crncacsees 3.20 


Lavvers—store, &c.— 
Bicycle Step waned Company : 
Ladders, eac 


Sy eons: $10.00 $18.50 
Track, per "e Pree 12%¢ 
Myers’ Noiseless Store Ladders. 30% 
Milbradt Mfg. Co.: 


Rolling Step Ladders, each $8.00 to 
$12; Tracks, per ft. 15 to 25¢. 


LADLES—Melting— 
L. & G. Mfg. Co.'s list, Melting 
and Plumbers’ 35% 


LAMPS— 
Hammer's M. I. Hand.... 


LANTERNS—Tubular— 

R. E. Dietz Co. : 
D-Lite Short Globe 
Wizard Short Globe 
Little Wizard Short Globe.. 
Large Fount Wizard, No. 2.. 

Hot Blast 


Victor 


Buckeye Dash Lamps... 4.. 
No. 2 Blizzard Dash Lamps. 
Victor Wagon Lamps 
Junior Wagon Lamps 





wikia go py 
National Mfg. ons 
Washburn, No. os ee: ee 
All Steel, No. Png 2.25 
Richards- Wilco: 


x Mfg. Ont 
Bull Dog, Sieeey. ‘No. 125....80% 


LEADERS—Cattie— 


Small, doz., 75¢; large.......++-We 
Pexto, malleabie, small 70¢; large 80¢ 


LEVELS— 
Frank B. Hall Co.: 
Stevens Line Level, 


Keuffel & Esser Co. : 
Favorite Farm Leyel.........30% 


per ios -fen ee 
66% % 


ul wt ag Cover— 
Morgan Sprin 


Straight Ty ie "with ring, 
@ gro. $5.00 
Loop Hdle. .........-@gro., $7.50 
Transom— 
RB. & BB. cvcccvccccccccccesss eMO% 
LINES— 
Wire Clothes, Nos. 18 19 «(20 
100 Feet coccccccerd3. FBS 540 
-, 15 Beet cecccccecs $3.05 2.55 2.45 
Chalk Lines, Cotton, %-Ib. 
pe Me. ad Oe ne cos ht 
Mason —, Linen, “%-lb. 
Balis, fat te idee eatin oes fi 
Samson 
Solid Braided Chat hen 0 to 8. 
Solid Braided Masons’......... -ne 
Masons’ Liues, Shade Cord, 
&c., per doz.: White Cotton, ( 
No. 3%, $ > de No. 4, $2.00; (2 
No. 4%, $2. * 

Tent and Awning Lines: No. 5, 
White cotton, Nos. 5-7, $0.50. 
Samson Spot Clothes Line: 50 
ft., $7.50; 75 ft., $11.25; 100 
ft., $15.00. 

Silver Lake Clothes Lines: 

50 ft., per gr., $35.00...... 

75 ft., per gr. 52.50 - pnet 
100 ft., per gr., 70.00... ° 
Chalk Lines, No. 0 to 8....... 5% 
White Cotton Mason and Shade 

Cord, 3 Be cicceccigst 5% 
Awning, White, No. 5......... 5% 


Linen, 3% to 4%.net & 20% on list 
Turner & Stanton Co.: 
Solid Braided Chalk Mason’ * ous 


AWRinG LAME 2 0c c sce ccces ‘0 
OUD. 0: Keck pitsn bae:4 o 0e Bee 50% 
TWINS. Bete sc togevecercct ste 
Clothes Lines, _ Cotton. . .20% 
Shade Cord, Cotton........... 20% 

LOCKS— 
Sash, &c.— 
Ives’ Patent: 
catty gop GEE OE OTE A 3314 % 
Automatic Gravity Metal Sash. 
po Re Ree ee 33 1s % 
Window Ventilating ...... 334 % 
List Feb. 1, 1917 
M acHinNes—Boring— 
Com, Upright, without Augers. .$3.50 
Com. Angular, without Augers. 4.00 
Millers Falls, Nos. 145 and 146, 
BER views Ch debene ba baue wee $7. 
ice Cutting— 
C. E. Jennings & Co. : 
Chandler’s new list... .33144&7% % 
Washine~ 
Dexter Company ch 
Dexter Double Tub Power, 
| Rr $32.50 
Dexter Double Tub a 

I .00 
Dexter Hand, Model DH: 8.75 
Geyser Vacuum .......... .00 
Dexter Electric, Stave Leg 

MR 5 56sec nce aeeenve 40.04 
Duchess, Power, 3P........ 24.00 
Duchess, Eectric me verre 45.00 

One Minute Mfg. Company : 
5% One Minute Hand 


Noy Pee $8.25 


MILLS—Coffee, Corn, Etc.— 








Montauk Paint Mfg. Co.: 
Di- oes Aluminum, Ename), 


Pe pee papityoar Gold and Prepared ‘Paints. 

hell and Corn Di-mel-ine Stove ~~ Ploe oa 23 — 
opal Bearing ‘Store. ........25%| Saamels, ea. per gro... $10.80 

Box and Si seeeeeees Ret prices 
PANS—Dripping— 

MOPS— Per ib. Standard List . cecerece ss 06% G04 
Common Cotton ....+++.+--19@21¢ Refrigerator, Gaivanizeo— 
String ...2.4. -21@23¢ | Inch ....... ES GS 
Extra Fine ....200-c0eee+.-24@26¢ |Per dos. ....$385 440 5.50 8.50 
MOWERS—Lawn— 


Pennsylvania Lawn Mower Works: 


Pennsylvania and Continental. 28% 
Pennsylvania Junior 20% 
Great American B. B..... 40&10% 
Shock Absorber: 

15 17 19 21 in. 

$11.00 $12.00 $13.00 $14.00 
Pennsylvania se weagnaryel Ty 00 40% 

0 RT ee 2.00 pred 
Penn. Grand Horse............. 
OG: DO 6 i Viede cu aekeseco’s 20% 
Penn. Putting Greens: 

( 14 1 18 in. 
$24.00 28.00 32.00 36.00 25% 
Penn. Golf Ball oa: 

17 19 21 in, 
$34.00 38.00 42.00 25% 

Naics— 
Wire Nails and Brads. Miscel- 
SAROORE vo incccveseccases. 70& 104 


Cut and Wire. .See Market Report. 


PAPER—Building, L. C. L.— 
Per Roll. 
Rosin sized _ Shapshing ; 500 sq. ft. 
rolls, 36 in. wide. 


25 Ibs. to eg debeeneece cc. MG 

‘2. SP Pee aRaS "$1.15 

Oe te OO EES ccwdececicee. J 
Deadening Felt, 50° sq. yd. rolls 

36 in. wide, per tom......... $95.00 
Roofing, Rubber, see Rooting. 
Berlin Mills Company : 

leo, carloads, per ton. .$70.00 
Less than carloads per ton. . $85.00 
F.O.B. Mill 
Flint and Emery 
Flint Paper and Cloth..........204¢ 
ee, OORT TX 
ON PS ain ns boccoucee 1744 
Garnet Paper and Ciloth.........5¢ 
Tarred Feit— 


Pir POEs OOF WE a cideds cess : .78¢ @ 85¢ 
Hungarian, Finishing, Upholster- tohe 
-ply, per roll.......4. + $1.13 @$1.20 
ers’, &c. See Tacks. Ss a Felt, per roll: 
Horse— SN pcveapanckeskdveraces sBth0 
Jobbers’ Special Brands, WONG. 3663 cha sngdsscdonecs> 081M 


per ib., 11@12%¢ 

Union Horse Nail Co. : 
Ster No. 5 up.. 13 %¢ 
Northwestern -25% 


Picture— 
1% 





2 2% 3-in. 
Brass Hd., gro. rt 1.00 1.25 1.40 
Plated Head, gro. , all siges...... 50% 
Upholsterers’— 
| SEP Pes ree List plus 204 
POE cccesecssvedvas List plus 104 
Turner & Stanton Co. : 
Nails, Furniture. 


-+ 10% on list 
Nails, Mate hleather ......... 50% 
BUNGE hot bhbdetikes oo o¥ee List, net 

NUTS—Bliank or Tapped— 

Cold Punched, Plain Of list. 
HOzOGOR ciccccvvvcvsesvvcess 50¢ 
SORGIE coivcctecesvessepuisace 50¢ 

Hot Pressed: OFF list 
SQNOTE coccccccves AiG dotaas 1 ane 
FIGBEGOM occvoceccive pde wn ce cane 

Oicers— 

Steel, Copper Plated....... O67A54 

Chace, Brass and Copper.....20&54 

Chace, Zinc Plated.........+. 45&54 

Railroad, coppered ....eceee- 40554 

Railroad, brass ......seee0e05 20&r54 

Malleable Ilammers’ Improved. Nos. 

ae 12 and 13, 10%; Old Pat- 
tern, Nos. 1, 2, 3, 

P. Wall Mfg. Supply Co. : 

Bench Oilers .s..++.e0e+0+--70% 
Railroad Oilers ...... . . .60&10% 

OILS—Motor— 

Crew Levick Co..ccsscccccrcss 30% 

OPENERS—Box— 

Morrijjls No, 1, Doz.$16.00....33% % 

Can— 

Fletcher, Terry Co.: 

Can Openers..........+. 80@50% 

Schatz Mfg. Company: 

Acme, per gross...... «$7.50 
Kan Kut, per gross......... 7.00 


4 Packinc— 


Asbestos, Packing, Wick and 
Rope, any quantity... 
Rubber— 


eeeeeneee 





No. 11% Bench Power Washer. = of or goods.) 20¢ 
No. 15% Electric Bench Washer, quewe, &: CO ee ae) Pale caes ae 
$46.50 Sheet C. B.S occeeeeeseuce 
No. 27 Twin Tub Bench Washer, Sheet. Pare ell. csavidkcear 
SRS Dey: 2 VGN TEE et ehast, Red s455 carvachadudinaal 
No. 37 Twin Tub Electric Bench s 
Washer, 1 peg dolly, 1 Vacuum PAIL Fibre— 
¥, — Te ee — Cordley & Hayes 
‘oss Bros. Z. mpany : zac 
Sunshine, Hand Power’... $8.50] Star, Fibre, per doz..... pee 7° 
Vacuum, Hand Power....... 9.00 ized “3 
Platform, No. G-1.......... 28.00 Galvanized— 
Platform, No. E-1, Electric.. 51.00 Net, per dozen. 
Swinging Wringer, No. G-41. 24.00 Qua aa a | 
pS See $3.40 3.65 3.90 4.40 5.00 
MALLETS— Ex. heavy ...... $4.50 4.75 5.25 6.00 
Round ayy 
Hickory ..cccccoces decrees List, net Fire Pai 
Lignumvitae ...cce.seseee- List, net Red eine. " $4.95 5.50 6.60 
ean + f shret.stt ici Aople. net | Vell Pails... 4.50 5.00 ..., 
(Ko ceddeetdbceoewss PAINT 
ss “. pon gag ag Co.: . 

s— — 8 6 gal. cans, 
velar $1 1.73: Tigal. cana, F.Br 5 eat 
Acme Flexible Steel...... 40% kegs, $1.60; kegs, $1.40; 
Cary’s Everlasting Flexible Steel. at 5 gal. bbis., A 50 gal. bbls., 

« © 
Wire Goods« Co.: 
Elastic Steel, new list.......25% Molter & Shumann Co.: 
McKinney Mfg. Co.: Hilo Molmanite White ioguet, z 
Glen Folding. stock sizes..... 45% | ere rere $6 
Glen Folding. special sizes. per Hilo  Comnc Coating int ae 
sq. ft. net Wall Enamel), ® gal. .$4.00 


PENCILS—Carpenter— 
Joseph Dixon Crucible Company: 


Red and Black Framer’s and 
Tortoise Finish, per oe. - $4.00 
Polished Cedar, per gross... .$2.35 


PICKS AND MATTOCKS— 


Railroad ..3..... cinwdebens oe 50& 54 
Contractors’ Picks ........ - 50& 104 
PINS—Escutcheon— 

MN ere Sil Swine ee ences List, net 


Pus 

Moore Push-Pin Co. : 
Moore Push Pins, per doz. pack- 
ets, 80¢; per gross....... $9. 


. | PIPE—Vitrified Sewer— 


——— Pipe and Fittings. 
New York points, carloads: 
> to yp ~ eels plata 734 
27 to 30 in. 
33 to 36 in. 





PLANE IRONS— 
Wood Bench .....0.seeee0e+ L0&5% 


PLANES—Wood— 
Bench, first qual.......ccceeee+ 258 
Bench, Second qual...ssececees-358 
PER ine daiantctcccgseveee 02h 
PLIERS— 
Button, fair ie , per 4 ey 
Inch 4% . » 4 

$4.45 435, 6.25 ajo 


ser | Burner, pals. ber doz., 
5 in. $3. 14, 3.38. 
Gas Pipe... "3 


9 10 = 12 in. 

$4.04 461 4.99 5.18 712 

Pexto No. 30 per doz.: 
5 6 8 

$10.00 11.00 13.30 15.60 


9 

23.50 
Smith & Hemenway Co., Inc.: 
“Red Devil’’ Button Pliers No. 1000, 


per doz.: 
5 in in. 8 in. 10 in. 
$7.56 $s" 80 $11.35 $13.90 


Solidhed Tack Co.: 

Solidhed Eyelet, per doz... .$12.00 
PLUGS—Basin— 
The Durst Mfg. Co. : 

Dumaco Red rey all sizes, 














sa Suction "Basin ‘Stop- 
Riseehnne scree -40 
Dumas Suction Bath Stopper, 
ec pesues kha vé0s® .50 
Demneo Suction Sink Stop- 
POTM, POP OOBscccisccveccce ° 
PLUGS—Spark— 
Comte spork Plug Co.: Each 
Hea RS See 60. 
Regular & Buick SO Ged ed eeeees 47¢ 
Overland & Metz............. 47¢ 
Ford X in lots of 10 or over. ..43¢ 
Emil Grossman Mfg. Corp. : 
Red Head— 
Standard enena) 
Standard 45 
Standard, “Mica” afl 
Combination. ea. % 
vy. -65¢ 
Pledinons Point, ea. - 804 
Bs Oa | 0:5 os brwcoa aver icce 80¢ 
Cabinet No. 50, with plugs, ea. 
25.95 
Cabinet No. 100, with plums, c0. 
55.27 
Hartford Machine Screw Co.: 
Master —. Lots of 12 en. ne 
Be B66. 656 BEDS « « FS 
Lots of 100 and over........ 40¢ 
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Tim PLATE 





Distributors for 
W. D. Taylor Treble Coated 40 lb. Coating 
Worthington’s Old Method 25 lb. Coating 
Worthington’s Best Charcoal Iron 40 lb. Coating 
Adelbert Charcoal Iron 25 lb. Coating 
Reliance Old Style 
Forest City Terne 
Yale Terne 


Princeton Coke 
Cornell Bright Charcoal 
Harvard Bright Charcoal 


The Geo. Worthington Co. 


HARDWARE 


CLEVELAND 


Established 1829 
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a. R. Mosler & Co , Spear PULLEYS—Single Wheei— REVOLVERS— Premed Wood . revere B34 % 
splay Cabinet, "lags. .-$25.70) soning or Tackle, Jap’d...++-334%| iver Johnson Safety Automatic Ham-| Hand ...........+.... tees 
Peas am Polls eee Boe | Awning or Tackle, Gal. ...... wast T%) Sool sec oe 18; og, ig hed 

Motorcycle, Mica or Mica Stans gle oe or Solid Eye.33/% edco™ el lyvy Woupie Actin, Mie Sale Company: = 
“peepee > APES pape» o uteber Saw Blades: 
8u one, Ford Special.........i SESS wrctadecrescccescoese 000233 4S 1 16 18 
super, Display mand... -.@1v.80 viet RINGS ae prone aa Per gro $18.94 14.58 15.15 
Bilvex Co. : common Frame; Square or Round me ii 3 inch. $16.10 17.08 17-96 18.16 
ieguiar Mi, Sein. sn om 8.0 End, barrel lots, per dos....-- 27¢| Steel ....2+++-$0.75 0.80 0.85 dos.| Simonds Mfg. Co. : 
| mae ’ ¢ Buick Special, Smaul lots, per OZ. ..+eseeenes 29 Copper ssc euee $1.40 2.40 2.65dos,| Butcher ............. 204&7 14 &5% 
a. ——e Wais Metai Stamping wep Aluminum. ...cscccce $1.50 — eee edeeebeece _ 
WABOTR .cccceesevesese seer Preece eeeseeee L2G kG 
Mica jnaulator % & % 10. ©. utuey Blocks—See Blocks. Hog Rings and Ringers— Buck— aie 
Mica- Fore. Insul. % in. Metric, , Woes ts: pl ol p eee we aed, $id Brace, per des. vee. SMe 
. eee ci er OS... 
Display Case, stocking 36 eR none ania 456 Hull's iKingers, Gray Iron, doz., Plain Frame, per dos........5 Pry’! 
Extra Cores secesccecees OMe Neorg SMe 54 


PLUMBS AND LEVELS— 
Athol Machine Co. : 
Carpenters’ and Machinists’ ince 


Pocket ...600++++25% 


Piumbers’. 


POINTS—Glaziere— 
er. Dos. 


Bulk and 1-lb, paperss.cececess «$2.90 
64d. - 98RE7E ccccccccccerccecs BAe 
AbD. POPETE ceccccccccccccses AO 






Pitcher Spout Iron 


Wood Pumps, Tubing, 
Barnes Mfg. Company: 


Pite’ i’ . beep cd's vs o8 tween 2 % 

No. A 606 set length with 
B. CTE potccvosss ---Ret, $5.00 

Double Acting .......ee0006+ 25% 


Goulds Mfg. Co.: 
Double-Acting “Ybresher Tank. $7.50 


Lift and Force Pump Standards; 


Force Pump Heads; Packing 
POKERS— Box Heads; Cylinders (iron) ; 
Morgan Spring - A. ee ay Nag A. 
Nickel plated, OF jeaight or Bent, ~~ aparnee Om ue- 
Ar 0 tan erees.cs-- 00-00] ica, Reteries and Bi 
Goulds Comb. Pumpg. Hd. & 
POLISH—Auto and Furniture—| _ aa ee ee 
yers ros., low list: 
O-S80-Ezy Products Company: 
-8o- 1 Pat Doulie Acting Force and Lift; 
O-o-Ray cedar oll polish on Cixtern and Well Llouse ; 
Metal— Windmill; Cog Gear Handle; 
Pump Stands; Ilydro-Puea- 
Black Silk Stove Polish Works: matic Bulldozer Power; Hand 
6 oz. No. 60, case, 3 doz... .$8.75 and Power Spray; Ashland 
1 pt. No. 70, case, 1 doz.... 2.25 Force and Lift.......+..... 25% 
1 qt. No. 80, case, 1 doz.... 3.75 Thresher Tank — Myers Century 
ly Tal. No. 50, case, ) a ee! — _— : Pa on D 
N jon. . 6. ‘ap nD ear 
he aati ce selena Handie, new list......++++. 25% 
Stove— 5 Pump Leathers— 
"apa. Pan, Cimber dn 
PWAMAS  cercccccccsvvcces 2.50 | Cylinder 
GEM wcccccccccccovvcsesocss 00 | Ane 2 2% on od 
JOPAMESS 2c ccccsccccsecccecMe 3.50 96¢ $1.10 Py $1.79 $1.93 
Jet BiscK 26. ccc ccccccccss -Oauw 3 4 
Dixon's Plumbugo.......-+ BR ID 12¢ Not Cri " r $2.94 $3.52 
ks: No rimped: 
Biack Silk Stove Polish Wor Uy cons load 2 2% 2% 2M 
doz. 66¢ 4¢ rg 88e 
5 oz. cans, paste, No. g-- . $2.65 3% 4 
% ™ can, paste, No. 10. 3.75 964 $1.40 $1.76 
1 @ can, paste, No. 15...... 6.451 Valve Leather: 
6 os. can ng hs - spemnh ie nch 2% 2 2% 
t. can, uid, 0. 3. 
Sok can Wands, We, igs 6.45 is¢ 88¢ $1.10 a7} sis 
Pe Sacrteei toe $2.20 $2.80 
PUNCHES— 
Liquid Veneer— Saddlers’ or Drive, good full polish. 
Buffalo Specialty Co. : 1 0 6. ccsseee Sewedtaccedee coe stan 
80 Fu ccevcee Peedeveondoceses $1.10 
Regular— 10 to 12..... shy bane hs Kiel 
on. 12 os. Qts.| Half polish ......cecccesess 10¢ less 
Per doz..... $2.00 “" — Spring, single tube, good qual- 12.9 
Mad cccscccsss 4% : 2.20 Revolving ¢ om Sepa A 
evolving SUDOS) 0008 00 loz. $9.4 
For Automobiles— Bemis & Call Co.'s Cast Steel 
L-V Sprayer, per doz...... SOUR. 0p 2% 0-400 64 1600p 5s b3> 40 
1 gal. Veneer and Sprayer, ea. $2. to Morrill's No. 1, Dos. $12.00. .20&10% 
Hercules, 1 “dle, each $4.00. 
POPPERS—C oe 
orn— 
1 qt. Square. ..doz. $1.00; gro., $10.75 RACKS—Whip— 
i qt. Round...dosz. 1.05; gro., 11.75|John H. Best & 


1} Square..doz. 1.25; gro. 13.75 
is Square...dos. 1.75; gro. 16.86 


POTS—Giue— 


Fuameled .. ceccccccccccccccc cc LO 
Tinned and Turned. .....+-.++--20% 


& Sons: 
ror Revolving Whip Dtap' 


each; No. 1, > hee Display Mgpeit, | J 
$12.00; No, without Display 
Shelf, 810.60, 

Ran— 


See Track, Barn Door, &e. 























PRESSES— 
Athol Machine Co. 3 RASPS—Herse— 
Domestic .....sssesecescee+-LO%IW. L. Cooper, Star, 18 Poe, 
ea en 0% W. L. Cooper, Star, 14 tn. slim, 
— Presses and et Delta seuphtete 
noses seeguones aout Heller Bros. '.. 2... 2 96@)70410% 
Seal Presses— McCaffrey, Am. Standard.. boaine 
Charles Morrill Nicholson ....seeeeeees 50410@ 
es 2 an. sion “Pocket,” Jap. nat conte 
A hem 
upecker™ ‘Nickeled, $24.00, 
Botanical Mfg. Co.: 
38% % “obe cee, per BABecccce qences $2.00 
50¢ size, per doz........ «++ 400 
PRIMERS— $1. 00 size, per doz. «eee 8.00 
All Nos. 100 in box, new list. ras} 
All Nos. 250 in box, new list. 133 REELS—Hose— 
Snecialty Mfg. Co. : 
‘Detachable + 25% 
PULLERS—Nall, Etc.— money “nen 
SEAO1 BROS ks vccdarsccss x 
sy % 4 > mate wee 9. Handy Hose Rack and Carrier, 
Chas. Morrill Compa % 
Cyclone Spike Puller Japanned. Electroplated and 
Gee, DRE -ab.cct ges ckeresre 10 SPORES ae 
Smith & Hemenway Co., Inc. White Porcelain Enameled...... 40% 
+ Se -aceesmnanenenee 30% 1 Solid Brass or Bronze Metal... .25¢ 


Hill's Ringers, nn, iron, 
oz., 

«Per gro., Simass 50 

Biair’s Ringers....per dos., 


Blair’, Rings. 


5a te 
65 @7v¢ 


RINGS AND HOLDERS— 


Cc. T. Williamson Wire Novelty Co.: 
~~ > = fin F enmen No, 02. 


Diaphragm No, 3, Side Suction, 
Sprayi Fi 1129 a} we mvEY 

wayit 2 r rite 

Wwasbing .00...c+ +. ves. «$8.71 | Cobper and Burrs....... 


Tinners’ and Miscellaneous ° 


Bifurcated— 


++ 35% 


Wet + 7348 


2g 08 od 


Assorted in Pasteboard Boxes. 


Per poe A eanpated 50 counts, 


00 ¢ 
Cop’ a, “Clinch, Asst. 91¢, Solid.. 


ROLLERS—Stay— 


een eeeereee 


Myers 
National Mfg. Co.: 


Richards-Wileox Mfg. 


Handy Adj. and eeerients 


eee eee eee ee) 


Lag Screw, Nos. 55 and 5 


Underwriters’, Nos. 59, 60.... 


Favorite, No. 54.. 


ROOFING— 

Rubber, Py sq. ft. rolls, 32 i 
per roll: 

First Quality: 

1 ply—35 Jb. rolls 

2 ply—45 Ib. rolls 

3 ply—55 ib. rolls 


Second Quality: 


85¢ 
25% 


7. 


eee 








Hack Saw Biades and Frames— 
Crescent Co.: 
NONE aves ewerseccess- 25% 
— a es ran 
- kb. Jennings & Co.: 
we Nos. 175, 180. 33 'y&7 144% 


Saws, Nos. 175, 180, complete, 
33 '4&7 ty % 
Arrow Head Blades ........ 20% 
Arrow Head Frames. . .33 'y 7! 
Goodell’s Blades .....---...... 46% 


© Falls : soe 
Per gro. ‘sa 79 $4. 04 $4" 24 $4. 55 
Inch x% 
$5.38 


eeeee 12 
$8.22 
Scroli— 
Millers Falls Co. 
Rogers, aa $4.47 and $5.25 


SCALES— 
Jobn ‘Chatillon & Son: 
EES TPT Terr. 
EE hse ea 6 5-cneep hed 25% 
WONG TUN ci sscccscvveses 30% 
Jacobs Bros. Inc, : 
— Platform ...... 30@40% 
WE Wades tdeeewdeness 80 @ 35% 
scissOoRs— 
See Shears. 
SCRIBERS— 
F. Brais & Company: 
Improved Gem, per gro... .$26.00 


SCRAPERS—Fcct— 
National Mfg. Co., per doz 
No, 61, Self Cleaner, 80¢; No, 62, 


mca ern £8 a ee 
Li ae eng bien Hand— 


Bench, 2% 
1, $6.18 iy ett, 1%, $8.55; 1%, 


in., 


Bench, Wood .....2000+ $ieb vega 204 
1 ply—35 Ib. rolls... .cceeees $1.35 
? p45 ces teetees 145 | Hand, Wood ....eeceeeesenes 65&5% 
3 ply—55 1b. rolls...s++++2+-$1.95| Coach, Lag and Hand Raii— 
Bag, Cont PRR cc ivescccccsee 35¢ 
ROPE— Coach, Gimlet Point.....+.+.+++35% 
? Jack Screws— 
Eastern Retail Trade, Per lb,| Standard List ........ occces 0334S 
Mestie, a's *, diam, and loreet i Machine— 
ighe. WOUE secccccsecccess 
Second Grade ..csscsceeseees 30¢ CM Ry ses (or Hound Head.. 
Hardware Grade ...... oeeeees 26¢| Filister Head ....... St 
Sisal, % in. diam. and larger, Brass: 
Highest Grade ....seseesececs 29¢| Flat Head or Round Head..... 254 
Second Gradé ......seeceeees 19¢ Piister Fand .. vcscervceeccs 54 
Sisal, Hay, Hide and Bale Ropes, ey Thread Iron, F. R. or 
Medium and Coarse: oe ve i oocereoesccccccce $ 
First quality .......++00- + 20%¢| prate Misted Heed .++crereeeesees s 
Sishl,.Tarred, Medium Lath Yarn: Fl i. or R. H., Nos. 8 to 14... .254 
First Fay Y seeeeeeeeeeeeees 20¢| Filister Head ........004+ 1556 
Cetton Rope: t 
Best S-iéin. and larger. ..23@0¢| Set ( OO ropa, tess AOR 
ifedium n. and larger...2i¢\ §o teel t ad 
ss ii S-16-in. and larger. ..15¢ 7 4 si ce a by ‘ “ ae 4 of basa .25% 
Sq. Hd. Cap. .cscccccccesees F&5% 
“No, 4 rin, ond Whee BA Hes, Hi, Cap eee giro “5 
ne ; Sterne eeereraeereenns ue Filister Hd. Dis icavandscies sce 
pea ngs 9 We 
Galvanised . edie List July 23, 1903. , a 
Special brands” Flat Head, Iron. ...e00++4+ 70% 4 
right Steel . Round Head, Iron......... .65% 3 
Sright Iron ... lat Head, Brass.........42¥% © 
Round Head, Brass.......-.- 404 3 
RULES— Flat Head, Bronze........37%4% 
Round Head, Bronze .......35% § 
Ivory oovevess secceoocecseeess cht Drive Screw dread bebecees coeP 
Kenffel & Esser Co.t 
Folding, You veteeeseee ABE Rlecvruas— 
Handy Sbrinuage ......++.: os Per doz. 


lant Rule Co.: 
Steel Board .....ceceess 


Hickory Lumber ....+.s. 





WOU 





Saws— 
E. C. Atkins & On? 
Circular . 
nd .. 
Buteher 
Cross Outs ° 
One-Man Cross Cat. 02.6. 15% 
Narrow Cross Cnt............ 14% 
Hand, Rip and OS eoeee 15% 
a I a 
a beveeeas 
ase vee eee cs 3O&B % 
Cc. B. Josue & Oo. 
RGR kaacccvdesces Seveecce 16% « 
Rotcher .. 16% % 
Compase and Key Hole. . 140% 9% 


vig F sc Cutting Edge oe 


@ 
No. 2 Finish... ;$9.$0@ $10.00 


~4 
cient Steel, Web and Backs P. ‘al- 
CS ER REM! 00 @ $10.50 
Bush, Weed and Bramble.” 
NN ao iis onde Cees @ $10.00 


Grain, Fd yaa Cutting vidoe 





Polis ¢6acecceces Wesil. 50 
Cc loner Creis, Bronze 
$11.25@812.00 
North Wayne Too! Co.: dos. 
Léttle Giant Grass......... 1. 
Little Giant Bush ont Weed. 11.75 
«k Diamond, Grass...... 10.25 
Diamond Bush and 
WHEE  hdvcesckcveveo cocccee 10,50 
fEEDERS—Cherry— 
Pnterprise ....... covcsecce lO % 
Ralsin— 
Paterprise ........0eeees++28QI0% 
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You Can Sell Better 


HARDWARE AGE 


Bicycle Tires Cheaper 


Goodyear opens the door for bicycle dealers 
everywhere to a bigger, better and healthier 
bicycle tire business. And Goodyear Blue 
Streaks are the password to this bigger and 
better business. 


Good year’s strong national advertising cam- 
paign takes the bicycle rider into its confi- 
dence. It tells him frankly how he may buy 
better tires cheaper. And it directs him to the 
Goodyear dealer in his town for this well- 
known Blue Streak Tire—the on/y bicycle tire 
made and sold on a thoroughly square-deal 
basis. 

The Goodyear Blue Streak means bigger tire 
value to the rider because the Goodyear plan 
makes such big savings both in the manu- 
facture and sale of bicycle tires. One tire— 


GOODS YEAR 


lower factory costs—direct sales to the dealer 
—no middlemen’s profits wasted between 
the factory and the rider. 


And thousands of Amerjcan bicycle riders 
are following this wide-spread advertising. 
Its square-deal appeal is winning a big re- 
sponse everywhere. Riders are coming to 
the Goodyear dealer. They look upon him 
as their friend. He gives them the mos/ 
tire for the /eas¢ money. 


You, too, can profit in a big way from this 
advertising. Stock Goodyear Blue Streaks 
and put yourself in line. It’s the biggest, 
cleanest campaign of dealer co-operation ever 
undertaken a any manufacturer. 


The Goodyear Tire & Rubber Co., Akron, Ohio 
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SETS—Awi and Tool— 


Millers Falls Compa 
Tool Hi Holders, per don. 


08. 1 
$11.00 $12.76 $15,60 


Cellar Window— 
McKinney Mfg. Co. : 





dJapanned, per gross, sets... .$16.50 
ra 50 

National Mfg. Co.: 

No. 70, Galvanized, @ dos... .$1.65 

K led Nail— 4 
MUTled wccccecsserseses BOR, 

Swan’s, Knurled, @ gro.......- ay | 

: Rivet— 

Regular lst .. ‘ 
Rivet Sets 

Saw— 

Morrills No. ; oe 8. @ doz. ry . 
it, te OP OiRss exes cee 4.00 , 8 
Nos. 10, 11, 008, B dos. i450 Ps 
Special, @ doz......... 15.00 > 
Nos. 3 and 4 Cross Cut, a 

@ doz.. 20.00 
No. 6, QW GoS..6+--00-- 30.00 
Screen Door— 

McKinney Mfg. Co.: 

Japanned per gross sets....... 
19. 50@ 21.25 
Plated ..cscccccese 22.50@$25.25 

SHARPENERS—Razor Biade— 

Hyfield Mfg. Com 
Hatfield Machine ......... + -20% 

SHAVERS—Beef— 

Boterprise Mfg. Co........-25480% 

ave 

«scheme Wa che eehes dos. $1.50 
Wood, doz., 2Y2 in., $3.40; 3 in., $3.95 
Millers Falis 


Co. : 
Nos. 1, $7.85; 2, 
SHEARS—Cast Gear 


$12.75 net per dos, 


9 in. 
Best we red 3.95 4.45 dos. 
Good . 3.25 3.75 dos. 
c heap . ie 4 1.65 2.00 dos 
Straight Trimmers, &e.: 
Best Quality Jap— 2 
6 10 in. 
$4.35 5.00 5.70 .00 
Best Quality Nickel— . 
6 7 8 10 
$5.58 6.40 7.46 11.55 
Dalles’ Ghears 2 osiciissicsd 40& 108 
oe ro 
Pexto No. R Ee-%: 
No. 50, $4. 25," No. 60. "es. 
R 85, $14. 756. 
Tinners’ Snips— 
Booed Blades 2.cckesceasedhvans 254 
Steel Laid Blades ....++++++ 1&5s 
dennings & Griffin Mfg. Co.’ s i> 
to 326 BD. wi cccccvcccvcccrcae 
Pexto Original ....-++s+e00. 16% % 

S. & W. Samson..........-+:. 30% 
Smiti & Hemenway Co., Inc.: 

“Bed Devil’ ccc cccvecteceses 30% 
SHELLS—Brass, Empty— 
Remington Arms-Union Metallic 

Cartridge L$ 

First Quality, all Cranes... Ee %o 
Club, 10 and 12 gauge...... 3 5 %o 
Paper—Empty— 
eters Cartridge Co. : 
League, 10 and 12 gauge. 7 te 
League, 16 and 20 gauge... .3: 
Target and High Gun....... 3314 % 
Ideal and Premier......-..: 33's % 


Remington Arms-Union Metallic 
Cartridge Co.: 


Arrow, 10, 12, 16 and 20 gauge, 
33's % 
Nitro Club, 10, 12, 16 and 20 
Pe PTO 
New Club, 10 and 12 gauge. .33'% % 
New Club, 14, 16 and 20 gauge, 
83% % 
Loaded— 
Bleck Powder ..0cccccces 33448 
Smokeless Powder, medi- 
OM B7EEE oi. cicvevcecr 3344 | = 
Smokeless Powder, hig bs) 
ee PO TP a 5 
Smokeless Powder, tg 
OE 6 irked oki oos cee% 3344 | 
Bo 4 Scout Shot, case 
bb abe es Rasaa eed $3.65 
lisees Cartridge Co.: 
League, Black Powder...... 33% % 
Referee, Semi-Smokeless....33's % 
Target and High Gun, Smoke- 
OBB cece esc cecsceveeees 4 
Ideal and Premier ........ 334% 
oe Arms - Union Metallic 
t 
New Club Black Powders. . .8314 % 


Nitro Club, Smokeless Powders. 


33% % 
Arrow, Smokeless Powders. .33% % 
SHIELDS— 
Parker Supply Co.: 
Lag Screw Shields............75% 


SHOCK ABSORBERS— 


Silvex a. South Bethlehem, Pa. : 
her hem Fuse. Spgs., for Ford 
list 25.00 


Cars, eee eens eee 
For Packards. pene. Pierce- 


Arrow, etc., list set... .$200.00 


SHOES—Horse, Mule, Etc.— 
F.0.b. Pittsburgh: 
$5.00 


Tron cv Steel......Per keg. 


SHOT— 25-lb. bag. 
Drop, up to B..... éusiade chek 
rit: 2 and larger.....+es+++ 3.30 
CRUE pcvadvctcoscwes ivbus cee 3.55 
EUG de sna eh a5 pveeraeek eendena 3.55 
SHOVELS, SPADES AND 
sScooPs— 
Plain Back: 


First and second aredet, net list. 
Third and fourth grades, 
Net list + $1 


Hollow Back Shovels and Scoops: 
First grade ..... We eaemetase ee 
Second grade 
Third and fourth wregse, 

t list + $1 

Back Strap Eastern jecaoea Zeeogs: 
First and second grades...Net list 
Third grade .......Net list + $1 
Fourth grade .......Net list + $2 

Back Strap Shovels and Western 

Pattern Scoops: 
First and second grades..Net list 
Third and fourth oredes, 
et list + $2 
Snow nai 

Long Handle seal blaae. .$3.50@4.00 

Wood and Mall. D Hand les, 

$4.50@5.00 


SIEVES AND SIFTERS— 


Hunter's Imitation, per doz... .$1.00 
Hunter's Genuine, per doz..... $1.25 


SINKS—Iron and Steel— 
Warnes Mfg. Copeney : 


Jast Iron, painted, 20 x 36 in. 
and wmaller ........-s+.0- 30 % 
Cast Iron painted, 20 x 40 in 
and larger ...... coewscece 25% 
Lalance & Grosjean: 
L & G list steel...... sceeee BB% 
SKATES—ice— 


Conron-McNea! Compa 
Hockey: 


Extension Rocker a 
Men’s and Boys, per pair: 





OS Pere ae $0.70 
Polished and plated ...... 1.16 
Lm pms omounes and 
RPT er 1.66 
Flint Flexible, polished and 
plated bovccse ash esavens 2.50 
Girls’ and Ladies’, ‘per pair: 
PE «> ob 090 0c be ov phe os 1.10 
Polished and plated....... 1.50 
Tempered, polished 
plated ...... a 
Semi-Hockey, per pair.... 2.50 
Roller— 
Boys’, per pair..... eneakecs $1.70 
Girls’, per pair.........e06. 1,85 
SNAPS—Harness— 
NEED. ogous hese veces teshaheus 154 
POURONEE ac cvewccevesvede List net 


Niagara Falls Metal Stamping Works: 
Niagara Harness and Kope....40% 





SNATHS— 
Grass Scythe, per dot.....se00+ $8.75 
Bush, per dos..... eoccccoscovegae 
SNIPS—Tinners— 
See Shears. 
SOAP—Automoblie— 
Harris Oil Co. 
Harris Motor Soap, bbls. 18¢ 
and %& bbls. .. ., 18%¢, | 
25 ™. tins, SS 5; 10 BD. z 
— hs 40; 5 Ib. “hae, $1.25 
eac 
atti 
AT; and Half .cccccccvesse rd Vad 
SPITTOONS— 
Indu-Namel per doz. 
SS ere . # 
BO. B cocci 2 
eB. accveperes a 
SPOONS AND FORKS— 
Silver Plated— 

Good QUaihG..cccccverncciosesecs 104 
CROP on ck ccaveeccdbciedcenbesve 204 
Miscellaneous— 

German Silver... 2. ccc c cee ce ste 
Tinned tron— 

EOS covbnbsdrehase ter per gro., $2.60 
Table ....0- Jovowveces per gro., $5.20 

SPRINGS—Door— 
Chicago Spring Butt Co. : 
Chicago (Coll) .........} ew List 
Jap, Beast ...ccccesece 2042 % % 
Reliance (Coil) .....-++..++- 7%% 
Morgan Spring Co. : 
POrtectlom oink. cei ce ccocccees 15% 
Carriage, Wagon, Etc.— 
1% ve a larger: Per 100 Ib. 


Bla Dee EN tee 

Hat Bright . 

Bright 
Tuthill Spring Co.: 

Ground bi’k and half ‘peta 

Ground bright 
a mee | Seat Springs: 

1%, #2 x 24 im........ per pair $1.00 
Iq #2 Bircceess fer pair 1.15 
1%, 3 FF Biccsseces per pair 1.65 
SPRINKLERS—Lawn— 
PD aie veccbescess 
Stuher & Kuck 

$5.60; 2, $8.90: s. $2.50. 





OF # 





~ Carpet, Bill-posters, etc... 


SQUARES— 
Nickel Piated gg J and Iron. . .15&54 


Hunt, Helm, Ferris & Co.: 
Star Soke ccicavktusek ns ccs NOD 


STAPLES— 
Fence, Bright, $3.80 

Galvanized, $4. io | ~ m, Me ge ve 
Poultry Netting. . 100 lb., 
STEELS—Butchers’— ‘ 
Jobn Chatillon & Son: 

Chatillon’s .......-- ooeees-Ldst net 

Foster br codeccccces 5 skaee BOS 
STEELYARDS— 
Peck, Stow & Wilcox Co.......- 10% 
STOCKS, DIES AND TAPS— 
SY ere tee dnb vedee teace 254 
Hand Taps ...ccoccceseces 3344554 


M.S. Teper Taps Nos. 2 to 12 inc., 
OO& 5% 
M. S. Taper Taps, Larger. .3344&54 


STOPS—Bench— 
Morrill’s : 
‘os. 1 2 

Per doz. $10.00 $12.00 33% % 
STRAPS—BOX— 
Acme Embossed, cases........- 10% 
Cary'’s Universal, cases........ 5% 
Stanley Twinrold, L. 8. Howe, 

CABOEB occ cece ccceeceress 10% 


STRETCHERS—Wire Fence— 


Hunt, Helm. Ferris & Co.: 
Elwood Rod, No. 191, per doz. $7.80 
Elwood Pattern, No. 190 
pe ne ee EET AE 
Little Giant, Sr. , per doz. 
Star, No. 482, Plain Bearing. $10. 20 
Star, No. 482, Roller Bearing.$10.80 


SWEEPERS—Carpet and Vac- 
uum— 


Bissell Carpet Sweeper Co.: Per 
juperba, Cyco B.B. 
riumph, Cyco B.B. Nic. 38.00 
| ee Queen, Cyco = ~~ Nic. 
Elite, Cyco B. 
Am. Queen, Cyco, B.D Nic. 
Princess, Cyco, B.B. Nic 
Grand Rapids, Cyco B. B. Nie 29.00 
Grand Rapids, Cyco B.B. Jap. 
Universal, Cyco Bearing Nic. 
Universal, Cyco B.B. Jap. 24.00 
Standard, Nickeled Fittings. 25.00 
Standard, ba, Fittings... . 22.00 
Grand, Cyco B. Nic.. ‘ i 


- 





Grand, Cyco B.B. 7. 
Superba Vacuum weeper, 
with tapi ab Oh Rd &e'ho 68.00 
Grand Ra vac. sweeper 
=< 8. peerPecae 56.00 
Household ‘Veceen Sweeper, 
with Drauwh .....6....06. 5.00 
Vacuum Cleaner, without 
Judd pdvcdoocdinote 6.00 


brush 
Subject to quantity allowances. 


SWINGS—Lawn and Porch— 


Myers Low Down Roller........30% 
Myers Porch Swing. vere ee 80% 


T ackLe—Fishing— 
Wise Sportsmans Supply Co. : 
“Sim Dandy" bait, per doz. .$6.00 


TACKS— 

List + 104 
Finishing Nalis— 

Copper Nails ... «per lb. 48¢ 

Copper Tacks ... -Per Ib. 50¢ 

Trunk Nails, et6..sccccesesseees 


See also Nails, Wire. 
Double Pointed— 
Double Pointed Tacks..........10% 
Thumb— 
Solidhed Thumb Tack Di A 
Lae iene 


sortment 0. 
No. 24 asstmt. 








Handitax % in. steel, per 


ee 


TAPES—Measuring— 
American Asses’ Skin........ 
Leat. 





R d Hdl. Squares and | Patent ivdadedees Lid 

0 Eee ged... er vere veal 
Iron Hdi. Try Squares and T- Keuffel & Esser Co.: 

Bevels ..cccccessceveseveses Begs or ote essse e's 200 25% 
Athol Machine ‘Co. : a ay ae is@isnieg 
pergmblnation ‘9% a teeee ere 55% Lafkin Rule Co. ii la @2sai0 
ETO ce ceccveses eevee 4 %o Skin sees eee sBSQ@254108 
SQUEEZERS—Lemon— Metallic ..... eesssecerce 15@20% 
Wood Porcelain Lined: Per dos. + 
ChEGP os crcvcceiccpeseoses dl Pp ff 
Gee famitarsnroerareces vais 1.50 
inned lron 

Low Grade. «.-sseeensner++:90f terman’s Metaliie No. 341 
bo pas CORT sn onceseo+ 9 6 0. 1038L, 

ood .... BS eeeeeees te eeeee + ORTH 
ma. Porcelain ‘Lined. ; es 1$1.75@2. 00 
TAPS— 
STALLS-—-Cattie— 
Hunt-Helm-Ferrig Co. : Sup Btecin, Ries and Tage. 

Star, Steel .. 1... ccersees ++ 20% 

TEETH—Harrow— 
STANCHIONS—Cattie— Steel, plain or headed, inch 
and larger, per 100 lb. £ 00 @ $3.25 


THERMOMETERS— 
Tin Case, Cabinet, Flange, Dairy, 
Bes sess igceveyeccoesttem b list, 30% 


TIPS AND BUMPERS— 
as Tip Co.: Box mnapinte, 
1 


1,00 

Rubber Head Nails, per ro., Now, 

55¢; 1, 50¢; 2, 40¢; 3, 30¢ 
Bumpers, pe ey 08. BINT J 

1%, 45¢; 2, 50¢; 2% 80g 
Ww Peg Tips, per gro., No. 1, 
ae one Tips......$3.00 


lo Nos, 
eS re abs. Wasb ina 


Cement— 
. Cheney & Son.......0.++-+.50% 


TOOLS—Haying— 
Hunt, Helm, Ferris & Co.: 


Harvester’ and Peerless Hay 
CORTEEED |'o.0 Outs cadpasece oe 25 
—_ ‘Track Hangers and Brack- 


wapessias and Peerless Slings. 
Forks, Pulle na ete eosrecess 20% 
F. BE. Myers & 
ay Fork Untoaders; Myers 
uble Rall, Myers Single 
Rail, Clover Leaf and Fauit- 
a, and all wood track fork 


re 2 54 
 Vabteders : Myers Sure, é 
p and Cross Draft ...... 
se “ rack and ones Track ix. 


myern” Hs Hey 


eee ee ees 


F. J. Townsend: Saw— 
a on s Wire Page Pune 40| Simonds’ Crescent ...........30% 
a ening 8 
Enterprise Mf, Hammer's, Engine an8, 6.50 
Stuffers > P. Wail” "Mfg. "Sano <f “ee 
23 ee LbkT Ys %o naught Brae + Ae Torches; 


Gasoline now ee per doz. 


No. 8, $16.50; No. $29.00; 
No. 31, $35.00; No. to, Brazer 
Torches ......++; eee ene PH0.00 


TRACK—Barn Door, &c.— 


as” Door, Painted -Iron, per 
DI Ty cS ewekass sanke Gocccee ofhap 
ettenst 


8: 
Hinged Hanger, ® 100 ft., 1 x 
38 in., ‘$0.50; 1% x 8-16 in., 
Hont, Helm, Ferris & Co.: 
20th Century, round, per 100 fn . 
00 


Flexo, per 100 ft.......... $6.50 
McKinney Mfg. Company: 
Hinged Hapger ‘Track, ® bs 
DED wie obi <6as 6 kde Robes 45% 
Dt ERG. TOR. cv sas cnbabis 0% 
Trolley Track SveceenGbes 35% 
Myers’-Stayon Track. Myers New 
Way and Giant Tobular Track 
20 
Faultless self-cleaning ......... 25% 
National Mfg. Coe.: 
Braced Rall, per 100 ft.....$5.75 


Storm-Proof Rail. per 100 ft.$18.00 
— a Mfg. Co.: 


ee ee ee ee et 


us Serew Rail. No. 65...... "35 % 
Ga Trolley Track, A ft., Nos. 

. 20%; 3 No. 

Nos. 61, $4.2 62, “ta 63, 

= 75: 64, 6. 75; 5. 25; 


5. 
aa Adj. Track, No. 19.. 7 radia 
Adjns _s ae x ‘Tandem Troite 


30% 
TRAPS—Fiy— 
Balloon, Pas or Acme, doz. 
ee spepereie +. .970., $10.50 
Harper, EE or Porgore, a7 7 
Saf Wire Gas G 
Columbus sanitary. company dos. 





; 
Forks, * Slings. Pul 
20% 





a 
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S is 
Holds The Never In 
Door Open The Way 


No. io fare 


aedilhnd Garag 


Poy -f4- 3x 
The mere sight of it enables one to see at a 


it shut. 

Ti its great value 
The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 
geveus. The old way of 
locking or hooki the 
door open is not satisfac- 

a” or practical. 
© automobile owner 

or buyer nowadays 


age Door Holder 


open as the bolt to hold 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements that add 
materially to his comfort 
and convenience—and he 
gets them. 


Made % @. S. A. 


THE GRIFFIN MANUFACTURING CO. 


30 Warren St» Erie, Penna. _—*7E.,.ske St 














ie Sesunt Taousy sa Mrc.Col 


aaae 
saesesegesebscesesennceessces 


; sent . ROLLI NG HANGERS | 


Rolling hangers vs. hinges is what the garage hardware 
problem boils down to. Remember that doors hung on roller 
hangers are weather-proof, cannot sag and above all cannot 
slam and damage the aut ile. 





But stick to the original line of rolling hangers 


the ki 
that are designed right and made ric 2. 


HOLYOKE - 


ser emane 


2 MASS ” 


SteBaeeenenn eernarnee Se ear ware 

















THE HANDY 


Horn Push Button and Holder 


FOR FORD CARS 


Think of it—1!,600,000 Ford cars in the U. S. 
Think of all the Fords right in your territory. 
They all 


“Blow their horn.” 


Every driver of a Ford knows how unhandy 
it is to reach the push button on the steering 
column—to reach it they must put their arm 


either through or around the wheel. This is not 
only unhandy but unsafe. 
We have placed The Handy Horn Push 


Button and Holder right on top of the steering 


column, 


More Than 80,000 
Sold Since April Ist 


proves it's the right thing in the right place— 
right on top of the steering column—right in 
the center of the steering wheel—right in front 
of their eyes and right where they can push it 
instantly and signal damger. 


Every Ford owner wants it. Sells on sight. 
Attached in 5 minutes. 
Push Buttons securely attached to an attractive 


Counter Display Card. 
Order NOW. 


Put up complete—10 


ee eon — 


i] "8 HANDY mors 


Sah eat | 











Manufactured by 


The Francis-Rand Company 
Cleveland Ohio 
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ee ares 


Les 


naar Ge a 


= a er ar A eT NTS Mt 





100 


HARDWARE AGE 


June 28, 1917 








Game— 


Niagara Falls Metal Stamping ve 


Lightning 
Clincher 


Oneida Community Ltd, ; 
Victor Per doz. 
With 


Comes Ch 


Without 


va ins 


$ .78 
-90 


Without 


dha los 


Per 


1.22 
1.61 
2.38 
1.96 
3.06 
4.08 
4.93 


With © hatns 
$ 2.24 


Triumph Trap Company, Inc 
- 7 Grip Less than 

Oo. 115 $ 1.88 
No. 215 .. 
No, $15 .. 
No. 815X 
No. 41f 
Mo.. 445R..civevsoses p 


‘Triumph 
No. ¢ 


These prices are with Chaius 


Mouse and Rat— 
Mouse, Wood, Choker, gro. 
Mouse, Round or Square Wire, 

0z., 


Lovell Mfg. Co.: 
Erie Rat 
Star Rat 
Rex 
Dead 
Sure Catch 
Dead Easy 
Rex Mouse 
Sure Catch Mouse .... 
Delusion Mouse 
Mascotte Mouse 
Tin Choker Mouse 
Wood Chokers, doz. holes. . 

Niagara Falls Metal 

orks; Enticer Rat 


Oxzeida Community Ltd. : 


t 
Mouse 


Victor Mouse 
Hold Fast 
Victor Rat 
Hold Fast Rat 
Official Rat .... 
Tin Choker Mouse... 
Wood Choker Mouse, 
holes ‘ 
End o° Mice, per 1000 
Victor Mouse, per bu 
> tor Rat, per bu 


"dozen 


P. 


& W.: 
Sisien No. 1, with Chain, 
doz. 


TROWELS— 
Wm. Rose & Bros.: 
Phil. Pat. Wd. Hdls, 
$10.85 10.75 11,50 


10 10% 11 
Wide Heel, Wad. Hales. 
$10.65 11.05 
10 10% 
E. C. Atkins & Co.: 
Plastering 


holes, 
$i. 


Bbt. 


5 


50¢ 


Stamping 
509 


TRUCKS—Warehouse, &c.— 


“eer +9" Co. : 
No $21.50; No. 2, $18.50 
No, ‘8, $15.50 


TUBS—W ash— 
nd per dog. P 
we $s 8.90 9.95 


Guerin 
Eagle Woodenware Mfg. Co 


Nos. 1 3 
£13.50 12.00 10.50. . 


Galvanized . 


each, ” 


1200 


- 20% 


5 
J. 


ogg 
. _ ge \. 
No apn'd, 


195 
TWINE—Miscelianeous— 
Flas, \ \% and “%-lb Balls: 


Screen Door, 
per dozen. .$1. 


Cotton Seine, 
Soft Laid thread—6 38V4¢; 


ta; 35¢; r 
Medium Laid thread—, 
39%¢; IS to 


43¢; 12 
larger 
Hard Laid thread—6, 52¢; 9 
2, 41¢; 13 to 42, 37%¢; teicee: 


37¢. 

Staging, 2 to 4 os. balls, in bar- 
vels, 32Y¥¢; in 5-lb. sacks, 33%¢ 

Trot Line, in balls, % to 3 ib., 
in barrels, Nos. 1, 2 and 3 ih., 
POE Th, ci cnadnees Cveskbioh 32u4¢ 


Cotton Wrapping. white, 5 bails 
to lb.; 


Common 
Good 
Cotton Wrapping, 
5 balls to Ib 
American 
Ya-lb. balis 
American 3-Ply Hemp, 1-+4b. Balls, 
? 


India 3-Ply Hemp, 
(Spring Twine) 
India, sPly Dark Hemp 
india, 3-Ply Light Hemp 
Se Be 4 and 5-Ply Jute, %4-lb. oe, 


Common India, No. 18 
No. 264 Mattress, “% 
Balls, according to quality, 


Cable laid Italian, No. 18 
Italian, A, lb,, No. 18, 45¢; B, $6 
Wool, 3 to 6-Ply R@i¢ 


VarnisHes— 


Moller & Schumann Co.: 
Hilo Flat Finish, per gal... .$5 
Hilo Floor Finish, per gal. 
less abel 
Montauk Paint Mfg. Co. : 
Di-mel-ine Furniture Bay nag 


Per gro., $10. 80 
Di-mel-ine Varnish Stain. 
Per gro., $10.80 
ViseEs— 
Solid Box 
Under 100 Ib... ccscccccceses 15% 
Over 100 ib 


Athol Machine Co.: 
Hand Vises 
Parallel— 
Athol Machine Co. : 
Simpson 
Standard 
Starrett, Improved 
Vise Attachments, " A 
600 Line, Stationary Jaw.... 
600 Line, Swivel Jaw. 
Millers Falls Oval ees Pattern, 


_ sts it 213 27 


se 
-net 


4 
3.96 


Eclipse 
Regular.... 
Trojan ... 
Victor 


Athol Machine Co. : 
Combination 

Parker's Combination : 
87 45% ; 


+. 40&10% 


. 870, 
Combina- 


Trojan cece ete eee ee es «  DOGLO% 

H. Williams & Co.: 

Vulean Chain Pipe ....... 20&10% 
Wood re 

Athol Machine " 

Simpson 

Standard 


VULCANIZERS— 

©. A. Shaler Company: 
5-Minute, $1.50; in doz. lots. .30% 

Tube-Kit sien Fords 

Tube-Kit . 

Ford-Kit 

Vul-Kit 

Motorist’s 
Model 


Price Per M 


WAGONS—Coaster— 


Hunt. Helm, Ferris & Co.: 
Overland and Star 


WAITERS—Dumb— 





Sedgwick Machine Works, 
Nov. 1, 1916 


WARE— 
Enameied— 
Talance & Grosjean Mfg. ad 
Agate L encat Steel 
Bi-an- 
All w ite” Enameled 
Volirath Co. ; 
New Idea Kettles, 


Iron 
40410% 
Imperial Hollow Ware, Cast Lrou. 


Cast 


Enameled Ware, Steel, 
and White, em 0% ; 


vial 
Blue, 30410 _ 


WASHERS—Bibb— 
Durst Mfg. Co. 


Dumaco, all sizes, per 100,....60¢ 


WASH ERS—Cast— 
Over %4-inch, barrel lots, 

er ib., 34%¢ 
tron or arog 


Sise bolt..5/16 % 4, 4 
Washers. .$7.75 6.85 vis 5.25 5.05 
The above prices are based on 
$4.00 off list. 
in lots less than one keg add 
Ye per bb.; 5-ib. bores add Vit to 
ist. 


Leather, Axie— 


1% wceh. 
34¢ per box 


WASHING MACHINES— 
See Machines— Washing 


WASTE—Cotton— 
White per ib. Colored ver ib. 
; 16 No At 


15¢ 
In 5 lb. bags. . 18¢ 


WEDGES— 


OF Pimteh . odivestvecccccseslt, 


WEIGH TS—Sash— 

Per ton 
Eastern Market .... 39 
Middle West 


WHEELS—Well— 
8 in. to 14 in 


WHIPS— 
Drop Top Whips, per doz 
Str’t Buggy Whips, per doz 


WHITE LEAD AND OXIDES— 
National Lead Co.: 

Pure White Lead, wed and 

Se A a] 

In 100, 250 and 500 » ) kegs. 11 

In 25 and 50 & keg mo 

In 12% ™ kegs. 

In 1, 2, 3 and as- 

sorted (100 ™ in a case). .13 

On lots of 
discount of 
lowed. 

Dry, Red Lead and Litharge: 

In 100 kegs 

In 25 and 50 ® kegs 

In 12% ™ kegs. 

Red Lead in Ol: 

In 100 ™® kegs 

In 25 and 50 ™ kegs 

In 12% ™ kegs. 

On lots of 500 gennde or more, a 
a of % cent per pound is al- 

ow 


in 


00 pounds or more, 
%¢ per pount is 


m 

é 

\Yw¢ 

¢ 

¢ 

a 
al 


Red i? and Litharge, 
and % bi 


in bbls, 
big. same price as in kegs. 


WIRE—Barb— 
See Market Report. 


Fence— 
Market 100 Ib. Bundies— 
See Market Report. 
Bright and Annealed: 
6 and 9 Let. 1000 Ib. 
and over to retailer. . 
Smaller sizes take fence 
extras: for smaller 
pons, viz.; to 999 
and 100 to 499 Ib. 
1 Mie are charged. 
Galvanized, subject to same 
conditions 
Coppered, subject to same 
conditions 
Tinned, subject 
conditions 


Per 100 tb. 
. base $3.70 


base $4.40 
base $4.20 
base $4.70 

Less than car loads to retailers. 
Bright ae comet 


17 20 
Per 1001b. “97. $7.50 $795 shes $9.00 
Spooled— 


Annealed and Tinned 
a and 





WIRE GoOoDsS— 


Steel Wire Goods.. 
Brass Wire Goods 


Wire Goods Co, : 
Bright Wire Goods. . 
ease Wire Goods 


‘|WIRE og StOTH AND NET. 


Para Poultry Nettin 
Before Weaving 
After Weavin 70&S& 24,4 

Screen Cloth, 1 Mesh, Per 100 sq 
ft.; Painted Black, $1.90; Gai 
vanised, $2.85; 14 Mesh, Bronze, 
$10.00. 

Standard Galv, 
100-{t, 


Hardware Grades; 
rolis, 24 to 48 in. wide, 
Per 100 sq. ft. 
No. 2 Mesh .... 
No. 
No. 
No. 
No. 
No. 
No. 
No. 
American Wire Fabrics Co.: 
ae Elec ay ee after 
ft.: 12 
pte Mee 9-0) fo; is” A. % $2.90; 
16 mesh, $3. "40; 18 mesh. .$4.2 
Gilbert & Bennett Mfg. Co. : 
ae. yess " pet, per 


New York Wire Cloth Co.; 
Screen Cloth galv., per 100 aq. ft. 
Opal. _ Zine Coated, 12 mesh 
$2.4 14 mesh, ; 16 
$3.30 
Reynolds Wire Co.: 
AluminA Rustproof galv. 
100 sq. ft., 12 mesh, 
14, mesh, $2.95; 16 YY 
Sun Red Selvage Black 
1.00; 14 mesh, “40135: 


mesh 


per 


2.55; 
oo .40 

tesh ’ 
16 


WRENCHES— 
Agricultural 


Drop Forged 
Stillson pattern 
Genuine Stillson 
Athol Machine Co. : 
Rapid —— 
Bemis & Call's 
Arne 2 8, 25% ; Adjustable 
pe, 25% ; Str’'t Hd’le Auto, 
Sea Briggs Pattern, 80% : 
Combination Bright, 40%. 
Steel Handle Nut..........2¢ 
Combination Black 10&5 
Merrick Pattern 
Motor No. 
Steel Handle Screw 
Wood Handle Screw 
Coes’ Genuine Knife Hdl 
Coes’ Genuine Steel Hdl 
‘oes’ Genuine Key Model 


‘Agricultural 
Pexto, Stilison Pata. 
Lakeside Forge } 

Drop Forged 

Adjustable 
Frank E anoag- ag Conca $ 


Now. 


2, 34 
Niagara Falls. Metal Stamping Woras: 
ba a Deuble End by ray 


Co. : 

Shark “Adjustable Pipe 

Wizard Adjustable Ratchet. 
Whitman & rnes Mfg. Co.: 

Agricultural 

Alligator Pattern, Bull me? 0% 

Machinist, lot ° 

Less 


60% 
50% 


30 
Railroad Special case lots. . 3: 
Les: 
H. Williams & Co.: 
Agrippa Chain Pipe ....33 
Vulcan Improved Chain 


J. 

4; &10% 

Pipe. 
25&10% 


WRINGERS—Mop— 


Eagle Woodenware Mfg. Com 
Eagle Mop Wringer and 
Combined : 
Domestic 10 qt. 
Standard 14 qt. 
Janitors 22 qt. 
White Mop Wringer Co. : 

Household per doz 

No. 2 Small ‘Sins. ‘Wood. 

No. 3 Family Size. ; 
No. 4 Fam. Size. All Tron. 
Janitors, 


ny: 
ucket 


-$11.50 
12.00 


per doz... 
per doz.... 


- 26.0% 
34.00 





opper 
etailers’ Assortments, per box. re) West 


Less 40% 
iniaceltihhieems higher for extreme 
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BOWEN MFG. CO. 


AUBURN, N. Y. 
CATALOGUE ON APPLICATION 





The Cups 
shown repre- 
sent only a 
part of our 
No. 299 Leather Packed Short Pat. Marine Ratchet 


Invisibie 5SPting Comp. line. 


Write for full 
information. 





re a. Style Style Style Sty i! 
Ratchet ba “B’OL. “DO. ““"""O.C. “L’ D0. “K “OOo 


40.C 


fi a Ask for 
Catalogue L. 




















3,500,000 Cars 
Require Spring Oilers 


LY right bere in the U. 8. 

ve We're making a spring oller 
that’s easily attached, —- 
the squeaks, works out 
rust and makes the car run 
better. Our 


Universal Spring Oiler 
Price 25¢ Each 
ws selling like “‘hot cakes’’ to 
car owners. Made in two 
sizes: 1%” and 2”. We are 
turning over all orders to 
Jobbers and Dealers selling 
our goods. Write for a. 
Most cars use from 8 to 16 
ollers each. 


IMPROVED GAUGE MFG. CO. 
SYRACUSE, N. ¥. 























UNIVERSAL Push Button 


Most practical 
of all push but- 
tons. No fum- 
bling to find it. 
Press the top at 
any point—en- 
tire top is mov- 
able, forming a 
contact instant- 
ly 
Sells like “‘six- 
ty” for desk use 
doerbells and 
electric auto 
horns Beautifully “finished in Black, White, Oak or 
Mahogany Made to last Used by largest auto 
makers on their classiest cars Cut is exact size 
Rapid Seller at the 


Price, 25 Cents 


Garford Mfg. Co., Elyria, Ohio, U. S. A. 








W-X Shock Absorbers 


For Ford Cars, Four Cush- 
ions of Comfort for each cor- 
ner. Easy to attach. Fast 
Sellers. Money Makers. 


Star Specialty Mfg. Company 


227-233 W. Erie St., Chicago 








This mark is destined to become 

one of the most far-reaching 

factors in the automobile field. 

The comprehensive sales and 
advertising campaign which is 

now under way to assist dealers 

is one of the most unusual — 

. . has ever come to your atten- 
Motor Specialties tion. “We invite well equipped, 
progressive hardware dealers to 
communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 








Adams Auto Top Holder 


“Stops the rattle—saves 
your top”’ 


Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 

olders. An ornament to any car. 
No unsightly projecting arms, nor 
dangling straps. Can be installed 
in two minutes, and operates 
quicker than any other. 


Two sizes—% in. holes for small 
cars, % in. for large ones. 


Price, $2.00 per pair 
Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 














HE circulation of Hard- 


ware Age is a guaranteed 
one, sworn to by an affidavit, 
which will be sent in detail to any 
one upon request. 
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Nationalizing the 
Sandpaper Demand 


It wasn't an easy task. 


We had to teach people to consider sandpaper 
in a class with any trade marked, widely-adver- 
tised commodity. And this educational work 
has cost us lots of time and money. 


Sandpaper always used to be a buy-as-you- 
need-it-never-mind-what-kind sort of proposi- 
tion. 


But not now. Today every consistent user 
of sandpaper knows that he can get the same 
standard sandpaper quality whenever and 
wherever he buys it. 


He asks for U. S. SANDPAPER. 


United States Sandpaper Co. 


Williamsport, Pa. 











= Nil 


NTH ATO A 





June 28, 1917 





Reinforced Slide Vises 


Here's a vise that we know to be 
superior to any other vise made. A 
patented reinforced sliding jaw con- 
sisting of a solid steel bar inserted 
the entire length of the slide and 
thoroughly welded into the casting, 
renders the slide or movable jaw un- 
breakable. 

In addition to this our vises are 
made of a mixture of cast iron and 
Bessemer steel, so that we guarantee 
them to be the strongest, most dur- 
able vises on the market. 


Are you handling that kind of a 
vise? 





{Uf 











THE WOOD HANDLE © 


is turned from hard close- 
grained wood with an excellent 
jet-black high polish finish. 
Our handles do not split and 
fall off after use, as they are so 
protected that it is impossible 
to break them with ordinary 
service. 


The Steel Handle Wrenches 
are so shaped as to fit the hand 
perfectly. 


F.E. WELLS & SON CO. 
Greenfield, Mass., U. S. A. 











| CALIPERS 





Spring and firm 
joint Calipers in 
all required styles 
and sizes. All 
very accurate, 
quick acting and 
of the best quality 
material. 


Catalog No. 31 
contains full par- 
ticulars. 





ATHOL 





ATHOL MACHINE CO. 


MASSACHUSETTS 








June 28, 1917 HARDWARE AGE 


Order STANLEY No. 3000 
‘‘Twinrold’’ Self-Tightening 


Pat. Sept. 26, 1911, and Noy. 1, 1912 


BOX STRAPPING 


It is coiled double. 
It is self-tightening. 
Nails can’t slip in driving. 





100 Lafayette St., New York. 
See page 73 





SUA 





“STERLING” 
Cm 


All dealers should sell 


“STERLING” 
HACK 
SAW 
BLADES 


This trade mark on a Hack Saw Blade 
indicates real value. This can be testified 
to by many thousands of users in the past 
eighteen years. 


Whitaker-Glessner 
Company 


MANUFACTURERS OF 


The best the market affords in 


Billets, Slabs, 
Sheet Bars, 
Blue Annealed 
Sheets, Black 
& Galvanized 
Sheets, and 
Formed Roof- 
ings. 








It is a good blade. If you are looking 
for a blade of this kind you need look no 
further. Address all communications 


to our Sales Department. 
MANUFACTURED BY 


Diamond Saw & Stamping Wks. 
357 Seventh Street 
Buffalo, New York U. 8. A. 


WHEELING, W.VA. 











NMA 











ae eS 


BIFURCATED RIVETS =| TUBULAR RIVETS 


Established a Eighteen Eighty-four 


air, Main Offies and Factory 
JUDSON L. THOMSON MFG. CO. { } 
Waltham, Massachusetts 
Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines | | 


ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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ESTABLISHED 1863 
Twelve Medals of 
Award at 
INTERNATIONAL 


Expositions 





BLACK DIAMOND FILE WORKS 


gin. 










Copy of Catalogue will be semt free to amy imterested File User upon application. 


G. & H. BARNETT COMPANY 


Owned and Operated by Nicholson File Co. 







INCORPORATED 1895 
Special Grand Prize 
GOLD MEDAL 
Atlanta, 1895 


Philadelphia, Pa. 











THE HAMMER 
HOLDS 
THE TACK 











a high grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 


Silver Medal (Highest Offered) Panama-Pacific Exposition 
ARTHUR R. ROBERTSON, 144 Oliver St., Boston 





Robertson Horse Shoe MagnetHammers 











TAPLIN 


Double Dasher Beaters. 
Dover Egg Beaters. 


The latest and most im- 
proved ‘types of egg 
beaters. A full variety of 
styles, sizes and prices, to 
meet every requirement. 


THE TAPLIN MFG. CO. 


New Britain, Conn. 
New York Office: 
143 Chambers Street 
























Perfect Clinching Hose Mender 


mes ed 
* 


THE POPULAR 10c. SELLER 


SMOOTH, STRONG, TIGHT, EASY TO APPLY, 
AND PROFITABLE 
Furnished with brass or steel one-piece tubes. 


Special clamp construction prevents cutting 
of the hose. 





Send for Catalogue of Hose Accessories. 


L. R. Nelson -t- Peoria, Ill: 


Exclusive Licensee Under Patents. 














PAINTS - STAINS - ENAMELS 


A complete, compact, distinctive line in handy house- 
hold cans only; no larger sizes. Retails 15 cents— 
big value for user; big profit for you. A great 
popular-priced seller with the Hardware Trade. As- 
sortments contain all 29 colors. Display matter 





included. 

Dealer’s Assortment (30 Doz.).......... cewesasews $36.00 
Jobber’s Assortment (12 Doz.)......... 06.60 ceeeee 14.40 
Open stock, all colors, per gross............--+00% 14.40 


Write for color card, circulars and booklet. 


MoattAunr Painr Mre. Ca 


150-170 Second Ave., BROOKLYN-NEW YORK 


Western Trade Supplied by Townley Metal 4 Hardware Co., 
Kansas City, Mo. 














Our Counter- 
Sunk Caster 


The hollow. steel ball—of 
chrome alloy steel—moves silent- 
ly in any direction without tear- 
ing the rug or carpet or marking 
the floor. 


“Acme” Ball Bearing Casters 
cannot rust or bind and they ab- 








Ll— sorb all of the strain involved 
< oon in the moving of furniture. 
WHEEL. Write at once for prices and 


particulars concerning our com- 
plete caster line. 


THE SCHATZ iMFG. CO., Poughkeepsie, N.Y. 


Agents: J. C. McCarty & Co., 29 Murray St., New York City 




















Imperial Lawn Edge Trimmer 
Bells on sight. See how easy it works. 
Note the clean, even edge. No moving 


parts, 
Very durable. Price is right. Good profit. 
Most jobbers will supply you. 


IMPERIAL BIT AND SNAP CO. Racine, Wis. 














PATENTED JUNE 22, 1910. 
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McKinnon 
All-Steel Hose Reels 


Being made throughout of STEEL, eleo- 
trically welded, they are lighter yet 
stronger than other reels. Handsome- 
ly finished in japan, 
carefully baked on. 
They sell at a 


Low Price 


Leading a carry 














Congested — ea aii it imperative that 
ou order them to-day. 


McKinnon Dash Company 
Buffalo, N. Y. St. Cat es, Ont. 





Perfect Clinching Hose Couplings 


Patented finger con- 
struction prevents cutting of 
hose. The same applies to all 
Perfect Clinching Hose Menders 


Lawn Sprinklers 


For sprinkling large areas 





Our goods make steady custom- 
ers. Get our Catalog on these 
profitable lines. 

Sold through Hardware Jobbers. 
STUBER & KUCK CO. -:- Peoria, Ill. 
New York Office: 154 Chambers St... J. M. Sherwood, Mgr. 
San Franciseo Office: Rialto Bide, Wm. P. Horn, Mer. 














Columbus Sanitary Fly Trap 





Strongly 
Built of 
High-Grade 


Materials 


The Safest and 
Quickest Way 
to get rid of 
Flies 






Every trap guaranteed not to pull apart. The best 
appearing and most efficient trap on the market. 
The price is right. 
The Safety Wire Gas Globe Co. 


Columbus, Ohio 





Townsend Gave to the World 
The Ball-Bearing Lawn Mower 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 








Quick | Cat Grass Hook Assortment 


Composed of 
1 Quick Clerk Ad Card 19” » 


7% 


Scythes, Grass Hooks, Corn Hooks, Corn Knives, Hay 
Knives, Bread Knives, etc. 


NORTH WAYNE TOOL CO., Hallowell, Maine 
SALES OFFICE: 1409 Ford Building, Detroit. Mic 1. 











Genuine NEY Haying Tools 


STANDARD FOR FORTY Y 
THE COMPLETE LINE WRITE FOR “CATALOGUE 


THE NEY MFG. CO. Canton, Ohio 








\ 
our Owt1 Rey utation 


ve & B' 


Galvanized Poultry Netting 


lal 
















; 
: 







os 
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Ask Your Jobber 


' 

: For Harness Snaps, Rope 

‘ Snaps, Breast Chains, - 

y Horse and Cattle Ties, 
Halters, Wagon Jacks, 

Gate Hooks, etc. 

MADE BY 


‘Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 
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BALE TIES 
GRISWOLD PERFECT 


(Standard and half gauge) 
STRONGEST and BEST PACKED tie on the 


market, made from selected wire. 
QUICK SHIPMENTS 
NORTHWESTERN BARB WIRE CO. 
Wire Products Mill Street, Sterling, I1!. 





—— 








Improved 


*“ACME 


Scriber” 





is improved right upto NOW. AIC arp enters 
and Joiners who have seen it say “Great! 
It sells on sight. 

We're so sure you'll like it that we'll mail 
a Sample Scriber for the asking and quote a 
price that will be a good deal cheaper than 
what you've been paying for the Scriber you 


now handle. 


Hollander Mfg. Company 
Cleveland, Ohio 


2618 E. 53rd Street 














Brass or 
Nickel Plate 





Any Quantity 
From One Up 








Many Designs 








Catalog 25-H on Request 
Send us your specifications and we will 
quote on your requirements. 


Also Hat Badges, Key, Hotel, Time, Tool 
and Trade Checks, Medals, etc. 


NIAGARA FALLS METAL STAMPING WORKS 
Hardware Specialties 


NIAGARA FALLS, N. Y., U.S. A. 8-90 


























Quick-Set Steel 


Drive Posts 


These are some of the 
reasons why the de- 
mand for these posts 
is growing: Cost less 
than wood. or con- 
crete, guaranteed for 
35 years, a few blows 

, adapted to 
any kind of wire fenc- 
= wire strung easily 

quickly. 











It will pay you to 
handle these — | 





owners. Send 
our catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 














GREEN’S HARDWARE 


SHELF BOXES 


Price list sent on request 


THE A. H. GREEN CO. 
101 WARREN STREET NEW YORK 















































BICYCLE 


Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 


shelving, 








Send for catalog giving 
full description and prices. 


THE BICYCLE STEP 


. LADDER COMPANY 
62 W. Randolph St., Chicago, Ill. 











Piles UNION HORSE NAIL CO. 


Made 
1806-1522 W. CHICAGO, ILL. 
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The ‘‘Original” Gutter Hangers 
Made by Berger Bros. Company 


are the strongest, neatest and 
handiest made ; 20 different styles 
to suit any requirement. 


Look for the “BB” on 
every piece. 






Send for free samples 
No: 10 and No. 8 Catalog. 


Berger Bros. Company 
Office: 229-31 Arch St. Store: 237 Arch St. 
Warerooms and Factory: 110-114 Bread Street 
PHILADELPHIA 











Sell This One 


An “S"” wrench for. use in 
corners and _ tight places 
where a common wrench 

won't work well. The thumb 
adjusts the jaws instantly. 
The name B. & C. sells it. 
Nothing better. Prices and 
details sent for the asking. 


Bemis & Call Hdw. & Tool Co. 


Springfield, Mass. 





Fresh Air ana Protection! 


The Ives Window 
Ventilating Lock 


A Safeguard for Ventilating 
Rooms, allowing windows to be 
left open at the top, the bottom, 
or both top and bottom, with en- 
tire security against intrusion. 





Descriptive circular mailed 
on application. 


THE H. B. IVES CO. 


Sole Manufacturers NEW HAVEN, CONN. 








CARY’S SUPERIOR 
METAL JOINT FASTENERS 


Warranted satisfactory in every respect. They are given the 
pretaeepee for their uniform big h grade quality and finish. 
ade in many widths oat with any number of 


corrugations desired. 
a 
Parallel 
Corrugations 
SAW EDGE PLAIN EDGE 


Packed in cartons of 500 and 1000 and in bulk. Also put up ia 
coils, wound right-hand and left, and with straight corrugations 
for use in Automatic Driving Machines. 


Largest Stocks Always on Hand—Immediate Shipment 
No. 130 Manhattan Bridge Plaza 
Cary Mfg. Co., BROOKLYN, N. Y. 











—_— 
ARMSTRONG TOOLS | 














Tools bearing the name of the Armstrong Mfg. 
Co. are superior made tools. Perfect in construc- 
tion, accurate and dependable. 

The name of Armstrong has ever stood for the 
best in service, quality and workmanship. 


Tools With an Enviable Guarantee 
Send for our catalog of Genuine Armstrong 
Stocks and Dies, Water, Gas and Steam Fitters’ 
Tools and Pipe Threading Machines. 

THE ARMSTRONG MFG. CO. 


290 Knowlton Street Bridgeport, Conn. 


























Our bits and braces have been accepted as standard 
by the finest woodworkers for over fifty years. Bits 
for every purpose—auger bits. dowel bits, car bits, 
machine bits, etc. 

Send for booklet. 


Russell Jennin ings Mfg ‘Co. 
Oo 


Chester; nn. 





“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 





“es Screw a - a - 


a, EXPANSION BOLT ‘COMPANY 
20 W. Lake St.. CHICAGO 147-149 Cedar St., NEW YORK 
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Ask the Mechanic 


who has used Red-Hot Fire Pots and 
Torches and get bis verdict regarding the 
merits of same. We guarantee each and 
every Fire Pot and Torch as far as ma- 
terial and workmanship are concerned 
for a period of six months. They are 
made by mechanics and are thoroughly 
tested and inspected and we know will 
give you splendid service and satisfac- 
tion. If you have any doubts, try the 
No. 54 and be convinced. Jobbers will 
sunply at factory prices, Send for free 
catalog. 


No. 54 
Red-Hot Fire Pot 


ASHTON MFG. CO., Newark, N. J., U.S. A. 


<Keue> 


DOT EMBOSSED 
BOX STRAPPING 


300 feet to a coil. 20 coils in a 
case. Great Tensile Strength 
No Sharp Edges or Rivets. 


Write for Catalog. 
Manufacturers of 
Flexible Steel Door Mats, 
Corrugated Fasteners 


ACME STEEL GOODS 
COMPANY 


2840 Archer Avenue CHICAGO 
San Francisco Montreal, Quebec 


Acme “‘Dot Embossed” 


Atlanta, Ga. New York City 











AMERICAN STEEL 
re FENCE POST 


Cheaper than wood and more durable. 

Millions in use giving perfect satisfaction. 

Easily placed, saving labor fence building. 

We stand back of these posts with hearty support. 
For sale by dealers everywhere. Send for literature. 
Awarded the Grand Prize at the Panama-Pacific 
Exposition. 


Made by 


American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 
Export Representative: . S. Steel Products Co., New York 
Pacific Coast Representative: U.S. Steel Products Co. 

San Francisco Los Angeles Portland Seattle 





If its DROP FORGED 
WRENCHES you're 
after, remember that 
P-S Quality is 
Guaranteed. 





Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 








RIGHT NOW 


The revival of wooden boat building will stimulate 
the demand for Ship Augers 


ORDER 
“‘L’Hommedieu”’ Brand 


C. E. Jennings’ 


’ 











Prompt Shipment on Receipt of 
Your Order |. 


Ferrules, an, Songer! pe, Coppers, Rettoms 


; Burns, Cop- 

Copper ; — 

rough, Froagh, Copper Gee, sheet. Gonpe 

Hammers all “ieee = Rives, 
; Roll Copper mse, Bopper Bo 


spikes, © 
ecds a, Misted” above, 
Fe A needs, are and Brass Telling Mills 


Cc. G. HUSSEY CO., Pitas? P= 





“RED DEVIL” TOOLS 


—stepping stones to the pillars of success. 
Glass Cutters Hack Saws 
Auger Bits Screwdrivers 
Pliers Nail Pullers 
Wrenches Nippers 
Snips Pincers 


Stocked by the most progressive deal 
oot dl AR, progres lealers and job- 


SMITH & HEMENWAY CoO., INC. 
98 Coit Street, Irvington, N. J. 























Company 
LEBANON, N.H. 


Send for Catalog 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF’ SASH CORD, CLOTHES. 
BRAIDED CORDAGE LINES, SMALL LINES 


AND COTTON TWINES EPL. 5200 Aa CHALE 
BOSTON MASS. 












Be 4 , -J Lawn Vases | 

“tr tO, fee “ F, “F, tr, Gy Settees } 

AN ANARA an “RANA General toon | 

TUTTI Meas TTTTTETTTT] meee 
SJ URASLALLELLI * (AcsSRARas Send fer Cataleg 


THE STEW, T IRON WORKS C 765 Stewart Cincinnati, Ohio 














ELEVATORS AND DUMBWAITERS 
i, “od St 2 SSS 
Send for Catalog No. 24 


ENERGY ELEVATOR CO. 


214-216-218 New St. Philadelphia, Pa. 

















— SS OS — 
$ JOHN HASSALL we. i 
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g cin, gay mans § 
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G-W ICE TOOLS 


For use by the Westunter for unloading Ice 
from boats or 
For use by the Retalier on wagons. 
For use by the Housewife at the Ice chest. 
Write for Catalog and Window Display Cards. 
Let us quote Jobbers’ prices. 


GIFFORD-WOOD CoO. 


Works New York Rochester, N. Y. 
Hudson, N. Y. Boston Philadelphia 
Chicago 






HILL’S 


Famous Clothes 


rs Order Now 
Hill Clothes Dryer Co. 
Worcester Mass. 


Mir'rsef Hustler Ash Sifters 








C-S CO. 





12-Inch 
i. No. 102 
Saniinae Caan THE GHAPIN- STEPHENS (0. 


Ask Your Jobber PINE MEADOW, CONN., U.S.A. 





OMMERS Peeress FA Faucets 


BEST BLOCK TIN KE 
MAPLE WOOD BODY HIGHLY LY POLISHED 


a ONLY THE GENUINE ARE STAMPED In THE WOOD with 
’ TRADE MARK MALTESE CROSS (48 Pee cur) 


<— eS a) «BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SINMAR IN SRAPE WITH KEY 


FY MADE OF LEAD,(RON,OROTHER INFERIOR METALS, TINNED OR WICKELED. 
JOHN SOMMER FAUCET CO. 355 Cenrrat Ave, Newarn NL) 


[OHM 


Gas" 












GRAY IRON CASTINGS 


LIGHT AND MEDIUM WEIGHT 


Three Complete Foundries Merit Your 
Consideration 
Which We are Bound You Will Receive 


S. CHENEY & SON, MANLIUS, N. Y. 


ate R. MURPHY | Sates 
PRUNING RUBBER 
HANGERS’ K N IVE S a EA eng 
LTP ae 


Sharp Point Shoe Knife 
ROBERT MURPHY’S SONS CO., Ayer, Mass. 














140 Years’ Continuous Business 





LARGEST ASSORTED STOCK IN THE WORLD 
Highest Grade Only 


JOB T. PUGH :: :: Phila., U.S. A. 








Send for new catalogue No. 10 
WILMINGTON, OHIO 














High Grade Hand Made 
STEEL 
ALPHABETS 
AND FIGURES 


THE SCHWERDTLE STAMP CO., Bridgeport, Cona. 















please your customers and pay you 
the right profit. Acknowledged the 
best from every standpoint—convenience, 
durability, ease of adjustment. Self- 
cleaning, bird-proof, trouble proof. Write 
for 96 page catalog showing full line of ~ 
Wagner Door Hangers, Coaster Wagons 4 
Sleds and Hardware Specialties 


WAGNER MFG. CO. 
Dept. D Cedar Falls, lowa 

















MORRILL PRODUCTS 


Saw Sets Liquid Soap Dispensers 

Bench Stops Lead Seal Presses 

Bex Openers Hand Punches 

Nail Pullers Spike Pullers 
The apex of quality resting upon sound advertising, 
satisfactory service, good construction and merit. 

CHAS. MORRILL 

102 LAFAYETTE ST. NEW YORE 














ROPE 


MANILA and SISAL 
LATHYARN, HAY! and HIDE 
ROPE and SPECIALTIES 
Manufactured by 


E. T. RUGG & Co., Newark, Ohio 

















Ss 


if 


| 
| 
H 
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ESTABLISHED 1826 


Round and Oval Punches 


OF SUPERIOR QUALITY 


C. S. Osborne & Co. 


Newark, N. J. 


PLIERS 
NIPPERS 


AND 


PUNCHES 


Send for Catalog 


















AMERICAN 


B Sickle Edge Hay Knife. 
The original sectional edge 


if- hay knife. Write for 
prices. They are in- 
teresting. 











grain wood. Joints smooth working, yet 
: rigid or firm, as required to hold rule up 
: in properly under all conditions. Ask about our Spring Joint Rules with 


4 folding hook, just the thing for taking measurements out of arm's reach. 
Fi PNP SAGINAW, MICH 


Tapes and Rules i HE OFAIN fp WLE CO. a. New York Windsor, Can. 


FRE cit [UFKIN ~- tna ctlb sales Song 








KEYSTONE Galvanized nome 


Made from KEYSTONE COPPER STEEL—Unequaled 


CULVERTS, TANKS, ROOFING ae, 


forms of ese sheets are highest in quality and resistance 

pats oy Look for i ke Kaygtone added below Apollos poots ate high We ‘ales as 5 amatnctes re Apollo 
Seevunsted rok fot Sheets, Special Sheets, Terne Plates, Etc. fam a 

AMERICAN SHEET AND TIN PLATE ees Ortek einen ne al 











“VICTOR”? BOLT CLIPPER 
Send for Catalog 


PORTER’S ‘“‘NEW EASY”’ BOLT CLIPPERS 


All sises. All parts interchangeable. Jaws Special Steel. 
Big Seliers. Good profit. Write for prices. 


H. K. PORTER Everett, Mass. ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 











Parker Wire Goods Company ! TACKS —_— NAILS Special BOLTS 


Manufacturers of 
Cobblers’ Nails, Bed Screws, Glazier Points 


General and Special Wire Hardware, Sond for new illustrated catalogue, most ient and 





° ° comprohenstvc. 
Wire Goods and Stampings SHELTON CO., (Estab. 1836) 
WORCESTER MASSACHUSETTS SHELTON, CONN. New York, 96 Warren St. 











_ Tse Man The Worcester Lawn Mower Co. 


D | d m 0 ! ! Nozzl e€ Have their N = ‘cheeuae 


The BEST At ANY PRICE opr ag ready for mailing. 


COST LESS Than Other Good Ones 






Patented 


Spray—Straight Stream—Shutoff, Wrought Brass— 
Not Cast Brass. The only nozzle with pilot to keep 
spray point central and prevent one-sided spray. 
Stronger, lasts longer, bigger volume of water. Sam- 
ple sent postpaid on receipt of 35 cents. 


SELLING AGENTS: 
H. B. Sherman Mfg. Co., Battle Creek, Mich. J.C MeCasey & Connpany, 31 Mauser Bt. Mew Yesk 
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Two of 


Hammer’s 
Best Sellers 


Hammer patented malleable iron hand 
lamps represent the best value on the mar- 
ket. They will prove a profitable item in 
your store. 





The Clamp is strong—built like an I- 


4 9 N hi A beam. Quick-actio arrer antuasndh: 

here S ot ing bout ‘ointed Pn ager chm , We a # — 
NEY L Siciesee ponte tadahi tty ‘Siailiiaa 

the McKINNEY Latch seep sete moew een 


of 
t G t O t f O d Clamps, Hand Lamps, Hanging Lamps 
Oo e u oO r er Engine Torches, Oilers, etc 
Write. 
No springs to break or wear out—no bolts 
with nuts to work loose—no intricate mech- 
anism to become weakened under the slamming Hammer & Co., Branford, Conn. 


and banging of big, heavy doors. 


Just the latch your customers are looking 
for. If you are not already handling the 
McKINNEY door latch, order a trial stock 
now. Ask for a copy of illustrated Folder “L1.” 


McKinney Mfg. Co. 


Pittsburgh, Pa. 





























rae . Opened and Closed Wire Rope Sockets 


Drop forged and _ weldiess. 
There is not a rope made stro’ 
eno 


We have tried it. Made in many 
sizes from 1% inches to 2% 
inches diameter of rope. 

Send for ilustrated catalog 
showing over 1500 articles of 
Marine Hardware, etc. 

Thos. 
Laughlin 
Co. 


Portland, Me. 


























> nnmercenm ree 7 a 


arama RS i 





112 


HARDWARE AGE 





June 28, 1917 





Help Wanted and 


$1.00 minimum rate. 


2c per word—50c 





Business Opportunity 
Advertisements 2c per word— 


Situations Wanted 


Display Rates on Request 
' Allow seven words for keyed address 





lowing week’ 


LASSIFIED advertisements must be in our office not 
later than Friday noon to secure insertion in the fol- 


8 issue. 


On account of the small amounts involved, we particu- 
larly request that all orders be accompanied by remittance. 








Help Wanted 


Original letters of reference should 
mot be inclosed with repiies to ad- 
vertisements appearing in these col- 
umns, as oe 4 are frequently mislaid 
and lost. copy of the reference 
will serve the purpose. 





IF YOU ARE DESIROUS of in. 
creasing your earnings, write for 


terms on Sollers’ Self-Caiculating|~ 


Scales, something that every, carpen 
ter and stair-builder will be glad to 
get and use. Write early and secure 
exclusive right to territory that you 
will be able to handle. Address R. 
C, Smyers, Mt. Union, Pa. 


HERE 18 THE PLACE FOR 
YOUR_ MESSAGE, FOR IT 
WILL BE SEEN AND READ 
BY EXECUTIVES—THE MEN 
TO WHOM YOU MUST SELL 
YOUR SERVICES 


Wanted—Hardware man with ex- 
perience as salesman, for inside for 
a large wholesale hardware jobber. 
Opportunity for the road later on. 
State age, experience and salary. Ad- 
dress Jobbing Department, Weed & 
Co., 95 E. Swan St., Buffalo, N. Y 





Wanted—Experienced retail hard 
ware salesman about 35 years of age 
for permanent position as compiler 
of general hardware catalogs. Ap 
ply in own handwriting. Give full 
particulars concerning past business 
connections, references and salary 
wanted. Applicants only considefed 
who live in vicinity of New York 
City Address Box A-183, care 
Harpware Ace, New York. 


Wanted—Experienced mill, mine 
and railroad supply man about 35 
years of age for permanent position 
as compiler of mill, mine and rail 
road supply catalogs. Apply in own 
handwriting. Give full particulars 
concerning past business connections, 
references and salary wanted. Ap- 
plicants only considered who live in 
vicinity of New York City. Address 
Box A-184, care Harpware Ace, 
New York. 








_ Wanted—Experienced retail sport- 
ing goods salesman about 35 years 
of age for permanent position as 
compiler of sporting goods catalog. 
Apply in own handwriting. Give 
ful particulars concerning past busi- 
ness connections, references and 
salary wanted. Applicants only 
considered who live in vicinity of 
New York City. Address Box A-185, 
care Harpware Ace, New York. 








MANUFACTURER of full line 
household specialties wants local rep- 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 

make good.” For such our propo- 
sition is an excellent one. Address 
co care Harpware Ace, New 
ork. 





Wanted — Traveling salesman. 
Must have knowledge of hardware, 
good habits and a worker; sal- 
ary or commission to right man. 
Give full particulars first letter. Rus- 
sell Hardware Co., McAlester, Okja. 





Young man, married, as outside 
salesman for jobbing house located 
mear New York. Must understand 
mill and plumber supplies; a good 
position for one with ambition and 
ability. No_ over-night traveling 
mecessary. State experience, age 
and salary expected. Address Box 
sae, care Harpware Ace, New 

ork. 


Help Wanted 


Wanted — Salesman with full 
knowledge of mechanics’ tools, gen- 
eral hardware and kitchen supplies. 
Would like man capable of takin 
charge of tool section in large hard- 
ware store located in Wisconsin; ref- 
erences required. Address Box 
A-191, care Harpware Ace, New 
York. 


Wanted—Good steady man with 
fair knowledge of general hardware 
and kitchen supplies. Reply with 
references. Ad ress Box A-192, 
care Harpware Ace, New York. 





Wanted — Experienced automobile 
accessory salesman about 35 years o 
age for permanent position as com- 
piler of automobile supply catalogs. 
Apply in own handwriting. Give full 
particulars concerning past business 
connections, references and salary 
wanted. Applicants only considered 
who live in vicinity of New York 
City. Address Box A-195, care Harp- 
ware Ace, New York. 


Salesman wanted—to carry side 
line of well known brand mason’s 
tools—New York State and New 
England. Address Billings Union 
Trowel Works, 123 Chambers St., 
New York City. 





Side Line Salesman, calling on 
Hardware and Department stores. 
Can earn a handsome commission 
selling our Automatic Rope Holders 
packed in Silent Salesman boxes. 
State territory covered and if ac- 
quainted with buyers. Snellex Mfg. 
o., 203 State St.. Rochester, N. 


Situations Wanted 





ATTENTION TO RETAILERS 


A hustler and wide awake hard- 
ware man, age 27, acquainted with 
all sides of the hardware field, wants 

sition aS manager with a retail 
ardware merchant. Am a shrewd 
buyer, a capable executive, an or- 
ganizer and a producer. Will only 
consider an association that offers a 
career as well as a fair compensa- 
tion. Address “‘P. A.,”’ care Harp- 
ware Ace, New York. 





(F YOU WANT A POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC. 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 





Middle aged traveling salesman with 
extensive experience in hardware 
would like position by July 1 with 
manufacturer or wholesale Lardware 
house. Address Box A-170, care 
Harpware Ace, New York. 





Wanted — In Pennsylvania or 
southern New York—store position 
by man experienced in every capacity 
in hardware, mine supplies, pipe, fit- 
tings, etc. Beyond conscription age. 
References. Address Box A-147, 
care Harpware Ace, New York. 





A live wire salesman with 15 years’ 
experience in New York and New 
England territory selling hardware 
and kindred lines to housefurnishing, 
plumbing and hardware trade, is 
open for a proposition. Salary or 
commission. arried, age 39 years; 
can go to ny territory; best of ref- 
erences. Address Box A-138, care 





Haroware Ace, New York. 


Situations Wanted 


Situations Wanted 





SITUATION WANTED—By first 
class plow and implement man. Now 
have charge of implement department 
of large wholesale and retail hard- 
ware firm, but desire to make a 
change. Well educated, good corre- 
spondent, excellent salesman, thor- 
oughly practical knowledge of farm 
tools; capable of taking hold of this 
line of work from any angle. Ad. 
dress Box A-180, care Hagpware 
Ace, New York, 





Salesman with over 15 years’ road 
experience, favorably acquainted 
with wholesale and retail hardware, 
seed and implement trade, covering 
Middle West, also East, desires po- 
sition with reliable concern. Best 
references. Position with salary and 
commission preferable. Personal in- 
terview if convenient. Address Box 
G81, care Harpware Ace, New 

ork. 





YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A_ POSITION; BUT 


‘| IF YOU WANT TO rtd AFTER 


IT IN A NATIONAL WAY 
USE THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
“PULLMAN,” BUT IT WILL 
PROBABLY GIVE YOU A 
WORTH-WHILE “BERTH.” 


SITUATION WANTED—Travel- 
ing salesman, 12 years’ experience, 
with good record, wants position 
with hardware manufacturer. Well 
acquainted with retail and wholesale 
trade in both East and Middle West. 
Can take any good territory. Am 
an experienced Codeare man. Can 


-|deliver the goods. Best of refer- 


ences, age Address Box A-97, 
care Harpware Ace, New York, 





SALESMAN experienced as 
branch manager desires change; at 
present employed; widely acquainted 
with Eastern architects and hardware 
trade, Box 585, care Harpware Ace, 
a Estate Trust Bldg., Philadel- 
phfa, Pa. 





Wanted — Position in hardware 
firm where there is a good chance 
for advancement; have had _ twelve 
years’ experience in the retail bus'‘- 
ness as bookkeeper, salesman and 
manager. For further information 
address Box A-194, care Harpware 
Ace, New York. 





Successful manager and buyer de- 
sires position. I am 38 years old, 
married, 15 years in the retail hard- 
ware business, 5 years’ traveling ex- 

erience for large New England 

ardware jobbing house. For the last 
eight years I have been manager and 
buyer of a hardware store im a 
medium sized New England city. 
This store buys $70,000 worth of 
hardware yearly. Also managed the 
plumbing department employing 20 
plumbers, steamfitters and helpers. I 
have a successful business record, 
Who wants me? Address Box A-193, 
care Harpware Ace, New York. 





Young married man, age 36, with 
fifteen years’ experience on the road 
and in a retail store as salesman, 
manager and buyer in the hardware 
and furniture lines, is now open for 
a proposition in the same lines. 
Have a good education and can make 
good anywhere. Address Box 413, 
Portland, Ind. 





Situation wanted after July 15 by 
experienced builders’ hardware man 
and outside salesman. Fourteen 
years’ experience, Best of refer- 
ences given. Address Box A-198, 





care Harpware Ace, New York. 


You must have a place in your 
store for an experienced hardware 
man, I am 38 years old, twenty-five 
years’ experience in General Hard- 
ware Tools and Supplies. Am now 
employed as manager and have made 
good, but am desirous of making a 
change, Will consider any offer that 
will Better myself. Location—I will 
© most anywhere. Who wants me? 
Kadress Box A-201, care Harpware 
Ace, New York. 





Married man, 31 years of age; 16 
ears’ experience in the hardware 
ine; thoroughly versed with build- 
ers, cabinet hardware, mechanics’ 
tools and cutlery, factory, mill and 
contractors supplies, desires a posi- 
tion as manager retail store or as 
city salesman. Best references, Ad- 
dress Box A-200, care Harpware 
Ace, New York, 





Hardware jobber or manufacturer 
requiring services of high-grade cat- 
alog man in advertising or sales de- 
partment. Please address Box A-197, 
care Harpware Ace, New York. 


PROSPEROUS STORE in up-to- 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock o hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. Must be cash 
deal. Address “B. F.,” care Harp- 
ware Ace, New York. 

















DEPARTMENT STORE 
FOR SA 


ah. 


A department store, located in a 
town of about five thousand, in 
Pennsylvania, having an ann 
ross business from $100,000 to 

115,000, and with annual net earn- 
ings of about 20 per cent, is for sale. 
The business is incorporated under 
the laws of the State of vommegy 
vania, with a capital stock of $25,000. 
For further particulars address Box 
A-186, care Harpoware Ace, New 
York. 

IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.," care 
Harpware Ace, New York. 








FOR SALE. 

First class hardware stock, con- 
sisting of hardware, tinware, paints, 
oils, seeds and farm tools. _Inven- 
tory about $15,500. Located in Mid- 
dle Western town 40,000 population. 


Desirable farming trade; $12,500 
cash only. Address P. O. Box X, 
Station A, Waterloo, Iowa. 





FOR SALE—Long established 
hardware business, located in the 
heart of the corn belt of Illinois. 
Stock and fixtures will invoice about 
$13,000; $25,000 yearly business. 
Good clean stock. Will give 10 per 
cent discount to cash buyer. This 
is a real bargain, and will not be on 
the market long. Reason for sell 
ing, failing health. Address “E. D., 
care Harpware Ace, New York. 





Partnership interest for sale in 
well established hardware store. Lo- 
cated in Central New Hampshire. 
doing a good business. Reasons for 
selling, want to go West for health 





of family. Address Box A-166, care 
Harpware Ace, New York. 

















FOR SALE—Aan old and well es- 
tablished business. General hardware 
and mining supplies. Complete tin 
shop im connection. Will invoice 
gvout $8,000 and doing a yearly busi- 
ness of $25,000 to $30,000. Located 
a promising mini town in Mon- 
tana. Cash only. ill rent or sell 

uildings. Wish to retire from busi- 
cess. Address Box A-169, care Hagp- 
ware Ace, New York. 

Established hardware business in 
Vermont. A plumbing and heating 
business in connection. Only busi- 
ness of its kind in town. Draws a 
large amount of business from three 
sursounaing towss in which there is 
no «such business. Small stock 
bought at 20 per cent under present 
ma Excellent reasons for sell- 
ing. Address Box A-155, care Hagp- 
ware Ace, New York. 








Young man of proved ability and 
energy and thorough knowledge of 
hardware, to take half interest in an 
established and payi mail order 
business, and to have full charge of 
hardware department in an inland 
city. Will require an investment of 
$25,000, of which half can be paid 
in cash and the balance, if necessary, 
in secured notes. good chance for 
a young man to make money. High- 
est references required. For salary 
and particulars address Box A-182, 
care Harpware Ace, New York. 





EXPERIENCED, live wire hard- 
ware man who wants to come South. 
To take $25,000 interest and general 
management on salary of $2,500. Old 
established business, hardware, fur- 
niture, implements, building material. 
Quarter million capital. holesale 
and retail. Manager wants to retire 
to develop other interests. Good op- 
portunity for right man. Stock pays 


dividend. New country de- 
veloping fast. Business can be 
doubled in five years. Highest ref- 


erence required. Address Box A-174, 
care Hampware Ace, New York. 





FOR SALE—Tinners’ tools, sec- 
ond hand, good as new. Address 
Mason City Hardware Co., Mason 
City, Iowa. 





PACIFIC COAST REPRESEN.- 
TATION—Any manufacturer desir- 
ing first class representation on the 

ific Coast please address. The 
advertiser will be in the East in 
July. Adress Box A-196, care Harp- 
ware Ace, New York. 





FOR SALE—Nice clean stock 
consisting of stoves. hardware, paint, 
oil, china and glassware, wire fence 
and implements; plumbing and _ tin- 
shop in connection; best town in 
Middle Tennessee. Stock between 
$15,000 and $18,000. Established in 
5; good reason for selling. Stock 
bought right and will sell right; this 
is an opportunity not often found. If 
you are looking for something good 
address Box A-190, care Harpware 
Ace, New York. 

An up-to-date hardware, stoves, 
paints and harness business for sale 
at once. Located in Central Illinois. 
Chance for right live partv. No 
trading. Address Box A-139, care 
Hargpware Ace, New York. 











Stock for sale in good farming 
community, Northern Ohio, in town 
of about 2,000 population. Stock 


clean. Can be bouvht at less than 
present cost. Inquire J, C. Fisher, 
1239 Engineers’ Bldg., Cleveland, 


hio. 

Manufacturer wishes to correspond 
with salesmen calling on the hard- 
ware and stove tra‘le, as we have a 
commodity article that will make you 
hig money as a side line. Write us. 
Post Office Box 133, Quincy, II. 








MANUFACTURERS’ AGENTS, 
established 15 years New York City, 
calling on wholesale and retail trade 
Metropolitan district, desire few ad- 
ditional lines. State particulars and 
mail catalog. Address Box A-175, 
care Harpware Ace, New York. 





FOR SALE—Prosperous hardware 
business located in one of the best 
manufacturing towns in eastern Ohio. 
Population 6500. Surrounded by 

farming community. Good 
clean stock, modern fixtures. Do'ng 
a large yearly business. Will invoice 
about $15,000. Reason for selling: 
other business interests. Address 
Box A-199, care Harpware Aon, 
New York. 











HARDWARE AGE 113 
SATIS F Y 
your customers Sales 
DIXON’S SOLID BELT DRESSING 
sells itself after the first trial. It Talk 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. No. 90 
How is your stock? 
Made in Jersey City, N. J. by the on 
JOSEPH DIXON CRUCIBLE COMPANY 
ROS ESTABLISHED 1827 I — 





l 





Enns BETTER SPRINGS 


Unrestricted 
— the new Guarantee 
Spring Breahage ——— Againss Breakage or 


NEW ERA SPRING & SPECIALTY COMPANY 
856 Woodward Ave., Detroit, Mich. 


Send for Cata ot * Accessories 
FAOTORIES AT CHICA and GRAND RAPIDS, MIOH. 











THE PEERLESS HANDCUFF 
a a 
ells i 






positively cannot become 
locked in the pocket yet is 
self locking on the cul- 
prit’s wrists. 


= 
PEERLESS HANDCUFF CO., Springfield, Mass. 














“ANSONIA” NAIL CLIP—10c. 


Made by the makers of the “‘Gem’”’ nail clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Big Profit. 
Write 


H.C. COOK CO. 











BROOKS 


WIRE GOODS 


Bright Iron and Brass. S 
Wire Goods Made 


to Order. 
M. S. BROOKS & SONS 


CHESTER, CONN. 














STEVENS LINE LEVEL 


for mechanics, farm- 
Ns son: ete. 




















THE VERY LATEST 


bargains in the way of hardware stores are 
offered for sale in the “ ity Ex- 
change” of this issue. They hold valuable 
investments for you. Why not look them 


up—now? 











Quality Goods 
Quality Customers 


| 
| 
| 
| 
| 





Like breeds 
like. Delta Files 
make and hold 


customers that 
demand quality. 


You know the 
type of man. He 
spends his 
money for re- 
sults, not for 
tools. He wants 


filings, not files. 
When he buys 
a file he wants 
to know what it 
will do and 
whether it will 
cut freely and 
give long service 
or dull the first 
time it is used. 
sell 
Files 
the assur- 
ance that you 
are selling him 
the results he 
expects. That 
means one more 
worth-while cus- 


You can 
-him Delta 
with 


tomer to in- 
crease Delta 
profits. 


The Delta 
File Works 


Philadelphia 
U.S. A. 
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